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NO MORATORIUM 
on Webster Dealer Helps 


THERE'S no letting down or holding back on the sales-service helps which Webster 
is this minute offering sales-minded independent stationers. Co-operation — the key- 
stone of Webster leadership —means more today to Webster dealers than ever be- 
fore. Stationers from coast to coast are increasing sales on MultiKopy Carbon Papers, 
Star Brand Typewriter Ribbons and Webster products by cashing in on the friend- 
ship created by Webster's continuous national advertising and by making intelligent 


local use of the many features of the Webster Co-operative-Plan. 


NEW WINDOW DISPLAY: Ask 
the Webster salesman about this unique 
window, store or counter sales- producer. 
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KF. 8S. WEBSTER COMPANY 


13 AMHERST STREET, CAMBRIDGE (BOSTON), Mass. 
Chicago + New York + Pittsburgh + San Francisco + Philadelphia - Milan + Paris - London 
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The 28th Annual 
NATIONAL BUSINESS SHOW 


Grand Central Palace, Lexington Avenue, 46th and 47th Streets 
NEW YORK 


‘Op 


Special Days 


Monday—Educational 

T uesday—Executives 

W ednesday—Executives and Accountants 
Thursday—Executives 

Friday—Managers and Purchasing 
Saturday—General 


COS 


October 19th to 24th, Inclusive, 1931 











Hundreds of Dealers are now Selling this 


Fast moving Popular Priced Chest 
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ly Built—Solidly Insulated— 


Furnace Tested 


A Merchandising Item 
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Sturd 
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Here is the fastest selling sensation 
ever added to a Fire-proof line—a strongly 
built, solidly insulated, steel fire-proof 
chest. Furnace tested to 1420 degrees 
of heat and retailing for $10.00. 


This Fire-proof Chest is exceptionally 
attractive in its finish of two-tone crinkle 
brown baked enamel with interior fin- 
ished in a flat tone to match. 

This chest is built with two sturdy all 
welded steel shells and solidly insulated 
to protect against heat. The circular 
tongue and groove door joint, heavy 
hinges and all brass paracentric key 
spring bolt lock assure maximum protec- 
tion. 


Shipped in individual corrugated car- 
tons so that surplus stock may be kept 
on shelves in an orderly manner. 


One of these Chests placed in your 
window and another on your counter 
will be sure to attract many people, 








Large enough (13 x 9'4 x 3% inside) to 
protect the many valuables found in the 
ordinary home, small business or office. 
Small enough to be easily carried from 
place to place for utmost convenience in 


use. 


This new Meilink Fire-proof Chest has 
met with instantaneous approval by 
hundreds of dealers who have ordered 
and reordered three, four and five times. 


because it answers a real necessity at the 
low popular price of $10.00. 


If you are not already selling this chest, 
by all means order a sample today. It 
cannot be compared with anything you 
have ever sold. It must be seen and 
examined to be appreciated. 


Send us your order, which is subject to 
a dealer discount. 


THE MEILINK STEEL SAFE COMPANY 


TOLEDO, OHIO 


NEW YORK BRANCH 


51 Madison Ave. 


CHICAGO BRANCH 
lll W. Washington St. 














You Too Can Make Liberty Boxes 
One of Your Best Paying Lines. 








These Facts Mean 
Profit for You 


I. LIBERTY Boxes Lead Their 
Field 


They have always been leaders. They are 
used by more firms and banks than all 
competing lines added together. 


2. Larger Sales Mean Bigger 
Profits 


Naturally profits are larger on the greater 
volume of business. LIBERTY Boxes 
bring good and steady repeat business. 


3. You Get the Best Service 


LIBERTY shipments are prompt. The 
boxes we packaged. Drop shipments 
made at your request. 


1. You Get the Best Sales Co- 
operation 
Ask any LIBERTY dealer and you will 


find that the Bankers Box Co., Inc., goes 
all the way to serve its dealers. 


5. LIBERTY Boxes Are Nation- 
ally Advertised 


A constant campaign is carried on in 
business and trade papers to aid LIB- 
ERTY Dealers. Effective dealer helps are 
free. 


G. Our Guarantee Protects You 


LIBERTY Boxes are guaranteed both as 
to materials and workmanship. Unsatis- 
factory boxes are returnable for full 
credit. 


7. Training Helps tor Salesman 


Valuable educational and training helps 
are available for your salesmen or sales 
clerks. 


2. Discounts Are Right 
LIBERTY Box discounts have been in- 


creased and terms are as favorable as 
they can be made, consistent with good 
business. You can make more profit 


handling LIBERTY Boxes. 


Many dealers, for the money invested, find 
LIBERTY Boxes one of their best paying lines. 
You can make this your experience also. 
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Cloth Tape Re 
inforcement In 
sures Wear 

proof Service 


Spill Proof Clos 
ing Cord and 
Tension Button 


Highest Quality 
Water Proofed Cor. 
rugated FibreBoard 


End Labels 
and Free La. 
beling Strips 


Reasons Why 


Liberty Storage Boxes 
Are Leaders in Their Field 


ANY prominent firms have made special tests to dis- 

cover the best and lowest-cost way to do storage filing 

and transfer work. In every case they chose LIBERTY 
Boxes. Today more than 35,000 leading banks and business firms are 
regular repeat customers. LIBERTY Boxes are made in sizes to fit 
every storage filing need. They give every storage filing service 
needed—ease in filing, safety, dust elimination, and accessibility for 
reference. No tying or untying necessary. Further, they cut storage 
filing costs. Many users tell us that LIBERTY Filing Boxes save 
them from 50% to 75% or more of former costs. 





Use the coupon below. No obligation. You can easily 
make LIBERTY Boxes one of your best paying lines. 
Attach coupon to your letterhead and mail—today. 











‘Supreme in Convenience and Economy” — 











DEALERS 


We have a very interesting and 
worth while proposition to make 
to rated dealers who are not 
handling LIBERTY Boxes. No 
obligation to get the facts. 


WANTED 


Mail Coupon Today. 








Vv 





BANKERS BOX CO., INC., OA-9-31 


536-538 S. Clark St., Chicago, Il. 


Please send me a FREE sample LIBERTY Box and full information concerning 


your proposition to dealers. No obligation. 
Firm 
iddress 


ittention of 
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mel WATCH POSTAGE 
- & SHIPPING COSTS 









HANSON Scates 


I xcess postage 1s waste < ystly waste Ie occurs in various shi ping d partments 
J . x } 











und is due principally to faulty or unreliable scales. Here is a large, live oppor 
f g PF 






tunity for the alert office supply man 






Hanson isers save money in their shipping departments b cause a Hanson Se ale 










is always accurate and instantaneous in its registering of weights or rates There 


' ' 
but put packages on and 
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ire no beams or weights to manipulate nothing to dk 





read the weight or postage indicated on the dial 






No. 550 is a heavy duty parcels post scale with a capacity of 50 pounds, graduated 
by two ounces It computes the cost for ill zones with rates indic ated in red 







, , ; 11.4 F 
higures Graduations and pounds are ind « ated in black figures on a white back 


ground. Price $27.50 







No. 475 is a heavy duty express scale with a capacity of 100 pounds. It indicates 








weight only The price is $27.50 

Every scale is tested with official weights before leaving the factory. Finished in 
live green. Over all size approximately 8 by 10 by 1534 inches, dial 8 inches 
und brass platform 7 by 10 inches All Hanson Scales are guaranteed 








DEALERS et explain how + m wit [1 vestmer . gh 
Hanson Scale \X 






HANSON SCALE COMPANY 
525 N. Ada Street CHICAGO, ILL. 
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Alphabetical List of Exhibitors 




















A 
Lce M Advertising, | Booths 208, 210 Journal of Business Education jooth 316 
\ Mit ( Booth 217 
v e Card Syst« Booth 108 Kee-Lox Mfg. Co... .Booth 5 
\ddressograph | Booths 80, 81, 82 z 
ddres or ipl , ‘orp Root e SO 2° & 5 86 
—_ - File & ~ on € ~ m Cor , . oe ay és” 71 La Salle Extension University Booths 211, 213, 1 
Ame un Autor . Type " er ( Booth 327 Ludlow & Co., R. J., JF.. "Booth 29 
A! r 1 Mult iph Sales Co Rooths 84, 85, 86 MM 
\n in Perf rc rhe Booth 310 Marchant Calculating Miz achine Co Booths 48, 49, 53, 54 
A) in Sales |} ‘ Ltda Rooths 61. 62. 74. 75 Marten’'s Type Cleaner Co es tooth 203 
Ar in Steel Chase ¢ In Booth 307 McCaskey Register Co., The.. Booths 15, 16, 17, 18 
\rt Steel Booth 306 McGraw-Hill Publishing Co.. .. Booth 6 
B Mereeses Calculating Machine Co eae Booth 37 
| Rusa Frnes Booth 2 Monroe Cale ulating Machine Co., Inc Booths 63, 64, 72, 73 
Rec} Duplicator C Booth 236 Mosler Safe CO. eee eee eee e er eereerrcseeereseres Booth 30 
Better Packages, Ini footh 237 Moss, Samuel H.. ¥ Booths 38, 22° 
Binney & Smith C Booths 259, 260 Multistamp Co., Inc. rhe Booths 228, ° 4 
Bircher Co.. Inc.. The Booth 2% Mun-Kee Products Corp Booth 305 
Brewer-Cantelmo Cx im Booths 207, 209 N 
Buchan Telephone Record Co Booths 207, 209 National Business Show Co., The....... ad nine Booth 838 
Burgess Battery Ci Booths 232, 233 National Cash Register Co....Booths 95, 96, 97, 105, 106, 107 
Burroughs Adding Machine Co BB t! Tf 77. 78 88 89, 90 New York Telephone oo ee ‘ Booths 38, 39 
Bushnell Co., Alval Booths 19, 20 oO 
Cc Office Appliances Co., The. .Booth 242 
Cardinell Sales Co Booth 205 Ohmer Fare Register Co. Booth 7 
Collier & Son Distributing Cs rp I I I oths 320 321 Pp 
Copy-Graph Corp sooth 241 Plechner, M. M...... abate Booths 41, 42 
Coxhead Corp., Ralph C Booth 3% Postage Meter Co., The. Booths 67, 69 
D Postal Telegraph-Cable Co........ ; .Booth 40 
avton Scale Ce Booths 43, 44, 45. 46. 47. 55. 56. 57. 58. 59 Powers Div., Remington Rand, Inc Booths 282, 283 
I> Vinne-H« enbeck © Im The Booths 314, 315 Q 
Dick ¢ \. I Booths 21 "22, 23, 24, 25 Quik-Lok File Co.... Booth 317 
Dictaphone Sales Corp Booths 66, 70 R 
Dupli-Typer Sales Co. of N. Y., In Booth 304 Rapid Addressing Machine Co Booths 32, 33, 34, 35 
E Rectigraph Co., The Booths 234, 235 
Ediphone, TI Booths 93, 94 Reiner’s motement Ge... i. ccc sc cacccuvecbece) paatwea Booth 1 
Kdison, Ir Thomas A Booths 93, 94 Remington Rand, Inc. Booths 282, 283 
helt Fi & Binder Ce Ine Booths 217, 219 
<p 9 All A aged bape wa eal Ronthe So a3 34.45 Shaw-Walker Co...Booths 26, 27, 98, 99, 100, 101, 102, 103, 104 
_— 5 ew SS a Silent Broadcaster Co. of N. Y .Booth 203 
Standard Mailing Machine Co Booths 41, 42 
Force & Co., Inc., W1 \ Booths 212, 214 Standard Register Co Booths 224, 225 
G System .Booth 6 
Gardner ¢ Booth 302 T 
Gever Publ Booth 309 Tabulating Machine Co... TiO. «-scccteessscunvtecuseas 
Grip-Fix Co Booths 259, 260 Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
H Ticketograph Co Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
H Publishing CC: Booth 316 . U 3 z 
Holmes Electric I , Cc Booth 68 Universal Fixture Corp Booths 270, 271, 272 
Hooven Let rs, I Booths 11, 12 Vv 
I Varityper, Inc ; Booths 91, 92, 110, 111 
It “Out \Mife2 Corp Ine Booth 205 Ve eder-Root, Inc. . . eee) ee Booth 226 
International Business Machines Corp Visible Records Equipment Co , Booths 312, 313 
Rooths 48. 44. 45. 46. 47 56. 57. 5S. 59 Vivid, Ine ° Booths 322, 323, 324 
International Postal Supply Co sjooths 79, 87 w 
nal T e Recording Co Waterman Co., L. E ; Booth 31 
Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 Western Union Telegraph Co., Inc Booth 28 
Classified List of Exhibitors 
Adding and Calculating Machines a Machines 
Burroughs Addin Machine Co Booths 76, 78, 88, 89, 90 Dictaphone Sales Corp. tjooths 66, 70 
(oxhead Corp., R: ph Co Booth 37 Ediphone, The .... Booths 93, 94 
Gardner Co Booth 204 Edison, Thomas A., Ine Booths 93, 94 
Marchant Calculating Machine Ce Booths 48, 49, 53, 54 wiped Fixtures and Devices 
Mercedes Calculating Machine Co Booth 7 Art Steel Co. footh 306 
Monroe Calculating Machine Co Booths 63, 64. 72. 73 Silent Broadc aster Co. of WN. Wid. niu das vas .Booth 203 
Adding Typewriting Machines and Devices Universal Fixture Corp - Booths 270, 271, 272 
National Cash Register Co ¢ ; Duplicating Machines and Supplies 
Booths 95, 96, 97, 105, 106, 107 American Multizraph Bases Ce, Bars « seces Booths 84. 85. 86 
Addressing Machines Addressograph-Multigraph C orp. sooths 80, 81, 82, 84, 85, 86 
\ddressograph Co Rooths 8&0. 81. 8&2 Beck Duplic: itor Co oe ® jooth 236 
Addressograph-M igraph Corp . Booths 80, 81. 82. 84, 85. 86 Dick Co., A. ey Booths 21, 22, 23. 24, 25 
American Multigraph Sales Co... The Rooths 84. 85. 86 Multistamp Co., Ine., The . ..Booths 228, 229 
Elliott Addressing Machine Co.” The Rooths 22. 23° 24. 35 Reiner’ s epee In voteean ..Booth 1 
Rapid Addressing Machine Co Booths 32. 33. 24) > = Vivid, Ine ingucattens’ .Booths 322, 323, 324 
_ ei ne Pomme and Systems don ae La Salle Extension University Booths 211, 213, 215 
at tnaitan wnmiekes tia tee ooths 61, 62, 74, 4: Piling Devices and Supplies 
‘ Regist er Cr The Booths 15, 16, 17, 1 Acme Card System Co .Booth 108 
: ae Binders Amberg File & Index Co Booths 65, 71 
suchan Telephone Records Co Booths 20 209 Art Steel Co., In Jooth 306 
Elbe File & Binder Co., In Booths 217, 219 Quik-Lok File Co. Booth 317 
. ble Records Equipment Co Booths 312 l Shaw-Walker Co Booths 26, 27, 98, 99, 100, 101, 102, 103, 104 
Bookkeeping Machines Visible Records Equipment Co "..Booths 312, 313 
rroughs Adding Machine Co...Booths 76, 77, 78, 88, 89, 90 olding Machines iS 
: ; Books American Multigraph Sales Co., The , tooths 84. 85, 86 
(olher & Sons Distributing Corp., P. F Booths 320 1 Baum, Russell Ernest edie ee Booth 2 
feGraw-Hill Publishing Co Booth ¢ Furniture = 
a Burglar Alarms Amberg File & Index Co... seses oe Booths 65, 71 
Electric Protective Co Booth 68 Shaw-Walker Co Booths 26, 27. 98. 99, 100, 101, 102. 1038. 104 
Cash Registers Indexing Systems . 
. . R te co Booths 95 1 se a Acme Card System Co tooth 108 
er * oth Amberg File & Index Co ; 7 Booths 65, 71 
rr —— Con, B bes fe: Visible Records Equipment Co ..Booths 312, 313 
i as = Adding Se } fi ‘ Bo oths 7f v7. 78 . 89, 90 : Industrial, << ~weedl and Cost Systems 
is 3 100, 101, 102 3, 104 McCaskey Register Co., The : sooths 15, 16, 17, 18 
‘Check ‘hsdsontes National Cash Register Co., The ‘ ph ned ee ua 
| orat : hs : B ott 10 . Booths 95, 96, 97, 105, 106, 107 
ly ce ths 79, 87 Ohmer Fare Register Co sooth 7 
a ae. See Sane Holders Veeder-Root, In 300th 226 
ad Ma ae a te 11 12 Inter-Communicating Systems greet iin at Products Co. 
. . “ . 200 s 41 ‘ [ne jooths 230, 231 
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The Original Cloth Gusset Line of Wallets 














Leatheroid Expanding Envelope, Demonstrating Con- 
struction Features Patented. 





The original, and superior because 
of the patented reinforcement— 
not just a strip supporting the flaps, 
but one solid piece from top to 
bottom. A special process of glue 
welding prevents the gusset from 
tearing away under the corners of 


the flap side of the wallet. 


This method of Qualitybilt construction is positive 


assurance of durable service to your sales force; it 


enables them to sell these goods under all conditions 


and make satisfied customers. 


To display these is to sell them. 
Wallets are packed ten to a con- 
tainer—just the right quantity for 
easy over the counter business. 


Phone, write or wire your needs. 


Quality Park Envelope 
Company 


11-116 The Merchandise Mari 
Chiecage. Hil. 


Factories at Saint Paul, Minnesota 


[PATENTED REINFORCEMENT 





Leatheroid File Pocket Showing Construction Features 
Patented. 











The Sign of Quality Seathenid That Invites Comparison 




















CONDITIONS HAVE CHANGED — | 


MR. BUYER MUST BE SHOWN: 











{ Some New and Worthwhile | The C@cC Line Will Help you Meet 


Items in Loose Leaf Equipment His New Purchasing Demands 





Service Line of 





Sectional Post Binders 


In mechanical design and in the selection of 


binding material this new series represents the last N - 5 . 

» * ws » » 2 » . rp | 
waist Bie Sten, We ee aie tne OW more than ever before it isimperative | 
hinges. Three grades of Material bound covers that you handle a Loose Leaf line of unques- 
and three grades of Hard covers. Blac k lac quered - : x 
metals. Both End and Top Lock. Ask for tioned merit—because your customers are de- 


Booklet No 137 


manding maximum worth for every dollar they 


spend. To-day’s critical buyer measures every 
Visible Record Books e P : E E 
purchase by the yard-stick of value. He has 


Cesco Visible Record Equipment is extensive and 


covers two grades of Binders—both of the prong grown inquisitive about materials, construction, 
construction. No other line is as complete or . . ‘6 a) 
a» well Gniated. Ack Gs ees Me. quality. He has learned to interpret “economy 


in its broader term—longer service. 


1 Wide Range of 


Prong Binders 


Looked at from many angles the Cesco Line is 
Our new line of Prong Binders includes four 


the logical one for any dealer. It has kept step 


grades and four capacities, with both metal 


hinges and material hinges. No where else is with progress—developed new styles and types 
there such a large assortment to choose from. ' . ° . 
of binders—enlarged and improved upon its 
entire line. 


Permanent Transfers 


The Cesco Automatic Transfer is unique in its 


field. Appeals instantly to Banks, Public Utili- We have a discount policy which puts the dealer 
ties and others interested in permanent filing. : Line ; - au 
An entering wedge to bigger business. Ask for lh a position to cope with the present buyers 


300 t No. 170-4 ss . “Ss e a 
Soe Ite market. Exclusive territory either on 
specialty items or the general line—available to 
Group Printing for ‘ 
the Larger Accounts active dealers. 
Form Printing is now being bought on an annual 
basis—all forms at the one time with periodical 


sae no Shige \ new Cesco Catalog is being issued in sectional 
deliveries. We have the facilities for doing this Ei © © ; 
work and can handle these larger contracts for form. sections of the new items are now 
you. Ask for Booklets on Group Printing. , . . . . 
available. Send for copies—also for booklets 


covering the complete line. 


THE C. KE. SHEPPARD COMPANY 


1401-4429 2Ist Street LONG ISLAND CITY, N. Y. | 


New York City Sales Office, 444-6 Chrysler Bldg. 


(Cases) 
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Why You Should ...... 
CONCENTRATE ON HOTCHKISS 


Standardize on a line and you'll cut costs, in- 
crease turnover, build customer-confidence, 
make more profits. In paper fasteners the line 
you should standardize on is HOTCHKISS 


and here’s why! 


HOTCHKISS is the oldest manufacturer of 
stapling machines and staples. 


HOTCHKISS is the largest manufacturer of 
stapling machines and staples. 

HOTCHKISS has pioneered for over 40 years in 
developing, improving, adapting, perfecting new 
devices to increase your staple business. 





Horenxiss Mone: No. LA — ~_ . » ° 
Holds 210 Holchhiss Wire HOTCHKISS has a complete line of machines to 
apy, @& ALE, meet every stapling requirement. - 7 — 
OTCHKISS mht oOo. & 
each of 4 neohes weighs 
we va : . ° Hold 105 Hotchkiss Wire 
bs.—adjustable for pe HOTCHKISS has the finest line—good looking. iagive—Diad> um to 48 checks 
nanent & lfmporary fas . . . . reac of 
9 long lasting, perfect operating paper fasteners, 410 imchtevaneighe 114 Mee 
— : . Pe adjustabli fo. permanent 
HOTCHKISS has foolproofed and made abso- lemporary fastening 


lutely clogproof the first wire staplers of their 
kind, 





| 





HOTCHKISS patented improvements in all 
1931 models have never failed to function 
perfectly. 


HOTCHKISS is known—business men every- 





where ask for Hotchkiss Fasteners by name Horcuaiss Movet No. 3A 

—_ . . . 0 as op o 
Horewxiss Mopes No. | therefore it’s easter lo sell Hotchkiss—and more The little machine for big 
Ti slandard paper faster ; ble usefulness holds 50 Hotch 
be ea “ hinds up fo q profita He. kiss Wire Sla ples adjust 
sheets ai Hotchhiee Vo j able for permanent or tem 
flat staples—quaranteed nor HOTCHKISS slays sold their quality makes porer) ane ightweight 

= . a . . m " bul sturdy 
—e less servicing, fewer complaints, more satisfied 


customers. 


HOTCHKISS is dealer sold—and we back you 
up with sales helps and advertising. =o 





onic - shite porcnniss SA. 
Let HOTCHKISS help you cut costs and ene nore 
make more money. Concentrate on the He 
mwa v. . —- ° . al 
Setshhien Wine Slonie HOTCHKISS line from now on. Write for Setehishes Stanton are titentitied 
Ane fhe; ly further information or see your wholesaler. ee eS 2 
strips that hold tlogethe customers the wnportance of 
miv vel detach eas using the genuine for the bes 

with only the slighles ? = : 7 . —_ and quaranteed—results 
ae on a ae THE HOTCHKISS SALES COMPANY 
a Norwalk Connecticut, U.S. A. 


clogging and a 


waints her used " . . ° . ° 
Hot hkiss and Sole Domestic and Foreign Distributors 
slaplings machines 


HOrGChKlss 
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Loose Leaf Devices 
Brewer-Cantelmo Co., In 
Buchan Telephone 
Elbe File & Binder Co., Ine 


Booths 207, 209 
Booths 207, 209 


Booths 217, 


Records Co 


Mailing Machines and Devices 
Bircher Co., Inec., The 
International Postal Supply Co., The 
Ludlow Co., R. J., Jt 
Plechner, M. M 
Postage Meter C« 
Standard Mailing 


Booth 29 
Rooths 7%, 8 

Booth 2% 
Booths 41, 42 
Booths 67, ¢ 


The ; 
Booths 41, 42 


Machine Co 


Manifolding Registers 
Ltd Booths 61, 62, 


Sales Book Co 7 : 
Booths 224, 225 


American 


Standard Register Co.. 


Office Devices and Supplies , 
footh 217 
Booths 259, 260 
tjooths 232, 233 
Booths 19, 20 
Booth 205 
tjooths 212, 214 
Booths 259, 260 
: Booth 205 
tooths 238, 239 


Booth 3 


Ace Mfg. Co 
Binney & Smith Co 
Burgess Battery Co 
Bushnell Co., Alvah 
Cardinell Sales Co 
Force & Co., Inc 
Grip-Fix Co. . ‘ ° 
Ink-Out Mfg. Co., In 
Moss, Samuel H 
Waterman Pen Co., L. E 


Wm. A 


Perforating Machines 
American Perforator Co : . ...-Booth 310 
Photostat Equipment 
Rectigraph Co., The... Ame 


Booths 234, 235 


Printers 
De Vinne-Hallenbeck Co., Ine.... akin fjooths 314, 315 
Publications 
Collier & Son Distributing Co., P. F Booths 320, 321 
Geyer Publications ......... - Booth 309 
Haire Publishing Co Rooth 316 


Booth 316 
Booth 6 


Journal of Business Education. 
McGraw-Hill Publishing Co.. 


Office Appliances Co., The ..Booth 242 
System ..Booth 6 
Reproduction Processes 
Ace Mail Advertising, Inc. Booths 208, 210 


..Booth 327 
Booths 11, 12 
e tooth 1 


American Automatic Typewriter Co 
Hooven Letters, In 
Reiner’s Rotaprint, In« 





Safes 
Mosler Safe Co........ ...--Booth 30 
Scales 
Daytes: Geass Ge.. BOs. cccecveccncbdss casesvees coneenn 
atebeocun same ....Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
International Business Machines Corp.............> re 
oo seeege veeesheee Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
Shipping Room Supplies 
American Steel Chase Co. Ime........ te t'6un bcc Booth 306 
Better PRGMMGGE, BiGivs ooscacnds s6p 50606 t0e5eR eee Booth 237 
Stamp Pads : 
Mun-Kee Products Corp........ seveveastognceesesss Booth 305 
Tabulating Machines 
International Business Machine Corp.............6.ee6-. 
sa teucks ts Glee Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
Powers Div., Remington Rand, Inc............ Booths 282, 283 
Tabulating Machine Co........ceccesesess Kadbebhia de 
wevrtty?T TCC Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
Telegraph 
Postal-Telesramntaene GO. ocbsscbsocr ascobsabocass Booth 40 
Western Union Telegraph Co., Inc... .Booth 28 
Telephone 
New York Telephone Co............. .. Booths 38, 39 
Telephone Indexes 
Buchan Telephone Records Co.............4+6. Booths 207, 209 
Ticket Writing Devices 
International Business Machines Corp.............«.s. ° 
bconéeee. cule tent Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
Ticketograph Co....Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
Time Recording Devices 
International Business Machine Corp..............6e56. 
wee ererrrreryrT. Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
International Time Recording Co 
ie vedas ooo Booths 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 
Typewriter Accessories 
Darmess Wateese Garis o..0 v2eéand sc vectnaeeeds Booths 232, 233 
Copy-Graph Corp., The........... ceeens vb be wen Booth 241 
Demea veer Bares CO. GE WR. Bee vec cvcecpcaunevaneai Booth 304 
Kee-Lox Mfg. Co........ coms cokes outs buscealeule Booth 56 
Martens TIPS ClOARSF CO... cccrevseceorteccvssiguveses Booth 203 
Typewriters 
American Automatic Typewriter Co........... ...--Booth 327 
Electromatic Typewriters, Inc... 5esnseMeke Booths 248, 249 
Varityper, Inc. ..... xs < ..Booths 91, 92, 110, 111 





The Exhibits 





ACE MAIL ADVERTISING, INC., 61 Whitehall street, 
New York, N. Y Booths 208, 210 

Exhibiting a complete mail service, including duplicating by 
printing, multigraphing, mimeographing, processing, as well as 
foreign languages. 

This display is in charge of Philip N. Hertling, vice-president 
and general manager; Miss Mary Mehling and Miss Margaret 


Gregor. 


ACE MANUFACTURING COMPANY, 280 Plane street, 
Newark. N. J.—Booth 217. 
The 200-year executive type calendar is 


colors 


ACME CARD SYSTEM COMPANY, Chicago, III, and 
405 Lexington street, New York. N. Y Booth 108. 
Showing the complete line of Acme visible record equipment 
and Insite record products. 
This booth is under the direct supervision of E. C. 
ton, district manager, eastern division, 


ADDRESSOGRAPH COMPANY DIVISION. AD- 
DRESSOGRAPH-MULTIGRAPH CORPORATION, 
Cleveland, Ohio and 329 Fifth avenue, New York, N. Y.— 
Booths &0. 81, 82 

(See Addressograph-Multigraph Corporation.) 


ADDRESSOGRAPH-MULTIGRAPH CORPORATION, 
Cleveland, Ohio and 329 Fifth avenue, New York, N. Y. 
Booths 80, 81, &2, 84, 85, 86. 

Complete displays of forms are presented and classified by 
lines of business to enable visitors to visualize the many ap- 
plications of the company’s equipment 

Sterling W. Greene is in charge of the general exhibit, while 
Walter Strain, New York manager of the Multigraph, and H 
B. Phillips, New York manager of the Addressograph, are su- 
pervising their respective displays. 


AMBERG FILE & INDEX COMPANY, Chicago, IIL, 
and 79 Duane street, New York. N. Y.—Booths 65, 71. 
Amberg indexing is featured. Filing supplies having metal 
window guides, and file folders in manila, kraft and colors are 
also shown 
Paul G York 


sales forces 


AMERICAN AUTOMATIC TYPEWRITER COM- 
PANY, Chicago, IIl., and 17 Park place, New York, N. Y 
Booth 327 
Demonstrating the 
President J. H. Powers is in charge, 
\. L. Johnson and Miss Alice Burrey 


shown in several 


Norring- 


Amberg is in charge, assisted by the New 


American automatic typewriter. 


issisted by W. FE. Bret 


AMERICAN MULTIGRAPH COMPANY DIVISION, 
ADDRESSOGRAPH-MULTIGRAPH CORPORATION, 
Cleveland, Ohio, and 17 Park place, New York, N. Y.— 
Booths 84, 85, 86. 


(See Addressograph-Multigraph Corporation.) 


AMERICAN PERFORATOR COMPANY, THE, Chi- 
cago, Ill., and 27 Thames street, New York, N. Y.—Booth 
310 


Displaying a full line of perforating machines used by banks 
for canceling purposes. Also shown are models used by busi- 
ness houses for canceling, dating, receipting, etc. Especially 
featured are the company’s check endorser and check signer. 

Manager John F. Dillon is in charge. 


AMERICAN SALES BOOK COMPANY, LTD., Elmira, 
N. Y., and 310 Fifth avenue, New York, N .Y.—Booths 61, 
62, 74, 75. 

Rediform speed stationery for all makes of tabulating, ac- 
counting and billing machines; Rediform interleaved speed sta- 
tionery for typewriters in conjunction with the Speedifeeder 
guide and container; Rediform Wiz registers with Flatpakit 
supplies and Rediform Speedigraph books for manufacturers 
and wholesalers, are among the products shown. 

This exhibit is in charge of Tim Thrift, assistant sales man- 
ager, from the home office, and A. H. Phillips manager of the 
New York office. 

AMERICAN STEEL CHASE COMPANY, INC., 122 
Centre street, New York, N. Y.—Booth 307. 

Showing Bunn tying machines for many purposes. 

P. K. Keenan is in charge assisted by Robert Rule and Edwin 
Messmer. 


ART STEEL COMPANY, INC., 145th street and College 
avenue, New York, N. Y.—Booth 206, 

Showing a new type of steel shelving; steel glass wall case; 
steel store display table; typewriter table; four-drawer file and 
book case in addition to several numbers of their regular line 
set out on their own display unit. 

Irving M. Levy is in charge, assisted by William I. 
Gerard White and Samuel Katz. 


BAUM, RUSSELL ERNEST, Philadelphia, Penna., and 12 
Reade street, New York, N. Y.—Booth 2. 

A full line of high duty folders with both hand and automatic 
feeds are demonstrated. 


Lampel, 
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Standing out conspicuously in any 
stock—in any display—in any store 
are the products of A. W. Faber: 
PENCILS... LEADS... ERASERS 
. . . RUBBER BANDS. Certain sat- 


isfaction comes to the man who uses 










as well as to those who sell such 


meritorious merchandise. + ¢ # 





é 





—— 


A. W. FABER, Incorporated, NEWARK, NEW JERSEY 


“CASTELL” DRAWING PENCILS—THE WORLD'S STANDARD 
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BECK DUPLICATOR COMPANY, THE, 18 West 


Eighteenth street, New York, N. Y.—Booth 236 

Featuring a new model electric Speedograph. It is said that 
the motor takes care of the entire operation except the manual 
feeding of the sheets. Also shown is the standard Speedograph 
line including various sizes of the automatic feeder model, as 
well as new items in the way of supplies and accessories. 


BETTER PACKAGES, INC., Shelton, Conn., and 16 Hud 


son street, New York, N. Y.—Booth 237 
Showing the new Better-Pac shipment sealer which instantly 
denotes the proper length of gummed tape required and gives 


that amount to the packer, thus effecting a saving in the 
amount of gummed tape used Another new model for use in 
clothing stores, laundries, etc., is also demonstrated. 


BINNEY & SMITH COMPANY, 41 East Forty-second 
street, New York, N. Y.—Booths 259, 260 
“Grip-Fix” adhesive paste is shown in various containers. 


The standard aluminum Grip-Fix jars have been improved and 
which 


the company has added a full range of handy sized tubes 
are especially featured. 
Pr. W. Kemp is in charge of the display 
BIRCHER COMPANY, INC., THE, Rochester, N. Y., and 


387 Broadway, New York, N. Y.—Booth 29 

Exhibiting their regular line of automatic letter opening 
machines and sealing machines. Shown for the first time isa 
new model hand letter opener. 


R. U. Reed of the home office, and R. J. Ludlow of the New 
York office are n ¢ irge. 
BREWER-CANTELMO COMPANY, INC., 116 East 


[wenty-seventh street, New York, N. Y.—Booths 207, 209 


Loose leaf binders, salesmen’s portfolios, presentation 
binders, catalogue covers and advertising portfolios are dis 
played. 

J. A. Brewer and Edward C. Cantelmo are in charge 


BUCHAN TELEPHONE RECORDS COMPANY, 30 
Church street, New York, N. Y Booths 207, 209. 


BURGESS BATTERY COMPANY, Chicago, Ill, and 
295 Madison avenue, New York, N. Y Booths 232, 233. 
Burgess Mountainaire window ventilators and Burgess Sound 
Absorbing typewriter pads are displayed 
In charge of this exhibit are H. E. Holladay and A. C 
of the New York office. 


Faxer 


BURROUGHS ADDING MACHINE COMPANY, De- 


troit, Mich., and 1 Park avenue, New York, N. Y.—Booths 
76, 77, 78, 88, 89, 90. 
Seventy-five machines comprise this exhibit, including a 


number of new cash machines and accounting machines. There 
is a new food control machine for registering and recording on 
guests’ checks the value of all food leaving the kitchens of 
hotels and restaurants; a tray-checking machine for cafeterias; 
retail automotive cash machine that checks gas and oil! in tanks 
as well as money in the drawer; a machine for validating paid- 
out items; cash receipting machine; two-drawer cash machine 
for general use. All cash machines are shown in new color 
combinations and finishes The accounting machines include 
a new rotary magazine register machine with twenty registers 
that provides register designation for both individual entries 
and totals; typewriter-bookkeeping machine designed to handle 
posting, proving and distribution in a single operation; front 
feed ledger and statement bookkeeping machine, which writes 
both ledger and statement as original; payroll and paycheck 
writing machine; bookkeeping machine for posting and proving 
two amounts and determining two balances at the same time; 
billing machine equipped with item counters that automatically 
record the production of the operator in terms of machine op- 
erations and key depressions; billing machine equipped for 
billing on continuous forms providing for the use of either con- 
tinuous inter-leaved carbon or single sheet carbon; accounts 
receivable bookkeeping machine for posting ledger and state- 
ment, both originals and showing both account balance and 
total available discount Also shown are accounting machines 
for banks and insurance companies and a tax accounting 
machine for computing real or personal proverty taxes and 
writing tax bills in one operation; desk adding machines in 
many types as well as a special display of electric calculators 
and posture chairs 

J. L. Stewart and J. F. Kastner of the home office are in 
charge, assisted by members of the New York city agency. 


BUSHNELL COMPANY, ALVAH, Philadelphia, Penna., 
and 434 Broadway. New York, N. Y.—Booths 19, 20. 
Showing Vertex file pockets, as are also wallets, folders and 
filing supplies. 
H. C, Landon, New 
of the home office are 
New York office 


York City manager, and Nelson Bushnell 
in charge, assisted by salesmen of the 


CARDINELL SALES COMPANY, 15 Label street, Mont- 
clair, N. J—Booth 205. 
Showing Ink-Out, the single fluid ink eradicator, also Erado- 


pens and Eradovials. Also displayed is the Kleena type 
cleaner, a British invention 
President J. D. Cardinell is in charge assisted by R. J. Peer 


and Theodore Reichard. 


COLLIER & SON DISTRIBUTING CORPORATION, 
P. F., 1560 Broadway, New York, N. Y.—Booths 320, 321. 
Featuring The Harvard Classics, Dr. Eliot's Five-Foot Shelf 
of Books as well as other books of their publication. 
New York Manager J. J. McNeirney is in charge. 


COPY-GRAPH CORPORATION, THE, Chrysler build- 
ing, New York, N. Y.—Booth 241. 

Demonstrating the Copy-Graph, attached to typewrit’r, elimi- 
nating the use of carbon paper, and enabling one to make from 
one to four copies and the original. 


COXHEAD CORPORATION, RALPH C., 22 Park place, 
New York, N. Y.—Booth 37. 

Exhibiting the complete line of Mathematon calculating 
machines. Especially featured are new Duo keyboard super- 
automatic Mathematon, and the Mathematon e'ectric calculat- 
ing machine that automatically perforates cards at the same 
time as calculations are being performed. These two machines 
are being shown for the first time. 

In charge of this display are Stuart P. Coxhead, vice-presi- 
dent, who specializes in the application of the Mathematon cal- 
culating machines to the insurance field; J. Oppasser, Jr., in 
charge of public utilities, and F. J. Doran in charge of general 
office work 


DAYTON SCALE COMPANY. 


(See International Business Machines Corporation.) 


DeVINNE-HALLENBECK COMPANY, INC., THE, 80 
Lafayette street, New York, N. Y.—Booths 314, 315. 

Showing a variety of pieces in both offset and letter press 
printing. In addition to a display of black and white, com- 
prising num:+rous booklets and folders, a prominent place is 
given to color work, which includes both four-color process and 
multi-color offset lithography. A few specimens of a special 
process originated and developed by the company especially 
for the reproduction of etchings, wash drawings, steel engrav- 
ings, etc., are shown. 


DICK COMPANY, INC., A. B., Chicago, Ill, and 135 East 
Forty-second street, New York, N. Y.—Booths 21, 22, 23, 
24, 25. 

The complete Mimeograph 
manner, 

P. A. Bennett, manager of the New York sales branch, is in 
charge, assisted by members of his staff. 


line is shown in an interesting 


DICTAPHONE SALES CORPORATION, 154 Nassau 
street, New York, N. Y.—Pooths 66, 70. 

A complete line of Dictaphones is on display, including dic- 
tating, transcribing and shaving units. 

The booth is in charge of C. R. Fox, New York branch man- 
ager, and Carol Lyttle, uptown manager. They are assisted by 
the New York sales staff. The educational department is under 
the supervision of its director, Miss Ramona Beall. The em- 
ployment division offering a free training and employment 
service, is represented by Miss Bland. 


DICTOGRAPH PRODUCTS COMPANY, INC., 220 
West Forty-second street, New York, N. Y.—Booths 230, 
3] 

Showing for the first time an entire new line of the Dicto- 
graph system of interior telephones, consisting of master or 
executive station and sub-station of modern design; hand sets 
or mounted microphone type transmitters optional. The mas- 
ter station is also equipped with a loud speaker and sensitive 
microphone, enabling the executive to procure information 
from various departments without the necessity of holding 
a receiver to his ear. Many more features of this system are 
explained. 

New York District Manager R. E. Owen is in charge. 


DUPLI-TYPER SALES COMPANY OF NEW YORK, 
INC., 11 West Forty-second street, New York, N. Y.— 
Booth 304. 

Demonstrating the Dupli-Typer, a device eliminating the use 
of carbon paper. 
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IRUt POSTURE 
TALR for 


every Seated Occupation 


O/ MORE, pioneers in correct posture seating, offers you the most 
complete line of correct posture chairs in the world. And each model 
in the line is distinguished by the famous Do/More postural design 
which has been universally acclaimed by physicians and industrialists 
as a boon to seated workers. 


















No. 509 
or 


Executives 









Posture seating is the next great step in industry because it elimi- 
nates the fatigue which is costing industry over two billion dollars 
annually. In the past, factories and offices have spent hundreds of millions of 
dollars on such items as lighting and ventilation to improve working condi- 
tions. Hundreds of millions more will be spent in the next decade to reseat 
executives and employees in these offices and factories. Actual experience 
proves that it pays. Almost without exception, those who try a few Do/More 
chairs to test the Do/More principle of seating repeat with orders until their 
entire organizations are Do/More equipped. 





No. 516 
Executive 
Chair 









Do/More presents an enormous opportunity for profit to the alert dealer. 
It costs you nothing to get the facts—to learn of the big installations being 
made in the world’s leading offices and factories—to get details of actual 
production increases where Do/More seating is used—and to learn how you 
can participate in the new volume of business that the Do/More principle 
unfolds. We will gladly give full particulars to reputable firms in those terri- 
tories which are not now adequately served. Simply write. 
No. 577 


Department 
a7 Head Chair Y 





DO/MORE CHAIR CO. 
611 Do/More Bik., Elkhart, Ind. 


IN CANADA: 
DO/MORE CHAIR COMPANY 


OF CANADA 
78-81 Main St., Toronto, Ontario 


































There is a Do/More model for every seated occu- models for executives. (No. $10 Deluxe pictured 

pation — ranging from a sturdily built steel chair above). The latter combine all famous Do/More 

with wood seat and back for factory use to the new correct posture characteristics with smart, 

No. S80 deluxe line of beautifully upholstered aluminum modern lines—an achievement in chair design. 
Secretary 

Chair 
o. 555 250 No. 2805R No. 1055 For Business No. 010 No. 060 
For G a7 Office Use Moan! tee Clerks Cashier's Chair Machine Operators Factory Chair Factory Chair 








R. EDISON, head of the National Edi- 
M 


phone Organization, assures you of 
a local service in the United States and 
Canada second to none. This reputation is built upon the 
developments of his laboratories in the quality of Ediphone 
equipment and is proved by the evidence of satisfied busi- 


ness leaders during the history of the dictating machine. 


ee 





NEW YORK BUSINESS SHOW—SPACES P? Nos. 93-94 OCTOBER 19th-24th 
CHICAGO BUSINESS SHOW—SPACE Y No. 113, NOVEMBER 9th-14th 


Ediphone 


Edison’s New Dictating Machine 
THOMAS A. EDISON INC... ORANGE, NEW JERSEY 


WORLD 
WIDE 
SERVICE 
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EDIPHONE, THE. 


(See Thomas A. Edison, Inc.) 


EDISON, INC., THOMAS A.., nge, N. J., and 261 Fiftl 
New York, N. ¥ B 13, 94 


avenue 

Displaying the Ediphone for dictation with all its latest in 
provement ind refinement The pri: ple of electrical cor 
trol on both the Executive and S« etarial machines is show! 


ELBE FILE a Neer ag INC., 215 Green 
> OK 


treet, New ; 

Showing loose leaf binder nd stationers’ specialties includ 
ng pr.ce bool ring books ig binders, post binders 
torage binder pring binds heet holders, prong binder 
four-pos binders wing wit nders, cord binders, report 
overs, Swivelok binders, catalogue covers, pressboard folders 

magazine binder ho supplic desk pads, telephone book 

vers and a ree display of os f equipment adaptable t 
italogues sles manuals, pric sts, display material, et 

President A. M. Rabinof per, sales representati 
Jule Sherr i i Ernest Barnett e in charge 


INC., Roche 
. New York, N. \ 


ELECTROMATIC i adgetcay ebeoeee 
N. Y., and ¢ East | \ 


is] t ‘ te I ror 
wit ! " ets u neg \ 
mp ' | } t i wit u tin 
Klectror tter writ ind | \ 
per r 

The x! I of \ e-1 sident nd (Get M 
74 ‘ New Y Sales Mar I hat 
W. Da I I nd Tl Mull th Ne 
y } ’ 


ELLIOTT ADDRESSING MACHINE COMPANY, 


THE, Cat _Mass., and 117 Leonard street, Ne 


\ N ’ 37 33 34 

Th ow els } neg whines sel 
f m $ I Es] itured a tl I 
| i p I d s hit whi Dp 

I st 1 matica \ T ne ! 

' ' ; $000 1 d or } se nad 
Au i i ! nar ind ldress n post ard 
t} . 1 } ! he otl a) s he bli ut 
b nz 1 1 addressing 1 I printing fr I 
roll « D th sides. at } < tir print h an 
ind add } ibs, als the |! nd neg 

t} t } ize 

New York Manager R. DePac+e I hares 
FORCE & COMPANY, es Ry ro? A., 105 W 
treet, New \ rk, N y 

Hand numbering machines for office use as wel is a p 
resentative number f special numbering machines and other 
marking de ng general ffice and business utilits 
howr 

Hart I in! in cha 


GARDNER COMPANY, 534 Mitchell Street, Uranus XN. ] 


Booth 302 
Exhibitir ingle unter, duplex and triplex idding na 
subtracting machines, electrically driven, with hand art we 
Ser aut irriag ind n r-return carriage, as well as 
i statement machine of an improved nature; also the Gardne! 
verdraf ! balance, operating in all counters, whic! . 
shown f t) first tin 

Gen Sa Manager W R. Brown i in charges 
It — a anager of the New York office 


GEYER PUBL ICATIONS, Fifth avenue New \ 
N. ¥ i th 309 
Gever sas Stationer i monthiv trade magazine publ shed 


outfitting, social sta 
tionery, paper and printing supplies, is shown, as is also “W) 


dealer mmercial stationers ffics 


Makes It and W! ‘ it cloth-bound directory containing name 
and addresses f manufacturers of tationery ind office 
fitting produ 

Walte J. Bre I s in charges 


HAIRE PUBLIS HING COMPANY. 


(See The Business Education.) 


HOLMES ELECTRIC PROTECTIVE COMPANY, 370 
Seventh avenue, New York, N. \ Booth 68 


Featuring a patr service which cor 


essengers 


sists of furnishing 
guards 4 tchmet! r spec i 


inager s in charge 


HOOVEN LETTERS INCORPORATED, 352 Fourt 
venue, New Yor } 11, 12 


Ss} ‘ ‘ H el Lut t tvpewrite! ' con 
per 
I I Nal rt 


INK-OUT MANUFACTURING COMPANY. 


Sales Company.) 


(See Cardinell 


INTERNATIONAL BUSINESS MACHINES COR- 
Nerwien. 270 Broadway, New York, N. \ Booths 
44, 45, 46, 47, 55, 56, 57, 58, 59 
Displaying International electr 
chine equipment (Hollerith) in 


tabulating nd unting 


uding key punch equipment 
hines, electric tabulating and accounting 
Tabulating Machine C 
Division such as reproducing punch, which automatically re 
fron another printing 


electri Sorting mat 


machines New devices of the mpany 


oduces ne set of punched cards 


itic summary card punch at 


tabulating machine with auton 





tached; electric billing machine which 1 kes possible auto- 
matic billing, are also shown, as is also th ‘ ir ban 
printer, making the method applicable to sn er | I ses 
The International Time Re ding Com] D> ex 
hibits hourly supervised electr me sy S sting of 
master clocks, secondary clocks ttendan tir ecorders, au 
tomatic payroll achines, job time nd cost r rders, signal 
program devices and door re rder 
The It ational Scale Compa D> sior ge heavy 
duty portal scales, ac ur g scales whicl it ly 
ur num be if units ! e mater! I scales 
el d ma ng scales n balar I nd 
unde tiles, and f tl firs e the ) ul 
S ree cap y sca I lor i 
Dayton S Company p lucts ir d \ gl scales 
lst ! ura quiy t iding sca 
I , ~ I f I Ss bina 
t offee 1 nd hoppe ind | i 
Williar Ma ardy inag ‘ } x i w w dis 
iy departs r genera supervisor x | \ 
Shack a, ! nag of tl New Y \ Tt ( rat 
la ze M ! { pany Div | 
) t! l W. B. O'Dontr I 
i I he gz I LD tl 
\ | » Si ! s he l t > ( pa 
D> s tendance f this ! 
re N Y hy he I n Sca > s 
XI s models sl vi this d 


INTERNATIONAL POSTAL SUPPLY COMPANY, 
THE, 634 Prospect place, Brooklyn, N. B s 79, 87 


Showing Model K automati heck endé ‘ Model Junior 
single feed check endorser; Model CC coupon counting machine 
nternational Nos. 2 and 3 and Midget metered 1 il: ne 
Model Flier and M post office canceling machines 

Engineer J. V. Pacher is in charge assisted by Me s. Zahi 


Schneider, Bock, Yule, MacDermeid and Glesner 


INTERNATIONAL TIME RECORDING COMPANY. 


(See International Business Machines CC n 


te oes OF BUSINESS EDUCATION, THE, 1170 
Broadway, New York, N. Y¥ Booth 316 
A publication devoted exclusively to the teaching of bus 


ollewes, universities, high scho« 


ess subjects in 
schools and corporation s hools 


KEE LOX MANUFACTURING COMPANY, chester 
York, N. \ B oth 5 


N. Y., and 2 Park avenue, New 

The company’s line of ribbons and carbon ers s n dis 
| iy 

Manager John A. Noonan and Assistant M ger E. R. Foudy 
ure n chat 


LASALLE EXTENSION UNIVERSITY, Chicago, ILlkh., 
and 9 Eas Fertyv-first street, New York, N. \ Booths 211, 


Exp ning tl ul us business urses I ‘ ib 
jects of higher accountan ( I A. preparatory w k, con 
plete law ning, L. L. I | e, business n gement iff 

inagement industrial management moder Liles! nshiy 
Stenotypy. the machine way n shorthand > lescribed 
The newest division of the rganizati tl | ) ! 

division, is also featured 


In charge of this exhibit are W. Weller, F. W. Clarke, M 
Schwartz, J. J. Janelli, H. H. Vacheron, L. S. \ Guns and A. C 
Shaughnessy, New York manager. 


LUDLOW & COMPANY, R. J., JR. 


(See The Bircher Company 


MARCHANT CALCULATING MACHINE COMPANY, 
INC., Oakland, Calif., and 404 Four avenue, New York, 
N. ¥ Booths 48, 49, 53, 54 


In addition to showing a line of high speed Marchant dding 


ilculators in both hand and electrically perat d evboard 
models there is displayed the newest ill-elect duplex 
nodel, in two styles, a straight elect machine with semi 
automatic division and the other a full automat electrically 
operated machine This machine has an accumulating dial that 
nables one t obtain the results of individual extens.ons and 






































The ALL $SPRane 


... anew suite by Imperial... 


Chaste simplicity . .. impressive richness .. . dignified 
beauty! Imperial’s designers have caught these vital qualities in the 
new Wall Street Suite. And Imperial’s craftsmen have ably translated 
their designs in terms of solid Walnut and beautifully figured veneers. 
Another profitable Imperial creation that brings exquisite styling to the 
moderate-priced office furniture field! Write today for a descriptive 
folder of the Wall Street Suite, and a copy of our complete catalog 


if you do not have it. 
. me 


IMPERIAL Desk ComMPANY 


Evamville, Indiana 
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1utomat 


sion of th 


machine 


which emt 
classificat 
time machine 


The Mar 


York dis 
Walker 
ew Y 


ze hese extensions The Instograph ad 
pan s exhibiting its new ne ft ecording 
iding in addition to straight time stamps models 
such features as consecutive numbering devices 
eels nd split minute pr.nting An elapsed 
d job recording machi is also shown 
lisplay is in charg f H A. Daniel New 
anager, and the Instograph is in charge of J. H 
rk district manag: Both are assisted by tl 
of their respective divisions 


MARTENS TYPE CLEANER COMPANY, THE, 118 


East Tw 


\ type 


h street, New York, N. \ Booth 203 


for typewriters and office machine type, Ad- 
ch k writers, rollers, et is demonstrated 


iuH.H Jarrett ar in charge 


McCASKEY REGISTER COMPANY, THE, Alliance, 


Ohio, and 


ths 15 


Three 

mercia 

general 

t yster 

doctor 

n s 

ou n AT 
ntre ! 
! \ 


! 
West Thirty-first street, New York, N. Y 


s of the company are represented: the com 
ng of cash account and credit account systems 
dise systems; the professional division devoted 
indling the financial and clinical records of the 


the industrial division, including controll 


etua nventory costs, production, planning, 


ching, tool check and tool inventory, orde 

ntrol, carbon backed factory and office 
iture is a hotel register, which is in charge: 
rfield of PI delphia 


McGRAW- HILL PUBLISHING COMPANY, INC., 


v7 
Lent! 


MERCEDES 


St rt 


ag 
INC., 955 


MOSLER S 


New York, N. \ Booth 6. 


CAL CULATING MACHINE COMPANY. 


Coxhead Corpo yn.) 


CALCULATING MACHINE COMPANY, 


treet, Orange, N. J Booths 63, 64, 


<hibit is the new Noiseless Monroe, said 
“ ' ind } wn for the first time Cre 


w mode s the design of the keyboard 
l ich a d key enabl I per 
he figures r I | 
Ml re show sucl 
mall el 1 tl Eexecutiv 
nag e Ne y } | ‘ l 
li by Dis Manag 3s | I low! 
I M. Zelir I | ind I I 


t COMPANY, THE, Hamilton, O 


t tvl d - t 
I ‘ I s ad Spia ne i | 
I l ! blocks l 
nat d l dup and nig) ire 
l with a de or with 7 " 
' ’ ‘ must yperat } | 
he K W per The a I i I 
I i aff to pr t withd 
\ v1 t th newest r 
D ‘ . } leposit for u 
! l it ‘ nd tl t I 
) a 


L085 
' f ’ spec 
) ' : tT 
" Ss. et l ( 
nad nk ind pads of the I] 
} ind I { Volg Mianu 
illy f l I ( dil lex 
vw the ‘ eT } 
! d I rid 
rat ' " 


i TISTAMP COMPANY, INC., THE, Norfolk, ‘ 
\ 


nue, N York, N. \ sootl 22s 


ng d PI l 
" y f | S] 
r he New Yy T 
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MUN-KEE hag fasten tee CORPORATION, 54 Clinton 
treet, Newa! k, N J.—Booth 305 


The improved Mun-Kee pad is shown and special stress is 


placed on the re-inking process which it is said can be accom- 
plished in ten seconds without soiling of fingers or wasting ot 
nk Attention is also called to the rubber base of the pad 
the two-in-one inking surface the ink reservoirs which cut 


down the necessity of frequent re-inkings and the Mun-Kee 


W N. Huntet s in charge, assisted by M Cc. L. Wein 


NATIONAL CASH REGISTER COMPANY, THE, Day- 


n, Ohio, and 205 East Forty-second street, New York, 


N.Y Booths 95, 96, 97, 105, 106, 107 

Showing improved hotel front office posting machine; com- 
plete ne of Class 3000 machines equi pped with automatic 
credit balance vertical posting machine for mmercial bank 
ledgers and statements; a new check writing and signing 
machine adapted to payroll check writing, dividend check 


writing and writing of accounts payable checks; new auto- 
atic check cutting and sorting machine which automatically 


its checks and stacks then in numerica order; posting 
machine for savings or thrift accounts; installment posting 
machine, typewriting-bookkeeping machine equipped with 


front feed and wide tally roll; accounting machines such as 
laundry entering and checking machine; analysis and distribu- 
tion machine and typewriting-bookkeeping machines for bank 
transit work, accounts receivable, accounts payable and general 
rer posting 


edg 


NEW YORK TELEPHONE COMPANY, 140 West 
street, New York, N. Y Booths 38, 39 


Displaying the code calling system, an arrangement of call- 
ng to the nearest telephone any one in a business establish- 

ent who may be away from his office or desk; a typical wiring 
plan, demonstrating an arrangement of telephones and simple 
key switches which provide many of the conveniences of the 
switchboard; several types of telephone typewriters by which 
written messages may be transmitted instantly between two or 
more points; a telephone instrument equipped to assure easy 
use by persons with impaired hearing; an electrically lighted 
map of the United States, showing toll rates to important 


OFFICE APPLIANCE COMPANY, THE, 417 South 
Dearborn street, Chicago, Ill, and 100 East Forty-second 
reet, New York, N. ¥ Booth 242 


‘ " ng Office Appliances, the news and technical trade 
! nd its services to readers 
{ H Everly vice-president and eastern 1 nager is in 
charge issisted by George C. Wheelet Secretary John A 
Gilbert of the home office ; also present 


OHMER FARE REGISTER COMPANY, Dayton, Ohi 
nd 146 West Sixty-third street, New York, N. \ Booth 7 


The panvyv’s cas) reg ters re shown r ! is models 


PLE Chee, M. M. 


~ S rd Mail eM t ‘ mpany 


POSTAGE METER COMPANY, Stamford, Conn., and 
11 West | rty second stre t, New \ rk, N \ Booths 67, 


HY 
S \ | I Bowes , ge | etered mail 
] pos we mail xz iip nail tables 
i rf chit 3 ffix . m hine " lling 
} ‘ post } rh hir S 
New Y Manag Ss Ww. Ss ha 


POSTAL TELEGRAPH-CABLE COMPANY, 67 broad 
treet, New York, N. ¥ Booth 40 


Featurir the new Mackay radio combinat short wave and 
nter ediat wave radio telegraph equipment for ships, espe 
lly designed for lor vave communications Regular tele 
rf pl ind able equipment is so displayed Attention is 
d to the services rendered by the company including air- 
plane reservations, air express, air freight 4. B \. cheques 
news bullet s marine bulletin ser ‘ New York 
atre reservation service and personal set! e bureau The 

y serial day letter service s explained 
S. H. Gell representing R. G. MeL ghlin of the metropol- 

} ; } . e , } y 





THE POLAR LINE BUILDS BUSINESS FOR YOU 


Our assortment new consists of over 100 practical office items in a bread 
range of design and price. Ne office complete without POLAR PRODUCTS. 


ey . e. ees 
‘a Rts 4 





. Fountain Pen Sets—single or double 
Desk Calendar—any leather —any leather 










2. 





ment 


: i . Ss r—na 
Folding Desk Pads—three sizes—various colors of leather Seas ee pe Be —— 





Folding Decorative Screens—50 styles, all colors Letter Trays—many styles in all finishes 


- + 
oe eS ee ee a ee oe 


ee 





Leather Covered Desk Name Signs—any 
leather—any name 


Send for complete catalog. 


Polar Mig. Co. 





Weed and Leather Waste Bas- 





101 Nerth Bread Street kets—wood, four patterns, any 
finish; leather, four patterns, 
Philadelphia, Penna. any leather 
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THE ELITE ROTARY 
DUPLICATING MACHINE 


THE MODERN IMPROVED MACHINE TO MEET THE 
MODERN NEED FOR SIMPLICITY—SPEED—ECONOMY 





XVI 


anh 


AGENCIES 
NOW OFFERED 
To the established pro- 


gressive distributor of 
dealer, we are now pre- 
pared to offer exclusive 
sales franchises. Ana- 
lyze the sales possibili- 
ties of a machine of such 
merit. Write or wire for 
full information. Act 
now while opportunity 
knocks. 





This new Elite Rotary gives the busi- 
ness world a better, surer and finer way 
to reproduce perfect copies. At the rate 
of 4,000 to 5,000 an hour from type- 
written or traced stencils, perfectly clean, 
clear and uniform impressions are pro- 


duced through the Elite Silk Screen. 


Employing the justly famed two-drum 
principle, this new machine has a smooth- 
ness and precision of operation that sets 
new duplicator standards. Registration 
1S absolute, and may be readily adjusted. 
Feeding is positive. Operation is simple 
and fast. Absolutely guaranteed for 
three years. 


Consider these features: 1—One revolu- 


tion per copy. 2—Feeds one sheet at 
a time, from thinnest tissue to card- 


board. 


4—Automatic inking device that dis- 


3—Absolute, true registration. 


tributes over the entire printing surface. 
5—Copies produced through silk screen 
which does not clog. 6—Uses paste ink. 
7—Adijustable printing position. 8— 
Impression roller does not contact sten- 
of misfeed. 9 


registers only printed copies. 


cil in case Counter 


Write for complete information. 


BRUECO SALES COMPANY 


121 EAST 29th STREET 
NEW YORK 
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BIG BUSINESS « 


ACCLAIMS 
THE IMPROVED WOODSTOCK 


Why Woodstock 
Gives Greater Value 


Longer Life 
Greater Speed 
Better Performance 
Quicker Action 
Tul SS 1} More Accessible 
BSS ; Greater Simplicity 
Absolute Visibility 
Wider Writing Line 


Greater Flexibility 


Make us prove 
the above claims. 


Ask for a 


demonstration. 





Investigate! 


There is a Woodstock Model for 


every typing need—correspondence, 


billing, addressing, routine form writ- 
ing, etc. There is a Woodstock Type 
Face to suit every personal oreterence 


and writing demand. 


WOODSTOCK TYPEWRITER COMPANY 
Six North Michigan Ave., Chicago, Illinois 


Branches in Principal Cities—Agents all over the World 


PRECISION—SPEED—DURABILITY—-SMOOTHNESS 
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POWERS DIVISION, REMINGTON RAND, INC., 3 TABULATING MACHINE COMPANY, THE 
falo, N. Y., ar East Forty-second street, New . rae 4 


’ 
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rICKETOGRAPH COMPANY 


QUIK-LOK FILE COMPANY, THE, 


UNIVERSAL FIXTURE CORPORATION, 


\ 
\ew ) \ 


RECTIGRAPH COMPANY, 


VARITYPER INCORPORATED, 4 


REINER’S ROTAPRINT, INC 


SHAW-WALKER COMPANY, THE, M n, M VEEDER-ROOT, INC.. Hartford, Con sia 


4 N N. } booth 22 
y ‘ 
: Hop I } on 
4 Unde il 
= ~ n Dal B 
i. ! 6 
! ed l DD 
i ie nd } » cl » 2 
t rh I lt i} £ 
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Another section specializes in simplified records, specialized VISIBLE RECORDS EQUIPMENT COMPANY, Chi 
ae oe . , er as ae ied j ' . ind 230 Park avenue, New York, N ;ooths 


| | I i ~ 1 1 f 
I sed index sheets and n-rust ste d ‘ on the 
SILENT BROADCASTER COMPANY OF NEW oonte: ae wencive uf mauitiple unite. ome with flea os 
YORK, 65 fif nu Ni N. \ Booth 203 nities und’ Glam atti’ ae Meee twine = he snag fash 
, window 4 7 7a, ete ) eye New Y¥ Manager Rk. V ty 
Ss \i 


SYSTEM MAGAZINE 
See M VIVID INCORPORATED, Chicago, I! , and 373 I 


New York, N. \ ooths 322 
STANDARD MAILING MACHINES COMPANY, | 
tt, M M . Yor N. - R. W w ¥ 
4 ted f M. Jaffe \ t M n é I I t Als 
i I s Flat Ss 
MicN 
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ad WATERMAN COMPANY, 
- WY} Rooth 31 
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STANDARD REGISTER COMPANY, THE, |) 


WESTERN UNION TELEGRAPH COMPANY, INC., 
THE, t \ N t 
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Carbon(opies made walhypallsuskar bon apers 
glastyear would cirdelhe Globe 72 limes / 


Inked Ribbons 
and 


Carbon Papers — 
Lead the World for Neat Writing =—=— SSS 


Long Service and True Economy Se — 





The Quality of Miller Line Inked Ribbons and Carbon Papers 
is established by:— 


Its rating in Dun’s and Bradstreet’s. Its organization of trained and experienced 


Its outstanding popularity. Ribbon and Carbon experts. 


Its constantly mounting output. : 
Its modern plant, completely equipped for the 


Its more than three decades of experimenta- ; “pet ; 
production of Typewriter Ribbons and Car- 


tion, research and experience in the develop- 
ment of Typewriter Ribbons and Carbon bon Papers, for every institutional, industrial, 
Papers. commercial and personal writing purpose. 


With these facts before him, is there any reason why 





any user of inked ribbons and carbon papers should fail 





to provide himself or herself the means of beautiful and 





economical typewriting? 





Inquiries Cordially Invited 





The Miller Bryant-Pierce Company 


Aurora, HUlinois Established 1896 


Direct Branch Service Everywhere 
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HAVE YOU SEEN THE 
VARI-TYPER ?—the greatest 


| 


advance in typewriting in fifty years 








/ 
Fees 

/// Nari-typer, the typewriter with changeable 
type, can win attention for your letters, 


dress up all your typewritten work most 





amazingly, and save money for you in a 





number of ways. 

Don’t fail to investigate the Vari-typer 
thoroughly, for there are dozens of jobs 
waiting for it in your office that it can do 

ae 
far better and much more satisfactorily 


INCORPORATED 
Chrysler Bldg., New York - Tel. Vanderbilt 3-2590 than they have ever been done before 


XX N\ ) e Bu ; ." 














Something New and Needed 
Me Uertex 


A complete alphabetical unit employing the 
famous Expanding Vertex File Pockets 





LPHABETER 





Name # 





Each Division a ‘*Vertex”’ File Pocket of 1°4” Expansion, the group indexed 
\toZ. Four extra Pockets for special accounts—All Pockets metal tabbed. 


HOLDS 1500 OR MORE PAPERS 


Standard Correspondence Size—Without Box Will Fit in Any Vertical 
File Cabinet or Lower Double-Drawer of Desk 


For filing 
General and Personal Correspondence 
Bills, Vouchers and Receipts 
Factory Orders and Forms 
Club and Social Papers 
Clippings and Data 
Shipping Department Orders and Forms 
PACKED IN STRONG, ATTRAC TIVE DARK 
GREEN BOX WHICH CAN BE USED AS A 
FILING CABINET IF DESIRED 





NEEDED BY DOCTORS, DENTISTS, CLERGYMEN, 
TEACHERS AND AUTHORS ... BY GARAGES, RETAIL 
STORES, OFFICES AND FACTORIES 








ALVAH BUSHNELL COMPANY 


3TH AND WOOD STREETS PHILADELPHIA 
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Takes the Place 
of Carbon Paper _.. - 





What Every 





‘ . b 7 . 
Stenographer has been waiting for 
Pyeng PAPER HAS HAD ITS DAY. ise of carbon paper slows up the production ot b 
4 | eryvone agrees that fis a nuisance slow and ness letters appronin ately 25° iron the prod ictiol 
stetul in ™ prod ices sn dged copies; n akes possible with the use of the DUPLI-TY PER. 
: ( lifhcult soils hands hngers and clothes. r . ° 
It w uccepted by the millions of typewriter users A len Strike 
ni ntil something more efhcient, cleaner and more Here is a ten strike tor every stationer) ! 
onomical should be invented to take its place. supply dealer! A new invention! ‘The first pra 
LHI DUPLI-TYPER IS THI FIRS] tical device which actually eliminates the use of ca 
PRACTICAL DEVICE WHICH ACTUALLY bon paper is ready for the market. It is tool proot. 
ELIMINATES ‘THI USI OF} CARBON It is extremely efhcient. It is simple to apply. It 
PAPER. will prove to be a tremendous ready seller. And 
Che DUPLI-TYPER is a simple metallic de its extremely low price is within reach of every type 
e, holding a replaceable ribbon, which produces writer owner in the world. And every typewrite 
nked duplicates. It is made of one piece of steel, owner in the world will want one the moment thx 
has no moving parts and presents no service prob advantages ot the Dupti- [yper are explained. 
lems whatever. It is entirely in Here is additional business to 
dependent of the typewriter. you with a market consisting of 
Its first cost is small. It is P every typewriter owner in youl 
clean ; quick; easily handled ; pro The Dupli-Typer territory. And do not torget the 
duces permanent, non-smudging IS THE LOWEST PRICED replacement ribbon business whi 
inked duplicates and simplifies DEVICE EVER CONCEIVED will increase as the use of the 
erasures. WHICH ACTUALLY ELIMI- Dupti- Tyrer grows. 
n is eotmanies ge i of one 3 a” CAR- _— is a new — profit 
carbon paper gives 1650 tines of you should inquire about imm« 


type before it is discarded. Com- $ OO diately. Write today. Your ter- 


pare this to a DUPLI-TYPER For the Outh ritory may still be open. Dis 
> , rye 

ribbon which will produce 400 or the Outfit counts on the Duput-Typer and 

lines of type a Saving ot about DUPLI-TYPER ribbons will Ribbons justify vour interest at 


35° in the duplic ating medium be sold in boxes of fifty, retail- once. Be sure and see the DupPui 
dee ing at $1.50 per box. This as- ro chit wage 
atch sured repeat ribbon business Pyrer exhibit at the ational 
From tests made with various affords a constant source of Business Show, New York, Octo 
operators, it 1s estimated that the profit to the dealer. ber 19th to 24th. 











DUPLI-TYPER SALES COMPANY 
OF NEW YORK, INC. 
11 West 42nd Street, NEW YORK CITY 


Dupli-Typer 


ELIMINATES THE USE OF CARBON PAPER 















































ASD 


Announces 


a new 4-drawer file 










POSITIVE LOCK 
COMPRESSOR 


with high price features 
in the low price range 


Born of competition, this new, heavy-duty 
ASCO four drawer filing cabinet is the ultimate 
value in the low price range. Made of standard aN f 
grade furniture steel of full weight—electrically 











spot-welded throughout. All corners are acety- 
lene welded producing a rigid case built to 
stand the daily business grind. 





Four ball-bearing rollers give this new ASCO 


ile ‘ ras _ man 2@ « _ Box Files . . . Bond Boxes . . . 

file drawer a smoothness you can’t appreciate th i... Sn 

until you operate it. Two 2-Ball-Bearing rollers .. . Filing Cabinets — letter 

. . legal, combination, storage in 

are housed in the channels and two are attached desk, counter or standard heights 

» >» ‘ » ‘' re are ... Bankers Note Cases... 

to the bottom of the drawer. All drawers are PRI wir wong osc By FHP 

interchangeable. Positive spring follower block. .. . Transfer Cases . . . Cuspi- 

dors . . . Stationery Storage 

This » SC -dr: . . — | -_ Cabinets . . . Electro Cabinets 

This new ASCO four-drawer comes in green, i ee oe 
grain mahogany and walnut finishes. rhe . . Wardrobe Cabinets . 


With Typewriter and Office Tables . . 


hardware is attractive and harmonious. Waste Paper Baskets, etc. 


or without Yale paracentic lock. 

Price competition no longer worries the dealer 
who handles this new ASCO file. It is the sen- 
sational value of the year. Write or wire for 
prices and discounts at once. 


ART STEEL COMPANY, Inc. 


+ 300 E. 145th St. - NEW YORK CITY - 

















Card cabinets in one, two and three drawers to house all 
standard size cards, document cases, short-depth correspon- 
dence files and storage cupboards—all equipped with the 
popular ASCO build-up feature, permitting any number of 
combinations 


The illustration depicts one of the combinations possible 


with these units—a rigid, uniform and attractive battery of 
filing cases. 
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The new 
No. 13 


$6.50 Retail 


Another new 























—_ 







and the new 


“BABE” 








. 
‘has new No. 13—the latest addition 
to the wide-famed Speed Fastener family 


—is a sturdy and rugged stapler made 






, $3.00 Retail 
from the finest tempered steel with the $3.50 West of Mississippi 


utmost precision and accuracy. It is the 


only hand operated machine that will All Speed Fasteners are perpetually 


staple with 14”, 34” and 4” staples. It suaranteed. 
I 4 8 2 f Xu 





will bind up to 120 sheets of 16 Ib. paper 
or its equivalent, 31/4 inches or less from 
the edge. It has a positive non-reversible 
follow block. The new paper guide is 
quickly and easily adjusted. 

For heavy duty desk work, this new ma- 
chine has no equal. Its six rubber feet 


make it extremely sure and steady in 


the smallest sta- 


And the new “Babe” 


pling machine on the market—is the fa- 





vorite of business. It is light and com- 
pact, yet it presents all the advantages 


of larger models. In six attractive fin- 





ishes—red, green, mahogany, oak, nickel 
and black. Detachable head permits its 
use as a tacker. Temporary or perma- 


nent fastening. 


operation. Yet it is compact in size. 
Medel No. $= Speed Fasteners show you the way ee 
the most con- to new and better business. Send the largest capac 


venient stapler 
made. A push or 











temporary fasten 
ing. Binds up to 
50 sheets of 16 
Ib, paper or 
equivalent. Binds a 
three inches from ( 
the edge $5.00 


Write today. 


a sample order now and examine 


ity desk stapler, 
loads 250 staples 


pull of the Gnger these two new models. You will at atime. Tem- 
grip gives either porary or perma 
permanent of agree they are unbeatable values. nent. Also used 

: asatacker. Slide 


indicator and sta- 
pling gauge. 
$6.00 retail. 














(PARROT 
SPEED FASTENER CORP. 
388 Broadway New York, N. Y. 
VX N } Bu § 





fice appliance industry. It 
will answer any qu 
germane to its field to the 


q OFFICE APPLIANCES 
is a news and technical trade 


OFFICE 





journal, serving the entire 

industry of office equipment. ' best = its ane a pa it 

It covers the manufacture asks its readers in parts 
istributi of the werld to aid it with 

and distribution of office ma ~adoer Ney ~ 

chinery, office devices, office PUBLISHED ON THE FIRST DAY OF EVERY MONTH which it aad oe comes 

furniture, office supplies and oat prom: 


the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- > 
jects germane to its field 
have given it unusual pres- 


The Office Appliance Co. 
417 S. Dearborn St. Chicago 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 

manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 











N, 
tige. It serves a clientele pays suing “GILBERT, Secretary tase neal not be returned unless post- 
composed of managers and C. H. EVERLY, V. President . C. MILLER, V. President y,emtenney wet ve 

t efor the various office oss espondents shoul 
par hen ss a ms su H.W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. their names and addresses, 
me , . 2 up J. A. PALMER, Cir. Mgr. B.C. WALLSTEN, Mgr. Copy Dept. which will be withheld from 
plies, commercial stationery W. S. LENNARTSON, Manager Service Bureau publication if requested. 
dealers and many of the 
largest corporations in the C. H. EVERLY, Eastern Mgr G. C. WHEELER, Asst. Mgr. { ADVERTISING RATES 


United States. It also 1601 Pershing Square Buildi 1g. 100 East 42nd Street, New York upon application — only 


reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


Phone 


hland 4-8319 





by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


> 


§{ No person, firm or cor- 
poration, either directly or 
indirectly connected with 


articles of office equipment 
or directly related products 
eligible. 

§ Entered as Second-Class 


Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 


theindustry the journal rep- 

resents, has any share in its under Act of March 3, 1879. 
ownership or voice in shap- q “Office A ° "is reg- 
ing its policy, which has in istered in the United States 


view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


Patent Office, Washington, 
D. C. 


§ COPYRIGHT. Contents 
covered by Copyright, 1931, 
by The Office Appliance 
Company. 
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A r L R 
Acco Products, Inc see 
Ace Fastener Corp anne ee fog bo “e: . os = Leatheroid oe ie 131 Rand McNally & Co...... 17 
Ace Manufacturing Co 178 Fa er, E ort arc : ieee Erpemene Ce BO. cc cccccs 88 Ravenswood Off. Specs. Co.195 
Acme Card System Co 161 F. B. Mfg. Co..... +108 Loose Leaf Metals Co.....181 Reliable Tw. & A. M. Corp.197 
Adams, Groesbeck, Mira- Faries Mfg. Co.. : eee 175 Luther Ink & Stp. Pad Co.186 Reliance Pencil Co 192 
bella Co 151 Fibroin Stencil Corp 116 oe % Wee =A 
‘ : . a c. Remington Rand Business 
Addressograph Co 201 Filing Equipment Bureau. 76 M Services . 99 93 
Aigner, G. J., Co - 194 eet Be nie “oa 0 a Macey Co., The . 110 Roberts No. Mach. Co.....148 
Allen & Co 179 te . ~s . th ag 6 . 193 Manhattan Stencil Corp. .183 Roberts, Weldon, Rub. Co.166 
Alma Desk Co 100 ulton Specialty Co : les Manifold Supplies Co 93 Rochester Rib. & Carb. Co.184 
See Se Se —_ @ SE SAR pwescwe Sebeds 196 tockwell-Barnes Co. .....162 
American Crayon Co 160 Meilicke Systems, In 188 Roth, Paul, & Co.. ‘ae 
American Electric Co 128 Gardner, P. A., Lthr. Wks..194 Meilink Steel Safe Co., Royal Typewriter Co..... 71 
American Embossing Co. .193 General Electric Co 126 BOO cess Server eTs 
Amer. No. Machine Co.... 81 Ss 
Amer. Writing Mach. Co. .170 
Ames Safety Envelope Co.194 Sainberg & Co., Ince Tt) 
Ames Supply Co 86 Sanford Mfg. Co errr: 
art Metal Con 133 ADVERTISEMENTS Searles Elec. Weld. Wks. .183 
Art Metal Construc. Co...133 Searles Elec. Weld. Wks. .183 
Art Steel Co., In 61 Sengbusch S-Cl. Inkst. Co. 84 
Art Wire & Stamping Co. .181 These advertisements present the products of Service Steel Products Cp. . 136 


Seymour Products Co.....186 
Shaw-Walker Co. TTT Ts |. 
Sheaffer, W. A. Pen Co..72, 3 
Sherman-Manson Mfg. Co.187 


Ault & Wibore 103, 4 
Aurora Metal Cabinet Co. .112 
Automatic File & Index Co. $1 
Automatic Pencil Sharp- 


the leading manufacturers in each division of 


the industry. Because of the ground for honest 








ener Co . 82 differences of opinion the publishers obviously Shipman-Ward Mfg. Co...189 
Autopoint Co 7 60 ° Silverglo Lamps, Inc : .196 
cannot undertake to guarantee sac - 
Azora Rubber Co 197 ° to gu ntee transactions be Smith, L. C., & Corona 
tween advertisers and customers. They do, Typewriters, Inc. ...... 51 
B h aves ff thei E . lvi Speedaumat asada 201 
owever, offer their service in resolving any Speed Key Mfg. Co.......195 
Bank« rs I x - 53 disagreements between advertisers and cus- Standard Mail. Mchs. Co.. 97 
Barr-Morse Corp -. 74 hich it f . . Stationers’ Loose Leaf Co. 75 
Bassick Co . 95 tomers, which result from relations established Steel Equipment Corp.....117 
-escceenn A : oo through the journal. Steel Fixture Mfg. Co....162 
Beach Publishing Co 195 Steel Furniture Mfg. Co. .156 
Bentson Mfg. Co 190 Stein Bros. Mfg. Co......171 
Berger Mfg. Co 129 Storms, H. M., Co........198 
Bindah Products, In 173 Sturgis Posture Chair Co.143 
Boorum & Pease Co . - 165 General Fireproofing Co., Melind, Louis, Co.........194 Sundstrand Add. Machine. $2 
Bredemeier, FE. W., & Co..189 a sénot 138 Mergott, The J. E., Co . 65 Sun Rubber Co., The.....119 
Bridgeport Pe n Co.,, The..195 General Office Equip. Cp... 92 Metal Office Furn. Co.....105 Superior Off. Spec. Co.....190 
Bridges, F. W., Ltd 199 General Pencil Co... 186 Meyer & Wenthe......... 189 
Bristow, Stanley R -197 = Globe-Wernicke Co ... 83 Milwaukee Chair Co 107 T 
Brownville Paper Co 113 Goldpress Co., The 478 Mimeograph, The ..... _ 49 
Brush-Punnett, In 145 Graff, Geo. B., Co 180 Mittag & Volger, Inc S5 Tell City Desk Co..... 169 
Buckeye Rib. & Carb. Co..180 Grand Rapids L. L., Badr Mon Bureau ..... 198 Tip-Top Mfg. Co.........193 
Bump Paper Fastener Co. .194 i Nedrkdvncceses 182 Monroe Calcul. Mch. Co... 87 Toledo Metal Furniture Co.164 
Burgess Battery Co 150 Graphic Duplicator Co 197 Moore Push-Pin Co 192 Triner Scale & Mfg. Co... 190 
Buro-Bedarf-Rundschau ..199 Guide System & Supp. Co.152  Mun-Kee Products Corp 111 Turner & Harrison Pen Co.196 
Burroughs Add. Mach. Co.200  Gunlocke, W. H., Chair Co.177 Munson Stamp Pad Co.... 57 Tybon Corp coves ADB 
Bushnell, Alvah, Co 89 Gunn Furniture Co.......109 Munson Supply Co 170 
Cc H Myrtle Desk Co ..102 Tv 
Underwood-Elliott-Fishe 
. . . H. A. Ink Eradicator Co..194 N - ‘ , o~ a 
Canton Art Metal Co . 64 Handy-Roll C 193 CO. cece 92, Back Cover 
ane -ho o. ve 
Carpenter, EF. W., Mfe. Co.196 H aeen Scale C 196 Natl. Brief Case Mfg. Co.185 Underwood Tw. .. Back Cover 
anso scaie 0 ° .196 " 
Carter's Ink Co . 80 owes Duniicates C 94 Natl. Business Show Co..114 Union Ribbon & Carb. Co.196 
e e cy or o > - 
Central Desk Mfg. Co 63 : L : ‘ pot Natl. Cash Register Co 134 U. S. Envelope Co cosine 
< . a : Higgins, C. M., & Co... 173 = a fae " ’ on : . - 
Clarotype Co., The 196 High Point B. & Chair Co.101 Natl. FiberstoK Env. Co..159 U. S. Tw. Parts & Sup. Co.178 
Clip-On Corp 118 H a » ~ k - 115 Natl. Vule. Fibre Co.....189 U. S. Tw. Ribbon Mfg. Co.195 
oosie es 0 ~ 
Cole Steel Equipment Co. .195 » we . 2 Neidich Process Co. , 158 
. “ is Horn, W. C., Bro. & Co 195 2 . 
Columbia Rib. & Carb. Co. 55 : . i a Neva-Clog Products, Inc..144 Vv 
. 7 Hotchkiss Sales Co , Se - 
Columbia Steel Eq. Co 153 " : ‘ : N. Y. Silicate Bk. Slate Co.197 
Columbian Art Works 176 Hunt, C. Howard, Pen Co.186 Van Dorn Metal Furn..... 129 
Colytt Laboratories Co _.196 I oO Varityper Incorporated .. 58 
Soe , . . Victor Add. Mach, Co.....170 
(‘oro re te " 
o Aare ; wi a ons c Be Ideal School Supply Co 172 Oakville Amer. Pin Div...121 
0 af lweSTOY r 7) . - 
Suen —e : oe . a 188 Imperial Desk Co 54 Office Appliance Co., The.184 Ww 
ov ) 4 Do é 7 ) o ~ 
' ” Imperial Steel Cabinet Co.174 Old Town Ribb. & Carb. Co.168 
D Impr. Boehner Binder Co.197 Oxford Filing Sup. Co....146 Wabash Cabinet Co.......124 
Indiana Desk Co 130 Wagemaker Co eee rT: | 
Davids, Thaddeus, Ink Co. 66 Ink Specialties Co 139 P Wahl Co., The ooeckee 
Defiance Sales Corp 106 Intl Printing Tak Cp...108, 4 na igs Ch. & Rib. Mfg. Co.147 Warshaw Mts. Co. Inc... .278 
Detroit Metal S C 29 Invincible Metal Furn. Co.141 ‘ ee : + Weber Costello Co........177 
etroit Metal Spe o ‘e Parrot Speed Fastener Cp. 62 ‘ 

.‘ ‘ Qq = - Webeter, F. &.. CO...cecces 2 
Dick, A. B., Co ‘ z Peerless Key Co., Inc 155 “wie am - 28 66 7 
Diebold Safe & Lock Co... 99 Peerless Wire Goods Co...173 Wels Mfg. Co... .67, 68, 69, 70 

Mamer _ . 99 Jasper Chair Co 35, 1% . . a estern Furniture Co....1iéi 
Diemer, John F., Co 1 + 135,174 =p iouse Mfe. ( i173. F ; 177 
es 7 , = - = elouze i 4 o eeesese io = a= . ~ 
Downey, The C. L., Co 197 Jasper Desk Co 174 Phillips Ribb. & Carb. Co. .182 Wholesale Typewriter Co.158 
Jasper Seating Co 191 3 aa eae ciate i aire 2 Wiggins, John B., Co..... 187 
. = : Pierce, S. K., & Son.......181 a . ow 
Zz Joslin, A. D., Mfg. Co 182 Pittst h Ts e Co.192 Wilson-Jones Co. ....... 37 
s o4 rpe. } oS 4 * 
eee eee ne. ODD. nee ©«=—- Wood Off. Furn. Assoc... .106 
Eaton, Crane & Pike......181 oe Polar Mtg. Co..... seoeesDTl Wrenn Paper Co........ . 98 
Ediphone, The ... ..154 Kay-Dee Co ee 
Edison, Thos. A.. In 154 Kensington Supply Co 167 Prym, William, of Amer- Y 
Elliott-Fisher seoseees 98 Kihn Bros. cio euc tae ICA wee ee wees 169 
Esterbrook Pen Co........ 157 Kilian Mfg. Corp..... ..190 Q Yankee Paper & Spec. Co.170 
Evansville Desk Co.......166 Kohlhaas Co., The........182 Yawman and Erbe Mfg. 


Eveready Mfg. Co., Boston.197 Ko-Rect Posture Chair Co.176 Quality Park Envelope Co.131 Sek. sécnceddeevesteunehe 79 
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Adding Machines 
Burroughs Add. Mach. Co. .200 


Biliott-Fisher ...ccccccsces 92 
General Office Equip. Corp... 92 
Monroe Cale. Mach. Co.... 87 


Sundstrand Adding Machine 92 
Victor Adding Machine Co..170 
Adding Machines, Rebuilt 


Reliable Tw. & A. M. C....197 
Adding Machine Ralie and Paper 
Rockwell-Barnes Co. T 162 


Yankee Paper & Spec. Co. .170 
Adding Typewriters 

Burroughs Add. Mach. Co. .200 

Underwood, E. F.. ‘ 

Loe eeeen wens 92. Back Cover 

Addressing Machines 

Addressograph Co. .. 201 

EE OR 301 
Adhesives 

(See Inks, Adhesives, etc.) 
Arch and Clipboards 


Free Hand Binder Co ..194 
Globe-Wernicke Co. . — 
Rockwell-Barnes Co — l 
Bankers’ Note Cases 
Art Steel Co. ...... ala ae 
Cole Steel Equipment Co. . .195 
General Fireproofing Co ..138 
Globe-Wernicke Co nee 
Metal Office Furn. Co ..105 


Billing Machines 
Burroughs Add. Mach. Co. .200 
Elliott-Fisher ... ; 2o. Ve 
General Office Equip. Corp 92 
Underwood Typewriter Co. 
...Back Cover 
Binders, Catalog and Periodical 


Acco Products, Inc. .-. 56 

Demet, @. Bu Ge <ieccces 194 

Wilson-Jones Co. ......... 137 
Blackboards 

N. Silicate Book Slate Co.197 

Weber Costello Co ..177 


Blank Books 
Boorum & Pease i ..1f 
Rockwell-Barnes Co. . | 
Wilson-Jones Co. ea 

Blanks for Bonds and Stocks 
Kihn Bros. — 

Blotters 
Wrenn Paper Co. . — 

Blue Print and Plan File Cabinets 
Art Metal Construc. Co...133 
Aurora Metal Cabinet Co. .112 
Automatic File & Index Co. 91 


Berger Mfg. Co........... 129 
Columbia Steel Equip. Co. .153 
General Fireproofing Co... .138 
Globe-Wernicke Co. . Ss 
Metal Office Furn. Co . 105 
Yawman and Erbe Mfg. Co. 79 
Bond Boxes 
Art Metal Construc. Co... .133 
Art Steel Co. cs A 


Cole Steel Equipment Co. . .195 
Corry-Jamestown Mfg. Corp.165 


General Fireproofing Co. ...138 
Globe-Wernicke Co : a. ae 
Metal Office Fuin. Co .105 
Steel Equipment Corp 117 
Weis Mig. Co. 67, 8,9, 70 


Book Cases 
Art Metal Construc. Co . 133 
General Fireproof. Co.,. The.138 
Globe-Wernicke Co 83 


Gunn Furniture Co 109 

Macey Co., The : 110 

Metal Office Furn. Co 105 

Weis Mfg. Co 67.8.9, 70 

Yawman and Erbe Mfg. Co. 79 
Book Ends 

Seymour Products Co 186 
Bookholders 

Acco Products, Ine 56 


Book Rings 
Carpenter, E. W., Mfg. Co. .196 
Bookkeeping Machines 
Burroughs Add. Mach. Co. .200 
DFE ox avacsccune 92 
General Office Equip. Corp 5 
Underwood Type writer Co 
: ....Back Cover 


Box Files 
Art Steel Co . 61 
Globe-Wernicke Co 8&3 
Rockwell-Barnes Co : . 162 


Brief Cases 

Bredemeier, E. W.. & Co 189 

Nat'l Brief Case Mfg. Co 185 

Stein Bros. Mfg. Co 171 
Bulletin Boards 

N. Y. Silicate Bk. Slate Co 197 

Weber Costello Co. . aoeee 
Business Shows 

National Business Show Co.114 
Calculating Devices 

Meilicke Systems, Ine 188 

Reliable Tw. & A. M. C .197 
Calculating Machines 

Burroughs Add. Mach. Co. .200 

Monroe Cale. Machine Co... 87 

Sundstrand Adding Mach... 92 

Victor Adding Machine Co. .170 
Calculating eee Papulte 


Reliable Tw. & A .197 
Calendar Pads ond +34 

Columbian Art Works.....176 
Defiance Sales Corp....... 185 


Carbon Papers 
(See Ribbons and Carbons) 
Card Cases, Pocket 
Gardner, P. A., Leather Wks.194 
Impr. Boehner Binder Co. ..197 
Wiggins, John B.. Co...... 187 


Card Index Boxes and owe 
Art Metal Construc. Faries Mfg. Co 


Automatic File & Index Co: Desk Pads, Blotter 
Co. es 


an baw an ce 
Superior Office Spec. 
Desk Pads, Glass 


17 
Ravenswood | Office Specs. Co. 195 > 
191 


C «A. . a Steel Eq 
Diemer, John F., 
General Seow 
Globe-Wernicke Co ‘ 
Guide Syste m & Supply Co. 
Metal Office Furn Desk Pads, te 

. S.. Ss aig Cewenlota 177 
Steel Furniture } 
y Superior Office Spec. 


Desk Pending-Letters Holders 
Acco Products, Inc 
Desk Sets for Fountain Pens, Ete. 


Yawman and Erbe Mfg. 7,8. 
Cards, Copper Plate Engr. 
__ Wiggins. John B., 


Cole Steel 2: ont ‘Co 
Cash and Office Registers 


Automatic File & Index Co. 
National Cash Register Co.134 Co 129 





CLASSIFICATIONS 


For the benefit of the subscribers the lines 
advertised are here classified. 
requirements of the modern business office are 
represented. Should subscribers be interested 
in any article of office equipment not listed 
invited to communi- 


Many of the 


they are cordially 
cate with the service bureau, through which the 
information will be promptly and cheerfully 
furnished by letter, without obligation. 





Cole Steel Equipment Co... 
General Fireproofing Co. 

Globe-Wernicke Co. 
i bees odas 2 1 10 
Metal Office pe. Co 


Casters, Shoes, Ete. 


Sun Rubbe: r Co. 


Chair Pads and Cushions 


Desk Work Distributors 
Automatic File & Index Co. 
Bristow, Stanley R 19 
Globe- 6 a ey Co. 


Sun Rubber Co 


1S 


General Fireproofing Co.... 


) 


Ck hae oe ee be a 


Jasper Chair Co 

Jasper Seating C 0. 
Ko-Rect Posture 
Milwaukee Chair Co 


- 
= 


U 


Superior Office Spec. 


ayareyeravarerayveray 
-o 


Sturgis Posture c hair Co. 

Toledo Metal Furniture Co. 
Check Protectors and W aan, U 

Reliable Tw. & A. M. 


Adams, Groesbeck, Mirabella 
15 


_ 
f ~ 
23D 


~) 


Automatic File & Index Co. 
Co 


Central Desk Mfg. Co 
Columbia Steel Equip. 
Corry-Jamestown 

Evansville Desk Co 
General Fireproofing Co... . 
Globe-Wernicke Co. 
Gunn Furniture Co 
Hoosier Desk Co 
Imperial Desk Co 
Indiana Desk Co. . 
Invincible patel Furn. 


as 


oo 


Checks, Stamped Metal 


(See Senes Cc lips) 
Coin — Trays and dete - 
¢ 


Pittsburgh Typewr. § 
Copying Devices and + 
: irbe M 


Metal Office Furn. Co 
Myrtle Desk Co 
Shaw-Walker Co. 
Steel Equipment Corp 
Steel Fixture Mfg. i 
Steel Furniture Mfg. Co...15 

i k Co 16 


General Fireproof. Co., 
Globe-Wernicke Co. . 
Sanymetal Products Co 


American Crayon Co 
Weber Costello Co 


: te Western Furniture Co 177 
Cole ‘Steel Equipme nt Co Yawman and Erbe Mfg. Co. 
Dictation Machines 
Cutters, Peper and Card i 
Ideal School Supply Co.... 
Display Fixtures 
Amer. Number Mach 
Fulton Specialty Co Service Steel Products Cp. 


DupGeating Machines 
Add Co 


Desk Calendars . a 
Graphic Duplicator Co. 
Heyer ean, Co 


The 2 
Pitteburgh Tw. & Supply Co.193 
aeattas ey Supplies 


Columbian Art Work 
Defiance Sales Corp 
Desk File Racks 


Desk Lamp Sets 


Graphic Duplicator Co... . . 197 
Heyer Duplicator Co....... 4 
Ink Specialties Co......... 139 


Kensington paoy © oyy 167 
Manhattan Stenci Corp: ..- 183 
Electric Motors 


General Electric Co........ 126 
Engraving 

Wiggins, John B., Co...... 187 
Envelopes 

Ames Satay Envelope Co. .194 

Bushnell. Alvwah, Co....... 

Diemer, John F.. Co....... a 

Globe-Wernicke Co. ....... 


Nat'l FiberstoK Envelope Co. 150 
we Park Envelope Co. .131 


lL 125 
mm ony Celluloid 
Markilo Co. CEO rTER. 196 
Envelope Sealers. 
BOGGS Bees GOs bcc cncciss 17 


Office Appliance Co., The. . .184 

Standard Mailing Mach. Co. 97 
Eradicators, Ink 

H. A. Ink Eradicator Co. ..194 
Erasers (Blackboard) 

N. Y. Silicate Book Slate Co. 197 

Weber Costello Co......... 
Beegess (Chemical) 

H. A. Ink Eradicator Co. . .194 
a4. (Pabbe) 


BSUES Been Gs bk cccesece 17 

meee, Ma Wis me 2c aeeese y+ 4 

Faber, Eberhard ......... 14 

Rovperts, Weldon, Rubber Co. 168 
Exhibitions 

Nat'l Business Show Co... .114 
Ex se Books 

ach Publishing Co...... 195 

Defiance Sales Corp....... 185 
File Boxes, Colla 04 Corrug. 

Bankers Box Co.......... 5s 

Re GR. cccecevisess 18 
File Boxes, Metal 

Gee Wee Ge wipe a beens 61 


Automatic File & Index Co. 91 
Cole Steel Semoment Co. ..195 
Metal Office Furn. Co...... 105 
Rockwell-Barnes Co. ...... 162 
Filing Cupieet Slides and Suny s 
Kilian Mfg. Corp.......... 0 
vue Cablente, etal 
Metal Construc. Co... .133 
Ant Pe ee 61 
Aurora Metal Cabinet Co. .112 
Automatic File & Index Co. 91 


Bentson Mfg. Co.......... 190 
Berger Mfg. Co.........+. 129 
Canton Art Metal Co...... 54 
Columbia Steel ‘x ip. Co. .153 
Corry-Jamestown Corp. 165 
General Fireproofing "Oe. ..-138 
Globe-Wernicke Co. ....... 83 


Imperial Steel Cabinet Co. .17 
serene Metal Furn. Co. .141 


. ” SS aaeors 110 
Metal Office Furn, Co...... 105 
Service Steel Products Corp. 136 
Shaw-Walker Co. ......... 59 
Steel Equipment Corp..... 117 
Steel Fixture Mfg. Co.....162 


Steel Furniture ait. Co. ..156 
Yawman and Erbe Mfg. Co 
Filing Cabinets, Wood 
Automatic File & Index Co. 91 


Globe-Wernicke Co, ....... &3 
Macey Co., The..........+. 110 
Wagemaker Co. .......... 120 
Weis Mfg. Co...... 67. 8, 9, 70 


Yawman and Erbe Mfg. Co.' 79 
Filing Supplies 
Acco Products, Inc........ 56 
Ames wing! Envelope Co. .194 
i 


Automatic File & Index Co. 91 
Bindah Products, Inc...... 173 
Bushnell, Alvah, Co....... 
General Fireproofing Co... 188 
Globe-Wernicke Co. ....... 


83 
Guide System & Supply Co. st 
Invincible Metal Furn. Co. 


Macey Co., The..........+. ‘io 
Nat'l FiberstoK Envelo eee. 159 
Oxford Filing Supply .146 
Rockwell-Barnes Co. ...... 162 
Shaw-Walker Co. ......... 59 
Steel Equipment Corp...... 117 
Wabash Cabinet Co....... 124 
Wagemaker Co, .........+. 120 
Warshaw Mfg. Co., Inc... .178 
Weis Mfg. Co...... 67, 8.9, 70 


Yawman and Erbe Mfg. Co. 79 
Finger Pads, Rubber 

Sun Rubber Co........6+:. 119 
Folders 

(See Filing Supplies) 
Fountain Pen Engraving mate 

Gereseds GR we cscevsvcss 78 
Fountain Pens 


Autopoint Co. ......6-060% 60 
Caster. BS GOs. osteo dees 80 
Sheaffer, W. A., Pen Co. ..72, é 
Wald Go. BOs cvwssctenss 127 


Fountain Pen-Pencil (Combined) 
Sheaffer, W. A., Pen Co...72,3 
Furniture Bumpers 


oe Bee ee 177 

Sun Rubber Co........... 119 

Weis Mfg. Co...... 67. 8,9, 70 
Furniture Polish 

Globe-Wernicke Co. ....... 83 
Globes, hical 

Rand McNally & Co....... 7 

Weber Costello Co........ 177 
Gold Stamping Presses 

Goldpress Co. ......-ss00% 178 








6 


Gummed Cloth Rings 


Warshaw Mfg. Co., Inc....178 
Gummed Mending Tape 

Handy-Roll Co secacuee 
Gummed Tape Sealers 

Seymour Products Co ..- 186 


Index Card Signals 


Grafl, George B.. Co...... 180 
Macey Co ie oan 110 
Moore Push-Pin Co... --192 
Index Tabe 
Aigner, G. J., Co sonecec one 
Guide System & Supply Co.15” 
Warshaw Mfg. Co inc....178 
Inks, Adhesives, Ete. 
American Crayon Co 160 
Carter's Ink Co ~. SO 
Davids, Thaddeus, Ink Co.. 66 
Higgins, Chas. M.. & Co.. 173 
Hunt. C. Howard, Pen Co LS6 


Int'l Printing Ink Corp 103, 4 
Luther Ink & Stamp Pad Co.186 


Sanford MI Co i .159 
Inkstands 

Defiance Sales Corp 185 

Sengbuech S-C Inkstand Co. S84 

Silvergio Lamps, In , 196 
Lead for Mechantent Pencils 

Faber, A. W li e 90 

Sheaffer, W \ Pen Co 72.3 
Leather Goods 

Bredemeier, FE. W & Co .189 

Nat'l Brief Case Mfg. Co . 185 

Stein Bros. Mig. Co 171 
Leather Upholstered Furniture 

Gunlocke, W. H., Chair Co.177 
Letter Distributors 

Bristow, Stanley R ..197 

Globe-Wernicke Co ‘ S 

Kohlhaas Co The . 182 


Letter Trays 
(See Desk Trays) 


Letterheads 


American Embossing Co .193 
Lettering and Show Card Pens 
Bridgeport Pen Co . 195 
Library Equipment 
General Fireproofing Co . 138 
Globe-Wernicke Co . 3 
Linoleum Desk Tops 
Polar Mig. Co re 
Sainberg & Co Lvl 
Wagemaker ( 120 
Lockers and Storage Cabinets 
Art Metal Construc. Co . 133 
Art Steel Co . 61 
Aurora Metal Cabinet Co Liv 
Automatic File & Index Co te | 
Berger Mfg. Co .i29 
Corry-Jamestown Mfg. Corp.165 
General Fireproofing Co . 138 
Globe Wernick Gm see -. S83 
Invincible Metal Furn. Co 141 
Macey Co., The , : ‘ 110 
Steel Equipment Corp......117 
Yawman and Erbe Mig. Co 79 
Loose Leaf Books and Systems 
Boorum & Pease Co Me .. 165 
F. B. Mfg. Co , 108 
Grand Rapids L L Binder Co.18° 
Neva-Clog Products, Ine.. 144 
Stationers Loose Leaf Co 7 
Wilson-Jones Co _ 137 
Loose Leaf Envelopes, Celluloid 
Markilo Co . 196 


Loose Leaf Metals 


Carpenter, E. W., Mfg. Co 196 

Loose Leaf Metals Co sean 

Wilson-Jones Co : 137 
Mail Distributors 

Bristow, Stanley R , 197 
Map Tacks 

Graff, George B.. Co . LS0 

Moore Push-Pin C oo chen 
Maps 

Rand McNally & Co 

Weber Costello Co 177 
Matched Office Suites 

General Fireproofing Co 138 

Gunn Furniture Co 109 

Leopold Co., The SS 

Macey Co., The. . 110 

Tell City Desk Co 160 

Wagemaker Co 120 

Yawman and Erbe Mig. Co 7 
Memorandum Books 

Boorum & Pease Co 165 

Rockwell-Barnes Co 162 
Memorandum Devices 

Bristow, Stanley R 1979 

Mergott, J. E.. Co., The 65 

Seymour Products Co 186 
Moisteners 

Argus Mfg. Co... 179 

Sengbuech S-C Inkstand Co. &4 

Seymour Products Co 186 
Numbering Machines 

American Num. Mach. Co 81 

Bates Mfe. Co a 968 

Force, Wm. A & Co 14" 

Roberts Num. Mach. Co 148 
Office Partitions and Railings 

Globe-Wernicke Co RS 
Oil, Office Machine 

Clarotype Co 196 

Defiance Sales Corp 185 

Rockwell-Barnes Co 162 
Pads, Columnar 

Boorum & Pease Co 165 
Paper 

Brownville Paper Co 113 

Eaton, Crane & Pike 1s] 

Rockwell-Barnes Co 16”? 


Wrenn Paper Co F ON 


Paper Clamps Mittag & Volger. Ine ee 85 
Acco Products, Inc 56 Neidich Process Co. . 158 
Esterbrook Pen Co 157 Old Town Ribbon & C arb Co. 168 
Hunt, C. Howard, Pen Co 186 Pacific Carb. & Rib. Co .147 

Paper Clips Phillips Ribbon & Carb. Co.182 
Acco Products. Inc : 56 Rochester Rib. & Carb. Co. .184 
Areus Mfg. Co 1.9 Rock well-Barnes Co. a 
Art Wire & Stamping Co 181 Storms, H. M., Co ...198 
Bindah Products, In« 173 Tybon Corp. 192 
Clip-On Corp 118 Union Ribbon & Carbon Co.196 
Graff, George B.. Co 180 U. 8. Typwr =. Mfg. Co..195 
Oakville-Amer. Pin Div 121 Webster, F. S., Co ore 8 
Rockwell-Barnes Co 16” Rubber Bands 
Tip-Top Mfg. Co 193 Paber, A. W. .... ee 90 

Paper Fastening Machines Faber, Eberhard ... 149 
Ace Fastener Corp 169 Rubber Stamps 
Auto. Pencil Sharpener Co 8&2 Meyer & Wenthe . ..189 
Bates Mfg. Co 96 Safes 
Bump Paper Fastener Co 194 Art Metal Construc. Co... .133 
Defiance Sales Corp 185 Berger Mfg. Co.... ‘Si 189 
Eveready Mfg. Co. of Boston.197 Brush-Punnett, Inc eo 
Hote hkiss Sales Co ‘8 Diebold Safe & Lock Co .. = 
Neva-Clog Produc ts Inc 1 +4 General Fireproofing Co .138 
Parrot Speed Fastener Corp. 62 Globe-Wernicke Co -.. 83 

Paste Invincible Metal Furn. Co.. .141 
(See Inks, Adhesives. Ete.) Macey Co., The “ «ee 

Pen and Pencil Clips Meilink Steel Safe Co., The.192 
Argus Mig. Co 179 Metal Office Furn. Co . 106 
Defiance Sales Corp ISS Steel Equipment Corp 117 

Pencil Sharpeners Yawman and Erbe Mfg. Co. 79 
Auto. Pencil Sharpener Co x” Safety Deposit Boxes 
Graff. George B., Co 180 Invincible Metal Furn. Co 141 
Hunt, C. Howard, Pen Co Ls86 Scales 

Pencils, Cedar Hanson Seale Co Tt 
Faber. A. W Ine 90 Pelouze Mfg. Co Ate 
Faber, Eberhard 149 Triner Scale & Mfg. Co . 190 
General Pencil Co 1st Scrapbooks 
Reliance Pencil Co ig Horn, W. C., Bro. & Co.. 195 

Pencils, Mechanical Screens, Office 
Autopoint Co 60 Polar Mfg. Co.... ‘ 177 
Sheeler W. A., Pen Co. .72, 3 Sealing Wax 

uh! Co., The 127 Davids, Thaddeus, Ink Co. 66 

Pencils, Paper Wound Higgins. Chas. M.. & Co 173 
American Crayon Co 160 Luther Ink & Stamp Pad Co.186 

Pens, Lettering and Show Care Sanford Mfg. Co... .159 
Bridgeport Pen Co 95 Seals, Notary and Corporation 
Esterbrook Pen Co + Melind, Louis, Co... if 
Hunt, C. Howard, Pen Co. .186 Meyer & Wenthe. 189 

Pens, Steel Shelf Boxes 
Esterbrook Pen Co 157 Art Steel Co... s TT 
Hunt. C. Howard, Pen Co LSt Berger Mfg. Co » 420 
Turner & Harrison Pen Co.. 196 Diemer, John F.. Co .192 

Picture Hooks Gener: al Fireproofing Co 138 
Moore Push-Pin Co 192 Globe-Wernicke Co . S38 

Pins and Pin Containers Shelving 
Defiance Sales Corp 185 Art Metal Construc. Co 133 
Oakville-American Pin Div..1°21 Art Steel Co _ 61 
Prym, William, of America. 169 Berge rae. Co <a ‘ze 

Platens, Typewriter Genera _ Fireproofing Co ‘ 8 
Amer Whiting Mach. Co 170 Globe-Wernicke Co. . ‘ 83 
Ames Supply Co g6 Invincible Metal Furn. Co 141 
U. 8S. Tw. Parts & Supp. Co.178 Steel Equipment Corp : 117 

Postal Seales ; Yawman & Erbe Mig. Co 79 
Hanson Seale Co 196 Sign Markers : ; 
Pelouze Mfg. Co 173 Fulton Specialty Co 193 
Triner Scale & Mfg. Co 190 = Sorting Devices 

Publications Kohihaas Co. .. 18 
Bridges, F. W.. Ltd 199 Stamp Affixers 
Buro-Bedarf-Rundschau 199 Standard Mail. Machs. Co 07 
Mon Bureau 198 Stamp Pads 

Punches Fulton Specialty Co 193 
Acco Products, Ine 56 Luther Ink & Stamp Pad Co.186 
Boorum & Pease Co 165 Meyer & Wenthe 1s 
Defiance Sales Corp 185 Mun-Kee Products Corp 111 
Globe-Wernicke Co 83 Munson Stamp Pad Co 57 

Push Pins Rockwell-Barnes Co 162 
Moore Push-Pin Co 192 Stands for Office Machines 

; ; achi Searles Elec. Weld. Works 183 

ws - yey wenyees 192 Sherman-Manson Mfg. Co 187 

: Sturgis Posture Chair Co 143 


Ribbons and Carbons 


tien & Oo 179 Toledo Metal Furniture Co.. 164 


Ault & Wiborg 103. 4 Stationery, Embossed, Searaeed, 
Buckeye Rib. & Carb, Co 180 American Embossing Co iS 
Carter's Ink Co 80 Stencils 

Columbia R. & C. Mfg. Co Dd Meyer & Wenthe 189 
Crown Ribbon & Carb. Co LSS Stenographers’ Note Books 

Int'l Printing Ink Corp. .103, 4 Boorum & Pease Co 165 
Manifold Supplies Co 03 Rockwell-Barnes Co 16% 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive use of 
subscribers and advertisers. In the execution of its 
various commissions this bureau calls upon practically 
every member of the staff. It answers by personal 
letters all inquiries upon matters germane to the field, 
it furnishes special reports upon articles of office equip- 
ment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertis- 
ing copy, furnishes list of desirable agents and dealers 
in nearly every country, aids foreign dealers in securing 
U.S. A. lines, and in many other ways performs useful 
service, all without charge. Subscribers in ev ery land 
have made, and are making, good use of this bureau: 
manufacturers in every section of the field have had 
evidence of the service. Subscribers’ requests for cata- 
logues to bring their files up to date, or to replace the 
file in case of fire or other form of destruction, are 
broadcasted in a bulletin which is mailed frequently 
to leading manufacturers 








OFFICE APPLIANCES 


stools 
Sturgis Posture Chair Co...143 
Toledo Metal Furniture Co..164 


Storage Cases 


Art Steel Co . aoe 61 
Bankers Box Co pac, 
Cole Steel Equipme nt Co...195 
Kay-Dee Co.. The » 


Rock well-Barnes Co. 


Store Fixtures & Equipment 
Metal Office Furn. Co 105 
Service Steel Products Corp 136 


Swinging Typewriter Stands 


Amer. Writing Mach. Co. ..170 
Globe-Wernicke Co. . . 83 
Weis Mfg. Co.....67. 8, 9. 70 
Tables 
Berger Mfg. Co » 229 
General Fireproofing Co... .138 
Globe-Wernicke Co. .. &3 
Metal Office Furn. Co 105 
Steel Fixture Mfg. Co 162 
Steel Furniture Mfg. Co .156 
Tablets 
Rockwell-Barnes Co 16? 
Telephone Accessories 
American Electric Co 128 
Bates Mfg. Co...... ‘ . 26 
Colytt Laboratories .. 196 
Meilicke Systems, Inc .188 


Thumb Tacks 
Graff. George B.. Co . 1st 
Moore Push-Pin Co occskee 
Oakville-Amer. Pin Div l 


Time Stamps & Recorders 


Joslin, A. D., Mfg. Co » 482 

Melind, Louis, Co... =e ob 
Transfer Cases 

Art Metal Construc. Co... .133 

Bee Beate Ge. Os chs ccede Oe 


Aurora Metal C abinet Co 112 
Automatic File & Index Co.. 91 


Berger Mfg. Co » AZO 
Canton Art Metal ‘Co... . 64 
Cole Steel Equipment Co .195 
Columbia Steel Equip. Co. ..153 
General Fireproofing Co... .138 
Globe-Wernicke Co. ..... 83 
Invincible Metal Furn. Co...141 
Macey Co., The... sence sae 
Metal Office Furn. Co 105 
Rockwell-Barnes Co osceck@e 
Shaw-Walker Co. .. sees 
Steel Equipment Corp one 
Steel Furniture Mfg. Co 156 
Weis Mfg. Co a, oa We 


Yawman and Erbe Mig. Co. 79 
Type, Typewriter 


Amer. Writing Mach. Co .170 

Ames Supply Co . S&H 

U. S. Typewr. Parts & Supp 
cece: 178 


Typewriter Cleaning Material 


Amer. Writing Mac Co. ..170 
Clarotype Co : 196 
Sanford Mfg. Co 159 
Webster, F. S., Co.. ° 2 
Typewriter Cushion Keys 
Munson Supply Co... 170 
Peerless Ke y Co DD 
Speed Key Mf Co . 195 
Typewriter Cushion Knobs & Feet 
Ames Supply Co 6 
Azora Rubber Co.. ; 197 
Burgess Battery Co 150 
Peerless Key Co 155 


Typewriter Parts and Tools 


Amer. Writing Mach. Co...170 
Ames Supply Co 86 
U. S. Tw. Parts & Sup. Co..178 


Typewriters, Mfrs. of 
Amer. Writing Mach. Co 170 
Barr-Morse Corp ie 
Corona Typewriter a 
General Office Equip. Corp 9 


Remington Rand Bus. Serv 
eee 122. 23 

Royal Typewriter Co 71 

Smith, L. C.. & Corona Tws. 51 


Underwood-Elliott-Fisher Co 

92, Back Cover 
Typewriter Co 
Back Cover 


Underwood 


Varityper In orporated ... 58 
Typewriters, Rebuilt 

Amer. Writing Mach. Co....170 

Reliable Tw. & A. M. C ..197 

Shipman-Ward Mfg. Co ..189 

Wholesale Typewriter Co 158 


Visible Index Systems 
Acme Card System Co... 161 
Art Metal a a Co 3c 
Automatic File & Index Co.. 91 
Globe-Wernicke Co 83 


Mergott. The J. E.. Co..... 65 
Postindex Co . 132 
Stationers’ Loose Leaf Co — 
Yawman and Erbe Mfg. Co 79 
Wardrobes 
Aurora Metal Cabt. Co 112 
Berger Mfg. Co... 129 
General Fireproofing Co 138 
Globe-Wernicke Co 8&3 
Steel Furniture Mfg. Co 156 
Waste Baskets 
American Can Co.... 140 
Art Steel Co ‘ 61 
Cole Steel Equipment Co 195 
Metal Office Furn. Co 105 
Nat'l Vuleanized Fibre Co..189 
Peerless Wire Goods Co 173 
Sainberg & Co ; ..191 


Wood Office Furniture 


Wood Office Furn. Assoc. ..106 
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> WANTS AND FOR SALE © 


The rate for Classified Advertisements Is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 


CAPABLE SALESMAN and sales executive, now part owner of 
established business, prefers to return to office equipment field. 
Has served manufacturers of desks, chairs and office equip- 
ment as salesman, special representative, district manager and 
sales manager. Can show excellent record of results. Well 
acquainted with dealers throughout most of United States. 
Thoroughly versed in office furniture merchandising. Address 
S-113, care Office Appliances, Chicago. 


SALESMAN with twenty years experience in stationery and 
office supply field is open for new connection with enterprising 
dealer In New York State now but in a position to locate 
elsewhere. Can furnish excellent references. Address O-112, 
care Office Appliances, Chicago. 


WHOLESALE office furniture salesman. Large acquaintance. 
Successful. Will entertain proposition from manufacturer. 
Has had wide experience closing large contracts. Address 
V-77 care Office Appliances, Chicago. 





SALESMEN WANTED 





IMMEDIATE SPECIAL OPPORTUNITY for experienced 
salesmen: The Victor Adding Machine Co., 3900 N. Rockwell 
St., Chicago, Illinois, is particularly interested in securing high 
class experienced adding machine men who will agree to work 
hard in qualifying for executive positions. Satisfactory 
financial arrangements can be made. Can place real workers 
with proven ability immediately in New York City, Boston, 
Chicago, Philadelphia, Pittsburg, Baltimore. Men! This is an 
exceptional chance to secure lucrative position with nationally 
known organization Write at once to Chicago, Illinois, stat- 
ing preference of city and arrangements will be made for 
interview. 


OUR HIGH-GRADE TYPEWRITER specialty is being suc- 
cessfully and profitably sold by typewriter salesmen, repair- 
men, supply and specialty salesmen. This is a golden oppor- 
tunity for anyone calling on office trade. Territories are being 
allotted now Write for details and selling plans. Address 
N-99 care Office Appliances, Chicago. 


DISTRICT MANAGERS and salesmen experienced in the vis- 
ible index field to sell “Visblex,” a visible loose leaf equipment. 
Exceptional opportunity for experienced men with an old es- 
tablished company. Henry Conolly Company, Rochester, N. Y. 


SELL ENVELOPES—A profitable side line for salesmen now 
handling any kind of office appliance. Exclusive territory. 
Write fully to Outlook Envelope Company, 1001 West Washing- 
ton street, Chicago. 

OFFICE SUPPLY SALESMAN with established trade, Chicago 
or out of town, wanted to represent live, large reliable Chicago 
firm Good proposition. Write K-74 care Office Appliances, 
Chicago. 


POSTINDEX requires several first class Visible File sales- 


men. Must be able to show successful sales experience to 
qualify. Write giving full details. Postindex Co., Inc., 
Jamestown, N. Y. 


WANTED: Salesmen calling on retail stationery trade to sell 
Fibre Waste Baskets. Liberal commission. John Strange Pail 
Company, Basket Department. tm. 1501 Merchandise Mart, 
Chicago. 








REPRESENTATIVES AVAILABLE 


HIGH CLASS SALESMAN with prestige among office supply, 
Stationery and dept. stores, Ohio, Michigan, Indiana and West 
Virginia, desires good line, whole or part time; guarantee high 
grade representation Address P-94 care Office Appliances, 
Chicago 


REPRESENTATIVE AVAILABLE, sales manager or contact 
man for Europe. 15 years experience in adding, calculating 
machine and typewriter field. Familiar with American and 
European sales methods. Now engaged as sales manager in 
Europe. Desires broader opportunity for effort. Address L-82 
care Office Appliances, 1601 Pershing Square Bldg., New York. 


PAC, COAST REPRESENTATIVE with display room in S. F. 
is open for one or two lines of merit. Has large following 
With trade. Highest of references given. Address R-75 care 
Office Appliances, Chicago. 


REPRESENTATIVES AVAILABLE 





CHICAGO SALES ORGANIZATION is in a position to give 
strictly high grade representation to one or two manufac- 
turers of stationery specialties. Will consider representation 
for Chicago and vicinity only, or for group of middle western 
states. Has been doing successful selling for many years. 
The principal of the business rereneey was with a leading 
duplicating manufacturer, later was sales promotion manager 
for two loose leaf companies, also had experience with retail 
stationer before establishing present business. Has trained 
sales organization. Good rating with R. G. Dun & Company. 
In a position to sell to stationers or direct to large users, 
accentinn to the policy of the manufacturer. Can cover the 
territory thoroughly along the manufacturer's own ideas at 
lower cost. This is an opportunity for some manufacturer 
whose selling expense in Chicago or in the Middle West is 
too high in proportion to sales. Address Y-77, care Office 
Appliances, Chicago. 


FOR CHICAGO and nearby territory, manufacturing lines of 
“specialties” for wholesale and retail stationers and large 
dept. stores. Bank reference. Address T-81, care Office Ap- 
pliances, Chicago. 





WANTED FOR DISTRIBUTION—One or two factory lines by 
Manufacturer’s Agents for Midwest territory. Address M-80, 
care Office Appliances, Chicago. 








PATENTS SERVICE 


INVENTORS BEWARE of sending sketch, model or dis- 
closures of your invention away promiscuously. Too many 
inventions are stolen; too many worthlessly patented. Inves- 
tigate our service FIRST. We _ sell meritorious patented 
monopolies. I. & M. T. 8S. Co., 488 Prospect Ave., Hartford, 
Conn. 





FOR SALE AND WANTED TO BUY 
KARDEX VISIBLE EQUIPMENT bought, sold, and ex- 
changed. We have for sale and will also buy all sizes of 
Kardex cabinets. If interested in selling, send sample of 
pocket, description, quantity and price wanted. If want to 
buy, advise card size wanted, capacity, and present style of 
equipment, if any. F-97, care Office Appliances, Chicago. 


WILL SACRIFICE surplus stock. Several Burroughs Book- 
keeping Machines, Elliott Fishers, National and Underwood, 
also Multigraphs, Addressographs, Coin Audits, Comptometers, 
Monroes, Hand and Electric, Hooven Automatic. Hundreds 
of others. We invite your inquiries. Fort Pitt Typewriter 
Co., Inc., 642-44 Liberty Ave., Pittsburgh, Pa. 





ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold. Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 


USED SAFES and cabinets. Largest stock. Almost every 
size. Send us your requirements. We may be able to fill your 
inquiries. Priced right. Acme Safe Co., 216 Centre St., New 
York City. 





ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 
Warsh Co., Plankinton Arcade, Milwaukee, Wis. 


ADDRESSING MACHINES, Comptometers, Dictaphones, Edi- 
phones, Kardex cabinets, Mimeographs, Multigraphs, bought 
and sold. Hanover Office Equipment Co., 58 Greenwich St., 
New York City. 





ALL MODELS ELLIOTT-FISHER billing and bookkeeping 
machines bought and sold. Robt. Novak & Co., 537 S. Dearborn 
St., Chicago. 








FOR SALE—High grade stationery specialty. Originally 
brought out some years ago. Has sold in quantities up to 
50,000 in single stock orders. Owner for good reasons will 
consider disposing of the business. The article is one which 
has an instant ~ appeal and can be sold by stationers 
everywhere. Good repeat business. Sells for fifty cents re- 
tail. Address W-79, care Office Appliances, Chicago. 





RETAIL STATIONER in Pennsylvania city is overstocked on 
pen points. Will sell surplus to some other dealer at reason- 
able figure. Address X-166, care Office Appliances, Chicago. 





8 OFFICE APPLIANCES 








———————— supplies. The company does a business of sales, service and supplies in 
is U S | N E S S O p P R T N typewriters, adding, duplicating, and addressing machines 

Oo U | T | E S Pittsburg, Kans.—Clark J. Siple, 1910 South Elm street, wishes to 
make connections with manufacturers of steel filing equipment, wooden 
chairs and allied lines He has had a wide experience in selling dealers 





lhe detailed inquiries which follow have teen received direct in Kansas, Nebraska. Colorado, lowa and Missour He is now handling 
from readers of Ufice Appliances They are tangible business i line of office furniture, desk accessories, ete 
opportunities which are well worth following St. Louis, Mo The Sudfield Office Equipment Company 1106 Pine 


street, has been organized by H. W. Sudfield t ! various kinds of 
. iffice supplies, visible filing equipment general stationery items, et¢ Mr 
Wants Abroad Sudfield the industry a lor time and has sold 


has been connected with 























Europe. — ; . oh fits na , ’ ; : . visible record equipment to the trade the past eleven year Manufacturers 
pe Ag witl r experience in selling typewriters interested in placing stocks in St. Louis are invited to send communica 
and adding i me ten year n the United States, and five years i tions, catalogues, ete for the attention of Mr. Sudfield 
™ ! ! trie wishe to ie me representative sales 
n Europe for American manufacturers He is at > 
present engaged a sles manager for n European manufacturer, but 
desire i rger tunity througl represe on o rites State re 
anufactu I H experienced n both —— aan P oS ns Commerce Department Trade Opportunities 
ethod i l ved est . ecessf encie ou 
part f i Hi os pre ~~ ~~ 1 a ng ja “~ Inquiries sent to the U. S Commerce Department from represen- 
re hed by ire ng Ser ; care of Office Appliances, 417 Sout! taiives abrcad Recognized business estab hments can secure 
Dearbort tree Cl ue names and addresses on application to the Bureau of Foreton 
London, EC. 4, ngland Edwards, Etherson & Company, 424 Hale End and Domestic Commerce at Washington, o to the district and 
Road, is available to handle line ff American made office equipment and co-operative offices, mentioning the file numbe of the trade 
upplis mn an exclusive agency bas opportunities wanted 
Madras, india Patel Abdulia Badsha, general merchant and cor 
gent, 4 Ander ree > vishes to receive catalogues fror Amer Appliances, office, and supplies, Lisbon, Portugal No. 53,603; agency 
at facture f stationery rl concern has been in business the desired 
ast ea Appliances, office, Paris, France No. 53,738; agency desired 
Desk sets, novelties, Ottawa, Canada No. 53,681; agency desired 
Wanted Here at Home Erasers, LaPaz, Bolivia.—No. 53,546 ; agency desired 
Erasers, blackboard, Kitchener, Canada No },020 purchase con 
Camden, N. J The Smith Typewriter & Supply Company has beer templated 
tal hed ' North Fourth street by William Smith, who had been Erasers and rubber bands, Lisbon, Portugal N 3,603; agency de- 
are nd ‘ n for the Re ngton Rand Business Services In ired 
, He wishes to get in touch with supplies of second hand type Inks, for making typewriter ribbons, Toronto, Canada No. 93,928; 
‘ M Smith had a year experience on all makes of typewriters purchase contemplated 
‘ e | S. A y Key holders, pocket, Rio de Janeiro, Brazil N 13.671: agency desired 
Bogalusa, La Gordon W. Banister, Box 267, wishes to make a cor Loose leaf books, Lisbon, Portugal No. 53,603 igency desired 
wit nufacturer or snufacturers as a representative calling Machines, adding and bookkeeping, second hand and rebuilt, Milan, 
! trade in the ith or southwest He is a young man Italy No. 53.796; agency desired 
! ind an experienced stationer Mr. Banister has been cor Machines, adding and calculating, Prague, Czechoslovakia No. 53,819; 
! I eleven ye s. f r as a traveler ind five as the agency desired. 
tail stor During two of the past five years he was part Machines, bookkeeping second hand and rebuilt, Milan, Italy No 
wher ft tin tore He has sold | nterest in the business, and wisl 53,795: agency desired 
return to the road agair Machines, cash register and other control devices, and automatic check 
Brooklyn N. Y Harry R. Hertwig, furniture manufacturers’ agent dispensers, Prague, Czechoslovakia No. 53,557; purchase contemplated 
Que ! pen for office furniture lines. He covers the Machines, duplicating, Toronto, Canada.—No. 53,682; agency desired 
Brooklyn ter y in person every week Mr. Hertwig had been repre Machines for producing metal or pasteboard stencils for marking pack- 
entativ f Ss. K. Pierce & Son ( pany, Gardner, Mass., formerly ing boxes, Werdau Leubnitz, Germany No 93,957 purchase contem 
Chicago, til The Clarke Spe ty Sales Company, 213 West Austin plated 
vel : I tion to handle distribution in Chicago, Illinois, and Machinery, envelope making, Hyderbad, India Ne 3,922; purchase 
. , t ! t inufacturers not now represented in contemplated 
isfled with direct warehousing and shipping to the Machinery and appliances, time and labor saving, for commercial offices, 
i trad > L will be handled on consignment, and a bond can banks and stores, Hamburg, Germany o. 53.794: sole agency desired 
furt 1 for I indise Senior salesman’’ service can be arranged Paper, writing, blotting and papeteries, Lisbon, Portugal No. 53,603 ; 
t t le if desired, providil experienced specialty and station iwency desired. 
r ‘ ver whatever territory is chosen Paper, bond, LaPaz, Brazil No. 53,546; agency desired 
El Paso, Texas The B. White Typewriter Company 327 Oregor Panes safety, for manufacturing bank checks, Prague, Czechoslovakia 
treet nite te ving to larger quarters in January, 1932, intend o. 53,844; purchase contemplated 
ete line ! fice furniture sale filing equipment Paper, stencil, and supplies, for Mimeographs, Toronto, Canada No 
le et Manufacturers interested in an additional outlet in this stat 13,928; agency desired 
: nvited om nd with the pany, marking their letters for t Partitions, metal office, Montreal, Canada No }.772; agency desired 
ttention of F. B. Whit Pencils, LaPaz, Bolivia No. 53,546 ger desired 
Houston, Texas Ww. t McCracken wishes to make direct connectior Pencils, Panama City, Panama No. 53.633: agency desired 
with manuf iT paper rubber bands, steel pens, adding ma Receptacles, ash, for desks, Montreal, Canada No 3,009 purchase 
hine 1 upeter typewriter papers, blank books and any ind agency contemplated 
the tat ‘ ne t ell t the trade He cat ilso handle certair Scales, automatic, Bogota, Colombia No 13,032 igency desired 
J iware j : crew It pins, et« Q) © ene ’ © cer nh ‘ermal o. 53.777: agen 
Jacksonville, Fla The Abel-Tousey ¢ pany has been established at de - ee at ea —— . " _— 
= N » ; sreet Dy two mer nnected formerly with the H. & W. B Stationery and novelties, including greeting cards, pictorial cards, and 
ew « | e pa wenty years The company wishes to receive birthday cards with envelopes, Glasgow, Scotland No. 53,888; purchase 
t eu ind e lists fre manufacturers in the industry mtemplated 
Kalamazoo, Mich The Wi Marker Equipment Company has beet Supplies, office, including clips, pins and paper fasteners, LaPaz, Bo 
tablished at 45 North MeCamly street by W. L. Marker. handling office livia No. 53.546: agency desired 
—_— nd rt good He wishes to receive from manufacturers of Supplies, office, including pins, paper clips, erasers and eye shade 
. : test talogue ind wholesale price lists Panama City, Panama No. 53,663; agency desired 
Los Angeles, Calif H. A. H eyer, 747 Warehouse street, is in a p Supplies, stationery, including clips, pens pen point and blotter 
mn to wares e and sell office equipment not competing with his major holders, Montreal, Canada.—No. 53,534; agency desired 
West-Made Dx ‘ pany, Portland, Ore Primarily he Supplie stationery, Sydney, Australia No ; 5: agency desired 
lesire ig me and ur take n additional lines germar Table ecard, of steel, and chairs, Toronto, Canada No. 53,849; agency 
mM fur trade The pany has distributing warehouses desired 
Ange i San Frat vith trackage facilities, warehousemar 
phone sé , Mr. Homeyer has been covering the office eouipment ———— 
rad n California, Nevada and Ar na the past four years, handling . » . . 
th sales and distributior Pencil Industry of Czechoslovakia in 1930 
Midwest \ entleme« with considerable experience in ret 
! y ent nnected with the industry. wish to take ' ( merce Reports] The situation of the Czechoslovakia pencil in 
! pecialty items to sell to the dealer dustry has not been satisfactory for several years, and 1930 brought no 
track ex en are well acquainted with the trade in Chicag nd are nprovement. The main reasons for the decline were the increased tariffs 
\ d their activities t nelude surrounding states Addres and trade difficulties in many countries, which were especially harmful 
t se ‘6. care f Office Appliances, 417 South Dearborn as about eighty per cent of the output of domestic factories is exported 
treet, Cl One factory, which exports about ninety per cent of the pencils fron 
Philadelphia, Penna The Office Machines Exchange, 902 Walnut street Czechoslovakia, has been forced to limit the itput of its factory by 
visite t re t gues fr inufacturer f office equipment and about forty per cent 
‘ \ " " M Hartford, Conn. Filed March 31, 1930. Granted 
. i D ‘ ( issignor to The Eery June 23, 1931 Serial N 140,437 
Regist ( ! Daytor 0 i rporat p A T E N T S 1,811,763 Fountain per John F. Schweiger, 
0 Filed December 1 1928 Granted Flora, Ind Filed April 20, 1929 Granted 
July }, 1931 Ss N 25,829 June 23, 1931 Serial No. 356,657 
1.814.708 I 1 device for U paper striy Copies of patents herein listed can be ob- 1,815,062 Caster Walter 1 Herold, Upper 
f add and g tained from the Commissioner of Patents, Montclair, N. J. (assignor to The Bassick Con 
iN ‘ 4 i is I 2 Washington, D. C., for ten cents each in pany, Bridgeport, Coni a corporation of Con 
Serial N 13,87 nd in Austria S cash, postofice money orders or certified necticut). Filed May 4, 1929. Granted July 
26, 1928. Granted July 14, 1931 check. Stamps and personal checks not 21, 1931. Serial No. 360,581 
1,815,02 Ca register ( ! W. Greer accepted. 1,815,063 Manifolding register Arthur A 
llion. N. ¥ ussignor to Remington Arms Cort Johnson, Bridgeport, Conr (assignor to Auto 
pany, It 1 cory tion of Delawar Origina Register Company, Dayton, Ohio, a corporation graphic Register Company, Hoboken, N. J., a 
appl n filed October 20, 192 Serial N of Ohio) Filed March 31, 1930 Granted corporation of New Jersey). Filed December 24 
63.69 D led and this apr ition filed Jur June 23. 1931 Serial No. 440.278 1929 Granted July 21, 1931 Serial No 


14, 1927. Serial N 198,842. Granted July 14 1,811,713 Fastener Frank H Broome, 116,260 

1931 Rutherford, N. J. Filed May 3 1930. Granted 1,815,066. Stapling machine Arthur H. May- 
' ' ste ; 23. 1931 Serial No. 458,397 nard, Warwick, R. I. (assignor to Boston Wire 

D n, Ol (assignor t The Egry 1,811,745 Ready dip inkwell. Jan P. Clary, Stitcher Company, Portland, Me., a corporation 





Victor H. Severy, 


Raymond H. Soper, 


Filed September 


Roselle Park, N. J. Filed October 14, 1930. 
Granted July 21, 1931. Serial No. 488,595. 

1,815,453. Cash register. Bernis M. Shipley, 
Dayton, Ohio (assignor by mesne assignments to 
The National Cash Register Company, Dayton, 
Ohio, a corporation of Maryland). Filed June 
21, 1929. Granted July 21, 1931. Serial No. 
305,878. 

1,815,506. Typewriting machine. George F. 
Handley, Glendale, N. Y. (assignor » Royal 
Typewriter Company, Inc., New York, Be. e 
corporation of New York). Filed Dec x. 8. il, 


1928 Granted July 21, 1931. Serial No. 
325,320. 

1,815,511. Loose leaf book. James Adams 
Keene, London, England. Filed June 22, 1929. 
Serial No. 372,850, and in Great Britain De- 
cember 29, 1928. Granted July 21, 1931. 

1,815,746. Pencil holder. Daniel L. Troyer, 
























Protector for loose leaf bind- 
patented August 
Murphy, Kansas City, Mo. 
assignments to Wilson-Jones Company, Chicago, 
a corporation of Massachusetts). 


(assignor by mesne 


Tariff binder; patented August 
, by Charlies Buford Williams, i 
Serial No. 471,265. 

Piaten for typewriters and 
analogous machines; patented August 25, 
Gilbert M. Scherer, 
signor to Royal Typewriter Company, 
, a corporation of New York). 


Carriage roll release for hec- 
patented August 25, 
. (assignor to Ditto 
» a corporation of West Vir- 
Serial No. 434,576. 

Stamp affixing machine; pat- 
. by Azel Gay, Rochester, 
(assignor to The Multipost Company, 
, a corporation of New York). 
Serial No. 433,579. 


tograph machines; 
John P. Pederson, Chicago, 


ented August 25, 


a corporation of Illinois) 


William H. Robert- 


» National Cash Register Company, 
, & corporation of Maryland). 


Bernis M. Shipley, 
: (assignor to The vati 
Register Company, 
Original applic ation filed Janu- 


this application filed April 9, 
Loose sheet holder 
Filed December 17, 


> accumulator selector for 
c alc “ul: iting Fee i 
(i assignor to Ellis Adding Typewriter Com- 


F iled De ce mbe r 5, 


1,815,396. Two compartment envelope 
Cather, Worcester, Mass 
States Envelope Company, S 


(assignor to United 


Granted July 21, 


2 song 
€s ‘ 
oad ener 
(F20764 


ae 
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No. 1,821,108. Printing device; patented Sep- 
tember 1, 1931, by Valentine J. Mohler, River 
Forest, il. (assignor te Addressograph Company, 
Chicago, IIl., a corporation of Delaware). rial 
No. 404,182. 

No. 1,821,337. Apparatus for and method of 
printing or embossing pencils; patented Septem- 
ber |, 1931, by Walter Friedlaender, Ridgewood, 
N. t. Serial No. 414 

1,821,922. Typewriting machine; patented 
mm. A 8, 1931, by Fred Becker, Buffalo, 
N. Y. (assignor to Underwood Elliott Fisher 
Company, New York, N. Y., a corporation of 
Delaware). Serial No. 233,057. 

No. 1,822,344. Hand operated addressing ma- 
chine; patented September 8, 1931, by Paul A. 
Golinick, Frank W. Broderick, and Kurt Emde, 
Chicago, Ill. (assignors to Selectograph Company, 
Chicago, tll., a corporation of Illinois). Serial 
No. 368,062 

No. 182,552, Cover for loose leaf books; 
patented September 8, 1931, by Clarence D. Trus- 
sell, Poughkeepsie, N. Y. (assignor to on 
Manufacturing Company, Poughkeepsie, N. Y., 
corporation of New York). Serial Ne. 249, 235. 


Cleveland, Ohio. Filed April 19, 1930. 
July 21, 1931. Serial No. 445,730. 

1,815,765 Paper file. Raymond C. Finch, 
Jamestown, N. Y. (assignor to Postindex Com- 
pany, Inc., Jamestown, N. Y., a corporation of 
Massachusetts). Filed January 9, 1930. Granted 
July 21, 1931. Serial No. 419,572. 

1,815,774. Clip for holding papers together. 
William Henry Heard, Bideford, England. Filed 
March 18, 1930. Serial No. 436,840, and in 
Great Britain April 3, 1929. Granted July 21, 
1931 


Granted 


1,815,826. Posting tray. 
Philadelphia, Penna. 
Equipment Company, 
corporation of Pennsylvania). 
17, 1927. Granted July 21, 
220,171 

1,815,997. Keyboard for perforating, adding, 
and calculating machines. Clyde Downs Wil- 


Philip Bergmann, 
(assignor to Columbia Steel 
Philadelphia, Penna., a 
Filed September 
1931. Serial No. 


liams, Woodside, Md. Filed September 1, 1927. 
Granted July 28, 1931. Serial No. 216,874. 
1,816,014. Calculating machine. Oliver D. 


Johantgen, Chicago, Ill. (assignor to Victor Add- 
ing Machine Company, Chicago, Ill., a corpora- 
tion of Illinois). Filed April 27, 1925. Granted 
July 28, 1931. Serial No. 26,270. 

1,816,021. Temporary binder. Max Meyerson, 
New York, N. Y. Filed January 25, 1929. 
Granted July 28, 1931. Serial No. 334,897. 

1,816,057. Combination ink bottle. Solomon 
M. Sager, Chicago, Till. Filed May 23. 1929. 
Granted July 28, 1931. Serial No. 365,390 

1,816,175. Sticker for filing prints in binders. 
Hugh G. Buchan, Philadelphia, Penna. (assignor 
to Buchan Telephone Records Company, Phila- 
delphia, Penna., a corporation of Delaware). 
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Filed April 20, 1929. Granted July 28, 1931. 
Serial No. 356,689. 

1,816,249. Bookkeeper’s desk. 
Brainard and Glenn T. Gourley, Youngstown, 
Ohio (assignors to The General Fireproofing 
Company, Youngstown, Ohio, a corporation of 
Ohio). Filed July 23, 1928. Granted July 28, 
1931. Serial No. 294,665. 

1,816,261. Wing pocket for visible index card 
holders. Luigi Lombardini, Turin, Italy. Filed 
April 24, 1930. Serial No. 446,835, and in Italy 
April 25, 1929. Granted July 28, 1931. 

1,816,263. Cash register. William H. Robert- 
son, Dayton, Ohio (assignor to The National 
Cash Register Company, Dayton, Ohio, a corpora- 
tion of Maryland). Filed May 3, 1926. Granted 
July 28, 1931. Serial No. 106,454. 

1,816,306. Check book. Aloysius J. Uniack, 
Los Angeles, Calif. Filed February 27, 1928. 
Granted July 28, 1931. Serial No. 257,376. 

1,816,344. Tab for registration cards or the 
like. Wilhelm Schleifer, Vienna, Austria. Filed 
May 31, 1930. Serial No. 458,831, and in 
Austria June 3, 1929. Granted July 28, 1931. 

1,816,348. Typewriting machine. Jesse A. B 
Smith, Stamford, Conn. (assignor to Underwood 
Elliott Fisher Company, New York, N. Y., a 
corporation of Delaware). Filed July 13, 1927. 
Serial No. 205,313. Renewed July 26, 1928. 
Granted July 28, 1931. 

1,816,486. Chair. Arthur L. Johnson, Oak 
Park, Ill. (assigner to Johnson Chair Company, 
Chicago, Ill., a corporation of Illinois). Refiled 
for application Serial No. 344,995, filed March 
7, 1929. This application filed October 13, 1930. 
Serial No. 488,206. Granted July 28, 1931. 

1,816,515. Adjustable spout. Edward J. 
Brandt, Watertown. Wis. (assignor to Brandt 
Automatic Cashier Company, Watertown, Wis.). 
Filed April 9, 1926. Granted July 28, 1931. 
Serial No. 100,903. 

1,816,545. Crayon holder. Wayland R. 
Porter, Hanover, N. H. Filed October 10, 1928. 
Granted July 28, 1931. Serial No. 311,595. 

1,816,547. Drinking cup. William A. Ringler, 
Philadelphia, Penna. (assignor to Individual 
Drinking Cup Company, Inc., Easton, Penna., a 
corporation of Pennsylvania). Original applica- 
tion filed April 18, 1924. Serial No. 707,355. 
Divided and this application filed July 13, 1928. 
Serial No. 292.470. Granted July 28, 1931. 

1,816.548. Simplified rule. Louis Robidoux, 
Flint, Mich. (assignor to Theresa Robidoux, 
Providence County, R. I.). Filed May 31, 1928. 
Granted July 28, 1931. Serial No. 281,883. 

1,816,553. Counter balance moistener. Wil- 
liam A. Uttz, Sr., Cleveland, Ohio. Original 
application filed March 4, 1927. Serial No. 172,- 
712. Divided and this application filed Septem- 


George C. 


ber 11, 1929. Serial No. 391,841. Granted July 
28, 1931. 
1.816.635. Yielding retainer for visible index 


card holders. James R. Clark, Rochester, N. Y. 
(assignor to the Yawman and Erbe Manufactur- 
ing Company, Rochester, N. Y.. a corporation of 
New York). Filed June 26, 1930. Granted July 


28,1931. Serial No. 463,917. 
1.816.636. Yielding retainer for visible index 


card holders. James R. Clark, Rochester, N. Y. 
(assignor to the Yawman and Erbe Manufactur- 
ing Company, New York, N. Y.. a corporation of 
New Vork). Filed June 26. 1930. Granted July 
28, 1931 Serial No. 463,918. 

1.816.637. Yielding retainer for visible index 
card holders. James R. Clark, Rochester, N. Y. 
(assienor te the Yawman and Erbe Manufactur- 
ing Company. New York, N. Y., ® corporation 
of New York). Filed June 26. 1930. Granted 
July 28. 1931 Serial No. 463.191. 

1.816.720. Duplicating machine. George 
Ernest Creed. London, England (assienor to D. 
Gestetner, Ltd., London, England). Filed 
March 31, 1930. Serial No, 440,518, and in 
Great Britain June 18, 1929. Granted July 28, 


1931 

1,816,815. Double envelope. Christopher F. 
Rackmyer, Chicago, Ti. (assignor to Magill- 
Weinsheimer Company. Chicago, Tll., a corpora- 
tion of Tilinois). Filed January 11. 1928 
Granted August 4, 1931. Serial No. 245,824. 

1.816.910. Bookmark. Robert H. Moore. New 
York, N. Y. Filed April 12, 1929. Granted Aug- 
ust 4. 1931. Serial No. 351,523. 

1,817,011. Pencil. John P. Lynn, 
Til. (assignor to Dur-O-Lite Pencil 
Chicago. Tll.. a corporation of Tlinois). 
March 22. 1928. Granted August 4, 1931. 
ial No. 263,665. 

1,817,031. Index or file. William H. Day, 
East Haven, Conn. (assignor by mesne assigen- 
ments to Remington Rand Inc., New York, N. Y., 
a corporation of Delaware). Filed March 14, 


Chicago, 
Compeny. 
Fi'ted 

Ser- 


1925 Granted August 4, 1931. Serial No. 
15,548 

1,817,038. Typewriting machine. Joseph 
Phelps, North Caldwell, N. J. (assignor to 


Remington Typewriter Company, Tlion, N. Y., a 
corporation of New York). Filed April 19, 1927. 
Granted August 4, 1931. Serial No. 184,902. 
1,817,073. Record tray. Elmer W. Davis, 
Newton, Mass. (assignor by mesne assignments 
to Remington Rand Inc., Buffalo, N. Y.. a cor- 
poration of Delaware). Filed December 8, 1928. 
Granted August 4, 1931. Serial No. 324,745. 


1,817,149. Clip. Bernard F. Horsting and 
George C. Leppla, Chicago, Il., Filed July 31, 
- Granted August 4, 1931. Serial No. 382,- 

1. 
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THE STATIONERS CONVENTION 
AND THE CRESCENT CITY 


HE selection of New Orleans as the con- 
vention city for 1931 is generally regarded as a 
happy choice. The date of the convention, October 
19, 20, 21 and 22, falls at a season which in that 
latitude is neither too warm nor too cool, corre- 
sponding to what we know as the Indian summer 
days of more northern districts. It is advisable, 
therefore, to take summer clothing. Overcoats will 
not be needed, nor heavy woolen suits. ‘Those who 
have been to New Orleans in October say that the 
temperature corresponds with the usual Septem- 
ber temperature of the north Atlantic and north 
central states, allowing, of course, for vagaries of 
weather which seem to be prevalent this year. 

New Orleans, located on the lower Mississippi, 
not many miles from the Delta and the Gulf of 
Mexico, is a fascinating city. It is easy of access 
either by rail or water and is convenient to members 
of the trade located in the most populous sections of 
the country by reason of the unusual rail and water 
transportation referred to. Members of the trade in 
New York and the surrounding states are making 
a strong effort to organize a trip to New Orleans 
by water, returning the same way. Such an ar- 
rangement would provide those participating with 
a most delightful cruise down the Atlantic Coast to 
the Gulf and thence up the river to the Crescent 
City. Those who can not arrange to make the boat 
trip will come by rail and will take a shorter time 
to reach their destination than by boat. Traveling 
either by rail or water at this season of the year 
is not a difficult undertaking. Nor is it unduly ex- 
pensive, considering the fact that those attending 
the convention can provide themselves with certifi- 
cates entitling them to one-half fare returning on 
notifying the general manager in Washington of 
their intention to be at the convention. This year, 
it is well to point out again, that the association is 
issuing the certificates, but in order to get them from 
the railroads, must know definitely who and how 
many are going. ‘The general manager's office is 
already responding to a large number of inquiries 
and requests for certificates and those intending to 
go should act immediately, if possible, by sending 
a request for certificates to Mr. Garvin. 

The Roosevelt hotel is thoroughly modern in its 
construction and appointments and is capitally 
equipped to handle conventions, but no matter how 
modern its appointments may be, the delightful 


Something About the Past 
and Present of New Orleans 


spirit of the old South pervades this place of enter- 
tainment as well as other and older hostelries which 
are prepared to handle the overflow. 

The general manager’s office is authority for the 
statement that the general office has received an 
unexpected number of requests for railroad cer- 
tificates. In one week more than one hundred re- 
plies came in. These replies came from all four 
points of the compass, Portland, Ore., Los Angeles, 
Milwaukee, the New England states, New York, the 
Middle West, Southwest and Southeast. We might 
add here that the New York stationers are arrang- 
ing a special train for those who do not take other 
means of transportation. 


Registration by Mail 

The general office of the association, 523-525 In- 
vestment building, Washington, D. C., is making an 
earnest endeavor to register as many attendants at 
the convention as possible by mail, using a visible 
record system of registration. This helps greatly in 
facilitating the work at New Orleans. Registration 
by mail at the Washington office will close on Mon- 
day, October 12, when the books will be shipped to 
New Orleans. All applications received after that 
date will be handled at the convention. 


Transportation 

Railroad tickets will be sold October 8 to 12 in- 
clusive. Convention regulations have been revised 
and, effective October 1, tickets sold at rate of fare 
and one-half for round trip will be honored as fol- 
lows: Going and returning via same route; going 
by any authorized route and returning via any other 
authorized route; return limit will be thirty days in 
addition to the date of sale, and stop-overs will be 
allowed at all points on either going or return trip 
or both within final limit on application to the con- 
ductor. 

Hotel reservations should be made as early as 
possible directly with the Hotel Roosevelt. 


Some of the History and Attractions of 
New Orleans 


When in 1699 Captain Bienville’s expedition first 
(Turn to page 14, please) 
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visited the lower Mississippi, the site on which New 
Orleans now stands was occupied by Houma In- 
dians. Bienville, then governor of the Louisiana 
territory, was impressed by the strategic position of 
the place and in 1718 established a French military 
post there and named it Nouvelle Orleans, after the 
Duke of Orleans, then regent of France. The town 
became the capital of the province in 1722. On the 
transfer of Louisiana to Spain in 1762, the inhabi 
tants protested, and rebelled in 1768, driving out 
the first Spanish governor. In the following year, 
Captain-General O'Reilly ruthlessly established the 
Spanish rule. In 1788 and 1799 disastrous fires oc- 
curred and led to the erection of better buildings of 
Spanish architectural types. 

In 1801 Louisiana was ceded back to France by 
Spain and in 1803 the vast territory comprising the 
Louisiana Purchase was sold to the United States 
by Napoleon, and the city of New Orleans, then 
numbering ten thousand people, was delivered from 
Spain to France and from France to the United 
States commissioners. 

New Orleans received its American city charter 
in 1805. In 1812 the first steamboat from the Ohio 
river came into the port. 

The city has been the scene of many stirring 
events including the defeat of the British under Gen- 
eral Packenham by the army of General Andrew 
Jackson; the commencement of the second railroad 
in the United States at New Orleans in 1830, and 
the use of the city as an important military and 
naval center for the Confederacy. It was captured 
by the Union forces in 1862. 

From the time of the founding of the city, the 
inhabitants have been obliged to fight encroach- 
ments of the Mississippi river. Floods have re- 
peatedly threatened to wipe out the town until 
now the city has such a system of protective dikes 
that it is regarded as impregnable to the onslaught 
of the Father of Waters. The fight against the 
water is a long story in ttself and is a record of 
incredible heroism and determination. 


Some Landmarks, Old and New 

Visitors to New Orleans should make themselves 
acquainted with the old Absinthe house, established 
in 1825; with beautiful Jackson Square ; with Madam 
Begue’s restaurant; Antoine’s restaurant and Na- 
poleon’s house, all types of the oldest buildings in 
New Orleans. Then, too, there is the French quar- 
ter, known as the Vieux Carré, the rectangular city 
laid out in 1720 by the engineers of the first French 
governor, 

Until early in the nineteenth century, New Or 
leans was confined to these narrow limits. It then 
began to expand over the extensive plantation which 
forms the area now occupied by the business dis- 
trict. Here in the French quarter one will discover 
types of architecture unlike any others in this coun- 
try, and reminiscent of the towns of France and 
Spain, and in the quaint little shops he will find 
antiques, curios and rare old books. This is the 
domain of the picayune or nickel, the quarti, half 
nickel, and the lagniappe or gift that the storekeeper 
makes to each purchaser. 

Jackson Square was laid out in 1720 by Captain 
Bienville and was then known as the Place 
D’Armes. Many events of historic interest have 
had their focal point in this famous square. 
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New Orleans is a city of fine churches, chief of 
which, perhaps, in historic interest, is St. Louis 
cathedral, which is the burial place of many dis- 
tinguished Frenchmen and Spaniards. 

The most famous street in New Orleans is Canal 
street, a wide, wonderful thoroughfare which was 
once a canal, since filled in, paved and made a street. 
It is the dividing line between the old and the new 
portions of the city and is lined on either side by 
great stores and shops noted as among the chief 
retail markets of the country. Many of the build- 
ings are handsome, modern structures, although 
most were erected before the Civil War. 

Another place the visitor should see is the French 
market, which is at its liveliest between five and 
ten o'clock in the morning. 

Then there is Royal street, rich in interest, and 
if one is inclined to go still further, one will cer- 
tainly visit the parks, playgrounds, museums, and 
view some of the colonial courtyards of the old 
mansions. The public buildings also should come 
in for a share of attention. 

All these things and many others will the con- 
ventionites see on their visit to New Orleans, for 
the citizens of that city are proud of their metropolis 
and are actuated by a rare and delightful spirit of 
hospitality. 

Visiting New Orleans at any time is worth while, 
but it is doubly worth whiie at convention time 
when everybody connected with the trade in New 
Orleans is set to give the visitor the most possible 
in the time available. 


Additional Information Regarding New Orleans 
From a Handsome Book Issued by the 
Illinois Central Railroad 

“Spanish Fort: The traditions of Spanish Fort 
on Lake Pontchartrain are intermingled with the 
history of New Orleans, beginning with the land- 
ing of Bienville at the mouth of Bayou St. Jean. 
During Spanish dominion the fort, established in 
1788, was maintained as a defense against Indians 
and the pirates that infested Lake Pontchartrain. 
Andrew Jackson found Spanish Fort ready to repel 
the British cruisers reconnoitering preparatory to 
the expedition which General Jackson, a few months 
later, defeated conclusively. 

“The fort was garrisoned by Confederates during 
the Civil War and the ancient guns repulsed for a 
time the Union flotillas. Spanish Fort, the walls 
still standing, cannon in place, is reached by con- 
venient electric car service. 

“Pontchartrain Beach, an amusement park and 
beach combined, is located on Lake Pontchartrain 
adjacent to Spanish Fort. It is conveniently reached 
by automobile or street car. 

“On the lake shore, several miles east, stands the 
village of Milneburg, reached by the second oldest 
railroad in the United States. It was at Milneburg 
that Thackeray, the novelist, had a delicious dinner 
which so impressed him with Creole cooking that 
he immortalized it in one of his works. 

“West End, a popular resort, is located on Lake 
Pontchartrain, a mile or two west of Spanish Fort. 
It has a number of boat and yacht clubs, among 
them the noted Southern Yacht Club, which has 
a fine fleet of vessels of every type and class. There 
is convenient electric car service to West End. 

“Chalmette: A few miles below the city and 
within easy walking distance from the car line, is 
Chalmette, the famous field of the Battle of New Or 


leans. On this spot, January 8, 1815, General An- 
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drew Jackson with some six thousand men—Ken- 
tucky and Tennessee woodsmen, Creoles and La- 
fitte’s buccaneers—entrenched behind cotton bales 
—defeated a numerically superior British force un- 
der General Packenham. 
of the war of 1812-14, fought after peace had been 
concluded and before word could reach either com- 
mander by the means of communication then avail- 
able. 

“The Harbor: New Orleans is the second port 
in the United States, and the great river harbor is 
one of the spectacles of the city. Excursion steam- 
boats leave the foot of Canal street every afternoon 
during the tourist season, making a thirty-mile trip 
along the water-fronts. Among the sights are the 
spacious Stuyvesant docks and huge grain elevators 
of the Illinois Central system; the extensive plant 
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of the Celotex Company at Marrero; the U.S. Naval 
and Wireless Station ; Jackson barracks ; the banana, 
coffee, cotton and sugar docks; the great floating 
dry dock; the immigrant station; immense sugar 
refineries ; the New Orleans power plant; the indus- 
trial ship canal; and the American and _for- 
eign shipping. 


Mardi Gras in New Orleans 

“The carnival in New Orleans is a pageant of 
unrivalled beauty and splendor, the result of care- 
fully organized and artistic effort that begins many 
months before the event takes place. There are 
several days of magnificent parades, brilliant balls 
and a final day when masked throngs frolic in the 
streets and give the carnival its cosmopolitan and 
democratic character.” 
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MR. HACKNEY 





EK LLING is persuasion. It is a matter of getting 
the other fellow to see things as the salesmah 
them. All the progress the world has made 
has come through the medium of salesmanship. The 
doctor sells people on the business of keeping well, 
on better ways of living; the inventor sells the world 
better ways and means of doing things. The presi- 
dent of the United States even, if he is able to sell 
people his ideas, becomes a great and popular leader. 
Ivery thing in the world must somehow be sold. 
ven the Bible records include stories of the lives 
of some of the greatest salesmen that ever lived, be- 
cause the Hebrew prophets sold their people upon 
accepting an idea. 

You and I are selling something tangible, some- 
thing that can be seen with the eyes and felt with the 
hands, if desired. Ninety per cent of the buying is 
done through the eye rather than through the ear. 


sScCcs 


Half of the sales that are lost go glimmering the 
first two minutes of an interview because the sales- 
man gets off on the wrong foot, stirring up antag- 
onism and prejudice rather than stimulating interest. 

One of the great biblical masters of selling went 
to Athens to sell an idea. His merchandise was un- 
popular. It was also intangible and the few be- 
lievers were among those who were least respected. 
What did he do? Did he stir up antagonism? As- 
suredly not. But he made an approach that I think 
is a masterpiece, one from which any of us can learn 
something. He complimented that group of unin- 
terested buyers as one of the first things he did. In 
effect he said: ‘Men of Athens, I congratulate you 
upon having the best line of religions. As I pass 
through your city, I perceive you have altars erected 
to all the known gods, and I notice that you have 
even erected an altar to the unknown god. It is 
curious and rather a coincidence, but that very god 
you have been worshipping without knowing 1s the 
one I represent.” 

If that wise old salesman had quit talking at the 
end of that sentence, his audience would have coaxed 
him to go on and, gentlemen, we as salesmen must 
be sure that our approach is one that will create in- 
terest, that will get our customers interested to the 
point where they want to hear us. If we don’t do 
that, we don't get anywhere. 

Very few scientific achievements can rival the 
rapid progress of the typewriter from its crude state 
to its present perfection. It is not new to any of us 
here that the typewriter has become an important 
art and literature. We 


asset to business, science, 


WHAT SELLING IS 


Being a Review of a Talk by 
J. M. Hackney, Vice-presi- 
dent and Sales Manager of 
the Woodstock Typewriter 
Company, Before the Recent 
Annual Convention of the 
National Typewriter and 
Office Machine Dealers’ 
Association 


know of its acceptance by people in every corner of 
the world. We know of it as an important asset to 
industry ; that the typewriter industry has millions 
of dollars invested, but sometimes it seems to me 
that we are coming to a point where the industry 
is becoming a victim of its own growth. If we are 
to establish the writing machine 1n a class where it 
is accepted by business at its true value, then we as 
salesmen representing the product, must enforce the 
belief that our service is worthy of its hire. 

The typewriter manufactures for business one of 
the most important contacts that business makes 
with other businesses. My effectiveness as a sales- 
man today depends first of all upon a presentable 
appearance. So, if the business letter isn’t entitled 
to as much consideration as you give to an agent you 
hire to represent you, then it isn’t entitled to any 
consideration at all. 

Any single typewriter that is bought by us today 
gives in return a service that far outdistances the 
cost of it, whatever that cost may be. After three 
years, precedent has given that machine a trade-in 
value of say, $30. Then $72.50 becomes the only 
cash consideration, assuming that the original price 
was $102.50. The machine gives good service for 
three years more. It costs exactly $24 a year, $2.50 
a month, 50 cents a week or less than 9 cents a day. 
You or I would probably pay more than that for a 
shoeshine, but the typewriter is a vital instrument in 
promoting a good appearance and presentableness 
of every single business letter that is written. I be- 
lieve that if we take the value of the typewriter serv- 
ice to business apart and analyze it, we will see a 
legitimate reason for asking business a fair price for 
the writing machine. 

I believe we who have the title, sales manager, 
have a very definite duty ahead of us. I believe 
those of us who have had offices where we have been 
practically chief clerks, efficient at pushing various 
colored tacks on sales maps and routing salesmen 
like a traffic manager, will have to get back into the 
field and contact with the trade to find out what 
kind of efficiency we need from a salesman’s stand- 
point today to do business in this normal market. 

I heard the other day that one could consider 
normal market a market where one had to sell, 
where salesmen had to persuade rather than the cus- 
tomer to do the buying. The typewriter business is 
a great industry; it is of value to the world, and I 
for one want to see the confidence the typewriter men 
have in the machine, in its value to the business of- 
fice, built up to the highest point. 
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EDITORIAL 





The Times and the Manners 


@@Matters do not always go from bad to 
worse. Sometimes they go from bad to better. And 
this, we believe, is what is happening now. It is 
curious that people abroad in worse position than 
we, are optimistic, cheerful and hopeful, according 
to keen observers from both sides of the water, while 
so many faces here look like the countenance of Mr. 
Lugubrious Blue. 

Since our last issue many things significant of bet- 
ter times have happened. Britain, by temporary 
abandonment of the gold standard, has rid herself of 
a burden that threatened her existence and once 
more can turn to industry for deliverance. Contrary 
to expectations, markets have been stronger, and 
general sentiment more optimistic than for some 
time. Sweden, Norway and Egypt, according to 
press reports, have followed Britain’s lead. In the 
meantime, the price of silver has shown an advance. 

In spite of the advantage of the larger nations with 
the restrictive gold standard, a number of countries 
on the silver standard are prosperous and progres- 
sive. Some people suggest a return to a double 
monetary standard—a contradiction in terms, 
but not necessarily unworkable on that account. 
Back in "96 many very able and conscientious people 
believed the demonetization of silver would work 
national havoc. But it didn’t. And by the same 
token some assert that we might, under present con- 
ditions, go back to the old way without disaster. 
Who knows? 

+ oe 

The Office Equipment Manufacturers Institute 
@S4The influence of associations in the office equip- 
ment field is important and far-reaching. One of 
the most useful organizations is the Office Equip- 
ment Manufacturers Institute, formed a number of 
years ago as the National Association of Office 
Appliance Manufacturers for the correction of sales 
abuses which, it was believed, had crept into the 
field, and for the unifying of business practices not 
connected with prices. The purposes of the organiza- 
tion were also educational through addresses and 
papers presented at the quarterly meetings. The 
membership was and is composed of sales managers 
and other sales executives of member companies. 

On perfecting the organization it was discovered 
during round-table discussions that many so-called 
trade abuses had no real existence, and that the 
most valuable functions of the organization lay in 
the discussion of matters common to all the mem- 
bers, and in the interchange of ideas on the prob- 
lems arising in sales work, the influence of current 
business conditions, etc. 

There is no division of the industry in which the 
cooperation of producers is more logical and is of 
so much advantage to users. Matters taken up col- 
lectively promote the interests of everyone concerned 
either as producer or user, for, although differing 
widely in their respective services, the machines and 
articles of office equipment have a common function 

that of harmonizing the various operations in the 
business office, and effecting economy for users by 
eliminating lost motion. Because of this fact Office 
Appliances thinks that the membership of the Insti- 


tute should be larger, and offers the suggestion that 
eligible concerns get in touch with its secretary with 
a view to joining in its activities. 

A few years ago the name of the association was 
changed to the name it now bears as being in con- 
formity with its accepted purposes—the dissemina- 
tion ot ideas and information for the benefit of the 
industry. 

The report of the Institute’s annual meeting held 
in Rochester, N. Y., last month, will be found else- 
where in this issue. A glance at the timely topics 
presented and discussed will give readers a correct 
idea of the Institute’s functions. It is an important 
factor in the office equipment industry in the United 
States, and has done much to advance the standing 
and prestige of the business. 

The Institute’s personnel includes many of the 
ablest minds engaged in advancing the power and 
prosperity of this industry. It is officered by men 
of ability, experience, sound judgment and high 
character. 

The influence of such organizations is of inesti- 
mable value. 

-o- 


That Navy Saving in Typewriter Ribbons 


@@<An item published in the daily newspapers to 
the effect that the Secretary of the Navy had ordered 
that no new typewriter ribbons be issued to the 
navy personnel, but that old ribbons be turned in to 
be re-inked, thereby saving the U. S. Government 
$800 a year, has caused a good deal of humorous 
comment and some of what our British friends call 
“spoofing” directed at the head of the department. 
Some people took the item as an attempt at humor 
by some Washington reporter. Under the heading 
“Salmagundi” on page 90 of the present issue is 
a reprint from the “Once Over” column in the Chi- 
cago Daily News, presenting some paragraphs from 
the “Sun Dial” in the New York Evening Sun, where 
Elmer Twitchell presents an open letter to the Sec- 
retary, suggesting in a vein of irony, some savings 
that might be effected in still other departments by 
the re-inking of ribbons, re-surtacing of blotters and 
the provision of extensions to lead pencils worn 
short by much figuring on budgetary economies. A 
subscriber to Office Appliances offers the suggestion 
that the Chief Quartermaster of the Army might, by 
careful inspection of old and discarded uniforms, 
salvage enough cloth to make quite a number of 
passable uniforms by the judicious employment of 
tailoring ingenuity. 

Now, of course, a waste of $800 yearly by the 
United States Navy is just as foolish as a waste of 
that amount elsewhere. It is just as absurd for 
the United States to throw $800 to the winds as it 
is for an individual to dispose of the same amount 
in the same manner. 

But—while re-inking the Navy’s typewriter rib- 
bons may reduce annual purchases to the extent of 
$800, it is by no means effecting an economy of that 
amount. To find the net saving there must be sub- 
tracted the sum represented by the excellence of 
the printed result secured through new ribbons. In 
short, the Navy may spend $800 less per year, but it 
will not get the results it has hitherto secured. 
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AGAIN THE CHAIN STORES 


} 


Pe the September issue of Office Appliances an articl 
appeared on chain stores It consisted of a review 
j ndence bet Charles L. Mitchell of 
Editor L J Case of The 


comment by a 


rresp ween 


\ssistant 


with some concluding member 


of the staff of Office Appliances 
| mment, | B Herr, Jr., of | 


Inc., Lancaster, Penna., took exception. The modest ob 


commentator were intended to amount 


only to this: That the chain store is a present condition 


it or not, and that about the only thing 


the independent dealer can immediately do is to put his 


house it rder, and be so good a storekeeper that a fair 


proportion of the public will be attracted to him instead 


f to the chain store The independent dealer was advised 
to see that his goods are of “impeccable quality”’—an un 
fortunate expression which Friend Herr construed as in 
timating that chain store goods are of impeccable quality 
and independent dealers’ goods are not—a construction 


writer's intention 


The ¢ ds of the chains may be choice and may not 
Doubtless some are [The same is true of the lines han 
dled by the average independent store Neither probably 

iS a mor ly of quality. But the chain store advantage 
eems to reside partly, at least, in an adroit handling of 
leaders” at cut prices, and a certain brightness, origi 
nality and attractiveness of windows and store interiors 

Mr. Herr informs us that studies made at the Univer- 
sity of Chicag two years ago showed that savings in 


cost to the consumer amounted in the aggregate to less 


cent for the merchandise purchased at chain 


nub of the whole controversy,” says Mr 


Herr, “is that savings made by purchasers at chain stores 


eligible and the idea of big savings, mor 


to the gullible public, and fostered by the 


ft the article referred to, isa fallacy 


small a 


[his raises the question why, with so margit 


between themselves and the independents, the chains ar 


regarded as such a menace? Are they, with all their vast 
buying power, able to give the public no more than thre 
per cent advantage? Or, because of their methods, is that 
ull they a bliged to give Hlave we leave to assum 
that t é pe cent covers the chain store’s “leaders’ 
whi ne the public in, and that customers, once having 
bor ta eader,” are loath to carry the package to an 
the store for the rest of their purchases? Must we 
assume that the independent merchant cannot, becauss 
f erheas vercome the three per cent? Perhaps 
t itis a e makes But if he can somehow increase the 
number of his customers, he will sell more goods without 
necessarily increasing his verhead proportionately 
Theory Perhaps; but we are of the opinion that there 
ire independents wl ire doing just that and are making 
11 ney 
t seems to us that it bel ves independent dealers 
whether political actior taken or not, to study the 
methods of the chains where they are legitimate and ex 
pose them where they are not, and to make use of every 
‘ 1 idea they can find to attract people into their own 
stores. Som f these ideas may come from the chains 
Some i me from stores in large centers and from 
ther places But wherever they come from, if they are 
r |, let them be adopted insofar as is humanly possible 
e fact that the chain stores pay practically nothing 
to the 1] t of the communities in which they do busi- 
nes . uredly something which demands rectification 


If t ndiana law, approved by the U. S. Supreme Court, 


Rotarian, 


B. Herr & Son, 


In Which the Commentator 
Attempts to Explain His 
Position in Reply to a Well- 
Known Lancaster Stationer 
Who Took Exception to His 
Remarks in a Previous Issue 


results in a due and proper distribution of taxes, forcing 
chain stores to pay their share along with everybody else 
support of the law. If 


Indiana, it would be good elsewhere. What are 


for the state, then it is a good 


good in 
independent merchants in 


we doing about it? Have the 


states petitioned their legislatures for such laws? 


make 


who will deny 


other 
better mer- 
that 


to be a 


Perhaps the Indiana law is going to 


chants in Indiana. Is there anyone 
he needs all the aid and information he can get 
better merchant? 

Mr. Herr intimates that we are ignoring the main issue 
which Mr. Mitchell so ably stated. We hope not. Both 


gentlemen are conspicuous examples of success achieved 


through energy and foresight intelligently employed 


They have succeeded in spite of obstacles—perhaps be- 


cause of them. It is more fun for a live man to tackle a 


hard problem than an easy one. All life is a contest 


everything living must solve problems Out in south- 


eastern Wyoming is a sturdy Joshua tree growing out of 


the top of a granite boulder. Once years ago a seed 


dropped there It found a little nourishment and a tiny 


bit of moisture The all-wise Creator had not given it 


power of locomotion, so it was obliged to use what re- 
sources it had. Came the wind and the rain and the frost, 


still the 
big round sun [he frost, a sometimes 
+} 


Lie rock into 


expanded and 


and germinating seed clung, befriended by the 


friendly fellow, 


had opened a tiny crevice in which the seed 
brought 


Today 


sent a rootlet, which grew and 


along others, exerting steady pressure all the time. 


the once tiny shoot is a strong tree whose roots have 
made partner of the frost to split the great rock and 
reach the bosom of that earth from which it derives its 
sustenance Need we point the moral? 

We admit the justice of a law which imposes propor 


tionately equal taxation upon all. It is possible, as Mr. 


Hert that we are dealing in theories, but de 


Suggests, 


cidedly not in propaganda. We may admit the validity of 


the indictment against chain stores, their methods and 
their policies, but to reiterate the alleged evils of these 
stores is not to cure them Unless these vigorous com 


plaints result in constructive action, little has been done 


except to convince chain store owners that they have the 


independents on the run. One may admit that conditions 
are as bad as they can be, but as the old saying is, “hard 
words butter no parsnips.” In the long run, the man who 


uses his brain and his brawn to the best advantage is go- 


To advise the merchant to liven up his own 


theoretical, but if 


ing to win 


methods may be here are some who 


need to and who really do so, the theory becomes a fact 


To try to apply a remedy can do no harm and may do 


good, but only to stand at the wailing wall and utter out- 


cries can never bring other than negative results. Our 
plea is for constructive action—H. W. M 
* * * 
[The purpose of the foregoing is to stimulate discus- 


1 
} 


sion and so arrive at as no pride in 


OCTOBER, 1931 


argument for argument’s sake To the foregoing article 


Mr. Herr has made an excellent reply, which follows: 


Mr. Herr’s Response 
“You will probably not be surprised if I disagree with 
two of the opinions expressed. (a) In your third para- 
graph—‘neither probably has a monopoly of quality.’ In 
dependent merchants by and large far exceed chain stores 
in quality, in this writer’s belief. (b) In your fifth para- 


graph—‘must we assume that the independent merchant 
cannot, because of his overhead, overcome the three pet 
cent?” You answer the question by intimating that he 
can I believe he cannot because his overhead includes 


the charge and deliver system, a greater support of com 
munity projects and welfare, better treatment of em- 
ployees, shorter working hours, better treatment accorded 
to manufacturers, and higher taxes. 

[he writer knows of a respected and well educated 
young married man who was employed by a certain chain 
and put into the category of their ‘apprentice course’ lead- 
ing to the management of a branch store. He worked 
fourteen hours a day on the floor and in the stock room 
at very low pay. You should hear this young man’s wife 
describe the condition of his feet at the end of each day's 
labors! After three years this man was laid off indefinitely 


with the statement that no stores were available. Sut 
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at the same time this organization took on other young 
men at a still lower rate of pay, promising them the man- 
agement of branch stores at the end of three or four years. 

“Just as you say in your case, the writer does not get 
around enough to multiply incidents like those referred 
to above.” (We had mentioned in correspondence the 
success achieved in a small town by a young man who 
took over an old store and modernized it.) “But it is a 
fact that chain stores work longer hours throughout the 
country, and that their treatment of employees is abso- 
lutely cold-blooded. 

“Now you speak of ‘standing at the wailing wall.’ True; 
it does no good to wail, but do you not agree that, rather 
than always being on the defensive and urging independ- 
ent merchants to brighten up their stores and methods, 
enlightened editorial opinion could act constructively as 
far as the issues brought out by Mr. Mitchell, the writer 
and many, many others are concerned? 

“Bright stores and methods were essential long before 
the chain store ever became a menace. Why develop an 
inferiority complex on this subject of counter and window 
display, etc.? 

“The independent merchant agrees with you—he is for 
constructive action.” 

N. B.—If anybody else has a brick to throw, we hope he 
will pad it as considerately as Mr. Herr has done. 


KANSAS HOUSE BELIEVES IN 


HELPING FRIENDS 


HE following interesting plan to encourage business 
has been adopted with success by Crane & Company, 
Topeka. For the description of the plan we are indebted 
to Charles L. Mitchell, secretary and sales manager 
Two different letters were sent out in Topeka. The first 
letter was sent after Crane & Company had made a com 
plete recap of where all their employees had spent their 
money during the last year. This report showed that a 
great many business and professional men in Topeka had 
received the patronage of Crane employees but had never 
paid the company a dollar in their lives. The letter, which 
was addressed to a selected list of business and profes- 
sional men, outlined the survey above referred to and 
brought out the fact that over a year ago Crane & Com 
pany had requested their employees to keep track of their 
expenses so that they could give a detailed report of where 
the money they received had been spent among the busi- 
ness and professional men of Topeka 
“A most interesting analysis,” said the letter, “has been 
made from the consolidated report of Crane employees in 
the factory, store and on the road. This report showed 
that many thousands of dollars were spent among the 
garage and motor companies of Topeka last year and a 
number of our employees had the privilege of patronizing 
you” (the company to whom the letter was addressed). 
Satisfaction was expressed that Crane & Company had had 
the privilege of benefiting the addressee by a part of their 
payroll. The statement was then made that the company 
Is putting out a monthly bulletin to each employee, giving 
a list of all the business and professional men of Topeka 
who patronized Crane & Company during the previous 
month. The request is made of employees that customers 
of the firm be given serious consideration because they are 
a part of the Crane people’s meal ticket. The suggestion 
is made to the addressee that should he pay cash at the 
Crane store, the company will appreciate it if he will tell 
the clerk his name and business address so that it can be 


put on the cash ticket. Crane & Company desire everyone 


Prominent Topeka Office 
Equipment and Printing 
Establishment Adopts Suc- 
cessfully a Plan to Aid Es- 
tablished Customers and 
Encourage New Ones 


who patronizes them to have full credit in the bulletin 
which goes to every employee and his family. 

Mr. Mitchell states that as a result of this letter they 
have opened up dozens of new accounts. During July, 
they started the system introduced in the following letter 
which said: “We are taking the liberty of attaching hereto 
copy of a letter which has gone to every one of our em- 
ployees not only in the city of Topeka, but to our sales 
people who live in other sections of these western states, 
but who come to Topeka very frequently for our sales 
conferences. We hope sincerely that you will approve of 
our plan to help those who help us.” 

The company issued a bulletin to all employees, giving 
the names of all the city’s business and professional men 
who have patronized Crane & Company during the month. 
This letter also caused a miniature earthquake. Before ten 
o'clock in the morning of the day following the mailing 
of the letter, four different people called up to place orders, 
none of whom had ever bought anything of the company 
before. 

A company is justified in asking its employees to patron- 
ize those who patronize their employer. There can be no 
possible objection to such a course, as long as the em- 
ployee is not obliged to withhold patronage from those 
who do not happen to be customers of his firm. There is 
nothing compulsory about the matter, but it is quite natural 
that employees will seek to patronize those who give their 
firm business. 

There is an element of humor in the situation which 
can hardly have failed to appeal to those whose laughter 
is not buried too far beneath the surface. 
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FOUNDATIONS OF SUCCESS IN 


SALESMANSHIP 
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NOTI i? iN les icclures Were delivered to lugh ScHnevo 
Sivdents ung J © preparing themseives to start thetwr busi 
ness care bu he principles and the laws which Mr. k 
ciuciddies for tiese yourns a ine same principies and laws 
which di } e success or failure all along the wa 

lik remarks of Mr. Rolfe were not intended as a seri 
j tf technical discour n the art of salesmanship 
\pparently he lett that to those who would come afte: 
in In ries of talks, he was chiefly concerned in in 
spiring ; young hearers with a desire to emulate succes 
lul men through the dev pment of those tundamenta 
cle el | naiity uUpol \\ chk SUCCESS IM any ic ld l 
based lt p sible, theretore, t present a review of M1 
tolte’s remarks in a single article without doing violence 
t t t by the ple p ess of condensi 
paras ont i fund 7 Dri ipl 
ate ent it tundamental ] ncipies 


e lectures are entitled, The Great Urge—You; Natural 
manship; Sales Opportunity; The Value of Imagina 
tion; White Collars Plus 

In the first lecture the speaker points out that a 
thing aving life follow certain laws. Every man ai 


woman have a certain individuality even if he or she may 


not be said to have personality. That individuality stam, 
everyone with a value which the outside world will examin« 
and recognize. Others will take one at his face value. N« 
body need flatter himself that he is going to make a great 
npr ion on the world Yet nevertheless there is a way) 
to accomplishment. There is a way to purpose, beginnin 


th the morning through to the setting sun, and to mak« 


se with whom one comes in contact within reasonabl 
relations, do what one desires them to do. Salesmanship 
is psychology in another form, whether one actually sells 
something or not rhe speaker turned to biology for an 


lustration and showed that man’s mental as well as his 


‘ } 11 


physical image develops through the years from the cell t 


l age and dissolution, and that the picture to be presented 


depends upon the quality of the tmage which the indi 
vidual holds up as his guid It depends not only upon the 
quality of the image, but upon the strength and determina 
tion with which it is held and the intelligence which a 
companies the execution of proper desires. Just as in an 
ege are all the elements which go to make the chicke n, 

in man there is a spiritual as well as a physical blue print 
which controls his life his the speaker referred t as 
the eat urg This urge is the power behind every 


em n. every sensation. “It is the element that gave vou 


to the world, supplied you with a physical house to live in 


ind gave you all the qualities of a human being 

lf the great urge can | ne together all these tools for 
communication with the world before you are of the world. 
i living soul, then surely this same mysterious thing has 
the intelligence to control the use of these tools and the 
contact with the world rhe great urge has the power of 
will to close any of the sensation channels, therefore, man 
may truly be master of his soul If one can kill wrong 


thoughts as we know he can, he can kill any thought in the 
same way The thought is killed by creating another to 


d can never have two thoughts 


dominant at the same tim One can never have two dom 
inant counter thoughts at the same time. If one has a bad 


} ; } ' } 


e wishes t inge, e needs but to create a 


Review of Five Lectures 
Delivered by John F. Rolfe, 
Publisher of the Hartford 
Times, to the Salesmanship 
Class of the Weaver High 
School, Hartford, Conn., 
Last Spring—Presented at 
the Suggestion of Gustave 
Fischer 


thought image that is better and higher and cling to that 
\ man who puts that into practice in his life will creat 
character. 

Growth is the order of life Every germ seed or cell 
grows toward a perfect type preplanned by the spiritual 
blue print. It is well for us if we do not mistake a way 
station for our destination, 


* * * 


Before we can sell anything that is material to any one 
else in the world, we must first sell ourselves. Every per- 
son has a place in the world, but he must find it. Those 
who appear to be endowed with every attractive element 
have not yotten these faculties all at once, but have la- 
bored for them through striving either as members of a 
family, a race or as individuals. 

No man can really understand himself, and each person 
born into the world, while one of a race or a clan ora 
family, is nevertheless a distinct individual, each apart in 
thought from everyone else. So everyone passes an ex- 
amination through the personality of some one else. 

Whether a man be a young reporter sent to interview a 
celebrity, or a young salesman just starting out, or even a 
young person seeking work, he should never forget to be 
himself. Undue timidity argues an inferiority complex, 
which is fatal to that degree of success which most men 


] 


desire. There is nothing an employer regards more highly 


than a real and sincere personality. That personality every 
one can have, and with it he need not be afraid of any- 
thing. One must work for the desirable qualities of per- 
sonality and not expect them too soon. Be alert. Be alive 


to opportunity which pushes aside the unfit. Develop self 


reliance. Never hold fear of anything By this is not 
meant a ruthless, heedless type of boldness, for most 
people we know as the offensively bold are really afraid 
Such people have an inferiority complex. The biggest and 


greatest men in this country are the simple men. They ap- 
pear unapproachable only because they have to be pro- 
tected 

After you land your first job, be square and sincere. You 
will make a lot of mistakes, but don’t make the same ones 
twice. You have a personality and you will make friends 
You will achieve the necessary adjustments with life and 
with those who work with you. If you don’t like your 
first job, don’t stay there. First find yourself, then you will 
grow and be efficient and happy. Find that which you are 
interested in doing and then find a way to do it. 

* * * 


Ingenuity and imagination are two of the greatest assets 
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anyone can possess. Imagination is born from wide and 
careful observation. Anyone can develop it. 

At this point the speaker showed how through imagina- 
tion the numberless conveniences of our own day have 
been created. 

He continued: In all selling there are four fields. All 
advertising effort, all selling effort is produced under one 
of those heads. There is a man’s past, his present and his 
future. Everything sold or made is for use under one of 
these three heads and the fourth division is the man him- 
self. Appeal to his pride, to his personality and one has 
a wide field for selling him. All of the things which have 
to do with man’s life, such as clothing, food and furniture, 
are made in a manner which appeal to him not through ne- 
cessity but simply for their own sake. If this were not so, 
we would make every purchase a life-time purchase. There 
would be no consistent demand for something new. 

It is no trick to succeed in life if one is willing to pay a 
fair price. It is no trick to fail in life. If one does fail, he 
has to pay a greater price, whether he wants to or not 
Why not, then, plan to build up, to construct, to create the 
man or woman who will be enjoying all the fine things 
that have been created for the use of mankind today? 

“I give to you as a final weapon in life this: Be so proud 
that whatever you do you will say, I'll do this so well that 
I won’t have to apologize to anybody. If you work pride 
into everything you do, you will still be a success and finer 
causes will come to you, thev will be revealed to you. It 
does not make any difference if one changes his job twenty- 
five times if he gets something out of each change. A man 
must build his knowledge on absolute facts. 


There are seven major mistakes which one may make in 


life. Any one may not mean failure, but two in combina- 
tion will militate against real success. First, there is the 
delusion that individual advancement is made by crushing 
others down. Second, the tendency to worry about things 
that cannot be changed or corrected. Third, insisting 
that a thing is impossible because one cannot accomplish 
it. Fourth, attempting to compel other men to believe and 
live as you do. Fifth, neglect in developing and refining 
the mind by not acquiring the habit of reading. Sixth, re- 
fusing to set aside personal preferences in order that im- 
portant things may be accomplished. Seventh, the failure 
to establish the habit of saving money. 
> + - 

“I could put up seven sample cases of identical goods 
and might select seven of you as salesmen and send you 
around Hartford. When you get back next week, after 
each has made fifty calls, three would say that the stuff 
would not sell. Two would sell enough to make a bare ex- 
istence, but the remaining two would have made a real suc- 
cess. The difference would not be in the samples but in 
yourselves, in your method and personal attitude toward 
your work. 

“T finish as I began with this observation: that the whole 
problem lies in developing your own personality. There 
will always be opportunities, hard times or good times mak- 
ing no real differences where opportunity is concerned. 
Into the field of tomorrow must come some new face and 
with your generation will come new names with greater 
accomplishment, more honor and more faith. Those are 
the rewards that will await you outside. Reach for one. 
Just let yourself desire a little bit more. Just look up a 
little bit higher. Rise and soar out in God’s sunshine and 


you will achieve success.” 


SALESMANSHIP MAY BE HELPFUL 
By F. F. 


HERE is a natural inclination on the part of salesmen 

to feel that they are asking a favor of a prospective 
customer when requesting him to buy. True—all who buy 
from us favor us with their patronage. They can get some- 
thing for their purpose, whether good or not, elsewhere. 
It is well for the salesman, therefore, to be appreciative of 
the customer’s favors and to show that appreciation, but it 
is a good thing for him to feel certain in his own mind that 
he is doing something for the customer. 

One of my customers was an insurance agent of the old 
type. He had inherited an office in which the filing cases 
were principally made up of old thread cabinets, some of 
which had formed a part of the equipment of some dry 
goods store. This equipment was ill suited to the type of 
documents that went with the insurance agent’s business. 
I know, of course, that when that insurance man bought 
from me a stack of steel drawers, shallow, wide and just 
fitted to his many policy forms, he was doing me a favor, 
but I cannot help the reflection that when I had sold him 
this equipment, I aided him to arrange his office so as to 
make the work of the stenographer in handling his forms 
and using them about fifty per cent easier than it had been 
by the old method. I was doing him a favor, but I did not 
let him know it. I did not try to tell him I was helping 
him, and I did thank him for his order, but I had alli the 
confidence that gocs with the certain knowledge that one is 
helping the other fellow. 


It’s the business of the office equipment salesman to 
know better than his customers exactly what will be the 
best equipment for their business. When the salesman is 
sure of that knowledge and can make practical demonstra- 
tion of it, he is in a position to increase his sale. Prospec- 
tive purchasers often lack knowledge of what the intended 
purchase might do for them or mean to them in their busi- 
ness. This is particularly true when they have in contem- 
plation the installation of something with which they are 
not already familiar. A business man said not long ago 
that among the eighteen girls in his office not one knew 
how to make an acceptable cup of tea. This hasn’t any- 
thing to do with office equipment but it illustrates the 
point because it shows that the tea salesman has a real op- 
portunity to be of service. As the girls marry or become 
otherwise interested in home-making, the man who is sell- 
ing tea or tea pots, if he knows his business, can be of very 
real service while selling his lines. 

Most of the people to whom we as office equipment sales- 
men sell like precise knowledge about some of the com- 
modities and services we offer. It is our privilege in such 
a case to impart tactfully the knowledge which the cus- 
tomer lacks and thus give him a better basis from which to 
draw his conclusions as to the value of the devices we offer. 
To learn intimately the advantages of our own line is to 
open the door to more sales. 
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RIGHT TO PROFITS BASED ON 


CUSTOMER BENEFIT 


desk, it is important to bring 


i SELLING an office 
out the service it will perform Today the ofhe« 


than a succession of drawers 


des] 


is built with something more 


and stack of pigeon holes. It is built to serve and can be 
obtained in combinations suited to different lines of work 
mcentrating the equipment of the 


. the same ofhce, c¢ 


worker within convenient reach of his two hands 


Che executive and his helpers today want constructive 


assistance Chey care less about the technical features of 
‘ cle sk’s « 


want to that 


They know their desk is 
and will last, but unless it is something 
desk in utility and appearance, it 
of its kind It is the obligation 


to tell industry what it 


wn special job 
trong, well made 
more than an average 
must meet the competition 
othee furniture 


t the dealer in 


should have in ofhce furniture 


Dealers in office equipment not only have the privileg« 


of the 


obligation of 


of making a profit out situation as they find it, but 


under the telling their customers 


what is best for them because the furniture dealers know 


enough about the relation of furniture to business to qual 


ify as experts in providing service The persons to whom 
themselves qualified in 


duty of the office 


furniture dealer sells are 


the ofthe 
ymme particular line It is not only the 
man, but it is positively necessary that he under 


When the 


workmanship into 


furniture 


tand the utility features of his product manu 


facturer puts strength and good 
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economy [The business purchaser can get strength an 
more, in fact, 


reliable 


Competition, then, is more upon 


good appearance from a dozen sources ot 


from practically as many sources as there are 


manufacturers in the field 
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style, and utility than upon built-in 


of strenet! We 


appearance 
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believe that the variations of price w 


occur are not of first consequence 

The dealer should ask himself first, what he is selling 
Second, to whom he is selling. What classes of business 
are touched, who, in short, are the specific people to whom 
the idea of the better office should be sold. Third, where 
ire we selling Where is our present market and our po 


tential market Fourth, when is our market the liveliest? 


market, or does it run the year round 


offic ( 


Is it a seasonal 
What part of our 
t? Fifth, what is the best way to sell the 
What shall we do to get our 


furniture department is seasonal, 
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and what ist 


different items we have 


onstruction than about what it will do for their 


Suggestions to Office Fur- 
niture Dealers and Salesmen 
Which Take Us One Step 
Beyond the Suggestions of 
the Usual Selling Discussion 


product before the people in the most effective and eco- 


nomical way consistent with achieving our object of selling 
more furniture? 

\ distinguished writer on business topics has pointed out 
that the biggest risk in business is the uncertainty of the 
consume! s choice 
means of influencing and molding favorable public opinion 


Young has said that the object of advertising is 


He then pointed out various ways and 


Owen D 
to make the consumer a more competent buyer. 
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The average consumer or user will grant the beauty of 


that the admit 


the product dealer offers and will freely 


many other things about the product, but there are some 
things that they will not grant The dealer should set 
about discovering what those points are that are not freely 


granted and then discover how to overcome such re- 
sistance. 

In the 
have had few convictions and have 
reflect the attitude of the 
proaches them; but present day selling 
but in the presence and before the 
dealer is trying to 


office or 


a weakness in that they 


background 


past dealers have had 
sat in the 


customer who ap- 


trying to 
is not done in the 
store or in the factory, 
background of the 
sell. Successful selling is done in the shop, the 
the garage, and incidental selling is that which comes into 
suppose the Jones 

We find that they 
st department, a buying de- 


man to whom the 


the store voluntarily For instance, 


Manufacturing Company is investigated 


have a payroll department, a c 


partment, a bookkeeping department. It is up to the sales 


man to discover how many people they have, how many 


desks they are using, why they are using the particular 


should have? 
them 


kind of desk thev have, and is it what they 


Are the 


to us¢ 


chairs suitable? How much is it costing 


en will they be in 


e market for additional equipment? The 


market for addi- 


their present equipment and wl 
tl answer to the 


last question is that they will be in the 
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tional equipment either upon their own initiative or in 
fluenced by the activities of the salesmen 

True selling is serving. If we are going to make a 
profit, we have certain obligations. No longer in this 
country can you scratch the surface somewhere and pick 
up a fortune. Whatever we get today we work for. For 
everything a man achieves he pays and thereby discharges 
a certain obligation. The salesman’s obligation to industry 
is to help industry economically to administer its prob- 


lems. This applies not only to furniture but to everything 
else. The salesman must start at the bottom and work 
up. He should go into industry and analyze. He should 


lay his prospective work out department by department, 
surveying every layout and every piece of furniture and 
giving consideration to the condition of every desk. Then 
when he knows thoroughly the furniture problems of his 
customer, he will be in a position to make recommenda- 
tions out of his own knowledge and common sense. 


bound 


Under the conditions of the present times, we are 
to admit that selling is not easy. It is suggested that the 
salesman make his regular calls and as many calls as he 
can, but that he refrain from insisting on the idea of sell- 
ing. Let him, now that the average office is not over- 
rushed with business, obtain permission to make a survey 
of the furniture needs of the business of his customer 
against the time when business shall be better and the 
need for his product more pressing. He will not land 
every one on that basis, but he will get the permission of 
some of his prospects to do what he requests and the re- 
sults should be satisfactory. We venture to say that in 
a few cases he will obtain actual orders long before he 
expects them 
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Antique Hunters Discover the Midget Desk 


By Waldon Fawcett 

Dealers in antiques and early American furniture report 
a sudden burst of enthusiasm for the dwarf desks of our 
grandfather’s and great grandfather’s day. Not only the 
collectors of antiques but a section of the public—the busi 
ness public at that—has discovered and resurrected the 
portable desks of a past generation. Junior desks that 
with difficulty brought bids of $5 at auctions a few years 
ago, now sell for $35 and $40. Handsome examples, and 
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those with historical associations, command prices of $75 
to $100. 

The type of midget desk, which has come back into 
favor, has no universally-accepted generic name. Various 
versions are known as the “lap desk,” the “captain’s desk” 
or “ship desk” and the “field desk”—this last reminiscent 
of military service. All desks of this species are, in out- 
ward appearance, when closed, suggestive of rectangular 
chests, say 20 inches in length, 12 inches width and 6 to 7 
inches depth. Folded back, the desk affords a generous, 
sloping writing surface and a surprising amount of stor- 
age space for supplies and documents. Almost invariably 
there is a tiny hidden drawer or secret compartment, most 
ingeniously concealed. 

One explanation of the current quest for the tabloid 
desks of the past century is strictly utilitarian, It is said 
that many business men learned during their experience in 
the World War, the capabilities and convenience of a com- 
pact portable desk. Returned to the routine of commercial 
business in a motor age, these executives have translated 
the “flying desk” idea into terms of vacation service, short 
trips and all interruptions that involve absences from the 
office. The invasion of the portable typewriter and the 
portable vertical file has brought the business mind to a 
mood for the portable desk. 

An equally valid explanation, on quite a different slant, 
of the rush for the desks that long gathered dust in the 
glorified junk shops, is a sudden consciousness of the ex- 
quisite cabinet work that is exemplified in a majority of 
the desks. As examples of master craftsmanship in old 
mahogany there is little in the category of Colonial secre- 
taries, sideboards, tables or mirrors to compare with the 
wealth of pains-taking detail that went into these under- 
studies of the old furniture. Almost all the old portable 
desks are brass bound, usually with a plate inset carrying 
the initials of the owner. There is a goodly proportion 
of inlay of a high order. Handicraft in glass that is now 
all but a lost art, produced the ink wells, and the “sand- 
ers” of the desks that antedated blotting paper. Even the 
collectors of Chinese art have awakened to desk-conscious- 
ness with the discovery that some of the rarest treasures of 
Oriental cabinet work and pearl-inlay are to be found in 
the “ship desks” that, a century ago, were made to the 
order of the captains of the whaling ships from New Eng- 
land that visited the Pacific on cruises of several years’ 


duration. 





FRENCH MODERNE SUITE BY THE 
GUNN FURNITURE COMPANY, 
GRAND RAPIDS, MICH.—This office 
was fitted up for use of interior deco- 
rators at their first annual exhibit at 
Grand Rapids, July, 1931 The Mo- 
derne style of the chair at the right 
is not as apparent in the picture as 





in the actual. Its wood has the same 

matched appearance as is evident on 

the table, the waste basket and the 
filing cabinet 












































NEW MACHINES 


ano DEVICES 








Underwood Noiseless Portable Typewriter 


] 


The growing realization of the importance of quietness 
in the home, the office, the hotel room, etc., is responsible 
for the de pment of still another wonderful writing 





rHE NEW UNDERWOOD NOISELESS PORTABLE TYPEWRITER 
machine, the new Underwood noiseless portable. This new 
machine handsome in design, noiseless in operation and 


Like the stand 


ss, it embodies the principle of pres 


its workmanship is of the highest quality. 


dt isel 


, the only known method of printing without 


ard Underw 
sure printing 


noise. Insofar as operating features are concerned, the 


machine is standard and those who have ever used a mod 


ern typewriter will experience no difficulty in operating 


The keyboard is of standard arrange- 
The key tops 


from glare 


this new machine. 
ment, forty-two keys, eighty-four characters. 
are black composition with white letters free 

Chromium plating has been used on parts that are han- 
dled frequently and where rusting might interfere with the 
proper functioning of the machine. 

Che small plated knob, in center of left cylinder knob, 
is the variable line spacer which, when pressed in and held, 
enables one to revolve the cylinder by hand to write on 


ruled lines or spaces that do not conform to the regular 
line spacing of the machine. 

The machine is equipped with automatic ribbon reverse, 
but the 


by means 


reversed by hand, if desired, 
feed shaft 


the carriage is equipped with right and 


ribbon may also b« 
of the 


For convenience, 


ribbon 


a paper side guide, paper fin- 
various widths of paper, and 


left carriage release levers, 
gers, that are movable for 
line space adjusting lever that may be set for single or 


double spacing between lines as desired. 


The type bar actions are mounted in an upper and lower 
segment of cast aluminum. 

The type bars are brought into action when a key is 
depressed; they are brought to the printing point by a 
horizontal sliding lever, the printing is accomplished by 
the pressure applied by means of an overthrowing weight 
as on the standard noiseless. 

The system of leverage employed to actuate the typ 
bars brings the bars to the printing point with the utmost 
precision and applies sufficient pressure to produce from 
one to eight excellent copies. 

The same grades of paper and carbon should be used on 
the Underwood noiseless portable as on the standard noise- 
less to secure the best results. 

— + ———— — — 
“Bearcat” Catalogue Binder 
lhe Barrett Bindery Company, 1324 West Monroe street, 
Chicago, Ill, offers the “Bearcat” binder as an inexpensive 
their publications 


are used to 


catalogue cover for users distributing 


in large quantities [wo slides secure tli 


sheets in the binder, and screw expansion is provided 
This binder can be made up in any color or material, either 
stiff boards or flexible 
> 

A New Aid for Mechanical Bookkeeping 
[The Kohlhaas 204 North 
Ill., has perfected a ledger and 
mechanical bookkeeping. This file and sorter, illustrated, 
is intended to take the place of a heavy, 
It is portable, sectional and lockable and takes up a mini- 


The ledger cuides can be made in 


Company, Dearborn street, 


Chicago, posting file for 


cumbersome tray. 
mum amount of space 
any size to fit ledger sheets and can be indexed as desired. 

The 


the tong on the right side being on a hinge, 


device is equipped with lazy tongs on both sides, 


as shown in the 
illustration, so that it may be swung back and out of the 


way when offsetting of the sheets is required. Ledger 


during the posting process, no 
feature of the 


sheets are entirely visible 
perforations being necessary as the locking 
device locks them in the holder. 


The file is sectional so that it may be lengthened to take 





POSTING 


FILE 


NEW KOHLHAAS LEDGER AND 


care of additional sheets. Sectional posts may be added on 


the same principle as on a post binder. All points of con- 
tact are fitted with rubber cushions so that the file will not 


mar the most highly polished surfaces. 
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New Leopold Speed Desk 


The Leopold Desk Company of Burlington, la., has an 
nounced in an attractive brochure emphasizing the idea ol 
speed a new desk which they declare increases the speed ot 


all office work. The desk is illustrated herewith. It em- 





rHE LEOPOLD SPEED DESK WITH DRAWERS EXTENDED SHOWING 
THE VARIOUS FEATURES 


bodies the following features: 1. The upper left hand 
drawer can be made to accommodate a telephone inside of 
the drawer without extra charge. This should be specified 
when ordering. 2. Each desk is fitted with linoleum top 
with handsome molded edge as part of the regular equip 
ment. The top corners are carefully smoothed and 
rounded. 3. Each desk has special center drawer equipped 
with trays and adjustable partition for accommodating 
pens, pencils, scissors, clips, stamp pads, rubber stamps, 
3 x 5 memo cards, memo books and ruler. 4. Special file 
drawers are provided conveniently located in the upper 
part of the right pedestal in the sixty and sixty-six inch 
speed desks. A roller suspension is provided and _ the 
drawer may be optionally equipped with either front to 
back letter size correspondence files or cross file in legal 
size. 5. Special ferrules protect the lower part of the legs 
against knocking or damage. These ferrules are smooth 
and round to prevent scuffing of shoes. 6. There are two 
letter trays for in and out mail in the middle left hand side 
drawer in the sixty and sixty-six inch Speed desks. 7. All 
leg corners are smoothly rounded for beauty and to prevent 
splintering. 8. Bakelite chair guards set flush into legs 
prevent damage from chair seats. 

It is declared that the handsome design of Speed desks 
and companion pieces to match is appropriate for the most 
up-to-date general office 

[n addition to the foregoing each desk has full selected 


panel back construction 
oe - - 


Dollar Model of “Realpoint” Pencil 
The Autopoint Company, 1801-31 Foster avenue, Chi- 
cago, Ill., has brought out a “Realpoint” pencil in the dol- 
lar grade. The unusual success of the fifty-cent “Real- 
point,” with propel-repel-expel action demonstrated to 
dealers the possibilities of a similar pencil of higher grade 
The metal parts include a ball clip, and are gold filled. 
Four up-to-date color combinations are available—Bur- 


2 


uN 


gundy, marine green, gold-and-black, Silvergray-and-red. 
The cap over the eraser matches the barrel color. 

Like its attractive predecessor, the No, 550 “Realpoint” 
is supplied to the dealer trade on colorful easels of mod- 
ern design. Twelve “Realpoints” are packed on an easel, 
and the combined display of color is a high spot in the 
dealer’s store, to catch the eyes of prospective purchasers. 

aioli 
New and Interesting Type of Lamp 

The Bussmann Manufacturing Company, 2536 West Uni- 
versity avenue, St. Louis, Mo., has designed two new types 
of Buss lights. 

Recently first hand criticism was solicited from more 
than one thousand women in three states. 

In these new lights, the shade holder grips the bulb so 
that the shade can be tilted to remain in any position de- 
sired. It contains a patent ball joint so that the lamp may 
be bent all the way around in any direction; a base plate 
which screws out to form a clamp and a slot in the base 
permitting the light to be hung on a hook or nail if de- 
sired. These lamps are suitable for desk or table use and 
are built along modern slender lines. The new line is so 
designed that it will fit in appropriately with either the 
Colonial or modern motif in furnishing. The new lamps 
are fourteen inches in height. These lamps are declared to 
be suitable also for hotels and clubs. 

The Bussmann Manufacturing Company was established 





ONE OF THE LAMPS 
IN THE BUSSMAN 
LINE 

in 1915 in a plant containing 1300 square feet of floor space 
Five persons were then employed. The company now oper- 
ates two factories with one hundred thousand square feet 
of floor space and employs approximately three hundred 
fifty workers. The company produces fuses as well as 
lamps and its products are to be found throughout the 
United States and many foreign countries. 

Five years after the establishment of the company its 
second plant was opened on Sullivan avenue, near Jeffer- 
son. In 1926, the present main plant at 2536 West Univer- 
sity avenue was established. This plant is within two 
blocks of the Sullivan avenue plant. 

——— 


Glide Pin Ticket 
The Glide Pin Ticket Company, Inc., 110 Greene street, 
New York, N. Y., is producing a new type of pin ticket. 
The novel feature is that the pin is concealed within the 
price ticket, avoiding the tearing of material or accidental 
attachment to other merchandise. 








““REALPOINT”’ 


NO. 550 PENCIL 
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New and Attractive Line of Card Cases for applying it. After the cards are printed they are placed 


Of more than a little interest to printers, engravers, sta- im the clamp for gluing. After the light coat of glue dries, 


tioners and lithographers, is the new Wiggins Compact the finger gauge is used to separate the lot into tabs of the 
Binder card case, invented and manufactured by The John requisite thickness to properly load cases 
B. Wiggins Company. originators of Wiggins scored cards The John B. Wiggins Company will handle this line 
through jobbers located in all the large cities, who will 
Pp carry a full stock of scored cards in three grades, also 
See , 
j a i cases, for both engravers and printers use 


The company offers a solicitors outfit consisting of a 






sample case made of imitation seal providing space for 
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four sample card cases and a 6 by 9 inch pocket for holding 
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samples of other lines aside from card cases 
————E——— 
The Foldah Fastener for File Folders 


Bindah Products, Inc., 3645 Montrose avenue, Chicago, 





on - 
PONmNOCn ed 


[ll., has announced a new type of fastener for file folders 
called Foldah. This fastener is so made that it can be 
secured in place in a folder by the retailer or consumer 
by means of triangular fangs which are forced through 


the folder stock and clinched. The fasteners are fixed 
rHE NEW WIGGINS CARD CASE in position in the folder in one operation by means of a 
special machine for the purpose. 
and cases, Chicago. This case firmly holds in place ap The prongs in Foldah fasteners are reinforced at the 
proximately twenty scored cards glued on the stub end, ends by finger releasers to prevent bending, thus assuring 
with full-length tissues above each card Thus the tissues 


out nor do the cards flop around. There is no 


poilage By moving the cover of the binder back beyond 
the stub end of the cards the pressure on the tab is re- 
leased and it can be taken out. The John B. Wiggins Com- 
pany rewards this as the best card case they have ever got 
ten out, and as it does away with the stapling and bindin 


of the tabs with leather, it should make a strong appeal t 


all carriers of business cards 
The proposition made by the Wiggins organization to 
the trade includes not only the card case, which comes it 


different styles of leather and imitation leather and in dii 





ferent types as “Wearwell” open end cases, pocket book 
cases, button-over-end lined cases, and lined cases for 
carrying bound tabs of cards, with pocket, the whole el rHE NEW FOLDAH FASTENER 


their piercing and passing through easily The prongs 
are formed at the proper angle to the base in order to 
fit the attaching machine, consequently requiring no bend- 
ing or forming by hand, before inserting them in the at- 
taching machine Because the fangs project at a true 
ight angle to the base, they enter the folder without tear- 
ing the paper and provide a neater and tighter job when 
clinched. 
EE 
Color Appeal in Rite-Rite Line 

Phe Rite-Rite Manufacturing Company, 1501 West Polk 

street, Chicago, IIL, is introducing two new model mechan- 





ical pencils, characterized by tapering lines and colored 
barrels. No. R-50 is a fifty cent item, made with pyrali 
rHE OUTFIT PROVIDED TO DEALERS BY THE WIGGINS . ed my < =e de with pyralin 


COMPANY FOR BINDING SCORED CARDS IN TAB FORM barrel. It has propel-repel-expel actions; has a gold plated 


spring steel clip, and gold plated cone. Twelve pencils of 
antly finished, but also provides the dealer with an in assorted colors are mounted on a striking easel back dis- 
genious and practical outfit for binding scored cards in tab play 
form to fit the card cases mentioned, which costs less than No. R-25, retailing at twenty-five cents, has pyralin bar- 
$2.00 rels, propel-repel-expel actions and spring steel clip. All 
The outfit consists of a binding clamp, gauge for sep- exposed metal parts are nickeled. This item is mounted on 
aratin cored cards into tabs, can of fish glue and a brush a display card, twelve assorted colors 


Smme 





TWO NEW RITE-RITE PENCILS The upper pencil is No. R-50 The lower one is No. R-25 
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Central Desk Company Offers New Suite 
Originality is the keynote of a new desk in the Crusader 
suite made by the Central Desk Manufacturing Company 
of Chicago. This desk is known as 7266 
walnut with a pronounced stripe. It has five-ply panels 
13/16 inch thick, set off with half round moldings in each 


panel. The posts, 2% inches thick, are turned out of one 





THE NO. 726642 CENTRAL DESK 


solid piece of walnut. The one panel back with the clear, 
distinct striping is particularly impressive 

This is only one of the new suites recently created by 
the Central Desk Manufacturing Company of Chicago. 
There are three early American suites of American walnut 
exterior and quarter sawed oak interior, the charm of 
which lies in their simplicity and pure design. Confidence 
and faith in the office furniture business is manifested by 
the building of the new suites at this time, rounding out 
a complete line of ten individual matched office suites. A 
definite progressive program during these slower times is 
reflected by the product and personnel of the company. 

The Central is an old organization backed by almost 
half a century of experience. The company has always 
manufactured quality merchandise, keeping up with the 
demands of the day 

A complete line of high-grade construction commercial 
office furniture is also available with turned or square legs. 
New suite catalogues and new commercial catalogues 
with new price lists have just been issued Central’s 
suites are moderately priced, the price being based on 
present day manufacturing costs. The company has as 
its slogan, “Quality desks for better offices,” and this slo- 
gan is faithfully observed throughout the entire manufac 
turing program. 

——E—— 

Bates Announces an Improved Model B Stapler 

The Bates Manufacturing Company, 20 Vesey street, 
New York, N. Y., is offering an improved Model B stapler. 


“MAKES ITS OWN STAPLES” 






Model B Refill 


5000 Stapies 





Mode! B 






THE IMPROVED MODEL B BATES STAPLER 


One improvement is a more heavily reinforced base and 
body. Another is the new patented refill which can be in- 
serted quickly and easily, eliminating spool shaft or other 
separate parts. In addition the new wire refill is tangle- 


It is built of 
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proof, The new refills will not fit the old Model A Bates 
stapler. Therefore orders for refills must specify whether 
they are for use on Model A or Model B. 
cicheeaeaiaaie 
Typewriter Pad Made by the Burgess Battery 
Company 


The Burgess sound absorbing typewriter pad is a re- 





cently announced product of the Burgess Battery Com- 
pany, 111 West Monroe street, Chicago, Ill. This new pad 
was developed by the C. F. Burgess Laboratories, Inc., 
on the principle that a perforated hard material covering 
a sound absorbing pad does not reduce the. sound absorp- 
ing properties of the pad, yet acts as an efficient, durable 
and sanitary covering. 

It is claimed for this pad that it greatly reduces vibra- 
tion. Tests by a Burgess Acoustimeter, an instrument 
for the measurement of sound intensity, indicate that the 
Burgess pad absorbs between seventy-five and eighty-five 
per cent of the desk vibration. 

Because of a metal covering the weight of the type- 
writer or any other office machine is evenly distributed 
over the entire surface of the pad. This metal cover also 





THE BURGESS TYPEWRITER PAD IN POSITION UNDER 
A MACHINE 


presents an enduring surface which can be easily cleaned. 
It is finished in baked enamel. 

The new Burgess pads are built to fit any standard 
typewriter and are drilled to bolt onto drop type desks 
or secretary type desks. The retail price is $1.75 per pad. 
The standard package quantity is six pads. 

a 
“Stoppers for Filling Fountain Pens” 

A British inventor has designed and patented in Great 
sritain an invention, one of the objects of which is to pro- 
vide a stopper-like device for fixing or firmly inserting in 
the neck of an ink bottle a self-filling or non-self-filling 
fountain pen while the device is in position, for the purpose 
of fully replenishing the pen when the container is inverted. 
This ink-containing device is readily closed by a stopper 
when not in use. It is stated by the patentee that both 
types of fountain pens are readily filled by means of this 
filler by giving the container a sharp swing to and fro 
several times as is done in resetting the mercury in clinical 
thermometers. An obvious alternative to swinging in the 
case of self-filling pens is to operate the lever in the usual 
way. 

The invention adapts the stopper device so that its com- 
pression in the neck of the container does not tend to 
obstruct or damage the nib, providing also at the upper 
end a support for the holder that is not under compression. 

The invention comprises a rubber or like stopper device 
for an ink bottle with an external diameter at the lower 
end adapted to form a close fit in the neck while the upper 
part is substantially of less diameter and the bore in the 
upper part is adapted to fit and support the holder of a 
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fountain pen but is enlarged in the lower part within the 
wide portion, the whole being proportioned and arranged 
for the purposes described. 


A convenient construction has the device of soft rubber 


and substantially uniform thickness of walls throughout 
unless a projecting part is provided to prevent the device 
being inserted too far in the neck. The clearance between 
a nib and the surrounding bore is allowed for despite sub 
stantial compression in the bottle neck. 


- ae — 
Automatic Typewriter Offers New Per- 
forator Desk 
in Automatic Typewriter Company, 233 West 


American 


The Americ: 


Schiller street, Chicago, Ill., has placed on the market a 


& 





OPERATOR SEATED AT THE NEW PERFORATOR DESK 
RECENTLY ANNOUNCED BY THE AMERICAN AUTOMATIE 
rYPEWRITER COMPANY 
new perforator desk made of steel and finished in ma- 
hogany Che desk has a green linoleum top, to which the 


perforator is fastened It provides storage space for 


twenty-five records and handles a twenty-five pound roll of 
Che 


because the 


feature introduces a means of 


rolls of 


record paper latter 
paper can be 


The desk 


ht so that the perforator is in the right position 


economy larger pur 


chased at 


rrrect heis 


a smaller per pound cost. is of the 


for the operator's use. Four casters provide an easy means 


for moving the desk if desired 


a oe 
Unusual Radiance Added to Parker Lines 


The announcement of a new line of pearl green and 
black “Duofold” pens and pencils by The Parker Pen Com 
pany, Janesville, Wis., is an indication that the leading pen 





NEW PARKER LINE OF PENS AND PENCILS IN PEARL 
GREEN AND BLACK 
manufacturers are maintaining dealers’ profits by making 


attractive 
recent additions to the Parker 


unit-o! sak 


Phe m 


items more 


iterial used in the 
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line, because of its high degree of luminosity, has unusual 
radiance. The line is priced the same as other Parker “De 
Luxe” models: from $7.50 to $10.00 for the pens, and from 
“Vest-Parkers” 

fered, the pens at $6.00 and the pencils at $3.00. 
Parker, president of The Parker 


$3.50 to $5.00 for the pencils. are also of- 

According to Geo. S. 
Pen Company, the introduction of this new style is part of 
a program to stimulate dealers’ sales by giving extra value 
to the 
sumer to buy in the present market,” he said. 


customer. “There are two ways to entice the con- 
“One is to 
reduce the price; the other is to increase the quality. 

“We believe in the latter policy, as is evidenced by our 
fall advertising, which emphasizes extra value, by stressing 
extra ink capacity, streamline style, adjustable clip that 
holds the pen low in the pocket, and the pressureless writ- 
ing ‘Duofold’ point.” 


——$—_<——__——— : 
Wider Voice Range on Latest Dictaphones 


Late models of the Dictaphone dictating machine are 
equipped with a new recording instrument which has been 
designed to permit a greater voice range than has been 
Some idea of this range is indicated 
that 


many of the radio loud speakers in common 


pt ssible heretofore. 


by the fact that the frequency range is nearly twice 
covered by 
use. Asa result it is possible to record accurately all types 
of voices. Whether the dictator speaks in a very low tone 
device in- 


The 


recorder also accommodates itself to varying temperatures 


or has a very heavy voice, the new recording 


sures a faithful reproduction of the dictation new 


an important consideration in climates with unusual heat 


variations. Its special spring mounting acts as a shock 


absorber which protects the recording jewel against any 


unusual shocks or strains. The recorder has been modified 


to permit easy and quick adjustment under actual operat- 


ing conditions. 


a 

Some New Indiana Desks 
The Indiana Desk Company of Jasper, Ind., has brought 
out its new 1800 line in turned leg desks giving symmetry, 


grace and beauty. These desks are made of walnut or 


oak. Tops and panels are of genuine walnut. Drawer 





INDIANA 


1800 SERIES MADE BY THE DESK 


COMPANY 


A MEMBER OF THE 


fronts are walnut veneer. Sides and back, hardwood wal- 
nut finish. The oak desks are finished in Flemish oak. 

There are four individual desks numbered respectively 
1893, 1813, 1831 and 1802. A table is also a member of the 
line, numbered 1860. There are two types of desks with 
double pedestal, one having a series of three wide drawers 
on the left hand and three narrower drawers in the right 
pedestal with center drawer between under the bed of the 
desk. The other type has three drawers in each pedestal of 
equal size with center drawer. 

Number 1831 is a typewriter desk, and the remaining 
desk, 1802, is a single pedestal desk with three drawers on 


the right and one wide drawer under the bed. 








ng 
on 


OCTOBER, 1931 


New Apsco Pencil Sharpener with Automatic Feed 
In its new “Victor” pencil sharpener, the Automatic Pen- 


cil Sharpener Company of Chicago claims a thoroughly. 


practical, well designed automatic feed model to sell at a 
low price. 

The new machine is named “The Victor” and the retail 
price has been set at $1.75 with liberal discounts to dealers. 

The illustration shows the trim workmanlike appearance 
of the new model. There is no outside mechanism other 
than the feeding disc or clutch. All operating devices are 
entirely concealed and are so strong and simple as to be 
“foolproof.” 

The pencil is held in the disc or clutch by a modified 
form of the jaws used in the Dandy and Ideal models which 
center the pencil accurately on the cutters and permit feed- 
ing at just exactly the right tension. 

Like these two distinguished members of the Apsco 





MWe |b 
Am 
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THE APSCO VICTOR” PENCIL SHARPENER 


family, the new Victor prevents the breaking of points and 
saves all pencil waste 

This new model, it is said, puts the stationer in an ad- 
vantageous position to secure a worth while volume of new 
and replacement business. 


—— 
“Doc” Hanson Offers Hansine Type Cleaner 
“Doc” Hanson of Hanson Business Machines, Inc., 2082 
East Fourth street, Cleveland, Ohio, announces that he 
has developed a type cleaner which he calls Hansine and 
describes as a blend of a powerful solvent cleaning com- 
pound that dissolves dirt and grease instantly without any 
harmful action on hands, enamel, or nickel and will not 
gum or corrode machines. It contains no acids or lye, is 
non-explosive, non-poisonous and does not evaporate. 
Hansine is not restricted in its use to cleaning typewriter 
type but is also effective on all parts of the machine and in 
addition can be used on woodwork, floors, windows, all 
metal finishes, mechanic’s hands, etc. 


ae See 
A New Business Builder 
Remington Rand announces a new salesman’s binder for 
catalogues, price books, manuals and similar “business de- 
velopment” uses. 
To be real sales helpers, devices for this field require 





saa 


SLIDE ROD DISENGAGES TOP COVER FROM 
POSTS 


neatness of appearance, compactness and ready variation 
of capacity, but large and rapid changes in contents are 
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not common. In this new “PM” binder two telescoping 
posts provide the expansion. A pull on a slide rod unlocks 
it. A push locks it—no keys or other mechanism being 
required. An independent sheet-holding bar maintains 





TOP COVER REMOVED TO SHOW SHEET-HOLD- 
ING BAR AND ADJUSTABLE POSTS 


alignment and keeps the sheet body intact while removals 
or insertions are being made. 

The result is a light-weight, low cost, extremely compact 
binder with enclosed back and without projecting mech- 
anism, adapted to stiff or flexible covers and any binding 
material from plain cloth to embossed leather. 

In appearance, the binder resembles a neat bound book. 
It accepts special finishes so readily that the business 
building value of appropriate decoration may well be con- 
sidered. 

—— 
Lapstand for Portable Typewriters 

The Kneefix is the name of a device which may be at- 
tached to the base of a portable typewriter to enable the 
user to operate the machine on his lap, sitting comfortably 
in any chair he prefers. It is recognized that only occa- 
sionally is a table found in the home of suitable height 
and stability for the operation of a typewriter. Further- 





“KNEEPFIX,”’ A DEVICE FOR HOLDING PORTABLE TYPE- 
WRITERS ON LAPS 


more, lighting conditions are not always suitable. It is 
believed that users of portable typewriters will, therefore, 
welcome a device owned by the U. S. Typewriter Parts & 
Supply Company, 6 Murray street, New York City, con- 
sisting of a lap board so arranged as to fit across the knees 
of the user with braces on either side which hold the ma- 
chine firmly in place. The range from the operator to the 
keyboard is readily adjustable to meet any requirement. 
To demount the machine from the knees is only a matter 
of a couple of seconds, as the device automatically folds 
itself under the base plate of the machine between special 
legs which add less than one inch to the height of the 
machine when operated on a table or carried in the hand. 
The device weighs a pound and a half and is attachable to 
(Turn to page 147, please) 
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Dean of Stationers Passes 90th Year Mr. and Mrs. Hobbs Celebrate Golden Wedding 
On Thursday, August 13, Joseph Kaye Gill, president of On Monday, September 21, Mr. and Mrs. Joshua N 
Phe J. K. Gill Company of Portland, Ore., celebrated th Hobbs celebrated the fiftieth anniversary of their wedding 
ninetieth anniversary of his birth, and the Lang Syne 5o at their apartments, 4822 Dorchester avenue, Chicago, 
ciety, comp d of men who have been in business in surrounded by their sons, daughters-in-law and grand- 


children. There was a wealth of floral and other gifts 
and much merrymaking, including a “wedding ceremony” 
staged by Mr. and Mrs. J. N. Hobbs. Mrs. Hobbs wore 
a gown of long ago, while Mr. Hobbs was attired in 


conventional afternoon garb suitable to such occasions. 


“At Home” announcements were sent to friends dated 
September 20, when the celebration began; but the real 
day was the one following, which wound up with a splen- 
did “wedding dinner” extending into the early hours of 
the following morning. Among those present were, in 
addition to the principals, their three sons, Cecil H. Hobbs, 
president of the Detroit Seamless Steel Tube Company; 
Russell D. Hobbs, assistant manager of the Western Ac- 
tuarial Bureau of the Fire Insurance Companies, Chicago, 
who resides with his parents; Charles L. Hobbs of R. 
Cooper, Inc., Chicago representatives of the General Elec- 
tric Company; Mrs. Cecil H. Hobbs; Mrs. Charles L. 
Hobbs; Mrs. Edward Lee of Detroit, who is the daughter 
of Mr. and Mrs. C. H. Hobbs, and Charles, Jr., and Carol, 





JOSEPH KAYE GILL, DEAN OF ACTIVE AMERICAN STATIONERS, ON 


HIS NINETIETH ANNIVERSARY AT HIS DESK IN PORTLAND, ORE son and daughter of Mr. and Mrs. Charles L. Hobbs, with 
Portland for thirty years or more, honored the occasion a few invited guests. 
by a luncheon given to Mr. Gill at the Multnomah hotel One of the particularly appreciated gifts was a trip to 
Beside the Lang Syners, Mr. Gill's friends and associates California given to Mr. and Mrs. Hobbs by their sons 
in the First M. E. church, Chamber of Commerce, The and daughters-in-law The trip will probably be taken 
J. K. Gill Company and other organizations attended. after the holidays. Mr. Hobbs explains that it has been 
Benjamin B. Beekman, president of the Society, pre- a long cherished dream to visit the Pacific Coast, but he 
ided, and Paul R. Kelty, editor of the Portland Oregonian has never “gotten around to it.” He was born at Inde- 
made the principal speech pendence, Mo., where the early pioneers started on the 
Mr. Gill is at the head of one of the oldest mercantile longest lap of the dangerous journey to the Eldorado of 
houses in the Pacific Northwest, having entered the field the west, and he has many a time listened with awe as 
sixty years ago a small boy to the tales of old men who had made the 


The history of Mr. Gill’s entry into the busine ha hazardous journey by ox team to California in the stirring 
already been published in Office Appliances. His activities days of °49 and °50 


during his long residence in Portland have been many, : i 
Mr. Hobbs beyan his business career in Indianapolis as 


including connections with the old Board of Trade and thx . : 
the representative of his brother-in-law, William B. But 


Commercial Club, both of which are perpetuated in th 
Chamber of Commerce. He was one of the incorporators ford, selling printing and lithographing About twelve 
more than fifty years ago of the Columbia River Paper years later, ag March 1, moms, De uccopted 7 oeraate 
Company, the forerunner of the great paper manufacturing on the sales staff of the Southworth ( ompany, with whom 
he has been connected ever since 


industry of the Northwest coast. When the Lang Syne 
Society was organized in 1914, Mr. Gill was elected its first 


president and served two years 


— EE 


Harmon to Represent Davids Ink Co. in West 

C., Edward Harmon, 1227 South Central avenue, Glen- 
dale, Calif., has been appointed the representative of the 
Thaddeus Davids Ink Company, Inc., of New York, in the 
territory known as Denver west. 

Mr. Harmon anticipates much success with the Davids 
lines of inks, sealing wax, adhesives, etc 

The Thaddeus Davids Ink Company is one of the pio 
neers connected with the stationery trade of the United 
States, the original concern having been organized in 
1825 


> 


Corneys Return to Toronto After Convention 


Mr. and Mrs. W. T. Corney of Thomas and Corney, . 
MR. AND MRS. J. N. HOBBS.—Taken on 
their Fiftieth Wedding Anniversary 





Ltd., representatives of the Royal Typewriter Company 


at Toronto, Canada, visited New York and attended the 
sessions of the National Typewriter and Office Machine He peiatg mneried om Septemnper a3, 1058, to Mins Casric 
Deslers Association ‘Thev alee called om etter friends E. Spratt of Indianapolis, and thus commenced a domestic 
and visited the Royal headquarters in New York City. life which has been ideal in every respect. 


They came by water from Toronto and their stay was Office Appliances joins hundreds of others in heartfelt 


all te short. felicitations 
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Boehne Heads Evansville Rotary 
George F. Boehne, who for several 
years was manager of the Evansville, 
Ind., office of the Burroughs Adding 
Machine Company, has been elected 
president of the Evansville Rotary 
Club for the ensuing fiscal year. Mr 
Boehne has been a Rotarian for a 

number of years—W. B. C. 

Son of George Hausam Attends 
Wentworth Military Academy 
Lee B. Hausam, older son of George 

Hausam of the Hutchinson Office Sup- 

ply Company, Hutchinson, Kans., 

spent the week-end, Septembe r 13-14 

with R. C. Moore of the Columbia 

Ribbon & Carbon Company in Kansas 

City, Mo., on his way to Lexington, 

Mo., there to commence his first year 

at Wentworth Military Academy 
Young Mr. Hausam will study busi- 

ness administration and will work for 
other credits at golf and on the school 


band * * - 


Pacific Coast Stationer Official of 
National Association of Credit 
Men 

New honors have come to E. Donald 
Ross, secretary of the Irwin-Hodson 
Company, Portland, Ore. Mr. Ross was 
elected first vice-president of the Na- 
tional Association of Credit Men at 
the recent annual convention of that 
body in Boston, Mass. The distin- 
guished Portland credit man, who has 
been active in the Portland Credit 
Men’s association for the past eleven 
years, and has been equally prominent 
in the national organization, has mad 
a special study of credit, capacity to 
pay and risks in this new age. 

Word of Mr. Ross’s election was re- 
ceived in Portland by a special tele 
gram from Charles E. Mace, president 
of the Portland Association of Credit 
Men, who was present at the Boston 
convention when the election took 


place.—CML. 


OUT OF 
THE RECORD 


Notes Concerning 
Activities in Our 
Field Not Within 
the Usual Routine 
A. T. Fraser on Guard of Honor 


Some of the many friends of Arthur 


T. Fraser, for fifteen years on the 














ARTHUR T. FRASER 


sales staff of the Columbia Ribbon & 
Carbon Manufacturing Company, will 
perhaps be surprised by the accom- 
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panying likeness which shows him in 
an unfamiliar role and in unfamiliar 
dress —that of a member of the 
Eighty-fifth Nova Scotia Highlanders, 
os Fe) A 

When this well known Canadian 
regiment embarked for France in 1915 
on the S. S. Olympic, Mr. Fraser sailed 
overseas with it, serving until 1919 
when the Eighty-fifth returned on the 
same ship. 

On August 8 last, upon the first visit 
of the S. S. Olympic to Halifax since 
1919, a reunion of the regiment was 
held, and a reception was given to the 
captain and officers of the ship, at 
which the Lieutenant-Governor was 
present. 

Mr. Fraser, who was in Halifax on 
his vacation at the time, was appointed 
a member of the Lieutenant-Gov- 
ernor’s Guard of Honor, a citation of 
which he is justly proud. 

After the war Mr. Fraser repre- 
sented the Columbia Ribbon & Carbon 
Manufacturing Company on the Pa- 
cific Coast until his transfer to eastern 
territory. 


Woods White Nabs a Burglar 


Woods White, manager of Sterchi- 
Fowler-White, Inc., Chattanooga, 
Tenn., broke into the home town 
newspapers recently for intercepting 
a burglar. He was passing a store 
just as the robber was coming out, 
with money clutched in both hands. 

He grabbed the man and turned him 
over to the authorities. The house 
organ of the Woodstock Typewriter 
Company facetiously suggested that 
he was so frightened that he couldn’t 
get out of the burglar’s way. But the 
net result was that the culprit is in 
jail, and the money taken was restored 
to its owner. 

‘Buck fever” like that shouid be 
worth money when a typewriter pros- 
pect runs away with the show. 


Business men sometimes pride themselves on being men of affairs. Not infrequently it 
happens that they are men solely of their own affairs, devoting themselves entirely to advanc- 
ing the interests of their business, leaving those other affairs, also theirs, the affairs of the public, 
to be managed by someone else. 

The business man with that attitude may well consider whether he is not putting business 
in general and his own business in particular on too high a pedestal. He attaches great im- 
portance to its success, while giving little or no thought to those public matters which certainly 
should be of very great concern to him, since they affect and influence both his business and 


his personal interests. 


Many business men feel scorn for the commercial ability of artists, poets, musicians and 
the like. They think of them as isolating themselves in a world of their own, while regular 
business men have to manage the affairs of the world. 

The business man owes it to his business, as well as to his state and nation, to take an 
interest, at least a voting interest, in public matters. If he neglects this, let him never complain 
of the way municipal or state governments are managed, nor of the type of men placed in 
public office. When we leave our civic duty to someone else, we cannot complain if it is not 
performed to our satisfaction. 


Frank Farrington’s Business Talks 


(All rights reserved) 








How a Southern Stationer Won Through 


St. Augustine, Fla., 


The new Ponce de Leon hotel in 


was opened in 1888, after almost three years in process 


At that time it was said to be the most beautiful hotel 
building in America. On the construction work as time 
keeper and paymaster, a young man had been employed 
who discerned an opportunity to start a stationery and 


book business in a little store opposite the big new hotel. 


The young man and his wife borrowed a little money and 
opened the store This was the first store of the kind, it 
Many new people came to St. 


shop known as El Unico did a 


\ugustine 
\ugustine the little 
thriving business in stationery, photographs, bits of water 


is said, in St 


and 


color and other things of the sort. Soon after the season 


adventurers in business ventured 


was over the young 
furthes 

Under the great arch of the Puerta del Sol next door to 
them in the Hotel Cordova, they had fitted up a more 
pretentious store, unique for that time in that it had no 


counters, but stock was on tables set about the floor and 


on shelves built into the walls. There was only one show 


Tables were fitted with attractive covers on which 


case 
the stock was displayed, including what were then known 
of artistic quality. Because of its central lo- 


into the shop to ask where they 


as souvenirs 


cation, many people came 


could obtain information. This gave Mr. Foster and his 
wife the idea of fitting themselves and their clerks for the 
job of information purveyors, and the slogan, “Ask Mr. 
Foster,” became established almost before he knew it. 
Chat summer came the yellow fever epidemic in Jack- 


sonville and the following winter was a failure as far as 


tourist trade was concerned, but the shopkeeper managed 


Business continued to grow as soon as 


lifted and El 


to keep going. 


the clouds had Unico eventually became a 











MIAMI STORE 


EXTERIOR AND INTERIOR VIEWS OF THE 
ASK MR FOSTER” 


general meeting place for the community. Years passed 


and the information business developed and began taking 
The original store, 


more and more of Mr. Foster's time. 


El Unico, was sold and in a few years passed out of exist- 
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After the opening of an “Ask Mr. Foster” office in 
Miami, the urge to become again a mer- 


ence 
the new city of 
chant was too strong and the Foster & Reynolds Com- 
pany was organized to open a stationery store occupying 
one of the stores in the structure known as 
Service was the keynote of the busi- 
was put to work 


Soon the business began to grow 


one-half of 
the Tatum building 
ness \n outside man soliciting sales 
and making deliveries. 
secured in the 


Later the com- 


years larger quarters wer« 


Tatum Building. 


and in a few 
corner rooms of the new 
pany negotiated a permanent lease on the two-story build- 
reconstructed 
During 


ing at First avenue and Flagler street and 
the building to meet the needs of the 
the land boom, the business greatly increased. 


refused to sell its lease, although attrac- 


business. 


The company 


tive offers have been made and the business has survived 





WEIDENFELLER 


H. G 


the land boom but also the hurri- 
has fallen off 


not only the collaps« ot 


cane which followed. Business of course 
greatly from what it was in boom times, but it is in pros- 
perous and thriving condition and has no indebtedness. 

stock of the company is owned entirely 


thos 


The common 
by Mr. Foster, Mr 
associated them in business for many 
the future of Miami 
the leaders in the business 


Reynolds and who have been 


years. All 
their 


with 


have confidence in and it is 


intention to continue among 
in which they are presently interested 


The foregoing sketch was supplied by courtesy of H. G. 


Weidenfeller, manager of the Miami store 
Rae ee 
Essay Contest on Exporting 
The Association of Advertising Men, 37 Madison ave- 


nue, New York, N. Y., has announced the subject of its 
1931 essay contest. This is “What Advertising Can Do 
for American Products in Foreign Markets.” The win- 


ning essay entitles its author to the G. Allen Reeder cup, 
established by the head of the foreign advertising agency 
Several other prizes are offered, with 


The contest is open only to young 


bearing his name. 
a maximum of $100 
advertising men who hold no title or executive position. 
November 1, 1931. 
to 2,500 words. 

The essays will be judged by the following committee: 
Lee H sristol-Myers Com- 
pany and president of the Association of National Adver- 
the Joshua B. 
Gladys Liggett, export manager of the 
Charles Fisher, export man- 


Entries close The essays are limited 


Bristol, vice president of the 


Joshua B. Powers, president of 
Powers Company; 
Three-in-One Oil Company; 
ager of Standard Inc.; 
president of All-American Publishers Representatives; O. 
C. Prescott, export manager of Menley & James, Inc.; 
W. F. Earls, advertising manager of The United States 
Rubber Company; W. S. Sutfin, advertising manager of 
the Remington Arms Company; S. A. Mayo, advertising 
manager of the Holeproof Hosiery Company. 


tisers; 


Brands, Edwin Seymour, vice- 
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FRANK E TUPPER 


The Business Exposition—Value and Influence 

The national business show, twenty-eighth annual con- 
centration of the newest in office equipment, will open on 
October 19 for a week’s run at Grand Central Palace, Frank 
E. Tupper, managing director, announced the other day. 

Approximately one million dollars’ worth of equipment 
will be shown by several score exhibitors, Mr. Tuppe1 
said, adding that wide development of office apparatus has 
increased business efficiency fifteen percent in the past 
year. Office appliances which now make possible the ac 
complishment of six and seven days’ work in five and 
which he indicated would bring about the general adop 
tion of a shorter business week will be exhibited at the 
show, Mr. Tupper said. 

“This year’s show,” he said, “will mark the advent of 
more new equipment designed for efficient and economical 
business administration than has appeared in any one year 
in more than a decade. This is due to the fact that during 
the past year there has been an unprecedented amount of 
work done by business methods and equipment engineers 
in the development of machines and systems to meet pres- 
ent economic conditions 

“America has always led the world in providing ways 
and means of minimizing drudgery and insuring accuracy 
in office detail work, but it will be a revelation to most 
executives to see what has been produced this year as a 
result of intensive work in the laboratories of the leaders 
in the office equipment industry. 

“The introduction of the new products at the show in 
Grand Central Palace next month is sure to be followed by 
a decided increase in demand for business machines and 
equipment developed to meet today’s conditions. The so- 
called “white collar workers” who are keen and alert will 
see in the new things opportunities for promoting their 
own as well as their employers’ interests. 

“With the marked advance made in record keeping and 
other office work there is no reason for delaying general 
adoption of the five day week for office help. By use of 
available equipment any office can today turn out more 
and better work in five days than was possible in six or 
even seven days a few years ago. 

“A visit to America’s Efficiency Exposition this year 
will convince any student of business administration that a 
lot of obsolete machines and equipment are in use in Amer- 
ican offices today.” 

Attendance at business shows is greater in quiet times 
than in periods of active business. When sales are easy 
factories are rushed: when selling is difficult orders are 
fewer and inventors, engineers and plaat superintendents 
have time to think up improvements and put factories in 
order. There is the time as well as the urge to perfect 
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new models, add improvements to standard machines, and 
search out new fields and the means to cover them. All 
this, when given due publicity by means of business exhibi- 
tions, trade and technical journals, etc., stimulates public 
interest. Then, too, in times of quiet business people have 
more time and a greater incentive to inform themselves of 
devices which promote economy in office operation. They 
are interested—they shop around and give thought to the 
things which best apply to their own peculiar requirements. 
If the demonstrator can prove to the prospect emphatic 
economies by the use of the new machine over the one the 
prospect already has, he may order on the spot; but in any 
event, he will hold the matter in mind as a possible future 
purchase. 

Today the salesmen need the backing of advertising, of 
expositions and every other support they can get. They 
require support in times of emergency just as our soldiers 
in the war preserved their esprit de corps through the 
knowledge that their countrymen were behind them with 
every resource of the nation. 

Now is the time for manufacturers to exhibit their lines 
and for visitors to attend exhibitions. Both will benefit. 
——— 

Well Known Kansan Turns Writer 

Charles L. Mitchell of Crane & Company, Topeka, Kas., 
contributed an article in a recent issue of the Heart of 
America Purchaser, a publication of the National Associa- 
tion of Purchasing Agents. He advises all persons to live 
within their means. He said in part: 

“After we regulate ourselves and recognize the law of 
supply and demand, then we can begin telling each other 
Pollyanna stories,” Mitchell’s article begins. “Let’s get 
down to common sense. This situation is going to be ana- 
lyzed just as soon as, and not any sooner, than we, as a 
people, as individuals, will accept the verdict and be con- 
tent to live within our means. 

7 


“We, all of us, know that there will come a ‘day of 
reckoning,’ and there is the old saying—‘If you dance, you 
have to pay the fiddler,’ which is as true today as ever. 

“Isn't it a fact that the farmers and the manufacturers 
have got to reason for themselves and quit this idea of 
listening to professional politicians and slicker salesmen 
who are trying to make the farmer and the manufacturer 
believe that they are not producing a product which is 
regulated by the law of supply and demand? The farmer 
is going to be forced to study economic conditions and 
raise crops accordingly, just the same as the manufacturer 
must study the demand for the article he manufactures. 
Let’s be sensible and regulate ourselves first and quit listen- 
ing to these ‘Pollyanna’ stories.” 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 
at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business 
and its possibilities in Great Britain makes his 
counsel valuable to those desiring to 
cultivate the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Nots.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE APPLIANCES 
in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be sent to OrFicB APPLIANCES 
home address, 417 South Dearborn street, Chicago, Illinois. 


If Great Britain Has a Tariff? 
London, September, 1931 
this you probably will 


time you are reading 


Y the 
i. know if the National Government here has de 
cided to imstitute a tariff as 
If there is to be a tariff the 


new 


ainst foreign manufactured 


oods, or not whole situation 


on this market for office appliances and machinery will be 
u will have to face and grapple with a very 
tariff should be so high as to 


impossible for you to sell your goods here at a 


( hang ( d and Vi 
difficult 
make it 


price that will compet 


problem If the 


successfully with our home manu 


factures, there will be two courses for you to pursue: eithet 
manufacture here, or—leave this market \ very serious 
situation. One which has no doubt already been the caus« 
of much anxious thought to firms already trading here, 
many of whom have spent much money on establishing 


themselves 


For some time American firms, not office ap 


solely, have been enquiring into the market 


past many 


pliance maker 


conditions here and even going so far as to get facts as t 


sites for factories and the costs of manufacturing hers 
Their decision will be made when they know what—if any 

the nature of the tariff will be It is posstble that ex 
emption will be given to goods in the making of which at 
least 25% of British labor is employed, and this could prob 
ably be got round by exporting the parts to us and assem 
bling them her« \lready more than one office appliance 
firm is doing this I fancy that there will be some such 
exemption as this, for otherwise there might be a deadlock’ 
For example: in the cases of typewriters, cash registers 


miplie ated office machines, if vou were to desert 
ould the 


increase d 


and other c 
British manufacturers meet the sud 
upon them? Not at 
We should be starved! 


raised 


this market 


den and creatly demand 
mce;: perhaps not for many months 


ch machines would be 


Probably, also, the prices of st 


tariff would justify, which would not 
On the other hand, 


on us as far as the 


help either you or our business men! 
would it be worth while your setting up factories solely to 
meet the comparatively small market here? Further, fac- 
tories cannot be built and put into business in a day or two! 
Altogether, it and difficult situation, 
and no one in his senses would be so foolish as to prophesy 
But, as I have indicated, your manufac- 


to the 


would be a strang« 


the outcome of it. 


turers are already looking anxiously future and are 
examining it from every point of view 
there 


and daring to hop 


As to any definite news, really is none to send you 


We are all still “waiting,” that we shall 


soon be able to see clearly But what it will be that we 
shall see—nobody knows 
—_ 
Lead Pencils Made in Australia 
During the last fortnight, said The Booksellers, Sta- 
tioners and Fancy Goods Journal of Melbourne, Aus- 


tralia, our Sydney representative has been using in his 


office some Australian made lead pencils that are retailed 
at Id 

pressed 
cided to make a little investigation of the 
\ visit to the Pencils (Australia) Ltd., put us 
in touch with Mr. Morris, of the com- 


obtained the following interesting 


each throughout the commonwealth Being im- 


with the writing quality of the pencils, he de 


new industry 


factory of 
managing director 
pany, and from him we 
information 

For two years the company conducted inquiries into 
the possibilities of manufacturing pencils in Australia on 
the same time supplying the 
greater than the 
and without any of quality. Mr. 
that After 
and a trip to Europe on behalf of his company, machinery 


a payable basis, while at 


product at prices not imported article, 


sacrifice Morris claims 


this has been done a greal deal of research 


of the most up-to-date character has been imported and 
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with seventeen years’ experience has been 


Australian pencils are now being supplied 


of the plant is about 2,000 


an expert 
brought out. 
to all States. The 


gross a week. 


capacity 


The range of pencils capable of being turned out at the 
works in Sydney is practically unlimited. They 
retailed from 1d. upwards, according to quality and pur- 
pose. All classes of from the ordinary scrib- 


bling and copying pencil to the most expensive graphite 


may be 
pencils, 


article for the use of draughtsmen and artists can be pro- 
duced. At present experiments are being carried out to 
discover whether Australian woods cannot be matured to 
take the place of the recognized timber that has had to be 


far. Similarly, with the graphite used, ex- 


imported si 
periments have not yet reached finalization, but there is 
every hope that the company will in the future be able to 
timber and Australian Imme- 
finds it possible to do so they will 


use Australian graphite. 
diately the company 
produce pencils that are one hundred per cent Australian. 

It is interesting to note that among the processes neces- 
sary in the production of pencils, kneading of the better 
quality graphite takes six weeks, without cessation, night 
is a highly specialized one, and 


and day. The industry 


has necessitated a considerable outlay of capital. 


— 


German Exports and Imports of Office Machines 

In view of the world trade recession, especially with 
reference to conditions in Germany, it will be of interest 
to glance at the exports and imports of typewriters, cal- 
Imports as well as exports 


culators, cash registers, etc 


have dropped considerably From January to June im- 
ports of typewriters this year were 2,989 with a value of 
1,075,000 RM. In 
4,164,000 RM In 
valued at 4,020,000 
273,000 RM. 

Imports of 
valued at 4,413,000 RM 
RM. 

The value of cash registers imported into Germany de- 
creased from 3,114,000 RM to 1,574,000 RM. 
exports of machines from January to June are shown in 


1928, the imports were 11,001 valued at 
1929, 16,091 
RM, and in 


machines imported 
1930, 5,905 valued at 2,- 


were 


calculators decreased from 6,183 in 1928, 
to 1405 in 1931, valued at 938,000 


Comparative 


the following table: 
Typewriters Calculators Cash Registers 
No RM No RM No RM 
1928 83384 6,429,000 6623 3,108,000 7779 4,565,000 


1929 SOR45 10,355,000 10296 3,810,000 8431 5,291,000 
1930 43777 9,084,000 11335 3,906,000 7081 4,405,000 
1931 29149 6,680,000 6797 2,768,000 6214 3,288,000 


It should be understood that the German government is 
obliged to check imports as much as possible in order to 
avoid paying unduly according to foreign valuations. With 
the beginning of the second half year, restrictions upon im- 
ports have been extended, which will cause a further drop 
in imports of the principal office machines. These develop- 
ments are of great interest. Export business is in danger 
when any country is compelled to take measures restrict- 
ing imports in ways heretofore, unknown. In order to 
check 
tional list of goods 
garded as more or less important with reference to al- 


interna- 
be re- 


imports, Germany has chosen, from the 


traded in classes which may 
lowance for foreign payments because all foreign payments 
Reichsbank. 
have not been published, since they might give 
The outlook is not favorable 


are controlled by the Obviously these lists 
cause for 
complaint to other countries. 
if such policies continue and lead to conditions which will 
interfere with international trade relations. Germany ap- 
preciates very much the gracious intentions of the Hoover 
plan, but it is not certain that this plan will meet the situa- 
tion because nobody seems to see much to look forward 


to in the future. The great buying power of Germany up 


35 


to over ten billion Reichsmark a year is cut down by gov- 
ernment restrictions, dropping the first half of 1931 to 
3,800,000 RM. Everyone will understand that Germany is 
compelled to control her imports and exports to prevent 
insolvency in view of international obligations. In recent 
years, German bankers and merchants have entertained the 
hope of overcoming difficulties and have borrowed money 
from foreign countries in large amounts on short terms. 
It appears peculiar that notwithstanding the fact that the 
great reparations debt was postponed for a year, the money 
lent to Germany by foreign countries was withdrawn. 

All those interested in the progress of good health of 
business will discern that under present conditions it is 
not possible to develop trade. If a great international 
power like Germany is obliged to control imports and stop 
buying as much as possible, this action will oblige other 
countries to do the same and if this policy continues, it 
will lead to the curtailment of prosperous manufacturing 
plants in all civilized countries.—E. R. B. 

——< > — 


Business School Prospectus from Greece 

Office Appliances acknowledges with interest and thanks 
the receipt of the prospectus and rules of the Panagiotopu- 
lus Business and Bookkeeping School at Piraeus, Greece. 
A boarding school is a part of this institution. 

The brochure is freely illustrated with pictures of stu- 
dents in classrooms, groups of students, exterior views of 
the school, panorama of the port, and likenesses of the 
teaching staff. The text, presented in modern Greek, gives 
a comprehensive description of the work of the school and 
its advantages in point of first-class instruction and geo- 
graphical position. Piraeus is one of the oldest ports on 
the Mediterranean and about it cluster rare and interesting 
associations. It is the port of Athens, from which city it 
is distant only five miles, and has been an active factor in 
Grecian history since the days of Themistocles and Pericles 
by whom it was founded. Students can hardly fail to ab- 
sorb along with their business courses some of the history 
of Greece, both ancient and modern, and possibly take 
away with them bits of information which the historians, 
intent upon great events, have overlooked. 

With the announcement of the school came a folder de- 
scribing three volumes embodying a system of lessons on 
the operation of calculating machines. The subject is cov- 
ered very thoroughly. The author is C. Panayotopoulo. 

















EAST INDIAN OFFICE EQUIPMENT EXHIBIT.—The above illustra- 
tion shows the booth of the Typewriter & Office Appliances (India) 


Company at the Park Fair Exhibition held a few months ago at 
Madras, India. The company handles L. C. Smith typewriters, Multor 
rotary duplicators, steel furniture and other office equipment lines. 
The Park Fair Exhibition is held annually for ten days during the 
Christmas season and it is estimated that the exhibition is visited by 
25,000 people daily. A special feature which was employed to in- 
terest crowds at the booth of the Typewriter & Office Appliances Com- 
pany was the offering of a suitable prize for the person who recorded 
the highest speed on the L. C. Smith machine. More than 200 con- 
testants participated in the competition and the winner of the prize 
made a record of 160 words per minute 











TASTEFUL BOOTH OF THE SOCIETA ANONIMA ITALIANA ROYAL 
AT THE THIRTEENTH INTERNATIONAL EXHIBITION AT PADUA 
The modern design of this display supplies an effective setting for the 
machines and attracted much attention and evoked more than a littl 

" Societa Anonima, Royal representatives for Italy 
congratulated 


favorable comment 
are to be 








Office Machines and Equipment in Belgium 


Special Correspondence to Office Appliances 


Life last summer was 
' 


fears of political complications and of financial troubles 


All this is having a most disastrous effect on the port of 
Antwerp, engaged in carrying trade, especially for the 


Balkans. In 


of this, however, people engaged in the office appliance 


great hinterland of Germany and the spite 


offices are being refitted on most modern 
and up-to-date lines. It is generally felt that trade must 
some time or another; that stocks must be replen- 
For this reason, the 


trade say that 


revive 
ished, whatever the political outlook, 
number of office appliance furnishing shops is growing, in 
Antwerp especially, in Brussels to a lesser extent and in 
streets in Antwerp given up to the sale 


Liege. There are 


of various kinds of typewriters, adding-machines and the 
kind of articles required to feed these machines, such as 
standard size paper, carbon paper, ribbons and india rub 
ber The office of 
ood work by 


just a bit wider and longer than the paper hitherto used 


standardization in Belgium is doing 


arranging for standard size quarto paper, 


a succession of alarms and alerts, 


OFFICE APPLIANCES 


here. Files will need to be built to take the standard paper, 
which, however, for everyone’s sake ought to be of the 
same size as that adopted in the neighboring countries. 
Unfortunately, just as the typewriter, and its keyboard, is 
more or less standardized in France and Belgium, so paper 
remains standardized, varying 
from office to office, town to town, county to county 
Meanwhile an effort in the right direction is being made, 
and as time goes on, it may be possible to adopt one 


more or less completely 


Belgian typewriter keyboard, instead of keeping two, very 
different one from another, besides the American-British- 
Germano standard “Qwert” board, which is found through- 
out Europe. Simultaneously, the one standard size for 
office paper may be adopted. 

While machines of all kinds are selling well, being re- 
quired for labor saving purposes, offices are introducing 
filing systems, steel office furniture and in the most unlikely 
places bookkeeping is being done with the help of calculat- 
ing machines and with the Elliott-Fisher machine. In some 
cases the amount of business done fails to justify the cost 
of such complicated machines, but the chiefs of the enter- 
prise evidently believe that there is magic in files and 
business organization generally. 

A tremendous business is being done in secondhand 
typewriting machines, while calculating machines are being 
put on the market in a state that calls for the scrap-heap. 
The main result of this intensive secondhand machine 
trade, which is much to be deplored, is the existence of 


Without a 


good typing cannot be accomplished, but this fact does 


much bad typewritten script. good machine, 
not appear to be realized by employers 

Fountain pens are in great demand, to such an extent 
that a well known dealer asked whether the people ate 
them. This demand for pens is perhaps best explained by 
the wish to appear properly furnished with the tools of 
the trade, on the part of travelling agents and others. 

There is a big demand for pens that will not roll and 
fall off tables, when laid down, also for fountain pens war- 
ranted never to leak, whether at the beginning or towards 
the end of a busy career. Everfills and other pencils are 
also eagerly bought, everyone being anxious to discover 
new time-saving appliances. 

The trade in accessories is much less hit by the general 
slump than the trade in costly new machines, in new fur- 
niture of a very substantial type. On the other hand, office 
furniture, of a kind that will be useful for a dining-room, 
or a retiring-room, of nights, after the work of the day in 
More and 


one or 


the office is at end, is finding a big market 


more, offices are being furnished to fill two objects, 








STRIKING OFFICE FURNITURE EXHIBIT AT 
RECENT CANADIAN EXPOSITION.—At the 
Canadian National Exhibition, Toronto, August 
28 to September 12 inclusive, The Office Spe- 
cialty Manufacturing Company showed many 
new lines In office suites, record safes, money 
chests, steel partitions, visible card equipment 
and filing supplies—evidence of the progress 
the company has made during the past year 
and the broader fleld of service it now per 
forms. The company hopes to double its Cana 
dian Exhibition space next year 
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10 "BARRETT DESK ELECTRIC” 


SOLD BY S.GARMANN CLAUSEN > Osto f 
TO THE NORWEGIAN TELEGRAPH OFFICE tm sur on | 


“BARRETT” oF THis roots 





THEY now use 18 














BIG ORDER FOR BARRETT “DESK ELEC- 
TRIC’’ ADDING MACHINES TAKEN BY WELL 
KNOWN NORWEGIAN HOUSE.—The office 
equipment house of S. Garmann Clausen at 
Oslo recently sold and delivered what is said 
to be one of the largest single orders for elec- 
trically driven adding machines ever closed in 
Norway. The illustration presents ten Barrett 
‘Desk Electric’’ adding machines sold to the 
Norwegian Telegraph Office in July of this year 
The sale was made by Lars J. Nielsen, manager 
of the office of S. Garmann Clausen A/S at Oslo 











at most two apartments being kept as offices, with files and 


machines, two other rooms being used as living rooms, 


after hours. 


This new orientation, in Europe, due to the new rent 


laws, suspending the postwar protection given to commer 
cial men and big families in the matter of rents, is creat 
ing a demand for every kind of furniture and machine that 
can either be easily dissimulated, as in the case of type 
writer desks, where the machine is turned into the well, 
that can be turned into sideboards. 


filing cases 


30okcases, filed with papers, that have the backs of books, 


or of 


in calf, attached to the glass door, to give the impression 
of a carefully selected library, are also in demand, with 
a dozen other contrivances for saving space, that even in 
like 


portance.—L. R., 


cities Antwerp and Brussels, is becoming of im- 


— —~— 


New Office Equipment Journal in Switzerland 

We have before us the first four numbers of Die Arbeit 
Praxis, edited by Eugen Storrer of Basel, Switzerland, and 
published bi-monthly by Emil Birkhauser & Company of 
the same city. This journal is devoted to the discussion 
of the problems and equipment of business, new office 
machines and developments in the office machinery field, 
etc. It is ably edited and contains about twenty-four pages 
exclusive of cover. 

The journal is intended to aid manufacturers in the in- 
troduction of their products into Switzerland. Many in- 
dustrial and commercial leaders and heads of administra- 
tive offices are readers of Die Arbeit Praxis, which is rec- 
ommended for the attention of all persons interested in 
the Swiss market. 

memmeteltiitidemniion 
Greater Germany to Emerge from Crisis 

America’s initiative in lending a helping hand to the 
decade-old republic has earned for it a finer understand- 
ing and deeper regard for the United States from a de- 
itself from the 
This 
Goestl, general 


Germany, struggling to free 
shackles of 


message brought from 


pressed 


business conditions. was the 
3erlin by Erich F. 


manager of the Kardex division of Remington 


chaotic 


Rand in 
that country, who spent a week visiting the company’s 
Buffalo 

“The German people have a very deep regard for this 
country because of President Hoover's efforts to help the 
They have taken him to their 


general offices in 


republic during the crisis. 
hearts in so great a degree that they are naming babies 
after him and American names in general are being 
adopted for things and places. 


“A crisis still remains in Germany, but due to the propa- 


ganda spread over the government-controlled radio there, 
the people have faith in their government. The German 
people believe, as I do, that from these dark days will 
emerge a greater and stronger Germany, economically and 
financially.” 

In commenting on the exaggeration of the German sit- 
uation in foreign papers, Mr. Goestl cited the instance of 
a friend who took a trip to the Scandinavian countries 
demonstrations in German 
cities. he explained, “but 
were played up as major movements in the newspapers. 
‘Is it safe to come home?’ and 


and while there read of the 


“The disorders were minor,” 


My worried friend wired: 
of course my answer was in the affirmative.” 

Mr. Goestl has been a resident of Germany for the past 
seven years and has approximately seventy district offices 
of the company, employing several hundred salesmen un- 
der his direction. 

“I came over here for a one week trip,” he smiled, 
“expecting to find everybody in the throes of depression 
and am pleasantly surprised to find here a high spirit of 
optimism. That, together with the many new ideas with 
which I am being deluged, I am going to take back with 
me to Germany.” 




















NOVEL RADIATOR CAP.—-M. Duchene, manager of the Nancy 
branch of the National Company, distributors in France of the 
Monroe adding calculator, and two of his salesmen, demonstrate 


the convenient size of the small electric Monroe. They have 
placed it—temporarily—on the automobile as a new type of 
radiator cap 
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New Underwood Department Headed by Hossfield 


27 +! 


September l, 1931, e Underwood 


Ty pe 
Hossfield, 


Beginnin 


} 


writer Company has arranged for George L 





eight times winner of the world’s typewriting champion 

ship, to conduct a special Underwood school service to 
GEORGE L. HOSSFIELD 

which all teachers of typewriting are invited to submit 

he typing problems. So far as is at all possible, Mr 

Hossfield will give every problem his personal attention; 


however, when necessary he will be assisted by other 
experts 
Chis set arranged for in lieu of the monthly speed 
tests. 
— 
Rochester House Anxious to Locate Missing Barr 
Typewriter 


Recently a young man giving the name of Harry Brown 
called at the store of the A. B. C 
of Rochester, N. \ 

de sk 


buildings, 


Typewriter Exchang: 
and arranged for the delivery of a 


had 


used the 


typewriter to a space he taken in one of the 


better office where he name of a well 


known manufacturer’s branch office He requested that 


it was delivered 


of the office He 


the machine be sent on trial and when 


he was alone and apparently in charge 

signed the manufacturer’s name to the receipt, and thi 

same day it is said that he disappeared with the machine 
He is described as a man about thirty years old, darl 


complected, about five feet seven inches tall 

The machine taken was a Universal model Barr, serial 
C2U-603. Its color is blue, type 10-pitch elite with special 
keyboard as follows: on key No. 39, asterisk over das! 
on kev No. 41, exclamation point over degree; on key 
No. 42, plus symbol over equal 

Any information concerning this man or the machine 


should be sent to the A. B. ¢ [ypewriter Exchange, 49 
Clinton avenue North, Rochester, N. Y., by wire if pos 
sible 
—_—»> 
Encouraging Reports from Evansville, Ind., 
Factories 
[wo large Evansville factories producing office desks 


marked 


improvement in sales, according to word received from the 


and tables and teachers’ desks and tables report 


Evansville Furniture Manufacturers Association. Durin; 


\ugust the improvement was largely seasonal because of 


the opening of schools and colleges. Conditions are still 
ood and manufacturers express the opinion that there 
will be gradual improvement from now until the first of 
the coming year Prior to August many inquiries for 
prices on desks and tables were received, but orders wer 
scant There has been a material change however and 


the tendency is upward 


Factories are working full time and capacity and ther« 
1 11 


is every indication that they will continue to do so 


OFFICE APPLIANCES 
The first meeting of the Furniture Manufacturers Asso- 
ciation of Evansville for the fall and winter season was 


luncheon at 


Hotel Septemb« r 9 witl 
Noelting 
the remainder ol 
Phe 


action of the 


held at the Vendom« 
12:15 P. M. 


plan of activities of th 


President Clarence B announced 


association for 


1 


the fiscal year, formulated by the Board of Directors. 


membership unanimously approved the 


The 


the Association by 


Board. plan includes talks at monthly meetings of 


an authority on a subject of interest 


to furniture manufacturers. It is contemplated having an 
occasional meeting at night to which superintendents and 


foremen will be invited 


—_—_g-——_ 
President Wood and Associates Hold Important 
Conference 


Lamont H. Wood, president of the National Typewriter 
and Office Machine 
end of September 12-13, had as guests at the home of the 
Woods in Kansas City, Mo., yple who are well 
known in the association W ood’s 
included Mr Mrs. Vincent of Topeka, 
Mr. and Mrs. Harry E. Russell of Des Moines, Ia.; and 
Vice-President and Mrs. E. N. Wynn of Kansas City. 

A conference was held regarding the 1931-1932 program 
of the National Mr. Wynn was appointed 
chairman of a new membership committee and plans were 


Dealers Association, during the week- 
several pe: 
Mr. and Mrs guests 


and Irvin Kans.; 


Association. 
made for a drive for new members, a quota of 300 new 
members being set as the goal before the convention is 
With Vice-President Wynn at the head 
forward con- 
convention in 1932 than 
adopted — “Every 


held next year 
of this committee the association can look 
bigger and better 


held. A 


member.” 


fidently to a 


any heretofore slogan was 


member get a new This will not work a hard- 
ship on anyone, and if every member lives up to the idea, 


there will be a flood of new members that will place the 














PRESIDENT, NA 
MACHINE DEALERS ASSOCIA 


GROUP BEFORE HOME OF LAMONT H. WOOD, 


TIONAL TYPEWRITER AND OFFICE 


rioON Left to right Harry E. Russell of Des Moines, and Mrs 

Russell; Mr. and Mrs. Irvin Vincent of Topeka; President and Mrs 

Lamont H. Wood; Mrs. E. N. Wynn and Vice-President E. N. Wynn, 
Kansas City, Mo 

organization in the front rank of business associations. 


Wood has agreed to finance the cooperative 


plan, and members interested 


President 


purchasing should get in 


touch with him. The association has been working on 
the cooperative purchasing idea, and has already made sev- 
eral large purchases. Mr. Wood asks every dealer to 
communicate with him. 

Mr. Russell and Mr. Vincent were appointed on the 


committee for the revision of the constitution and by-laws, 


and are to bring the laws of the association up to date, so 


that the officers and members may know just what resolu- 


tions made and passed at previous conventions. 


When this committee completes its work, the officers will 


were 


be better equipped to serve the association 
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NATIONAL 
TYPEWRITER AND OFFICE MACHINE 
DEALERS’ ASSOCIATION 


OFFICERS FOR 1931-32 
Lamont H. Wood, Midwest Typewriter Co., 
(Ave., Kansas City, Mo., president; Earl M. Wynn, Wynn 
Typewriter @ Supply Co., Kansas City, Mo., vice-presi- 
dent; John A.La Hiff, J. E. Albright@ Co.,825 Broadway, 
New York City 


500 Grand 


Secretary-treasurer 
a RR 


Regional Directors 


Leo W. Adler, Cleveland Calculating 
Co., Cleveland, Ohio; G. W. Boyce, 
Boyce Typewriter Service, Dallas, Tex.; 
W. T. Corney, Thomas & Corney Type- 
writers, Ltd., Toronto, Can.; George N. 
Hammond, Geo. N. Hammond Type- 
writer Co., Sacramento, Calif.; R. E. 
Huffman, Huffman Typewriter Co., Aber- 
deen, S. D.; W. G. King, King Type- 


writer Exchange, Indianapolis, Ind.; H. 
E. Russell, Office Equipment Co., De: 
Moines, lowa; W. R. Shilling, Fort Pitt 
Typewriter Co., Pittsburgh, Penna.; E. R. 
Spencer, Buffalo Typewriter Exchange, 
Buffalo, N. Y.; Mrs. Jessie |. Taylor, 
Globe Typewriter Co., New York City: 
Vance W. Tilley, Lebanon, Tenn. 


A Timely Message to Office Machine Dealers 
John A. LaHiff, secretary-treasurer of the National 
Typewriter and Office Machine Dealers Association, 825 
New York City, lowing 
sage to members of the association and others interested: 
National Typewriter and Office 
my sin- 


mes- 


Broadway, presents the f 

To the members of the 
Machine Association, I 
thanks for your kind and generous expression of 


Dealers wish to express 


cere 
confidence by electing me your secretary-treasurer. 

Your action has inspired me with the desire to carry 
out your hope of having a conscientious and willing serv- 
ant. I will endeavor to more than fulfill my duties. 

[his association stands on a solid foundation, laid down 
and by the preceding officers who worked dili- 
gently to build this 


Mr. Wood and Mr 


by you 


organization, and selection of 


Wynn 


your 


as president and vice-president 


leaves no doubt in our minds regarding the progress of 
this organization [he regional directors elected are the 
most enthusiastic group of men you could desire. With- 


last business session of 


directors 


in an hour of the closing of the 


the convention, the officers and conferred on 


ways and means to expand the size and augment the effi- 


ciency of the association for the benefit of every member 
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wish to undertake is the 
I would like to meet every 


requested. The first task we 
enlargement of membership. 

office appliance dealer in the United States and Canada 
and outline the many benefits to be derived through mem- 
bership, but that is impossible; so, I'll ask the members 
and non-members who contemplate joining to talk to and 
urge every dealer to join us. 

Personal contact counts. 

sending in their applications; but put off this step again 
and again. Awaken them to action by telling them that 
their procrastination defers the advancement of this or- 


There are many who intend 


ganization. 

All dealers, publications, manufacturers or representa- 
tives desiring to help in this work are earnestly requested 
to communicate with me immediately. 

The following resolutions adopted at the last conven- 
tion will help to increase membership: 

“Resolved that typewriter and office machine dealers’ 

(Turn to page 144, please) 


oe 





THE ROYAL TYPEWRITER COMPANY BOOTH AT THE ANNUAL 

CONVENTION OF THE NATIONAL TYPEWRITER AND OFFICE MA- 

CHINE DEALERS’ ASSOCIATION.—At the left is W. J. Montgomery, 

dealer sales manager. Seated is Vance W. Tilley, regional director of the 

N. T. & 0. M. D. from Lebanon, Tenn. Featured in the exhibit were the 

Royal six-key decimal tabulator machine, the new Royal portable ‘‘Duo- 
Case,’’ and the Roytype line of typewriter supplies. 





Now to carry on the wonderful work of our prede 
cessors the cooperation of every member is particularly 
CROWD IN THE UNDERWOOD-WHOLESALE 


BOOTH AT THE AUGUST CONVENTION OF 
THE NATIONAL TYPEWRITER AND OFFICE 
MACHINE DEALERS’ ASSOCIATION, ON THE 
OCCASION OF THE FIRST PUBLIC SHOW- 
ING OF THE NEW UNDERWOOD-NOISE- 
LESS PORTABLE.—Standing from left to right: 
A P Callahan, Globe Typewriter Com- 
pany, New York; Mr. Jetter; Murray Diamond, 
American Typewriter & Adding Machine Com- 
pany, New York; William Purvin, Keystone 
Typewriter Company, New York; Mr. Smith; 
W. W. Albright, J. E. Albright & Company, 
New York; L. W. Adler, regional director, 
N. T. & 0. M. D Vance W. Tilley, regional 
director, N. T. & 0. M. D E. M. Wynn, vice- 
president, N. T. & O. M. D.: J. W Wolle, sales 


manager, portable division, Underwood Type- 
writer Company; R. E. Huffman, regional di- 
rector, N. T. & O. M. D.; Mrs. Jessie I. Taylor, 
H. E Russell and W. R. Shilling, regional di- 


rectors, N. T. & O. M. D.; L. D. Elmer, Econ- 
uny Typewriter Service Corporation, New York; 
Adolph Morse, Typewriter Circle Company, New 

G 


York; E. R. Spencer, regional director, 

& 0. M. D.; Anthony Klem, Times Square Type- 
writer Company, New York; John A. LaHiff, 
secretary, N. T. & O. M. D Seated, left to 


right Miss Stella Willins, 
writer Company ; Mrs. H. E 
Neuberger; L. C 
Writer Exchange, 


Underwood Type- 
Russell ; Mrs. L. C. 
Neuberger, Broadway Type- 
New York; John Schillinger. 
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in Every Section of the Field. 


Frank A. Weeks Company in New Location 

The Frank A. Weeks Manufacturing Company has 
moved from 93 John street to 311 Broadway, New York, 
N. \ In the former location the company occupied the 
entire building using a total of ten thousand square feet 
of floor space At the new address slightly less floor space 
is available but it is concentrated on two floors, thus cut- 
ting down considerably on time lost by employees going 
from floor to floor 
second floor of the new quarters is devoted 
to showr The floor 


is devoted to the manufacturing and shipping de 


Che entire 
yoms, stockrooms and general office. 
above 
partments and the basement is used for storage. On the 
showroom floor there is more than thirty thousand dol- 
lars’ worth of stock on display. The entire showroom is 
finely equipped and efficiently arranged to give retailers 


an increasingly better service 


a 

Pfau Heads Central Desk Sales Department 
Howard L 
the Central 


appointed sales manager of 
Company of Chicago, 
Since his graduation in 


Pfau, recently 
Desk Manufacturing 
is a new man in the industry. 
1916 from Western Reserve University of Cleveland, Ohio, 

in the business of selling. 


he has been engaged 


was interested in the flour business 


actively 
lor seven years he 
in New York City, 


army, where he started as a private and was promoted to 


except during the time spent in the 


the ranks of sergeant, second lieutenant and first lieuten- 





H. L. PFAU 


ant. The following seven years he spent as an automobil 


distributor in Ohio 


into and appreciation of 


welcomes 


has a keen insight 


Mr. Pfau 
the dealers’ problems of today. This journal 


him into the business and wishes for him and his com- 


pany continued success. 


—___—@—___—_ 
Mooers Goes Higher with Woodstock 


W. A. Mooers, who had been manager of the Chicago 
sales branch of the Woodstock Typewriter Company, has 


been appointed assistant general sales manager. He came 


another 


to the organization originally from typewriter 


manufacturer. He was assigned to work in the 
but in a short time was placed in charge of 


general 
sales offices, 
the Chicago branch. His organization made an excellent 
record during Mr. Mooers’ 
places him in direct charge of the distribution department, 
field will 


tenure The new position 


where his broad experience in the typewriter 
instill renewed enthusiasm. 
eS 
Retirement from Business Denied 
The Miller Brothers Pen Company, 305 Broadway, New 
York, N. Y., deny emphatically the report that they have 
retired from are positively assured that 


the report has no foundation in fact, and that the company 


business. We 
has never even considered such action 
a 


Some Recent Royal Appointments 

To establish closer contact with its dealer organization, 
The Royal Typewriter Company, Inc., has added E. G. 
Bishop and C. V. Waterfall to its group of special dealer 
field representatives. 

Both Mr. Bishop and Mr. Waterfall have gained expe- 
rience with the Royal organization that well qualifies them 
for their advancement For the past 
several years, Mr. Bishop has been assistant advertising 
manager of the company and managing editor of “The 
Royal Standard,” the company’s house organ, while Mr. 
Waterfall has set an enviable sales record as a Royal 
branch salesman in Baltimore. Last Spring Mr. Water- 
fall submitted the winning typewriter demonstration in a 
nationwide demonstration contest for Royal salesmen. 

W. J. Montgomery, Royal dealer sales manager, feels 
that the new appointments will prove mutually beneficial 
to Royal dealers and to the company, securing Royal a 
closer relationship with its dealers and making available 
to the dealers the personal help of men experienced in 


to their new work. 


typewriter merchandising and sales work. 
The appointment of Mr. Bishop and Mr. Waterfall, adds 
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Mr. Montgomery, is another step in the long-established 
Royal policy of strong, helpful cooperation with the dealer 
organization. 

To fill Mr. Bishop’s former position, W. A. Metzger, 
Royal advertising manager, announces the advancement of 
W. H. Beckwith of the Royal advertising department to 
the posts of assistant advertising manager and managing 
editor of “The Royal Standard.” 

— oo 


Hart Resigns from Atlanta House 

Edgar Hart, for many years manager of the stationery 
department of the Foote and Davies Company, has re- 
signed. His plans for the future have not yet been an- 
nounced.—J. H. R. 

Ee 

Onofrio Now with the Chicago Office of Macey 

Anthony Onofrio joined the staff of the Chicago branch 
of The Macey Company the first of September. Mr. Ono- 
frio is a salesman of initiative and more than ordinary 
ability. After seven and a half years banking experience, 
he secured his first office equipment connection with the 
Chicago office of Yawman and Erbe Manufacturing Com- 


pany and was attached to the bank division. Later he 





ANTHONY ONOFRIO 


entered the office furniture department of Alexander H. 
Revell & Company where he remained for three years 
until he joined with Mr. Burns, Chicago manager for 
Macey Company. Mr. Onofrio has some large installa- 
tions to his credit. 

—- ew 


Vogan Wins Luckett Trophy at Winnipeg 

On Thursday afternoon, September 17, the Stationers 
\ssociation of Winnipeg held their third and final game 
for the Luckett golf trophy at the Assiniboine Club, af- 
ter which an excellent supper was served ending up with 
the presentation of the cup and other prizes. 

The committee in welcoming the following out-of-town 
guests, expressed appreciation and thanks for their kind- 
ness in donating golf balls and books and their support 
in helping to make the tournament a success: Paul Savoy, 
Dominion Blank Book Company, Ltd., St. Johns, P. Q.; 
Art Smart, Musson Book Company, Toronto, Ont.; Bill 
Braden, Stationers Loose Leaf Company, Milwaukee, 
W Isc 

At the conclusion, a vote of thanks was extended to 
J. S. Luckett for his kindness in presenting the trophy, 
which will be played for annually by this association. 

The winner of the Luckett cup was Keith Vogan of the 
Willson Stationery Company, Ltd., Winnipeg, with a low 
net score of 73. By a somewhat strange coincidence, the 
Luckett golf trophy presented to the Toronto Association 
was also won with a low net of 73, by J. C. Hill of the 
Canada Pad & Paper Company, Ltd. 
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Morrill Heads Gunn Furniture Company Sales 
J. Roy Morrill has been appointed sales manager of the 
Gunn Furniture Company, Grand Rapids, Mich. Mr. Mor- 


rill has had a wide and valuable experience in the fields of 





—$—<———— 


J. ROY MORRILL 


office and store equipment, including several years in the 
retail office furniture business, where he obtained accurate 
and comprehensive knowledge of dealer needs and prob- 
lems. His retail experience included a number of years 
with the Bixby Office Supply Company of Grand Rapids. 
acinaiiiiptininen 
Kriloffice Extends Business Activities 

The Kriloffiice Supply Company, organized some time 
ago by L. I. Kriloff at 335 West Madison street, Chicago, 
[ll., has opened a branch office at 338 North Water street, 
Milwaukee, Wisc. A. J. (Al) Dorn, formerly Kriloffice 
Milwaukee representative, has been appointed manager. 
Mr. Dorn has been identified with the stationery business 
for almost thirty years and is well known to the trade in 
Milwaukee. He plans to keep a representative stock al- 
ways on hand for immediate shipment to customers in the 
Milwaukee territory. 

Another forward step made recently by the Kriloffice 
Supply Company is the establishment of a premium goods 
department. This department will handle nationally ad- 
vertised jewelry, watches, silverware, leather goods and 
novelties at dealers’ wholesale prices. Harold E, Kahn, 
long associated with a well known premium house in Chi- 


A. J. DORN 




















HAROLD E. KAHN 


cago, has been placed in charge of the new department. 
Mr. Kahn’s wide experience and his broad acquaintance 
among the industrial trade and purchasing agents of Chi- 
cago poincs to his successful development of the new 
Kriloffice venture. 
a 
Cranshaw Recovers 

J. P. Cranshaw, with the Ivan Allen-Marshall Company, 
Atlanta, Ga., is back at work following an illness of more 
than three weeks as a result of toxic poisoning.—J. H. R. 
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Remington's Big Parade by C. King Woodbridge, vice-president in charge of sales 


Pher: generalship in business A conception ait t f Remington Rand, who is a firm believer in departing 
Napoleonic in its scope and originality was recently ur rom the obvious and getting out of the rut when intro 
leashed by the Reminctor pewriter Company, when th: ducing something new and useful to the public. He be- 
Remington noiseless portable was introduced some weel eves it is necessary to do something out of the ordinary, 
ago. The move involved a fair sized army of men who, something dramatic, something that will make people wake 
previous] iched and instructed, made a simultaneous Up and start them thinking and talking The noiseless 
ittack { ne entire day upon the strongholds of business, Portable on which the Remington factory worked for sev 
nt the Remington portable noiseless typewriter eral years is now ready [The usual method would be t 
f ),000 business men in every part of the United State make use of reams of advertising, big space, big type, lots 
(on ¢ t day ry Remineton Rand salesman from every t color H wever, they decided that instead of going to 
department became a tvpewriter salesman and with a the public in the orthodox way, they would do something 
neatly er | noiseless portable in hand, started early different. Accordingly, on the morning of Monday, August 
and worked late to introd the machine to every pros 24, the 2,500 salesmen of Remington Rand in the United 
pect he l rea in | listrict by personal showing and States put on tl eir big parade. Starting with the first 

nstration pink streaks of dawn and continuing until the last lights 

I was vigorously brought home to the salesmen in the big office buildings were winking out, these Rem 


ington Rand salesmen carried the Remington portablk 


noiseless typewriters into more than 50,000 offices in a sin 


\ standardized method of presentation enabled each 


] ' ; } ; 


salesman show the new machine to advantage in a few 
Che big parade was the first step in the introduction 
Beginning in September and continuing indefinitely, a 


broad campaign of advertising, using newspapers, trade 


pers, office appliance magazines and weekly and monthly 
eneral publications was started 

The new Remington noiseless typewriter was described 
n Ofhce Appliances last mont! [The machine was ex 
ibited at the National Typewriter and Office Machin 
Dealers Association convention in New York. There th 
new machine was presented in a beautiful setting encased 
in a magnified jewel box carrying the legend, “The Gem 
f Portables.” Miss Olga Elkouri, a national typing cham 
pion, gave a remarkable demonstration of speed and ac- 
} ‘ 


curacy on the machine and was p ywraphed by Para 


1ount for visual and sound reproduction in news reels 
In the big parade, Mr. Woodbridge, vice-president in 

charge of sales, took his own medicine and became one of 

the salesmen, working personally a section of Broadway, 

rk, noiseless portable in hand 

The Remington’s advertising agent sent a picture of Mr 


W o% dbridae voing down Broadway, carrying the portable, 





by wire to some of the largest offices early on the morning 
at of the big day with the comment, “You Remington type 
C. KING WOODBRIDGE CARRYING A REMINGTON-NOISELESS writer men and all Remington Rand men are to be con- 
PORTABLE TYPEWRITER DOWN BROADWAY, NEW YORK, TO er ares ee , er We ( : 
DEMONSTRATE IT TO A PROSPECT oratuliated ona teade whos not oO Dp l ‘ sell om 





—- a ‘ 
~, OF it re. 
et ee rn. ee 


rH! METREMS REMINGTON RAND’S PREMIER SALES FORCE FOR NEW YORK, LINED UP AT 374 BROADWAY FOR THI 


BIG PARADE The he light suit at the more than 


ght is A ,». Ruiz, assistant manager The machine was showr 
1,500 prospects it New York City on the day of the Big 


Parade 
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plete sell-out of stocks on hand resulted in nearly every 
omce 

A special drive is being made on hotels, steamship com- 
panies, etc., including hospitals and medical clinics. 

The success of the one day drive cleaned out the stock 
at the factory and necessitated a complete rearrangement 
of manufacturing schedules. 

The volume of sales topped that of any other single day 


in Remington history. 








ExcUSE US, PLEASE 


Correcting an Erroneous Statement 


\ two-line item in the Loose Leaf news section of the 





September issue of Office Appliances, resulting in part 
from inadequate information and for the rest from mis 
understanding by the writer of the erroneous item, did in- 
justice to a well-known loose leaf house—The Feldco 
Loose Leaf Corporation of Chicago. Contrary to the 
statement made, the Feldco organization is not in finan- 
cial difficulties. They are, we are informed, a solvent and 
aggressive concern, as heretofore 

The Feldco Company, like all other enterprises in this 
and other fields, experienced a shrinkage during the past 
year in their volume of business. Considering present 
conditions and future contingencies, they met with some 
of their creditors. The result of the conference was in 
every way Satisfactory and the company is now planning 
a more extended campaign for business. 

From this situation, imperfectly understood, arose the 
erroneous report, the publication of which Office Appli 
ances regrets, and publishes this statement in the first 
available issue to correct the error. 

The Feldco Loose Leaf ¢ orporation, 357 North LaSalle 
street, was founded by William Feldmann something over 
forty years ago and about thirty-four years ago a company 
was organized known as the Feldmann System Manufac- 
turing Company to handle the growing business and de 


velop the ideas originating in the fertile brain of the 


founder. In the course of a few years the company built 
up a successful business in the creation and sale of loose 
leaf systems and devices under the name, “The Simplex 
Line.” 


On April 1, 1929, the Feldman System Manufacturing 
Company, Inc., having previously changed its name to 
rhe Feldco Loose Leaf Corporation, removed its office 
and factory to 357 North LaSalle street, taking one entire 
floor. Not long prior to this removal, William Feldmann, 
the founder, passed away, and the business has since been 
continued by his sons, M. Newt. Feldmann, president, and 
Carlisle Feldmann, vice-president, each gifted with energy, 
foresight and a thorough understanding of the loose leaf 
business 

The Feldco organization has developed an extensive 
line of systems devices, loose leaf binders, ring books, 
forms, files for newspapers, etc., memo books for all pur- 
poses, metals, tabs, bookholders and other utilities. Of 
recent years the corporation has done a considerable busi- 
ness in supplying certain large distributors with devices 
appropriate to the requirements of retail customers. 

——— 
Unintentional Omission 

Because of an oversight the name of the Typewriter 
Equipment Company, 19 Park place, New York, N. Y., was 
omitted from the list of exhibitors at the annual conven- 
tion of The National Typewriter and Office Machine Deal- 


ers Association reported in last month’s issue. The com- 
pany’s booth was in charge of E. M. Glueck and Charles 
M. Glueck The company featured its line of typewriter 


supplies and parts 
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S & S Loose Leaf Company Changes Name 

The S & S Loose Leaf Binder Company has become the 
S & D Loose Leaf Company, Ltd., and is now located at 
303 East Fourth street, Los Angeles, Calif. The name was 
changed on the occasion of James H. Davison joining the 
company as president. The “S” in the name is Oscar 
Swall, vice-president and inventor of the S & S loose leaf 
binder. Both of these men are well known in the loose 
leaf industry. 

Mr. Davison was connected with the Wilson-Jones Com- 
pany for many years. In his sales work he has come to 
know practically every dealer in the western territory 
\fter merger of the Wilson-Jones and Irving-Pitt organ 
izations, Mr. Davison was transferred to the executive of- 
fice in Chicago, where he remained until some months ago 
when he went to Los Angeles. 

For some years Mr. Swall was connected with Neal, 
Stratford & Kerr in charge of their special quotation de- 
partment. It was during this period that he conceived the 
S & S binder, which is unique in that no metal touches the 
desk. Mr. Swall made his first binders at home with the 
assistance of his brother. They were marketed success- 
fully through Neal, Stratford & Kerr. Later Mr. Swall 
started a small factory and was joined by Mr. Davison 
when the latter severed his connections with Wilson-Jones 

The company is now in a position to manufacture prac- 
tically every kind of loose leaf device. Distribution is to 


be through dealers exclusively. 


—— << 
R. L. Brown Establishes His Own Business 

“Bob” (R. L.) Brown, until recently with the Regal Type- 
writer Company, New York City, has established his own 
headquarters where he will act as a broker handling rough 
and rebuilt typewriters. His present address is 314 Broad- 
way, New York City. Mr. Brown promises his friends sat- 
isfactory service in every way. He has made connections 
which will enable him to meet all the requirements of type- 


writer dealers 


or 
The Guest Book 

John H. Millar, Grand Rapids, Mich., was a visitor on 
September 3. Mr. Millar, an expert on office furniture, 
arrangement and decoration, was until recently with the 
Macey Company of Grand Rapids, Mich., for whom he 
handled, through Macey dealers, many important installa- 
tions. He is now sales agent for several highgrade office 
furniture lines selling through the dealer trade. Further 
information appears elsewhere in this issue. Mr. Millar was 
in Chicago on business. 

George I. Frank, San Francisco, Calif., spent a short time 
in this office on September 8. Mr. Frank is an experienced, 
widely traveled man. He was in the stationery business at 
Manila for some years. For a year past he has represented 
the Woodstock Typewriter Company, traveling throughout 
South America. When here he was on his way to Cali- 
fornia, there to establish an office. His headquarters will be 
in San Francisco. 

M. W. Wintermute of Conrades Manufacturing Company, 
St. Louis, Mo., signed The Guest Book on September 15. 
He was on his way East on a business trip of a month’s 
duration. Mr. Wintermute was sales manager of the Pru- 
frock-Litton organization, and when that concern became a 
part of the Conrades Manufacturing Company, he became 
sales manager for the last named company. 


—_ -——~<>>—- 
New York Office Visitors 
Recent guests of the New York office of this journal in- 
cluded the following: W. O. Althine, Atvidabergs Indus- 
trier, Stockholm, Sweden; Albert Ruegg, Ruegg-Naegeli & 
Cie., S. A., Zurich, Switzerland, and Charles P. Garvin, 


General Manager, The National Stationers Association, 
Washington, D. C. 
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Meetings--Conventions--Dinners 


Office Equipment Manufacturers Institute Holds 
Annual Meeting 

and 18, the 

Institute held its annual 

hot« l, N 4 The 

carefully prepared by an 

President W. D. M. 


with a success 


On Thursday and Friday, September 17 


Office Equipment Manufacturers 


meeting at the Sagamore Rochester, 


program of the meeting was 


able committee appointed by Sim 


mons, and was carried out in its entirety 
and an enthusiasm which were welcome especially in times 


of difficulty such as the world is at present encountering 


[he attendance at the was notable in numbers 


sessions 


t the subjects discussed were timely and the 


and character, 


through with snap and The ses 


fitable 


meeting went energy. 


ns were pr to everybody attending 


The committee who made up the program and selected 
rs consisted of F. H Bloom, director of sales, 
W. R 


Machine Company; 


Cummings, vice-president, the 
M. S. Eylar, vice 
Elliott Company; L. H 
Tabulating Machin«e 
Machines ( 


Dictograph 


ompany; 
Monroe Calculating 
president, Underwood 
LaMotte ales 
Division, International 
\\ | Snodgrass, vice-president, Products 
Merrill B. Sands, Dicta 
phone Corporation: M. A. Seely, sales manager, General 
Corporation, and W. 


The Postage 


Fisher 
manager, Lompany 
Business orporation; 
vice-president, 
Office Equipment R. Greenwood, 


general sales manager, Meter Company. 


The Business Sessions 


Thursday morning’s session included informal greetings, 

ll call, introduction of new members and guests, report 
f treasurer, collection of survey cards, reports both for- 
cign and domestic, committee reports, and election of 
otcer 

W. D. M. Simn ns of the Underwood Typewriter Com- 
pany was re-elected president, and W. R. Greenwood of 
The Postage Meter Company was re-elected secretary and 


treasurer. F. H. Bloom, director of sales, The Todd Com- 
pany, was elected vice-president. J. M. Cheney of Ditto, 
Ine H. A. Noble, Diebold Safe & Lock Company, and 


W IR Greenwood of The 
the new members of the Board of Directors, 
llows: W. D. M. Simmons, F. H 


Postage Meter Company are 
which is now 


constituted as f Bloom, 


M. B. Sands, T. J. Sheridan, J. M. Cheney, H. A. Noble 
and W. R. Greenwood. 

Following were the topics discussed at the several ses 
sions, with the names of the respective leaders who pr« 


What can the Home Office do to 
business? M S. 


sday Morning 
Ip the Field get more Eylar, vice 


dent, Underwood Elliott Fisher Company; W. C. 


presi- 


Dunlap, 





SIMMONS F. H 


Ww. D.M 





BLOOM 


vice-president in charge of sales, American Multigraph 


Sales Company. 
What are you doing to encourage your Sales Organiza- 
conditions? M. A. 


Division, 


tion under business Seely, 


Office 
Snodgrass, vice-president, 


present 


sales manager, Sundstrand General 
Equipment Corporation; W. E. 
Dictograph Products Company, Inc. 

Thursday Afternoon: Sales contests as a means of in- 
creasing sales production and maintaining the interest of 
the Sales Organization for the this 


J. W. Dozier, vice-president, The National Cash Register 


remainder of year: 


Company; J. B. Ward, general sales manager, Addresso- 
graph Company. 

Cooperation of Credit Department with Sales Depart- 
ment to increase business: W. R. Cummings, vice-presi- 
Monroe Machine 
Stowell, president, Dictaphone Corporation 


dent, Calculating Company; L. C. 


Specialized selling unde1 business conditions 
best method of 
T. J. Sheridan, general sales manager, Type- 


LaMotte, 


Division, 


present 


and the making contacts on national 
accounts: 
writer Division, Remington Rand, Inc.; L. H. 
sales manager, Tabulating Machine Company 
International Business Machines Corporation. 

learning any lessons from business conditions 
in K. W oodbridge, 
Ehret, 


Ce rpo- 


Are we 
which will benefit us in normal times? 
Rand, Inc.; Clement 


vice-president, Remington 


vice-president, International Business Machines 
ration. 

Friday morning: Round table discussion on the ques- 
tion of establishing quotas for the remainder of 1931, and 
for the year 1932: L. V. 
(Adding 
Felt & 


Advertising plans which will be used for the remainder 


Britt, sales manager, Burroughs 


J. C. Nevins, 
Tarrant Manufacturing Company. 


Machine Company; vice-president, 


of this year, and a general discussion of plans for adver- 
tising in 1932: Merrill B. Sands, Dicta- 
phone Corporation; A. W. Swain, The 
Shaw-Walker Company. 


vice-president, 
vice-president, 
Have we turned the corner, and are we ready to take 
advantage of the opportunity? W. R. Cummings, vice- 
president, Monroe Calculating Machine Company; W. M. 
Cooper, sales manager, The American Sales Book Com- 
pany, Ltd. 
Entertainment 


On Thursday evening Mr. and Mrs. F. H. Bloom enter- 


tained the members of the Institute at their summer home 
near the shore of Lake Ontario. A feature of the evening 


bake. 


long remembered as a delightful occasion 


was an old fashioned clam The evening will be 


On Friday afternoon and evening W. L. Todd, presi- 





Sas 
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dent of the Todd Company, took the entire group for a 
sail on his beautiful yacht. Dinner was served on the 
boat, followed by a moonlight trip back to the landing. 
This event was unique in the annals of the Institute and 
was thoroughly enjoyed. 
<_< 
New York City Guildsmen Hold Meeting 

On Monday, September 14th, the New York City licensed 
dealers of “Guild” stationery products met in two sessions 
at the Wolcott hotel. 

The evening session began at 6:30 o’clock when about 
120 dealers and their salespeople sat down to dinner. After 
coffee had been served Henry Frank of Henry Frank, Inc. 
(who organized and arranged the meeting and program), 
called the gathering to order. 

In his opening remarks Mr. Frank explained the “whys” 
and “wherefores” of Guild. He pointed out how Guilds- 
men and their salespeople, both in the store and on the 
outside, can benefit, particularly under present economic 
conditions, by featuring and pushing Guild products. 

Albert W. Williams, general manager of the Stationers 
Guild of America, who came especially from Philadelphia, 
delivered a splendid address, emphasizing the advantages of 
Guild in combating predatory price cutting, and the suc- 
cess dealers in other parts of the country have had with this 
merchandise. 

An extensive exhibition of Guild products, especially of 
new items recently adopted in the line, was on display on 
one side of the dining room. A number of manufacturers 
of these newer lines were called upon to explain the out- 
standing features of their products. Many of the sales- 
people who saw these new items for the first time, ex- 
pressed admiration and confidence. 

The dinner meeting was preceded by a session of the 
principals of the Guild retailers. When Mr. Frank called 
this meeting to order, shortly after three o’clock, eighteen 
firms were represented. Many suggestions for enlarging 
the scope and extending the line were offered. 

On the whole the two sessions of the meeting were the 
most successful held by Guild in New York in many years. 
——_-@————_ 

New Orleans Stationers Meet 

The Stationers Association of New Orleans held a meet 
ing on Tuesday, September 8 at six P. M. at Alfred’s res- 
taurant. At this meeting all local committees were com- 
pleted and the entire program for New Orleans Night en- 
tertainment was finished. Practically all the association’s 
work now has reference to the coming convention and the 
New Orleans stationers believe that they will have a night 
of entertainment that will go down in history. 

The local convention 
committees appear in another column 

~~ 
Pacific Northwest Rubber Stamp Club 

The club above named held its fall meeting at the Mult- 
nomah hotel, Portland, Ore., on Sunday, September 13. 
The convention was attended by members from Vancou- 
ver, B. C., Seattle and Tacoma, Wash., and Portland, Ore. 

The gathering was declared to be one of the best meet- 
ings the club has held for some time. It is believed that 
the results will prove of benefit to the entire member- 


names of members of program 


ship. 
a 
Rochester Association for Office Equipment Dealers 
A tentative organization of office equipment dealers has 
been formed in Rochester with P. Fassett of the Yawman 
and Erbe Manufacturing Company as chairman and A. A. 
Plosscowe of the Rochester Stationery Company, Inc., as 
secretary. Several informal meetings have been held. 
The organization will take up active work in the fall and 
a definite program is being prepared. 
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Chicago Typewriter Dealers Elect Officers 
At the first fall meeting of the Chicago Typewriter Deal- 
ers Association held on Tuesday evening, September 15, 
at the Old Town room, Hotel Sherman, the following offi- 












ARTHUR B. FROEHLICH 


cers were elected: President, Arthur Froehlich of the 
Reliable Typewriter & Adding Machine Corporation; vice- 
president, Erich Wagner, Wagner Typewriter Exchange; 
Kinnisten. Board of directors 


secretary-treasurer, P. E. 








P. E. KINNISTEN 


ERICH WAGNER 


For two years: Frank 
Former President Kline 


for one year: W. W. Buetler. 
Marrin and J. L. McDonough. 
is chairman of the board. 

The election of the foregoing officers was unanimous 
and Mr. Froehlich expressed his thanks at the honor con- 
ferred upon him. He said he was particularly intrigued 
by the “substantial salary” attached to the presidential 
office and intimated that he would donate it as the nucleus 
of a fund for aged and indigent members of the associa- 
tion. The suggestion was wildly applauded. 

An active fall and winter season in association affairs is 
anticipated. We are told that already more than half a 
dozen manufacturers have expressed a desire to be hosts 
at monthly dinners, providing entertainment likewise, and 
a one hundred per cent attendance is expected at such din- 
ners. In June of next year, if present plans mature, the 
association will hold a big picnic, inviting thereto not only 
members and their families, but everybody else in the in- 
dustry, with their families, too. 

The October meeting and dinner will be held at the Lin- 
coln Turner Hall cafe, where rooms have been reserved 
for the occasion. This affair will be sponsored by the 
Royal Typewriter Company, whose genial sales manager 
in charge of the dealer division, W. J. Montgomery, was 
present at the September meeting. 

The belief is generally entertained that the coming 
months will bring more cooperation among dealers than 
has ever heretofore existed. 
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Philadelphia Stationers Hold First Fall Meeting 


De spite the intens¢ heat, the htteer members | ne 


Philadelphia Stationer \ iation held their first fall 


meeting on September 11, at the Bellevue Stratford hotel 


Dinner was over at 7:45, after which President Connell 
called the meeting to rder. 

After routine business, committee reports were heard 
Tom Stagg, chairman of the music and entertainment com 
mittee, ant nced plat for a radical departure from the 
usual practice at the association’s annual banquet He 
uggested a more popular price per plate and recommended 
that a speaker be secured who will stress the fraternal side 
o ate 

The t | easurel la es ( Lukens wa heard ind 

, 

Cha n Irwin of the nominating committee reported 
tt I vil renomunatior f officers to serve the ensuu 

Py lent, Charles A. Connell; first vice-president 
Walter F. Crap; second vice-president, Alvah Bushnell 
ec! George Wustner; treasurer, James ( Lukens 

ecut mmitte W im H. Brooks, Sr., A. Pomer- 
! nd Altemus and Francis B. Irwin, chairman 
\ mot William H. Brooks, Jr., to send President 


delegate the New Orleans convention at 


the l t n’s expens was referred to the exe utive 
‘ | T | d | ’ 
\ ft discussiot the matter of dues, it was 
nted t that the execut ymmittee 1s now preparing 
bud ] h will ré t T cutting down the assess 
ent, it hoped, without hurting the association 
M St eported that the membership committee had 
nst plan i d with a mplete list of the 
PI ide i tatione | n the mmittee | pes to 
et tw ‘ 
Lh mmitte n trade ethics reported progress 
Or tion, the meeting adjourned C. 
> 


Winnipeg Stationers Compete for Luckett Golf 
Trophy 


L hie nd game i é eries for the Luckett trophy 

is played on Thursday, August 20, at the Assiniboin: 

I Wiinnips Canada Some good scores wert 
turned it Following is the record: George Hilson, Clark 
Br & Company, Ltd., net 69; Frank Martin, Willsor 
Stationery Company, Ltd., net 90; R. Cooper, Hudson’s 


Ltd., 
_ net 76: H. G 
net & 


net 83; Keith Vogan, Willson Station 
Peerless Carbon & 


Gibson, United 


Smye, 
mpany, 2; Jimmy 


net 89; Charles Langford, Viceroy Manufa¢ 
, net 8&4: Clare 
ited, net 92; F. J. Dool, G. R 

net 96; Alfred 
George Bromilow. Georges 
ld Williams, Dennisor 
Nicholson, 
Smith, W. J 


Gregory-‘ 


Livesley, Kilgour’s Lim 
Bradley & Company, Ltd., 
Phillips, Phillips Paper Company, net 77; 
Bromilow & Company, net 84; 
Manufacturing Company, Ltd., 
Ltd., 
& Company, Ltd., net 85; 
Ltd., 


ipany 


net 87; C. J Baker-Nicholson Company, 
Gage 
artwright Stationers net 50; 
Leaf Ltd., net 89 

awarded 
scores and hidden hole: Low net, George 
Vogan; hidden hole, Alfred 

—EE— 

Stationers Association of New York to Register 


Help Requirements 


is, Luckett I S\ 
The tollowing were prizes for the lowest net 
Wilson; second 
Phillips 


mw me K eit] 


On September 18, Julius Blumberg, president of the Sta 
! Association of New York, 71 Broadway, sent out 

t the trad i lett innouncir that, with the 

f the fall eason, retail tatior ire takin, 

ew ind coura and prepari1 to make \ rou 
forts to increase busu To facilitate this move- 


OFFICE APPLIANCES 


ment, Mr. Blumberg has decided t ill upon all stationers 


in New York to register at his office all requirements for 
help, such as salespeople, men and women, giving in con- 
fidence all particulars as to salaries paid, hours, duties, 
et President Blumberg asks the registration also of 


His ofhece undertake to 


together employers and employees, tor 


those desiring employment will 


which serv 


ice there will be no fee or charge of any kind 
——_—_—~<>>_ ——_ 
New England Stationers Hold Golf Tournament 
The second annual golf tournament and joint meeting 
of the Boston Stationers Association, Connecticut Valley 


Stationers Association and the New England Travelers 
Club took place on Tuesday, September 15 at the Wachu 
sett Country Club in West Boylston, near \ er 


reest 


About fifty representative members of the leading manu 


facturers, dealers and travelers assembled Teams wert 


selected to 
salers and travelers. 

The Boston team ted of 
Willeys, Porter, McAdam, Rice, Lovett and 


represent the manufacturers, retailers, whole 


Towhill, 


Brigham, 


consis 


who made a team score of 32 

The Connecticut Valley team consisted of Messrs 
Feeley, Shearman, Woodruff, White, Caules, Benson, 
Hackley and Paddock. Their team score was 29. 


Phe 
Arn 


ton, 


travelers team was made up of Messrs. Hobart 
Brownville, W. Bre Worth, Scran 

and was 9. 

Nassau 


ington, J wnville, 


Dwyer Taylor. Their team score 


under the 


[The scoring method was plan 

The prize winners included the Boston team, with a 
team score of 32; low gross, James Armington; second 
low gross, Mr. Hackley; lowest first nine holes, E. Por- 
ter; lowest second nine holes, Duke Willeys; first low 
gross not on team, Red Greenlow; second low gross not 


Paul McCarroll; most points for losing team, 
J. Brownville and H 
Paddock: second highest gross, Harry 
est gross, Maynard Morgan; 


Kennedy 


\ feature 


n team, 
Scranton; first highest gross, Lee 
third high 


gross, John F 


Bennett; 


of the afternoon was a 270-yard drive by Willis 


Brownville. A severe rain and sleet st did not dampen 
the ardor of the golfers, but did delay the game. 
Prizes were donated by the Boston Stationers Associa 


Yolar Manufacturing Com 
Byron Weston C 
M rOTe Pen 


Waterman ( 


tion, Moore Push Pin Company, | 
Eaton, & Pike, 
Blank Book Company, 


eral Pen Company, L. E 


pany, Crane 


tional 


ompany, Na 
Company, Fed 
mpany and U. S 
Pencil Company. 
An appetizing luncheon was served and at the conclusion 
of the 
Phe 
had a capital time 


At the 


regional 


tournament a fine dinner was enjoved by everyone 


course was declared to be wonderful and everybody 


meeting in the evening, George Pratt of Boston, 
governor, presided 

Thanks of the 
ers who contributed prizes 


J. E. Feeley of Springfield, Mass., was 1 


association were extended to manufactur- 


yminated for re 


gional governor of the first district, and Elmer Pape of 
New Britain, Conn., for the same position. Mr. Feeley 


withdrew in favor of Mr. Pape, who was then unanimously 


selected to be the next regional governor of the district. 

A general discussion was then held regarding suggestions 
to be presented at the New Orleans convention for the 
betterment of trade conditions and trade relations. The 
ubject was presented forcibly and clearly by Mr. Pratt 


us Situation with the 


and outlined as a seri need for manu 


facturer, wholesaler and dealer to work together 


before 


as never 


[There was free discussion of many points of dif 


ference between the different elements involved in 


distribution and a better understanding 


attitude and acti 


manufacture and 


was reached regarding the ns needful on 





ill, 


m, 


nd 
r- 
yw 
ot 


m, 


nN, 
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the part of dealer, wholesaler and manufacturer if the sta- 
tionery business is to remain profitable. 

Selling policies by manufacturers, discounts and the scale 
granted, what constitutes a legitimate wholesaler or jobber, 
changes in the handling of surplus stocks, excessive and 
extravagant entertainment by manufacturers and othe: 
such important matters were gone into and handled openly, 
and beyond question there was a resultant clearing of the 
atmosphere, a better understanding and a finer fellowship 
as a result as well as a more clear presentation made pos 
sible in presenting these matters at the national conven- 
tion by the joint committee working for manufacturers, 
wholesalers and dealers who are to report at the New Or 


leans meeting. 


a 
Montreal Stationers Hold Golf Tournament 

The annual golf tournament of the Stationers Associa- 
tion of Montreal was held at the country club, St. Lam 
bert, Quebec, on Wednesday, September 2. The match was 
a great success. There were thirty players on the course 
and it is declared that if sales would only mount like golf 
scores, this would be a great world. A few stationer golfers 
came in from Toronto in an effort to show up the Montreal 
golfers and it is admitted they made a very good attempt. 
Among these Toronto players were H. G. Popham, Harry 
Hooke and Harry Muir. The prize list was one of the 
finest and most valuable yet offered and for the prizes 
donated, the golf committee as well as the members are 
very grateful. 

Following is the record of the day: Low gross, G. Crites, 
Waterman cup and desk set; low net, R. C. Hubbell, Do 
minion Blank Book cup and miniature; century cup, L. A 
Frederick, Luckett cup and miniature; second low gross, 
W. P. Crites, Rolland trophy; second low net, J. H. John- 
ston, wrist watch; least number of putts, G. Crites, golf 
bag; sealed hole, W. P. Crites, lamp; third low gross, H. J. 
Savoy, Wahl desk set; third low net, Paul Rodier, lamp; 
most pars, G. Crites, Bobby Jones book; fourth low gross, 
A. Ryan, cushion, I. T. S.; fourth low net, Marcille Rol- 
land, lamp; low gross first nine, G. Crites, three golf balls; 
low net first nine, W. S. Pennycook, Eaton ash tray; low 
gross second nine, H. G. Popham, three golf balls; low net 
second nine, Harry Muir, three golf balls; fifth low gross, 
D. Crites, three golf balls; fifth low net, G. Davidson, three 
golf balls; most honest golfer, R. L. Warner, mat, I. T. S.; 
sixth low gross, J. Kruger, door plate; sixth low net, R 
Osborne, note paper; seventh low net, W. F. Dawson, note 
paper; eighth low net, O. H. Manning, note paper; ninth 
low net, F. G. Charters, door plate 


————_—__—~<>——-- 
New York Typewriter and Adding Machine 
Dealers 

\t the September meeting of the New York Typewriter 
and Adding Machine Dealers Association Theodore 
Sheaffer was appointed chairman of a committee to select 
a new name for the association so as to emphasize its 
affiliation with the National Typewriter and Office Ma- 
chine Dealers Association in the manner directed in the 
resolution bearing on the affiliation of local bodies passed 
at the sixth national convention held at New York in 
\ugust 

Mr. Sheaffer’s committee will also give consideration to 
the change in the amount of dues. 

The committee will make its report at the October meet- 
ing, when it is expected that the by-laws will be amended 
to accord with the findings of the committee. 


ennitntiiiiinaiats 
Chicago Smith-Coronas Flay the Pellet 

The Chicago sales organization of the L. C. Smith & 

Corona Typewriters Inc. enjoyed a day of golf September 

19 at the Woodridge Country club, Lisle, Ill. About twenty- 

five salesmen motored to the club for a day of pleasure. 
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One of the star salesmen discovered the difference between 

golf and quota—and found that high scores in quota are 

not necessarily so difficult as low scores in golf. The 

outing was a congenial affair, and endowed the working 

hours of the following week with renewed enthusiasm. 
——____ ~<a 


George N. Merritt Becomes Vice-president of the 
Porter Corporation 


The Porter Corporation, an advertising agency located 
at 80 Broad Street, Boston, Mass., has announced the ap- 
pointment of George N. Merritt as vice-president in charge 
of sales promotion, effective September 15, 1931. Mr. 
Merritt has had a wide experience in the national adver- 
tising field, having been connected with the George Batten 
Company, Inc., and Batten, Barton, Durstine and Osborn, 
Inc., for eighteen years. 

Mr. Merritt is a graduate of the Boston University. He 
studied law while there and for a short time after his 
graduation engaged in that profession but soon transferred 
into the advertising field. He joined the copy staff of the 
home office of the George Batten Company in New York 
City in 1912. For the next eighteen years he devoted him- 
self wholeheartedly to the field of advertising. Since 1917 
he has acted as account representative in the Boston office 
of the George Batten Company and the combined organ- 
ization, which is known as the Batten, Barton, Durstine 
and Osborn, Inc. 

Some of the concerns in the office equipment field which 
Mr. Merritt has served are The National Blank Book 
Company, United States Envelope Company, F. S. Web- 
ster Company and others. 

In his new work Mr. Merritt is charged with keeping in 
close contact with present clients and developing new 
business. He is eminently fitted by experience, knowledge 
and unique ability to handle the duties of his office suc- 
cessfully. 

a 
New England by Motor Bus 

F. F. Harris, assistant manager at Chicago for The Car- 
ter’s Ink Company, reports a pleasant vacation in New 
England, which he and Mrs. Harris took in August. 
They made the journey east by rail, and from Boston cov- 
ered the New England states by Royal Blue busses. The end 
of each day’s journey brought them to a comfortable hotel. 
This travel plan, according to Mr. Harris, beats motoring 
in a private car, giving better opportunities to become 
familiar with the historic places on the route, and freedom 
from responsibility. 

—— 


Smith Typewriter and Supply Company Organized 

William Smith recently resigned from the typewriter 
division of Remington Rand Business Service, Inc., Phila- 
delphia, Penna., where he was employed as a repairman 
for five years and a salesman for four years, to establish 
the Smith Typewriter and Supply Company, 39 North 
Fourth street, Philadelphia. Mr. Smith plans to handle 
second hand and rebuilt typewriters and office machines, 
and typewriter supplies. His experience includes a year 
working on all kinds of machines while in the United 
States Army. 

ee 


Kalamazoo Dealer Opens Branch in Battle Creek 
The William Marker Equipment Company, office sup- 
plies dealer in Kalamazoo, Mich., announces the estab- 
lishment of a branch store at 45 North McCamly street, 
3attle Creek, Mich. The branch store will carry substan 
tially the same lines as handled by the parent store. The 
company asks that manufacturers of office and school 
supplies send catalogues and trade information to the 


branch store. 





48 


NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


E. Clifton Wilson, Houston, Tex., president; C. B. Mathes, T oledo, Ohio, first vice-president; C. A. Netzhammer, Milwaukee, 
Wise., second vice-president; William E. Ward, New York, N. Y., third vice-president; Phil Webster, San Antonio, Tex., 
fourth vice-president; C. A. Stott, Washington, D. C., treasurer; Fletcher B. Gibbs, Oak Park, Ill., auditor; Charles P. Garvin, 


Washington, D. C., secretary-general manager. 


No. 1, George W. Pratt, 
. L. Fairbanks Company, 
oston, Mass.; D. D. Mac- 

donald, Bradley & Scoville, 
Inc., New Haven, Conn. 


No. 2. Clarke L. Hunger- 
ford, Hungerford & Card, 
Binghamton, N. Y.; C. V. 
Sinisgalli, Utica Office 
Sueply Company, Utica, 


No. 3. Charles W. Honey- 
well, Deemer & Company, 
Wilkes-Barre, Penna.; 
Owen H. Spencer, Spencer 
Stationery Company, Ches- 
ter, Penna. 


No. 4. Arne Skagseth, Skag- 


Regional Governors and Retail Directors 


Miami, Fla.; Sidney B. 
Gassenheimer, Mercantile 
Paper Company, Mont- 
gomery, Ala. 

No. 5. William R. Diehl, 
Diehl Office Equipment 
Company, Columbus, 
Ohio; Harry J. Koehn, 
Gregory, Mayer & Thom 
Company, Detroit, Mich. 


No. 6. August Hunn, H. H. 
West Company, Milwau- 
kee, Wisc.; George O. 
Stevens, Stevens, yt 
& Company, Chicago, IIl. 

No. 7. J. O. Davis, Miller- 
Davis Company, Minne- 
apolis, Minn. ; B J. Bris- 
tol, Koch ros., Des 





No. 8. George Hausam, 
Hutchinson Office Supply 
& Printing Company, 
Hutchinson, Kas.; William 
Schmiederer, Buxton & 
Skinner Printing & Sta- 
tionery Company, St. 
Louis, Mo. 


No. 9. Lee Coleman, E. L. 
White & Company, Fort 
Worth, Tex.; Henry Dor- 
sey, The Dorsey Company, 
Dallas, Tex. 


No. 10. William Mason, 
Out West Printing & Sta- 
tionery Company, Colo- 
rado Springs, Colo.; L. R. 


lamy Company, Denver, 
Colo. 


No. 11. Irving Niles, Lam- 
born-Niles-Armstrong, Ta- 
coma, Wash. 


No. 12. Charles R. Barry, 
Charles R. Barry Com- 
pany, San Francisco, 
Calif.; Howell D. Melvin, 
Melvin, Roberts & Hor- 
warth, San Jose, Calif. 

No. 13. W. Ed. Dawson, 
Dawson Bros., Montreal, 
Canada; P. F. Grand, 
Grand & Toy, Ltd., To- 
ronto, Ont., Canada. 

No 14 W. L. Jaques, 
aques & Company, Inc., 





seth Stationery Company, Moines, lowa. 


Kendrick, Kendrick-Bel- ew York, N. Y. 


General Office and Information Bureau—525 Investment Building, Washington, D. C. 
Date and Place of Next Annual Convention New Orleans, La., October 19, 20, 21 and 22, 1931. 


National Association to Supply Railroad Certificates 


General Manager Charles P. Garvin of the National Sta 
tioners Association, Washington, D. C., urgently request 
those intending to go to the National convention at New 
Orleans to notify him as soon as possible of their intention 
Chis year the railroads have reversed the certificate plan 
process and the association will have to supply certificates 
to all who are going. It will be necessary for the associa 
tion to know who are going in order that these certificates 
may be made out bearing the names of the persons who 
will use them Each certificate entitles the holder to a 
fare and a half rate round trip from starting point to New 


Orleans and return 


oe 


What the Convention Will Do at New Orleans 


In a bulletin issued to the membership of the National 
Stationers Association, General Manager Garvin points out 
that a business man can get little real help if he remains 
always at home and refuses to enlarge his horizon. Now is 
the time to get away from the store or the factory and get 


into conference with other people in the business who have 


valuable ideas. Opportunity is not dead 

At New Orleans members will meet people who are d 
feating hard times by making good times. Stationers must 
study together. They will study the ratios and find out 


how the individual business compares with a hundred 
thers. It is intended at this convention to show how ex- 
penses can be brought to fit the day’s conditions and to 
discover how falling off in profits compares with the falling 
off in sales. Members of the association will listen to men 
who know sales, accounting, trade relations, management, 
dvertising and many other fundamentals 
Along with business there will be a good time, for New 
Orleans is a most hospitable city Deale rs’ problems will 
be aired and the best kind of thought will be applied to 
their solution 
Che general manager assures us that this will be th 
most important stationery and office equipment conference 
of the past decade and urges every one to be at New Or- 


leans October 19, 20, 21 and 22 


Committees Who Will Handle National Stationers 
Convention 


Following are the members of the several committees 
who will oversee the activities of the next annual conven- 
tion of the National Stationers Association at New Or- 
leans October 19, 20, 21 and 22. 

National Convention Committee: E. Clifton Wilson, 
Wilson Stationery & Printing Company, Houston, Tex., 
president; Charles P. Garvin, general chairman; Austin 
Leftwich, Tropical Printing Company, Inc., New Orleans, 
ce-chairman: Conrad Netzhammer, Northwestern Furni- 


ture Company, Milwaukee, vice-chairman; Edward L. Lit- 
tle, Wabash Cabinet Company, Wabash, Ind., vice-chair- 
man; Arthur J. Walker, Farnham Printing & Stationery 
Company, Minneapolis; Charles M. Marshall, Ivan Allen- 
Marshall Company, Atlanta; J. Ogden Pierson, Dameron- 
Pierson Company, New Orleans; C. B. Mathes, The 
Conklin Pen Company, Toledo; Phil F. Webster, Auto- 
matic Pencil Sharpener Company, San Antonio; William 
E. Ward, John Ward & Company, New York; Morris E 
Hansell, II, F. F. Hansell & Bro., Ltd., New Orleans; 
Charles W. Honeywell, Deemer & Company, Wilkes-Barre; 
L. E. Hooker, Commercial Furniture Company, Chicago, 
and William H. Greenleaf, Boston 

New Orleans Convention Committee: General chairman, 
Austin Leftwich, Tropical Printing Company, Inc.; J 
Ogden Pierson, Dameron-Pierson Company; Harold J. 
O'Donnell, O’Donnell Brothers, Inc.; Arthur W. Hyatt, A. 
W. Hyatt Stationery Manufacturing Company, Ltd.; J. B 
Fitzwilliam, T. Fitzwilliam & Company; Joseph P. Buckley, 
Perry & Buckley Company; Victor L. Colomb, Palfrey- 
Rodd-Pursell Company; L. H. Baudean, Inc., Morris E. 
Hansell, II, F. F. Hansell & Bro., Ltd.; Gabe Druilhet, H. 
\. Thiberge Printing Company 

Reception Committee: Chairman, J. Ogden Pierson, 
Dameron-Pierson Company; vice-chairman, L. H. Baudean, 
Baudean, Inc.; Arthur W. Hyatt, A. W. Hyatt Stationery 
Manufacturing Company, Ltd.; J. B. Fitzwilliam, T. Fitz- 
william & Company; F. F. Hansell, Jr., F. F. Hansell & 
Bro., Ltd.: Allan Pierce, E. C. Palmer & Company; Morris 
E. Hansell, II, F. F. Hansell & Bro., Ltd.; Gabe Druilhet, 
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PICK YOUR TOOLS 
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Pick your tools now—not only for their efficiency 





























but because of the money they will save. So clearly 




















is the Mimeograph recognized as a prime factor in 


























economy that in these strenuous days it is being used 





as never before. Record sales mean a record need. Deep 
digging for better business is on in earnest, and the 
Mimeograph is a tool of first importance in this giant under- 
taking. Illustrated sales letters, announcements, market data, 
charts, office forms of all kinds it delivers in economical thou- 
sands within any hour. Simplicity itself—anyone can operate 
it. Write, typewrite or draw on its stencil sheet and as many 
clean-cut duplicates as are needed are yours at top speed. Let 
us show you the Mimeograph’s place in your work. » » Address 
A. B. Dick Company, Chicago. Or ’phone branch office in principal 


cities; see Mimeograph trademark heading in classified directory. 
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H. A 


Dameron-Pierson Company; 


Emile G. Harpold, 
John Fischer, Tropical Print 


Thiberge Printing Company; 


ing Company, In Paul Mule, Tropical Printing Com- 
pany; Harold J. O’Donnell, O'Donnell Bros., Inc.; Edwin 
M. Palmer, Graham Paper Company; Austin Leftwich, 
lropical Printing Company, In Victor L. Colomb, Pal 
frey-Rodd-Pursell Company; P. D. Lorio, Perry & Buckley 


Company; 
ompany; J. D. Han 


Huger, T. Fitz 


Company; J. J. Flotte, Jr, Perry & Buckley 
X. Perschall, Perry & Buckley ( 


Buckley ( 


Frank 


son, Perry & mpany; Killian 


william & ( pany Frank Dameron, Dameron-Pierson 
( ipany; Frank A. Berger, Stationers Association of New 
Orleans; J ph P. Buckley, Perry & Buckley Company. 
Entertainment Committee Morris E. Hansell, Il, F. F 
Hansell & Br Ltd., chairman; John Fischer, Tropical 
Printing Company, vice-chairman; Killian Huger, T. Fitz- 
william & Company; Silas C. Oviatt, A. B. Dick Company; 


Edwin M 


Publi t ( mmuttec 


Graham Paper Company 

Harpold, Dameron-Pier 
Hanson, Perry & Buckley 
F. Hansell & Bro., Ltd 
John 
chairman; Edwin M 
Mule, Tr: 


Frank Dameron, Dameron- 


Palmer, 
Emile G 
chairman; J. D 
Hansell, Jr., F 
Transportation Committee 


Fischer, Tropical 


Printing Company, Palmer, Graham 
Paul 


Colt Tournament Comn 


ypical Printing Company. 


litte 


%erson Company, chairmar Earl Williams, Dennison 
Manufacturing Company, Framingham, Mass., vice-chai 
ian; Roy Simpson, Sanford Manufacturing Company, Clu 

igo, Ill.; Harry Frater, Wilson-Jones Company, Chicas 
H. C. Parker, H. C. Parker, Inc New Orleans, La. 

Ladies Committee: Mesdames A. W. Hyatt, chairman 
H. J. O'Donnell, Walter Leftwich, Lewis F. Koppang, Ed 
win M,. Palmer, J. B. Fitzwilliam, J. Ogden Pierson, Franl 
Dameron, F. F. Hansell, Jr. M. E. Hansell, II, Frank 
Berger 

> 
National Stationers Make Fine Record 

[he National Stationers Association made a capital 
showing tl year in their regional conferences. Friend 
of the a ition in other organizations have expressed to 


the general manager their surprise at the attendance and 


interest that have been shown in the regional meetings this 
ear The trade is watching to see what the association 
doe it New Orlean 

The progra based upon the principal factor in busi 
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Horder’s Remodel Store in Monadnock Building 


Late in August, Horder’s, Inc., Chicago, re-opened their 


tore at 324 South Dearborn street For over a month 
the store was closed, during which time it was entirely 
remodelled and modernized All the old fixtures were 





INTERIOR VIEW OF THE REMODELED 


MONADNOCK BUILDING, 


HORDER STORE IN 
CHICAGO 


THE 


installed by the 
Steel Products Corporation, Chicago 


taken out and complete new equipment 


Service 

The store formerly occupied two floors, the upstairs 
space being used for furniture display and general storage. 
the use of 


f layout the 


By using deeper shelves, carefully planning 


drawer space and considering other features 


remodelled store occupies only one fl instead of two 


and yet handles the same amount of stock in a more efh 


cient manner. Some ot the outstanding features of thx 
remodelled store are an attractive new floor covering. 
revolving door entrance from the street replacing doubl 
swinging doors, and the elimination of the stairway to 
the upper floor. 

Che remodelling has resulted in bette: torage, displa 
and sales facilities and a large saving in rent and reduc 
tion in other running expenses 


——< 
Porto Distribution for Woodstock Typewriter 








ness today which is management. Topics to be discussed Messrs. Costa & Pereira, Porto, Portugal, have been 
include sal unting, results of the ratio research, ad appointed general representatives for the Woodstock Typ 
ver ! re arrangement, planning for sales, bringin; writer Company for Porto and vicinity This firm has 
hack the equipment business, credits, local association op had experience with the Woodstock machine in the past, 
portuniti trade relations, labor, employment, overhead, having served as Porto sub-dealers under a veneral rep 
husiness control resentative for all of Portugal 

NEW OPEN DISPLAY OF GREET- 








ING CARDS BY WORCESTER STA 
TIONER EVOKES INTERESTED 


COMMENT.—tThe greeting card de 
partment of Narcus Brothers, Wor 
cester, Mass., has been in being as 
pictured herewith but a little more 
than a month, yet in that time their 
sales have msiderably more than 
doubled Frank and Louis Narcus 
are brothers of Sam. Narcus, who 


has been a successful stationer in 

Boston many year Narcus Brothers 

have a fine modern store and are mak 

ing an enviable record The stock is 

shown upon modert open display 

equipment, arranged in a way both 
striking and unusual 
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Just out ~ PROTECTOPACK 


12 sheets of carbon paper in a convenient flap folder 


... cellophane-wrapped for the over-the-counter trade 


L C SMITH & CORONA 
TYPEWRITERS INC 





OR the first time—a really practical way to sell 
a few sheets of carbon paper—satisfactory to 
the customer; convenient and profitable for the 
dealer. Retail price, 50¢. Send in your order for two 
dozen Protectopacks. 


LC SMITH & CORONA TYPEWRITERS INC 
51 Madison Avenue, New York City 


You may ship one carton containing two dozen Protectopacks at regular dealer discount. 
32-J 
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Street City —_— 
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Mr. Dalton on Long Trip 


Ernest Dalton called at the office of this journal Tues 


day, September 8. He had just returned from a successful 


visit to the Pacific Coast. Coming back by car, he mad 
many t the maller cent between the Coast state and 
Chica He was preparing to leave soon on a trip throug! 
Cedar Rapids, Des Moines, Omaha, Kansas City, various 





ERNEST L. DALTON 
citi n Oklahoma and Texas, and then to New Orleans 
for the stationers convention. His plan following the con- 
vention is to work through the South to Savannah and 


Richmond, Washington and Baltimore, from 


whence he will again return to Chicago. Mr. Dalton is 


sales representative for the Union Ribbon and Carbon 


wurel streets, Philadelphia. 


——_— > —— 


Pittsburghers and Memphians Select Most Typical 
Business Girl 

contest to select the most typical business 

Warne: 


motion 


any, Front and L: 


\ four-day 


Pittsburgh was promoted recently at the 


" 


Theatre in connection with the appearance of the 


picture “Big Business Girl.” 


\ similar contest was promoted at Memphis, Tenn., the 
[ypewriter and Supply Company co-operating with 
the theatr« 

At Pittsburgh, the 
lobby 


open t 


contest was conducted in the theatre 
\.M.and9P.M. It was 
except court re 


Warne: 


between the hours of 10 
all stenographers and students, 


porters and employees of typewriter companies o1 


Bros. Appearance of the contestants as well as accuracy 
yf their work was considered by the committee of eight 
judges, comprising prominent Pittsburgh educators and 
business men. The test consisted of 15 minutes copying 


from standard school test material. Five strokes were con- 


sidered a word and five words were deducted from gross 
scores for each error. 


Portable En 


Rem- 


[The first two prizes were a Remington 


civen by Remington Rand, and a standard 


ington Portable, donated by the American Typewriter 


Company, Pittsburgh Third prize was a pass to the 
Warner Theatre, good f three months; fourth, a pen 
desk set; fifth, $10.00 toward a savings account, donated 
by the Bank of Pittsburg] The next eight contestants 
each received two months’ free scholarship from the Wur- 
litzer Company in its Conservatory of Music and to each 
f the next 10 went a month’s pass to the Warner 1 heatre 


—— 


Henri Petetin Opens New Store 
Office Appliances acknowledges with thanks the receipt 
of an invitation to attend the formal opening of the new 
f Henri Petetin, 132 Carondelet street, New Orleans, 
22, 1931. 


store « 


La., on Tuesday, September 
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Smith Corona Abolishes Certain Discounts 
The L. C. Smith 


determined immediately to 


and Corona Typewriters Inc., has 


abolish all discounts to teach- 


ers and large users with the exception of the United 
States Government and of existing contracts until their 
expiration 

‘The influence of this new policy,” says Gordon Lau 


rence, advertising manager, “in correcting one of the more 


disturbing sources of the present price chaos will be 


quickly appreciated by all dealers, who will no longer suf- 
f this competition 


move back to the 


fer from the undermining influence 
“This step marks the first 


good old days.’ 


important 
stable conditions of ‘the 
“It clears the way, too, for a new attack on the forces 
of depression, 
“Many 


forts to secure added volume 


dealers have felt, for too long, that all their ef- 


through intensive sales and 


merchandising methods were of little use since there was 
no proht in it, anyway. 
“Now we can see the way out There are no longer any 


serious obstacles in the path to dealers who will join with 
presenting an united 

We firmly 
Under the 


willingness 


every other factor in the industry in 


front to re-establish business on a sound basis. 


is here 


believe that a new era in cooperatior 


stimulus of new understanding and with the 


individual to shoulder his share of the responsi- 


make it 


of every 
bility 

“We have started to set our house in order 
sooner will we reap the full fruits 


the future is ours for what we 
The sooner 
we finish the job, the 
of returning prosperity.” 

——=< 


Some News Notes from the Rocky Mountain Region 

Miss Marion Spinney, the popular 
Kendrick-Bellamy 
bride of Arthur Card at the home of her 
Kendrick’s, it will be 
and Mrs. Card 


a month’s honey- 


card buyer of The 


Company, Denver, Colo., became the 
parents in Den- 
ver, September 4. From now on at 
“Is Mrs. Card, the 
motored to the 


moon and will return to Denver early 


card buyer, in?” Mr 
Pacific Northwest for 
in October. 
7. * * 


representatives that were in Denver 
in early September, George Wolcott of the Wilson-Jones 
Company; Al Anderson of The A. L. 
Homer of Esterbrook Pen Company, all en- 


Among the many 
Jones Company; 
and Harry 
joyed excellent business. 

* * * 

Lynn Clayton of the Pembroke Company, Salt Lake 
City, is recovering from a painful injury to his arm re- 
ceived while on his vacation. 

* * &* 
‘Tommy” Thomas, the new Eberhard Faber Pencil Com- 


representative, is making his first trip through this 


pany 
territory after traveling around New York state for a 
number of years. Tommy says this is a territory where 


territory is territory. 
+ - * 
Hughie Shields of The Rustcraft Company is back work- 


ing hard after a long vacation spent at North Park, Colo. 


— > — 


Waldman Joins LeBoeuf Pen Company 
George D. Waldman, who was formerly connected with 
The Parker Pen Company of Janesville, Wisc., is now as- 
sociated with the LeBoeuf Fountain Pen Company of 
Springfield, Mass. 


<p ————— 


Tampa House Takes Underwood Agency 
Che Office Economy Index of Tampa, Fla., has taken 
over the local sales agency for the Underwood typewriter 


in Tampa and nearby surrounding country territory. 
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$ “It is indeed a pleasure to acknowledge your letter with credit memorandum attached 

- for $64.80, covering commission on sale of 150 LIBERTY Filing Boxes to the 

l Rochester Gas & Electric Corporation. Not only the monetary side of this transac- 

: o> . ° . . . . <foe 

t tion gives pleasure but the satisfaction we feel in knowing that there are manufacturers 
still in existence who so willingly acknowledge the moral obligation of their representa- : 
tives is very sweet to us............ ” (From a Rochester, N. Y., Stationer.) 


For More Than 12 Years 


Leading Bankers and Business Men 
Have Said “Liserty Boxes Are Best” 








is 

'y 

, LIBERTY Boxes are now and have always been far and away leaders in their field. Many large 

1 users have made exacting tests to find the best and lowest-cost way to do storage filing. They 

d chose LIBERTY Boxes This is proof of their superiority and the reason for thew leadership. 

ly 

1€ y NX . . 

$s Why It Pays to Sell TUDY the six small pictures shown. LIB- 

i- LIBERTY Boxes ERTY Boxes are made of the highest quality, 
1 They sell faster—are far and water-proofed, corrugated fibre board, strongly 

° away leaders in their field. reinforced with adhesive cloth tape. Labels are at- 
yy tached and labelling strips are furnished free. No 

ness re an excellent it « . . . . 

” nor Pe one acacanie. ee ee tying or untying 1S necessary—the cord and tension 
yn P LIBERTY shipments are button making opening and closing easy, yet abso- 
» => eS ee lutely insuring safety of contents. LIBERTY Boxes 
he oper ee are so constructed that they cannot be damaged by 
n- LIBERTY Boxes are nationally overloading. Also they are collapsible. That is to 

1 advertised, both in business 8 y ° 
be ies magazines and direct by mail. say, no matter what test you make, you will find that 
' Effecti leal hel free. : . 
” ee (eee LIBERTY Boxes meet every need of storage filing 
ye 
. Valuable educational i train- ; 
@ plan crane —they keep records and papers in order, safe from 
salesmen or sales clerks. loss or damage, free from dust, and instantly ac- 
er You get the advantage of our cessible. They are the leaders, they sell better, be- 
6 direct advertising cooperation 
ies aa furnished you without charge. cause they are better. 
Ly; 


Profits are larger on the fastest 
“Th rs selling line. Our increased dis- 
ba count adds to your profit. 


Write us today for our proposition to rated dealers, 


if you do not handle LIBERTY Boxes. 


LIBERTY Boxes are made in 


ke 8. twenty standard or stock sizes. 
Our thirteen years of experience 
re- prove that listing a large num- 


ber of sizes as standard is un- 
profitable both for manufactur- 
er and dealer, as demand is 
limited largely to a _ small 
m- number of standardized bank 
his and office forms. 





a 9 Ask any LIBERTY dealer and 
ere © you will find that the Bankers 
Box Company, Inc., goes all the 
way to serve its dealers. 
_ BB | ere eases 
on Mail This Coupon GENTLEMEN: Please send FREE sample LIBERTY 


Box and your proposition to rated dealers. No obligation. 
We have a very interesting proposi- 


then to mate to cated dealese uot now PRMMNG oc cccvccscccsccshn caves bbe V Gees seen neues 
handling LIBERTY Boxes. It puts Meibdigass oo oo 0 oc cpnttnads takeemaes bts stnnneceeeess 
rith you under no obligation to get the 
as- facts. Write us today. Attention Of .ccccccessvetdcvcscnceasecetetscesseu 
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BANKERS BOX COMPANY. INC. 


ken RAND MSNALLY BUILDING — CHICAGO, ILL, 


iter 














No 1367—The Wall Street 


THIS SEASON... 
CUSTOMERS 
WILL “SHOP” 


- «+ « but you can end their 





search with Imperial Desks 


Business men who purchase office furniture this 
fall will “look around” ... compare .. . and 
then buy from the dealer who can give them the 
style and workmanship they want . . . at prices 
well within the limitations of their budgets. 


This year . . . more than ever... your cus- 
tomers will ‘‘shop”’ for plus-values before they 
invest their desk-dollars. 


And value means more than price; it means 
appealing design, sound construction, durable 
finish and capacity for long service. 


Let Imperial’s traditional combination of es- 
tablished quality and moderate price open the 
purse-strings of hesitant customers. Let Im- 
perial’s franchise help you to obtain your share 
of the valuable office furniture business that 
alert dealers everywhere will enjoy. 


At a time like this, you can’t afford to gamble 
with office furniture of untested worth. Join 
the big swing to Imperial. Write today, and 
learn how Imperial can make your store the 
mecca for value-seeking customers. We'll be 
glad to explain how Imperial can help you con- 
quer competition and bring back pre-slump 
profits. 











IMPERIAL DESK COMPANY 


EVANSVILLE** INDIANA 
TT bed PET SP oh ae ee A et on 
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Monroe Office Practice Course 
An office practice course of twenty-five graded lessons 
for the teaching of calculating machine application to busi- 
ness figuring has been published by the Educational De- 
partment of the Monroe Calculating Machine Company, 
in connection with the Monroe School 
Its purpose is to outline a com- 


Inc., to be used 
Manual of Instruction 
plete course for teaching the Monroe adding-calculator by 
selecting the proper amount of work from various sections 
of the Manual. 

The course is issued in three units. 
the teacher’s guidance the work for each of the twenty-five 
45-minute class periods. The booklet is bound so that a 
complete lesson is printed on two pages that face each 
other. The left hand page covers test material to be taught 
for that lesson and designates the pages in the School 
Manual where the test is located. The right hand page 
shows the pages and the problems in the Manual where 
The teacher also uses 


Part I lays out for 


the practice problems are found. 
Part II which gives the answers to the tests. 

The third unit consists of five separate sets of tests for 
the student. These also are planned for 45-minute class 
periods and the last one constitutes a test for the entire 
course and requires the solution of typical problems found 
in everyday business work. The student who has covered 
the entire course satisfactorily can be said to have a solid 
foundation in commercial arithmetic as well as a mastery 
of machine operation. 

The course has been termed Office Practice Course since 
its greatest use will be in school classes in that subject, 
but it can also be used in business and vocational schools 
where instruction is confined to short lesson periods. 

i 
A. B. Cole Buys H. B. Maxwell’s Interest in the 


Oregon Typewriter Company 

A. B. Cole recently purchased the stock interest of H. B. 
Maxwell in the Oregon Typewriter Company, Inc., 92 
Fifth street, Portland. Mr. Cole and Mr. Maxwell, for- 
merly the president of the company, were partners for a 
number of years. Mr. Cole will continue to conduct the 
business as a corporation, under the same name and at 
the same location. 

Mr. Cole is well known in the typewriter industry 
throughout the country. He learned the trade with Rem- 
ington and has been identified with the industry since 1891. 
For a number of years he was connected with the Smith 
Premier Company, and later was superintendent of the fac- 
tory of the Rebuilt Typewriter Company, Chicago. In Port- 
land, Mr. Cole was connected with the Underwood Type- 
writer Company for fifteen years before his association with 
Mr. Maxwell in the Oregon Typewriter Company, Inc. 

Office Appliances joins Mr. Cole’s many friends in ex- 
tending to him best wishes for continued success. 

a 
The St. Paul Typewriter Exchange Moves 

The St. Paul Typewriter Exchange, known as “the oldest 

typewriter house in the Northwest,” recently moved from 
27 East Fifth street, into new and larger quarters located 
at 51 East Fifth street, St. Paul, Minn. Max Friedland, 
proprietor, has been connected with the typewriter indus- 
try in St. Paul for twenty-nine years and has built up a 
successful typewriter and adding machine business. This 
company has the agency for the Victor adding machine, 
all makes of portable typewriters and carries a complete 
stock of typewriter supplies \ modern and up-to-date 
service plant is maintained, equipped with complete facili- 
enameling and re-nickeling office machines. 
————— 

W. H. Foster on Business Tour in Europe 

W. H The General 


Fireproofing Company, is in Europe on business. 


ties for 


Foster, chairman of the board of 
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HERE is A DIFFERENT TYPEWRITER RIBBON AND CARBON PAPER 








Sill 
different and better 





-atter a generation of endeavor! 


In a small, frame building in Toronto, in 1906, Harold W. 
A. Dixon together with his brother Lewis, set up what was 
destined to become the first Columbia machine for making 
carbon paper. 


It is a far cry from this primitive machine and the small 
room of yesterday to the wonderfully efficient inking ma- 
chines within the fine Columbia factories of today. 


In object, however, the Columbia business of a generation 
ago and the Columbia business of today, are one and the 
same constituting a continued endeavor to not merely 
manufacture carbon papers and typewriter ribbons, but to 
produce them as fine and as uniform as experienced tech- 
nicians and perfected machinery make possible. 





“Call on Columbia’ for different and better typewriter 
ribbons and carbon papers, and see the difference! 


COLUMBIA RIBBON & CARBON MFG, CO., INC, 
MAIN OFFICE AND FACTORY: GLEN COVE, L. I., N. Y. 


Branch Offices and Agencies in all Principal Cities of the United States—Also Toronto, Mexico City, London, Madrid and Milan 





COLUMBI TYPEWRITER RIBBONS 
AND CARBON PAPERS 
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Here’s the Most Lucrative Filing Supply Proposition 
You've Ever Been Offered! 


-a brand new method of COMBINING ACCO 


FASTENERS and MANILA FOLDERS from 
your own stock for GREATEST PROFITS! 









Any boy or girl can operate the 
ACCO FASTENER ACHINE 
which quickly places the right 
Fastener the right way, in any de- 
sired position and makes highly 
efficient binder folders out of or- 
dinary manila folders from your 
regular stock. 











ERE is a case where more than a double profit is made when two 


necessary filing supply items are combined. 


These gratifying profits are possible only through the use of the new 
ACCO FASTENER MACHINE, a simple yet highly efficient device 
which puts the proper fastener in all proper positions, the proper 
way. FASTENERS cannot rip or fall out of the folder either in use 


or in the file. 





By selling cheaper, and still making a fine profit, you can now get the folder 


THE A C co business that has hitherto been taken from you by direct selling competitors. 
FASTENER You simply use manila folders from your own stock, specially designed ACCO 
The standard No. 12 Acco FASTENERS, and the ACCO FASTENER MACHINE. 


Fastener which for years has 
proved to businesses every- 


where that “Bound Papers . e » . . . . . . 
ae telstra” wo Send for full details of this remarkable device and the multiplied profits which 
prongs, on a broad, flat base . . ry . . 7 

oso fold Gabdly Gown by @ come to you quickly through its use. We will be glad to furnish a simple set of 
lock compressor with simple —— ° ° o,° 
sliding straps. Holds pa- figures to show you that this is by far the most lucrative filing supply proposition 


pers tightly, safely and as 


originally filed. you'V e ever been offered. 


ACCO PRODUCTS, Ine. 


39th Ave. and 24th Street Long Island City, N. Y. 


Canada: Europe: 
ACCO COMPANY, LTD. 


18 Whitefriars St., London, E. C. 4 





ACCO CANADIAN CO., LTD. 
454 King St., W., Toronto 


ree ATC 




















OCTOBER, 1931 57 


Millar Takes New Lines and New Interests 
John H. Millar, who has been associated with the Macey 
Company, Grand Rapids, Michigan, for the past twelve g 
years, has severed his connections with this concern. He . aX 


is now entering a broader field of endeavor, that of repre 




















senting several manufacturers whose products are among 
the foremost lines of fine office furniture and equipment in 
this country and are distributed only through the retail 
dealers. His new work will be that of contacting the retail 




















a new creation 
—by MUNSON— 

















JOHN HOOD MILLAR 


office furniture trade throughout the east and central | 
western states. His home is in Grand Rapids. | 

Mr. Millar’s travels and work in the promotion of office 
furniture have taken him from coast to coast. In addition 
to this, in order to secure the proper background and to 
better serve the dealer, he spent two summers in Europe 
visiting sixteen different countries. 

Dealers are in a very receptive attitude of mind now for 





the class of assistance which Mr. Millar can render, such 
as taking old or new building projects and handling the 
furnishings and decorations throughout. His work will | 








also include that of co-operating with and rendering all 
service possible to dealers’ salesmen. 


INDEX — MEMO PAD — PENCIL 
WEDDING BELLS All three combined at the 


Snyder-Daugherty base of your telephone. 
George D. Snyder, formerly with H. B. Arnold at Sagi- 
naw, Mich., and now connected with the house of H. K INDEX—Where you want it—in front of you. 
Schaefer, office equipment dealer at Flint, Mich., was mar- MEMO PAD—a part of your telephone. 
ried on August 29 at Saginaw to Mrs. Jenny Daugherty. PENCIL. always shore fer dialing or memo. 
Mr. and Mrs. Snyder will be at home at 2642 Lawndale : ; a ‘ he wer 
avenue, Flint, Mich., after September 1. RUBBER BASE—No slipping when dialing. 
Office Appliances joins other friends in sincere felicita A necessity for the office or home. An ideal gift. 


2 we ae eK OE OK Retail Price 
$2.50 


Miss Patsy Ruth Moore New Resident of 
Have your office equipment 


Kansas City 
R. C. Moore, Kansas City branch manager of the Colum- 
and novelty departments 
write for full details on this 


new and profitable item, 














—, 














bia Ribbon & Carbon Company, and Mrs. Moore, announce 
with pride the arrival of Patsy Ruth on Monday, August 
24. Mr. and Mrs. Moore and the small sister, Naomi 
Frances, two years old, think the new baby is the most 
wonderful ever. Mr. Moore claims that he now has threc — | today! 
girls in his family, including his wife. 


Sondra Valerie Passman Makes Her Bow MUNSON STAMP PAD CO. 


Mr. and Mrs. Harold Passman are the proud parents of 147 FULTON STREET 


a daughter, Sondra Valerie, born July 27. Mr. Passman 
is connected with the Goldsmith Book & Stationery Com- NEW YORK, N. Y. 
pany of Wichita, Kas. Mrs. Passman was Virginia Gold- e 

smith, 
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REAL 
BUSINESS 
MACHINE 


To do every class of typewriting 
Each in the appropriate type. Avoid- 
ing the monotony of ordinary type- 
writing, impelling interest and ap- 
preciation not by undignified 
means — but by evidence of better 
discretion and taste than heretofore 


possible in typewriting. 


To adopt the Varityper suggestion 
USE THE TYPE TO FIT THE JOB 


does not mean to purchase a fleet 


of special machines. 


There is no long line of diferent 


V aritypers each to do a special 


job. 

Each Varityper will do every job. 
They eliminate special machines. 
That means economy. 


Their use affects both Earnings and 
Expenses and each in the right 


airection. 


VARITYPER INCORPORATED 
CHRYSLER BUILDING 
NEW YORK 
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Detroit Furniture House Opens New Display Room 

Display and sales rooms for the office furniture business 
of Sable’s Office Outfitters Company were opened recently 
at 322-24 Lafayette boulevard, Detroit, Mich. The new 
store, according to Max E. Sable, president of the com- 
pany, is to be maintained in addition to sales rooms and 
a warehouse located in the six-story building at 409 West 
Jefferson avenue, Detroit. 

“Our new sales rooms,” Mr. Sable says, “have 15,000 
square feet of floor space, providing for several depart- 
ments, including a commercial department, private office 
suites department, safe and file cabinet department, etc. 
We are members of the Associated Buyers, Incorporated, 
which is an organization of fifty concerns engaged in re- 
tailing office furniture in the principal cities of the United 
States, formed for the purpose of collective buying, fea 
turing exclusively the Continental lines of moderately 
priced office equipment. In addition to the popular priced 
lines we are adding a complete display of high grade offic« 
suites, and are exclusive dealers in Michigan for Horrock’s 
desks and Taylor chairs.” 

Sable’s was organized fourteen years ago by Max E, and 
William E. Sable. The first store location was at 451 
Larned street. Five years after the organization of the 
company the establishment was moved to the west Jeffer- 
son address. Upon the death of William E. Sable, six 
years ago, Max E. Sable assumed sole management of the 
business. 

The new display rooms are the largest of their kind in 
Detroit. The merchandise being shown runs from mod 
erately priced to higher priced desks, chairs, office clocks, 
smoking stands, telephone stands, filing cabinets, safes, 
lockers, tables, to complete ensembles of office equipment. 

ached 
Marchant Machines Record Important Race Results 

Marchant electric calculators, which are manufactured 
in Oakland, California, were used to record all official 
competition in the 1931 Sweepstakes Derby and National 
Air Races held September 2 and 3 at Cleveland. The tims 
was reckoned in one-one hundredths of seconds and elapsed 
time was converted into miles per hour within one and 
a half minutes after the completion of each race. 

Marchant calculators were selected to record these 
events by Managing Director Cliff W. Henderson. All 
publicity releases were timed and dated on Insto time 
recorders, which are also manufactured by the Marchant 
Calculating Machine Company. 

Earl Ovington, first United States air mail pilot, who 
was chief timer, praised the performance of the Marchant 
machines, as did C. F. Schory, chief timer of the National 
Aeronautic Association. The speed and accuracy with 
which the machines performed the work contributed much 
in making the results of the competitive events immedi- 
ately available to the press and public address system 
during the 1931 National Air Races. 

ae 
Woodstock Distributor for Northern Utah 

Roy Short was recently appointed Woodstock distribu- 
tor for Northern Utah. His company will be known as 
the Woodstock Typewriter Sales Company, located at 2377 
Kiesel avenue, Ogden. Mr. Short is well known in the 
typewriter field, having spent twenty years in the business. 
Peter Van der Wood, formerly with another typewriter 


company in Ogden, will be in charge of service work. 


— 

McLaughlin Affiliates with Charles H. Veit & Sons 
William A. McLaughlin, Jr., formerly connected with J. 
E. Pearce & Company, a furniture house in New York City, 
has now become associated with Chas. H. Veit & Sons, Inc., 
3 West 6lst street, New York, N. Y., manufacturers of up- 


holstered leather and living room furniture. 
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STOCK THEM EARLY! 


Shaw-Walker Introduces the : 
STEEL UNIT-WELDED 
STORAGE CUPBOARD 








> 


A fast-selling item which turns TS: 
prospects into customers 





gues The amazing popularity of 
the welded steel letter file, 




















introduced twenty years ago oe ‘. re 
by SHAW-WALKER, is aes 
echoed by the enthusiastic Tsai 
reception granted this sensational AB 
ie 
newcomer. 1 a 
Offered in a variety of new models 
with a complete line of interior aes 
fittings, they are instantly adapt- ae | 
able to your customer’s storage or ea | H 
wardrobe requirements. REDS 3 
bos 
Order today for early delivery! P : 
No rivets, screws or 
flanges. Backs full fin- 
ished. Shelves easily 
os = adjustable by hand. 
rT? }_. Spot-welded into one 
| _ piece. Nickel hardware, 
| key in center, black in- 
set. 
| 
| | 
| | Mail the Coupon Today, to Medium Double Door Cup- 
; | boards—22” W., 11%" D., 6554" 
| H. Large Double Door Cup- 
| | HA _ boards—34” W., 17%" D., 77%" 
: H. Single Door Cupboard—18" 
| | W., 1734" D., 65%" H.—and 
| other sizes. 
| | MUSKEGON MICHIGAN 
| 
LL 
l TO: SHAW-WALKER, MUSKEGON, MICHIGAN 
i] ———— Please send complete information on your new line of Unit-Welded Storage 


Cupboards. 


Detail showing typical interior 
arrangement. An infinite NAME 
variety of arrangements is pos- 
sible with the full line of par- 
titions and shelves. ADDRESS 
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Are You Featuring the 


The favorite Pencil of Big Business 


now available in new, tapered design 


ITH just a narrow band of metal 

at the cap end and a narrow metal 

tip at the other, this new model is as 

voguish as this season's smartest motor car. 

We present this new Autopoint in a 

variety of color combinations. All-black 

Bakelite is one. Black and mottled-color 

combinations furnish an opportunity to 
please any customer's whim 

Inside, Autopoint’s patented mechan- 






Oversize 
Autopoint No. 48 
to list at 


The “Better Pencil” 


ism gives your customer the assurance of 

years of trouble-free service. It is this 

simple, sturdy and fool-proof construction 

which has made Autopoint by all odds 

the favorite pencil of modern business 
Feature Autopoints prominently 

from now until Christmas. Free 












display material on request. 
Complete your stock. 
Order now. 










cAutopoint’s 3, big features 

1. Simplest mechanism. Only one mov- 
ing part. 

2. Bakelite barrel. Beautiful, onyx-like, 
light-weight material. Perfect balance. 

3. Lead always firm—it can’t wobble. 














—made of Bakelite 


Autopoint Company, 1801-31 Foster Ave., Chicago, IIl. 
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PASSED AWAY 


John H. Shaw 
Stricken with a heart attack while at his summer home, 
Nee, Spirit Idaho, John 


lapsed and died in a few minutes Sunday noon, 





Shaw Lake, Henry Shaw col 


September 


6, at the age of seventy-six years. 


Mr. Shaw, chairman of the board of Shaw & Borden 
company, stationers and printers, for 42 years a resident 
of Spokane, Wash., and widely known in Masonic circles, 


left his home at the San Marco apartments Saturday to 
spend a few days at the lake. He had been making trips 
there for the last 30 years and was in good health and 
spirits when he left, said Walter M. Burns, president of 
the company. 


Mr. Shaw was accompanied by Narcisso Bouque, his 


Filipino man servant. When Mr. Shaw was taken ill Mr 
Burns, who has a cottage across the lake, was summoned 
by phone by Bouque and hurried to his aid and called Dr. 


\. C. Spooner of Spirit Lake, but death had occurred when 
the physician arrived 

The recipient of every office of honor that can _ be 
granted to a Mason in his state, Mr. Shaw had been made 
a 33d degree Mason of the Scottish Rite He had served 
as grand commander of the Knights Templar of the state 


\ member of the lodge 
H., Mr 
No 


and potentate of El Katif Shrine 


when a young man in Exeter, N SI transferred 


lodge 


aw 


his afhliation to Oriental 74 when he arrived at 


Spokane in 1889 


Born in Piscataquis county, Maine, Mr. Shaw became 
a printer when a youth. At Exeter he was with the firm 
of Wingate & Shaw, publishers of the first daily newspaper 
in that city. He managed and edited several publications 


] 


during his career. 

Mr. Shaw was one of the honorary commissioners ap 
pointed by the Chamber of Commerce and a member of 
the delegation from the Associated Chambers of the Pa- 


cific Coast which went to China in the interests of general 


business. He also went to Europe to further friendly trade 
relations. 

For the last few years Mr. Shaw had retired from active 
direction of his company, which started in two small rooms 
in the Heath building 41 years ago Che concern then 
moved to Riverside and Howard, then to the Hyde build- 
ing and finally to W325 Riverside, where it now occupies 
much of a block. 

Surviving Mr. Shaw are two sisters, Miss Charlotte 
Shaw of Spokane, and Mrs. L. C. Young of Portland, Me 


The funeral was held under the auspices of the Masonic 


order. 
y y 
ioe) [ei ole 
2 2 


Edwin C. Roddy—An Appreciation 
Edwin C. Roddy passed away early in May of this yeas 
A brief reference to his death appeared in the July issue of 
Othce Appliances. These additional words are an appre- 
ciation of a busy and helpful life. 

Mr. Roddy was born in South Amboy, N. J 


most of his life was a resident of his native town. 


, and 
At an 
early age he went to work in the local post office as a clerk 


for 


His duties in this position were not sufficient to consume 
the energy and satisfy the ambition of the young man, so 
that when off duty he engaged in numerous activities, most 
of them of a civic nature. A few years later when the 
South Amboy Chamber of Commerce was organized Mr 
Roddy seemed to be the logical choice for secretary. It 
was while he occupied this position that he made possible 
the carrying of the first air mail in the state of New Jersey 
and it is believed in the nation. This event occurred in 
1912 as part of a Fourth of July celebration, the entire ar 





ASCO ASCO ASCO ASCO ASCO ASCO 


the 
complete 
line of 
steel 
office equipment 


From the smallest cash box to a complete line of vertical 
files. The source of supply second to none. The quality 
line at popular prices. 


Every ASCO product is a proven and steady seller. 
Rapid turnover and reasonable profit comes to every 


ASCO dealer. 


Our whole organization is keyed to serve the trade. Our 
stocks are always complete. You can be certain of im- 
mediate delivery and intelligent and sympathetic service. 


Your customers will appreciate the extra value in the 
ASCO line. Check over your stocks and order your Fall 
requirements from the ASCO catalog now. 











Box Files... Bond Boxes 
.. . Cash Boxes . . . Security 
Boxes . . . Filing Cabinets— 
letter, legal, combination, 
storage in desk, counter or 
standard heights . . . Bankers’ 
Note Cases . . . Card Index 
Boxes and Cabinets . . . Trans- 
fer Cases . . . Cuspidors .. . 
Stationery Storage Cabinets 
. . « Legal Blank Cabinets 
.. . Electro Cabinets . . . Let- 
ter Trays ... Shelving .. . 
Wardrobe Cabinets... 
Typewriter and Office Tables 
. . « Waste Paper Baskets. 


ART STEEL CO. Incorporated 


300 E. 145TH STREET, NEW YORK, N. Y. 








ASCO ASCO ASCO ASCO ASCO ASCO 
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LEADING 





The New “BABEL” 







$3.00 
($3.50 west 
of Missis- 








THE LEADER has to make his 
way, but he gets there first! It 
pays to get there first, as many 
Speed Fastener dealers can tes 
tify. 

FIRST IN PERFORMANCE. 
Instant, reliable action, one fas- 
tening or a hundred at high 
speed—various distances from 
the margin; permanent or tem 
porary fastening; detachable 
head can be used as a tacker 
FIRST IN LOOKS. Up-to-date 
design, mechanically right; six 
bright finishes: nickel, oak, ma 
hogany, red, green and black. 
FIRST IN REPUTATION. User 
acceptance is an important item 
with any paper fastening ma 
Speed Fasteners and 
Speed Fastener staples are as 
sured service to thousands of 
users and the Speed Fastener 
dealer builds for himself a 
steady business in supplies as 
well as a fine reputation fot 
quality equipment. 


Model 13 
$6.50 
fastens up to 
120 sheets ‘> 
inch staples 





chine 


SPEED 
FASTENERS 
ARE 
PERPETUALLY 
GUARANTEED 


Model 9 
$6.00 
250 staples at 
one loading 








All—the most popular New 
“BABE,” the 250 staple-load 
model 9, the heavy duty 
model 13 and all the other 
Speed Fasteners are perpet- 
ually guaranteed. Many deal 
ers know Speed Fasteners as 
their livest, most profitable 
line. Why not check up now 
on your opportunity? We'll 
gladly send full information. 


/ PARROT SPEED 
FASTENER CORP. 


388 Broadway New York, N. Y. 
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rangement of which were in the capable hands of M1 
Roddy. 

Some time later Mr. Roddy was appointed business man 
ager of the South Amboy Lumber & Supply Company. 
During this period of his business life he conceived a sys- 
tem of office control that was at that time a marvel for 
simplicity and accuracy. He also became an authority on 
building materials and articles on the subject written by 
him were published in the leading building trades journals. 

On the United States’ entry into the world war Mr. Roddy 
resigned his position with the lumber company and became 
personnel manager of the DuPont plant at Parlin, N. J. 
While in this connection he was successful in selling mors 
Liberty Bonds than any other man in the organization and 
his efforts were highly praised by officials of the govern 
ment and the DuPont company. 

From the pioneer days of air travel, Mr. Roddy was a 
flying enthusiast and had many hours in the air to his 
credit. Among his many friends in the field of flying were 
Colonels Charles A. Lindbergh and Clarence Chamberlain, 
with whom he worked closely in the promotion of avia- 
tion. 

Shortly after the close of the war Mr 
his position with the DuPont Company and in 1919 went 
with the Safe Cabinet Company as a salesman. About a 


Northern New 


Six years later 


Roddy resigned 


year later he was made manager of the 
Jersey district, with offices in Jersey City 
when the Safe Cabinet Company and the Rand Kardex 
Bureau were merged, Mr. Roddy was placed in charge ol 
the combined sales organization in his district. Similarly 
in 1928, when the Remington Rand Company was formed, 
he was made regional manager, the position he occupied 
at the time of his death. 

Mr. Roddy was only forty-six years of age when death 
took him. He is survived by his wife, Mrs. Henrietta 
Roddy. As a final and fitting tribute, Colonel Clarenc« 
Chamberlain flew over the cemetery and dropped a wreath 
upon the grave of his deceased friend as the body was be 
ing lowered to its final resting place 

. ws 


me > Lael 
- s a 


D. J. Moynihan 
Daniel J. Moynihan, formerly vice-president of the Day 
ton Scale Company Business 


at Jeffer 


Division of International 
Machines Corporation, who died September 11 


following a heart attack, was buried at Boston 
] 


son, Mass., 
the following day. He was 59 years old. 

Mr. Moynihan was one of the pioneers in the scale in 
dustry in this country. He was sealer of weights and 
measures in Boston for a time prior to becoming asso 
ciated with the Dayton Scale Company in 1908 as assistant 
England. Later in the same 


of this district, and in 1911 was 


district manager for New 
year he became manager 
promoted to the position of special representative and as- 
sistant sales manager of the company 

In 1914 Mr. Moynihan became general foreign represen- 
tative of the company, and four years later Eastern sales 
manager. He was appointed general foreign manager in 
1921, and about a year later became general sales manager 
in charge of all domestic and foreign business. In Octo 
ber, 1923, 


a position 


he was elected vice-president of the company, 
he held until ill health recently necessitated his 
withdrawal from business activity. 

During his long connection with the company, Mr. Moy 
nihan traveled extensively in Australia, South America and 
He is survived by his wife, Catharine V. Moyni 


Swift of Dayton, thre« 


Europe 
han, one daughter, Mrs. L. J 
brothers and two sisters. 

Funeral services were held at St. John’s Roman Catholic 
Church, Worcester 
M. Stapleton, vice-president and sales manager of Dayton 


Among those in attendance were S 


Scale Company, and A. G. Stephens, the company’s Brook 
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EARLY AMERICAN DESIGN 
No. 16272. The other side is illus- 
trated below. 


DESKS 


Quality Desks for Better O ffices 


Central De 


Central Desk Manufacturing Company has been building quality desks 
for the past five decades. Our policy is to build into our office furniture 
strength, character and enduring qualities as well as beauty and style. 
Central offers a line of moderate price—based on to-day’s cost of manu- 
facturing. 


There are ten distinct suites of matched office furniture, together with 
a complete line of turned leg and square leg commercial office furniture. 
New Catalogs and Price Lists just off the press will be mailed upon 
request to responsible dealers. 


sk Manufacturing Company 
454-456 Armour Street, Chicago, Ill. 








OFFICE APPLIANCES 


THENEW C) {IO LINE OF 


LOW PRICED 
STEEL OFFICE 
EQUIPMENT 























THE 3200 LINE 


Introducing this new line of low 
cost files at the prices we are quot- 
ing will enable any organization to 
expand their present filing system 
with the lowest possible expendi- 
ture. See this new case and its 
smooth drawer action and you will 
see its enormous sales possibilities 
at our new low prices. 








THE 2400 LINE 


With cast brass hardware and compen- 
sating suspensions, this new line has the 
fine appearance of the highest grade 
filing cabinets. Made in letter and legal 
size in all standard finishes. A value 
that invites comparison and stimulates 
old customers into new action. 


THE 5500 LINE 


To complete the equipment ensemble with present budget limitations, we 
offer the new OHIO line of low priced storage and wardrobe cabinets. These 


cabinets are welded construction and soundly reinforced. 


They represent 


the greatest value we have ever offered in cabinets. 


Dealers who wish to stimulate buying among 
their accounts who have put off equipment 
purchases can approach any name on their list 
with complete confidence in these new values. 
Organizations that have gone through the year 
with inadequate filing and storage equipment 


will see the wisdom of an investment in equip- 
ment built like a high priced case but priced to 
meet existing curtailments. These new OHIO 
lines warrant your immediate investigation 
as to profit possibilities. Prices and literature 
will be forwarded upon request. Write us. 


Entire line sold through dealers exclusively 


THE CANTON ART METAL CO. 


CANTON, OHIO 


DESKS TABLES FILING CABINETS 


STORAGE CABINETS 


SHELVING AND COUNTERS IN STEEL 
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lyn agent. Floral tributes were sent by President Watson 
and other executives of International Business Machin« 
Corporation with whom Mr. Moynihan for years was in 


timately associated. 


rly rls ole 
Frank Carr 


Frank Carr, district sales manager in the central district 


for The Victor Safe and Equipment Company, Marietta, 
Ohio, died at his home in Cincinnati on Friday, August 21, 


at the age of fifty-s 
brief duration and his death came as a shock to his friends 
and business associates. 

Mr. Carr was the oldest member of The Victor Safe and 








THE LATE FRANK CARR 


Equipment Company sales organization in point of service 
and had many friends among the dealers in his district 
who will mourn his passing. He was also a former vice- 
president of the Central Travelers club, in whose affairs 
he took an active interest. 

Mr. Carr is survived by his widow, Mrs. Lillian Carr, 
Miss Leah Carr and Mrs. Harry 


and by two daughters, 


Bird 


James Durel 

At the advanced age of seventy-seven years, James Durel, 
himself a pioneer stationer and the son of a pioneer sta 
tioner of New Orleans, passed away the early part of last 
month. 

Mr. Durel was born in New Orleans and was the son ol 
Paulin Durel, one of the early stationers in the city. Thx 
late Mr. Durel II was in the stationery business for more 
than fifty-six years and at the time of his death he was em- 
ployed by the Palfrey-Rodd-Pursell Company, Ltd. He 
a daughter, Mrs. J. F. 
sons, Paulin J., George, James, Edward, Maurice, Denis and 
Milton Durel, all of New Orleans. 
twenty-eight grandchildren and five great-grandchildren. 

The death of Mr. Durel removes from the stationery 


is survived by Elliott, and seven 


He is also survived by 


trade one of the old guard and his passing is sincerely 
regretted. 


W. D. Heaton 


Will D. Heaton, for thirty-eight years head of the book 
department of the John W. Graham Company in Spokane, 
Wash., died recently in Denver, Colo., where he was to 
have assumed management of the book department of the 
Kendrick-Bellamy Company, according to advices received 
from friends in Spokane, to 
from Philadelphia. 


which city he moved in 1891 


The cause of Mr. Heaton’s demise was reported to be 
angina pectoris. He and Mrs. Heaton had just arrived in 
Denver and he had secured the new connection that would 


x years. Mr. Carr’s illness was of 
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Get Ready for a | 
BIG CHRISTMAS 


these numbers also make fine 
bridge prizes and &ift items 


DEALERS have been selling thousands of these 

smart desk pieces each month. Their beauty 

and usefulness should make them even more 

popular as Christmas gifts. Each item is dis- 

tinctive in design, carefully constructed of the 

finest materials and handsomely finished in 

@’@ sprayed bronze. Numbers 1267 and 1295 are 

@ now being made in a beautiful pewter finish. 

New folder showing our complete line of twenty-four 
items is now ready. Send for your copy today. 


<=, 


No. 1266-C ... 
Desk Memo Box 
and Perpetual 
Calendar... 
sprayed bronze in 
tan, green and 
olive . . . packed 
assorted . . . re- 
tails for $2.00 
each 
























me. Seta © s 
Desk Pad and 
Perpetual Calen- 
dar . . . Sprayed 
bronze finish in 
tan, green and 
olive . . . packed 
assorted . .. re- 
tails for $1.25 
each 





Me. tier ss 
Century Calendar 
+e 8prayed 
a5 s bronze finish in 
49120 (21 we tan reen or 
Srircier ie » & 
TAeeaer ee? olive . . . packed 
- assorted in mini- 
a <£@ > mum quantities of 
six... retails 
for $1.00 each 


Ne. ARBs «« 
Desk Secretary 
-+-Sprayed 
bronze finish in 
tan, green or 
olive . . . packed 
in minimum quan- 
tities of three . . . 
retails for $3.50 

each . - 


The J, E,. MERGOTT CO. 


Manufacturers of high-grade metal specialties since 1888 


NEWARK, NEW JERSEY 


Export Accounts Given Careful Attention 








] 
L 
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DAVIDS’ 


presents 


anew 
tube & 
package 


Established in 1825 


AVIDS’ white paste — long 

the standard by which users 
judge paste quality—now dons a 
new and modern dress of eye-com- 
pelling charm in harmony of color 
and design. 


Display this new container in a 
prominent place in your store. 
It enhances the appearance of any 
counter. 


Send a stock order now! Cap- 


italize on this new and modern 
package appeal. 


Thaddeus Davids Ink Co. 


e INCORPORATED e 
95-97 Vandam St. New York, U.S. A. 


Makers of Fine Sealing Wax — Inks — Adhesives 
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place him in active charge of the book section of the big 
Denver stationery and book store. 

[The body was taken to Minneapolis, Minn., to the home 
of Mr. Heaton’s daughter, Mrs. J. B. Stricker, where the 
funeral took place. Besides the widow and daughter, one 
son, Dean, in Seattle, Wash., survives. 

During the many years that he was associated with the 
house of Graham in Spokane, Mr. Heaton had had charge 
of the book department, which he developed from a one- 
man department to a section with a personnel of twenty 
busy people in 1928, when he resigned, and became office 
manager of the Pacific Coast branch of the MacMillan 
Company in San Francisco. On leaving the MacMillan 
organization he returned to Spokane. 

Mr. Heaton was active in Masonic work and was a mem- 
ber of the Shrine. —C. M. L. 


Harry G. Dodman 

Harry G. Dodman, who had served the Remington 
[Typewriter Company forty-five years, passed away on 
July 26. It is stated that Mr. Dodman in his time has 
dealt directly or indirectly with every Remington man 
throughout the world. He began with the company when 
he was a boy in the office of Wyckoff, Seamans & Bene 
dict, original sales agents for Remington typewriters, and 
remained with the Remington throughout the rest of his 
life. He was known for his unwavering truthfulness, dili- 
gence and loyalty, and became a friend of all who 
knew him, 

Mr. Dodman, until two years ago, was the middleman 
between the factory and the executive offices. Two years 
ago he took on the same duties between the foreign de 
partment and the factory. 

Office Appliances extends its profound sympathy to 
the bereaved family. 


4 


Charles B. Upham 
Charles B. Upham, president of The Diebold Safe & Lock 
Company, Canton, Ohio, passed away September 21. He 
had been in good health, and his demise was unexpected. 
Mr. Upham was over 70 years of age, and active in the 
management of his company. He is survived by his widow, 


and an adopted daughter. 


Mrs. L. F. Childs 
Mrs. L. F. Childs, wife of the head of S. D. Childs & Com- 
pany, Chicago, passed away at Chicago September 26. B« 
sides the sorrowing husband, Mrs. Childs is survived by a 


daughter, Mrs. Marjorie O. Van Arsdell. 
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Harry J. Mitchell 
The passing of Harry J. Mitchell, metropolitan salesman 
for the Underwood Typewriter Company, takes a veteran 
typewriter man from the field. He had been engaged with 


the company thirty-five years. 


Gleeson Murphy, Sr. 
Gleeson Murphy, Sr., president of the Murphy Chat 


Company, Owensboro, Ky., passed away August 29. 
>> - 


Master Engstrom Adorns Chicago 
Mr. and Mrs. H. Engstrom are the happy parents of a 
baby boy, born September 5. The father is connected with 
the Chicago sales staff of the L. C. Smith & Corona Type- 
writers, Inc. Many friends in the organization offered con- 


gratulations. 











(Sell them #2 


and trays when they 
substantial and 





When the need is for something inexpensive yet 
sturdy and serviceable in transfer cases, card 
trays and card index cabinets, you can conscien- 
tiously recommend Weis Fibre Board Trays, 
Cases and Cabinets. 


The Weis Fibre Board Line was developed to 
meet just such requirements. The items com- 
prising the line embody the strongest, most durable 
materials, and special constructional features that 
contribute to serviceability. A special method of 
re-enforcing the corners and edges is among these 
advanced features. 


The line carries the added inducement of low price 
and liberal profit margin. Produced by modern 
equipment in quantity, each item in the line is 
priced to enable you to meet the keenest compe- 
tition of direct-sellers and factory-owned branches. 


ee 


j 

Weis Fibre Board Card Index Trays, 
f : " > £ . : 
Nos. 35, 46, 58 and 69. No. 49 shown 


( at lower right hand corner. 















Go over your stock now and make up an order 
for some of these quick-selling profit-builders. 
Prices quoted in the following paragraphs are sub- 
ject to the usual discount to dealers. With your 
order we will send you direct mail circulars that 
will help you get the business. 


Fibre Board Card Index Trays: made of tough 
binders board, with black and white marble paper 
Corners and edges re-enforced with 
binders cloth. Equipped with dust-proof covers 
and adjustable steel follow-blocks. No. 35, for 
3x5 cards, $9.60 per dozen. No. 46, for 4x6 cards, 
$12.00 per dozen. No. 58, for 5x8 cards, $15.00 
per dozen. No. 69, for 6x9 cards, $18.00 per 
dozen. No. 49, for 4x9 papers, $16.80 per dozen 
Less regular dealer discounts. 


covering. 
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Have you a copy of our : 

latest catalog and price / 

list? If not, write at once j 

for a copy Your request t 

will not obligate you in the / 

least The legitimate re- j 

tail trade is more and more : 

looking to the Weis Cata- / 

log for its filing equipment j 

and filing supply needs. . 

Dealers appreciate the / 

Weis policy—no direct sales } 

no factory-owned branches. : 

/ 

/ 

' 

( 

f 

/ 

Weis Card Cab- j 
inets with Fibre i 
/ 

Board Drawers j 
Nos. 235, 435 : 
and 635. 
/ 

/ 
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ibre board cases 


ask for something 
inexpensive ~ ~ 





Wood Card Cabinets with Fibre Board Drawers: Fibre Board Transfer Cases: Made of strong bin- 
Cabinets are made of select hardwood, stained ders board, with corners and folds strongly re- 
natural. Drawers are made of tough fibre board enforced with binders cloth. Made in 20" and 24" 
with cloth re-enforced edges, and are fitted with depths, the latter depth holding entire contents of 
auto-locking steel follow-blocks. No. 235, with 2 vertical filedrawer. Black and white marble paper 
drawers for 3x5 cards, $3.20 each. No. 435, with covering. Packed in individual cartons, knocked 
4 drawers for 3x5 cards, $5.50 each. No. 635, with down and folded flat. No. 920, letter size 20" deep, 
6 drawers for 3x5 cards, $7.80 each. No. 246, two $22.20 per dozen. No. 940, letter size, 24" deep, 
drawers for 4x6 cards, $4.15 each—Less regular $26.40 perdozen. No. 930, legal cap size, 20" deep, 
dealer discounts. $27.00 per dozen. No. 950, legal cap size, 24" deep, 

oA ail i $30.00 per dozen. No. 915, invoice size, 20" deep, 
Fibre Board Vertical Letter Files: Made of heavy $22.20 per dozen—Less regular dealer discounts. 


binders board, with re-enforced corners and black 
and white marble paper coverings. LEach file 


equipped with set of 25 division A-Z guides and The Sluis Manufacturing 
compressor block. Shipped knocked down and sa 2 






folded flat in individual carton. No. 225, letter 162 Union Street - Monroe, Mich. 
i 29 9 7e : 29]e 
S1Ze, $22. 2U per doze n Less regu lar dealer New York:—A. H. Denny, Inc. Chicago:—Associated Stationers Supply Co 
discounts. 356 Broadway Quincy and Jefferson Sts. 
re mw” See ee ee ee le * 
j Free Fibre Board Display } 
j Cards for counter and window. ; 
. Imprinted circulars for out- 
{ going mail and packages ' 
gee sot all j , | 
Weis Fibre Board Vertical Transfer Cases, Nos. 940, 950 and 915. 
/ 
( 
| 
( 
( ot Weis Vertical Letter File No. 
/ W eis {Fibre Board Transfer Cases save space on your shelves. They are 225, a popular fibre board / 
}) shipped knocked down and flat in individual cartons. product. } 
l 
6 st ss se ~~ 




















ff Products that Save 
ime and Promote Efficiency 


Desk Trays—Nos. 122, 124, 128, 129 


These handy trays are made in keeping with the finest 
desk-making standards—worthy of a place on the most 
magnificent desk. The warp-proof bottoms are covered 
with green felt to protect the desk top. The corners 
are glued and locked to prevent splitting. Each tray is 
beautifully finished. Letter sizes in two heights; cap 
sizes in two heights. Quartered oak, genuine walnut 
and mahogany; also walnut and mahogany finished hard- 
wood and green enamel finished hardwood. 





Penpencilcliperaser Tray—No. 131 


This tray is made for use in the center drawer of the 
desk. It has compartments for pens, pins, paper clips, 
erasers, pencils, ete. Rounded bottoms facilitate re- 
moval of contents. 


Swinging Desk Stand—No. 5 


An easily-attached stand that swings and locks in any 


desired position. Green enamel metal frame with oak 
or walnut finished hardwood top. Preferred by steno- 
graphers. 


Account File—Nos. 222, 333 


Just the thing for keeping records of small accounts. 
Comes with oak base, filing arches and 500 4"x9" or 500 
54"x83%" stock printed statement sheets. 


Redi-Files—Nos. 132, 133, 134, 135, 136 


A handy container for everyday filing. Made with press- 
board and cloth covers, with plain or celluloided tabs. 
A-Z style with 16 pockets or 1-31 with 32 pockets. One 
size only: 11#"x10". Pressboard covered Redi-Files also 
made with blank tabs and 16 pockets. 


Stationery Tray—No. 130 


A sturdy hardwood tray that fits a side drawer of the 
desk and provides separate compartments for letterheads, 
invoice forms, carbon papers, etc. Size 315" x 93" x 21". 


Drop Lid Stationery Cabinet—No. 140 


A well-built wood cabinet with drop lid, mar-proof 
bottom, and compartments for letter, cap and invoice 
papers, long and short envelopes, and drawer for carbon 
papers and various desk accessories. 


Legal Blank Cabinet—No. $14 
A six-drawer cabinet that keeps stationery and legal 
blanks in perfect order. Also sturdy enough to use for 
storing electros, cuts, etc. Mar-proof bottom; combi- 


nation pulls and label holders; quartered oak or mahogany 
or walnut finished hardwood. 


The Weis Manufacturing Co. 


162 Union St. Monroe. Mich. 





Ask for Window and Counter Displays for the Above Items FREE 
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A ROYAL Portable ... Because the 
cheerful, warm Duotone colors 
never fail to win the enthusiastic ap- 


proval of women and young people. 


A Royal Portable . . . Because it is 
quieter, and simpler to operate. 
Learning to type is almost instantan- 
eous for the young boy and girl. 

A Royal Portable . .. Because it is 
obviously going to be used by at 
least three people. And that is where 
Royal's sturdy construction and life- 
time endurance is a really great ad- 
vantage. It can stand any amount of 


use and abuse and never show it! 


A Royal Portable... Because these 
discriminating, up-to-date people 
would feel dissatisfied with any port- 
able typewriter that did not have an 


equally graceful, modern dust-proof 


Which Portable Typewriter 
Should He Recommend ? 








design — and no other has, it is ex- 
clusive with Royal! 

A Royal Portable... Because many 
exclusive Royal mechanical features 
give it the precision, and steady, 
rhythmic touch of an office typewriter. 

A Royal Portable . . . Because it 
alone offers “Vogue”, the only style 
of type suitable and appropriate 
for the countless personal letters the 
family will enjoy typing day after 
day! 

A Royal Portable .. . Because its 


ROYAL 


TYPEWRITER COMPANY, 


71 





) 


many exclusive superiorities mark it 


as an advanced product and testify 
that the dealer who sells it is alert, 


progressive and up-to-date. 


A Royal Portable... Because every 
Royal sold means additional custo- 
mers. First, it satisfies the user and 
causes him to talk about it enthusi- 
astically. Second, it attracts the eye of 
visitors because of its beauty. Third, 
every letter written in “Vogue” type 
inspires the recipient with the desire 


to own a Royal Portable Typewriter. 


INC., NEW YORK CITY 


More than 2000 Royal Portable Dealers in the United States 


Royal 


ortahble 


YPEWRITERS 














DOES FEAR 
RETAIL 


Is fear one of the greatest causes of the business 
recession? We really believe that it is... the fear that 
someone else will get some of our volume . . . this 
causes cut price sales. 


Retail business is measured by merchandise units 
sold. On the unit basis, the business of 1931 Is near 
to that of 1929... and 1929 was fully 10% above 
a normal year. Therefore, figuring unit sales, busi- 
ness is not nearly as bad as many fear it is. We have 
heard so much of calamity that we fear it more than 
we feel it. 


Retail profits are showing a very great decline in 
some industries, but most of it is due to fear and 
the slaughtering of prices. If manufacturers and 
dealers had the courage to lose 15% of their volume 
and get their normal profit on the balance of 85%, 
we would have nothing to fear. Most any merchant 
can remain sound and lose 15% of his volume; yet 
few merchants can put the largest percentage of 
their volume in the cut price class without actual loss. 


What would happen in the fountain pen industry 
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DESTROY 
PROFITS? 


if each manufacturer and dealer were trying to cut 
under every other manufacturer the same as in the 
toothbrush and toothpaste industries? It would only 
be a short period until the entire industry would 
show a loss. It takes years to build a substantial home, 
but only a few hours to destroy it. 





In the last ten years, the fountain pen industry 
has been built on a very sound basis for the man- 
ufacturer and dealer and still has given the consumer 
the best value ever produced in the industry. We 
are extremely happy to note that most of the reli- 
able and sound-thinking dealers of the United States 
endorse our policy and that our business and unit 
sale is holding up remarkably well. However, it will 
take the combined effort of the sound-minded deal- 
ers in the industry to keep it from being destroyed. 


Your and our future prosperity depends on the 
making of a normal profit. Therefore, the future of 
this country depends on men of courage. We have 
great faith in our country, in our dealers, and in the 


future.W. A. Sheaffer Pen Co., Fort Madison, lowa. 














Are you selling 
for fun 
or for profit? 


e There is no profit in retailing portable 
typewriters at $46.50—unless you are 
running a department store and want 


to use typewriters for “leaders.” 


e But if you are not offering type- 
writers just to get people into your 
store, you should make your legitimate 


profit. 


@ The Barr-Morse Corporation believes 
that merchants who maintain service de- 
partments, carry parts and supplies, know 
how to sell typewriters and keep them 
sold, are the backbone of the type- 
writer industry. 


@ It seems good judgment to help these 
merchants make money, so they can 
stay in business. Therefore, Barr type- 
writers are sold only to established 
typewriter dealers—at wholesale prices 


which allow a liberal profit. 





BARR-MORSE 


CORPORATION 
174 Fifth Ave. New York 








OFFICE APPLIANCES 


Typewriters as Congressional Munitions 
Comments by Clinton W. Gilbert, a Wash- 
ington Correspondent, on the Use of the 
Typewriter by Congressmen in Keeping in 
Touch with Constituents. Reprinted by 
Courtesy of the Public Ledger, Philadelphia 


4 WAS talking the other day with ex-Senator A. Owsley 
Stanley, of Kentucky, about members of Congress who 
are persistent letter-writers to their constituents, and by 
that | mean the Senators and Representatives who seek to 
establish personal relations with most of the voters in their 
districts or states by writing letters to them, not merely 
the men who are punctilious about replying to all the let- 
ters they receive from the residents of their districts or 
states but the men who solicit letters from these residents 
in order to answer them and thus establish a personal con- 
nection with as many as possible. 

“This,” I said, “must be a comparatively recent art. 
What started it?” 


made writing easy 


“Why, the typewriter, I suppose. That 
In the old days of the more laborious 
hand-written letters any such extensive correspondence as 
some members conduct would have been impossible.” So 
here is a new explanation of the change that has taken 
place in the Senate; to wit, the typewriter. And when 
one stops to think of it, that mechanical aid to correspond- 
ence must have had a profound influence on public life. 

I do not know how far back the typewriter dates in its 
use among public men. Grover Cleveland used to write 
his letters as President with pen and ink in that precise 
hand of his. His successor, William McKinley, marveled 


at the industry of Cleveland, whom he admired for many 


, 
reasons. So it is perhaps safe to assume that the type- 
writer became important in the White House in the middle 
nineties. 

And perhaps it began to be somewhat generally used 
on the Hill at about the same time. Probably long presi- 
dential messages to Congress began with the typewriter. 
Any one looking back over presidential messages could 
probably spot the first one that was produced with the aid 
of a machine. But at first the typewriter was probably 
used only to put on paper necessary missives. It would 
take some time before its uses as a vote-getter were dis- 
covered. Now certain statesmen have the local papers 
searched for marriages, births and deaths, for the gradua- 
tion of children with honors at school or college, to find 
occasion for messages of congratulation or condolence. A 
really industrious cultivator of the garden of votes hardly 
sees a name in his state or district papers without writing 
an appropriate letter. Form letters such as those patent 
medicine venders have served the purpose. The secretary 
types them and the Senator or Representative signs them. 
And the result in votes is prodigious 

Who Was First Typewriter Senator? 

I don’t know who was the first typewriter statesman. 
The one who discovered that the typewriter might be used 
to win votes is lost in oblivion like other inventors of use- 
ful arts, such as the man who first found out what was 
inside an oyster shell. But many have profited by his in- 
vention. The direct primary would not have worked the 
havoc it has among statesmen if it hadn’t been aided and 
abetted by the typewriter. Vice-President Curtis, when 
he was in the Senate, was an assiduous cultivator of per- 
sonal relations with his constituents. He was said to have 
a card index of every voter in Kansas, containing not only 
names and addresses but also facts about the voters, their 
interests, their peculiarities, etc. It was supposed to make 
him invincible in Kansas. 

In the present Senate I suppose that Kenneth McKellar, 
f Tennessee, is the most industrious typewriter states- 
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| Lifetime Guaranty Bond : 


@ mechanssen of this Plexs Post bander is 
for life. In case of failure, return the to your 
ts authonzed to return st to us for prompt, 
free repaur or replacement of the operating 





This Feature Sells Binders 


Flexi-Post advantages in quicker operation, firmer hold 
on sheets, wider working space, and unlimited capacity 
are lifetime advantages. The Flexi-Post mechanism car- 


ries an unlimited guaranty. 


Your customer takes no chances. The Guaranty Bond 
protects him completely. It convinces the most con- 
servative buyer that Flexi-Post is a better binder—a 
better investment. It helps Flexi-Post Dealers sell 
against all competition—at a mighty satisfactory profit. 
Check into our Exclusive Franchise and Dealer Sales 


Plan. Mail the Coupon. 
STATIONERS LOOSE LEAF COMPANY, Milwaukee, Wis. 


—_ 
STATIONERS LOOSE LEAF CO., Dept. C-10, Milwaukee, Wis. Is 
my territory open for Flexi-Post? Send catalog and Dealer Sales Plan. 
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NEW IMPROVED 





EE.BeeLine 
ja, ee 
















Best folder stock 
now on the 


market 


3 pl 
Top nl Tab jj 
where the | 


Wins every test of 





wear, tear or 


strength 


TRIPLTOP FOLDERS 


Made of this improved stock 


— at the same 


old prices 


Wherever a wide variety of folders are sold or used, 
people will tell you that Tripltop Folders could not 
be improved, except by improving the folder stock 
AND NOW F. E. B. has done just that. 


All of our most careful tests indicate that the new 
F. E. B. folder stock is, literally, the very best folder 
stock on the market. We publish this announcement 
and invite your orders because the new stock (now 
used in Tripltop and other folders) has these out- 
standing qualifications: 
l The new F. E. B. folder stock is entirely 
* 
free from ground wood and other de- 
teriorating matter. 
2 It is highly refined stock of unusually 
. . 
strong fibre. 
3 It has surpassed all others in our me- 
. 


e , ear 
chanical tests for qualities indicated by 
tearing, wearing and bursting strength. 


A. It is more rigid—makes folders that 
* stand “heads up, at attention” through- 
out a longer period of service. 


5 This stock is pleasing to the eye, to the 

> . 

touch, and to the purchasing agent— 
better folders without increase in cost. 


And so we present this new material in the famous 
F. E. B. Tripltop Folder—triple strength where the 
wear comes—no extra weight or bulk—the folder 
with plain or colored tabs and tops that wear longer. 
Except for a very limited supply on hand, all the 
many varieties of Tripltop folders are now being 
manufactured from this new F. E. B. standard folder 


stock. 


Write for free sample of the new F. E. B. folder stock. 


Filing Equipment Bureau 


Manufacturers of the Widest Line of Filing Supplies in the World 


F. E. B. Building ie 


27 Melcher Street — 


Boston, Mass. 
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man. Probably no member of the upper house writes morc 
letters, or has more letters sent out from his office, than | 
Mr. McKellar does. 

unnoticed by him. 
club without receiving a letter of congratulations 
William J. 


to Senator 


No birthday, marriage or death goes 
No one makes a speech before a Rotary | 
Senator 
Harris, of Georgia, is probably a close second 
McKellar. Probably Dr. Copeland, of New 
the art, though his state is so 


York, is pretty good at 
large that any such thoroughness as used to characterize 
Mr. Curtis’ efforts is impossible for him. Ex-Senator 


Weller, of Maryland, used to be so busy writing letters 
for his constituents that he seldom 
This assiduity didn’t work in 


and running errands 
had time to be in his seat. 
for when his state wanted to go Democratic it 
faithful Weller 

would be 


his case, 
turned out the 

I don't 
senate of typewriter statesmen. 
There are various ways of keeping one’s 


have an entire 


like to 


But we probably 


know what it 


never 
will have one. 
head above water in politics, of which letter-writing is per- 
Senator Clark, of Arkansas, 
the 


haps not the most dignified. 
used to throw most of the letters 
waste basket unread, and he succeeded in staying in the 
Senate till he died. And there will always be Senators 
who will depend upon the reputation they can make in the 
The real typewriter Senator 


he received into 


senate to keep them there. 





is born and not made. 
———__—~<_ ——_ 
Signs of Returning Prosperity 

J. P. Ward, Sr., retiring president of the National Asso- 
ciation of Typewriter Dealers, brought chuckles to many 
f the members attending the annual convention at New 
York by distributing “Signs of Returning Prosperity.” 

Five hundred typewriter dealers were sent interrogatories asking them 
to note any indications of returning prosperity and some of their answers 
are tabulated as follows: 


Sixteen dealers report that when they 
ask for two gallons instead of one 


go to a gas station now they 


of bridge 


One woman dealer reported an improvement in the quality 
prizes, as very few are now furnishing prizes from five and ten cent 
stores 


Sixty-one dealers reported that they are again playing penny ante poker 

One dealer reported that he was talking to a street cleaner who stated 
that the cigar stubs are not nearly as short as they were during 1930 

Many dealers now carry a spare tire on the tire rack 

Seventeen dealers reported that the butcher no longer faints when they 
ask for sirloin steak. 

One hundred and twenty-one dealers report that they are 
their hair cut regularly 

One dealer reported that a preacher who formerly made his installment 
payments in pennies is now including a few nickels 

Sixty-one dealers reported that it is a little safer for their children to 
keep their savings bank around the house 

Thirty-seven dealers reported that the public is buying typewriters in 
typewriter stores again 

Seventy-six dealers reported that their wives have ordered the milkman 
to leave cream again 

One Paris, France, dealer reported that business is improving as the 
gigolos are no longer dancing with each other 

One dealer who also handles stationery and office supplies 
that he has been doing a good business in selling red ink 

One wholesaler reported that one dealer actually sent cash 
order for one machine 

Thirteen dealers reported that they now carry two machines on their 
shelves instead of one 

One dealer reported that he is now able to get $43.50 for a new port 


now getting 


reported 


with an 





able instead of $42.50 
This should convince dealers that there is a definite 
change in basic conditions which should mean better busi- | 


—_—__—~<—___—_ 


Roberts’ “Office Shoppers News” 

The F. W. Roberts Company, 1214 Huron Road, Cleve- 
land, Ohio, has instituted a monthly house organ, Office 
Shoppers News. This is typical of the modern house 
Organ which mixes merchandising talks with apt humor 
The whimsical slant is well typified 


ness and more of it. | 
| 
| 


and peppy persiflage. 
by a paragraph about “Ribbons for Your Typewriter.” It 
said: “Whether you buy a tire for your auto or a ribbon 
for your typewriter, be sure that long staple cotton has 
been used in the manufacture of the fabric, for it will | 
Stand more punishment and give better wear.” Which 
should lead the stenographer to look for increased mileage | 
from the inked ribbon that travels smoothly to and fro | 
between the guides on her typewriter. 
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CHECK with your 


corner druggist 
on this! 


His prescription department is in the 

rear of the store. His flea powders are 

under the counter. BUT not his long- 
profit items! 

They’re out in front where no one can miss 
them. Why? Because that’s the way to make money. 

It’s the way for you to make money, too! Get 
your Rand M€Nally Atlases, those big profit 
producers, out front. 

Let them sell themselves direct! 
ference it makes in turnover! 

Daily-newspapers, with vivid stories of far-away 
places, are making hundreds of new. prospects for 
Rand MCNally Atlases. All it takes in many cases is 
one good display, to turn a prospect into a buyer. 

Rand MCNally Atlases are the standard. Every- 
one knows them through their impressive national 
advertising. 

Put in a display of Rand MC¢Nally Atlases to- 
day. The price range is attractive. Stocks can 
be completed quickly through your jobber, or 
direct. 


RAND MSNALLY & GomMIPANY 


Dept. T-10 
536 S. Clark St. 
Chicago 


See the dif- 


559 Mission St. 
San Francisco 


270 Madison Ave. 
New York 
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NORWALK 


HOTCHKISS 


(TRADE MARK) 





Hotchkiss No. 1A Model 


Since Hotchkiss introduced the new improved 
Wire Machines on January Ist, 1931, incor- 
porating FOOL-PROOF and CLOG-PROOF 
features, not one machine has been returned 
on account of clogging although thousands 
areinuse. This improvement is the outstanding 
achievement in the history of the stapling ma- 
chine industry. Model 1A holds 210 staples, 
weighs 2 pounds and has a reach of 4% inches. 


The New Model 2A is 
identical in appearance 
and performance to the 
No. 1A, differing only 
inthe holding capacity, 
which is 105 staples; in 
the reach, 244 inches; 
and in the weight, 1% 
pounds. 





Hotchkiss No. 2A Model 


The No. | Regular 
Machine is aptly called 
the Universal Model and 
is one of the most con- 
venient desk appliances 
ever offered. It holds a 
strip of 25 flat, bright 
steel staples, weighs 14 
pounds and has a reach 
of 2 inches 





Hotchkiss No. ] Model 





Always stress to your customers the importance of 
using genuine Hotchkiss Staples 








HESE are but three of the many 

HOTCHKISS models which have always 
been distributed through legitimate office 
supply dealers. They are recognized as the 
STANDARD LINE in the stationery trade, 
not just as paper fasteners, but as Staplers 
of quality, impressiveness and character. 


Made by the world’s oldest and largest manu- 
facturers of Stapling Machines and Staples 


THE HOTCHKISS SALES COMPANY 
CONNECTICUT, U. S. A. 


Sole Domestic and Foreign Distributors 
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Tangora Joins Underwood Sales at Chicago 

Albert Tangora, world’s champion typist 1923, 1924, 1925 
and 1928, has joined the Chicago sales organization of the 
Underwood Typewriter Company. He will specialize in 
sales to educational institutions, business colleges and pri- 
vate schools. Mr. Tangora’s official record is 132 net five- 
stroke words per minute for one hour. This speed, with 
accuracy, is the basis of his demonstrations before schools, 
showing rhythmic writing at a high rate. 





ALBERT TANGORA 


Mr. Tangora has traveled for the Underwood Typewriter 
Company the past twelve or thirteen years, demonstrating 
in schools throughout the United States. His understand- 
ing of the problems of the beginning typist permits him to 
work up to speed without confusing his audience, pitched 
to unusual interest in seeing the speed with which nimble 
fingers and an adequate mechanism can get high produc- 
tion from a typewriting machine. 

Mr. Tangora has been a frequent visitor in the past to 
the Chicago organization, and met with a sympathetic re- 
ception when he moved from the east to Chicago. 

—— 
Fine Furniture Concerns Join in Distribution 

A consolidation of The Robert W. Irwin Company, 
Grand Rapids, Mich., and the Cooper-Williams Company, 
Boston, Mass., brings the production and distribution of 
fine furniture lines together. Robert W. Irwin, president 
of the Robert W. Irwin Company, is the directing head. 
The eastern factory will continue its designing and oper- 
ating staff, and its name will be continued. 

J. Stuart Clingman, vice-president and chief designer of 
the Irwin company, will continue his work as before, and 
the designing, research and production chiefs will retain 
their posts. One result of the consolidation is that all 
Irwin products will be displayed in conjunction with the 
Cooper-Williams displays at 383 Madison avenue, New 
York, and 495 Albany street, Boston. The Cooper-Wil- 
liams lines will share the Irwin display rooms at Grand 
Rapids, Detroit, Chicago and Milwaukee. 

a 
Officers Elected by Canadian Organization 

The Booksellers & Stationers Association of Canada held 
its annual meeting at Hamilton, Ont. The following offi- 
cers and members of the executive committee were chosen: 
Roy Britnell, president, Toronto; M. L. Adams, first vice- 
president, London; E. L. Ireland, second vice-president, 
Owen Sound; Executive Committee—F. Cloke, Hamilton; 
L. F. Beattie, St. Catharines; F. H. Chapple, Guelph; 
George Copeland, Windsor; R. G. Fry, Toronto; A. H. 
Jarvis, Ottawa; Wendell Holmes, London; Lester Turnbull, 
Hamilton; Wm. Tyrrell, Toronto; J. C. Jaimet, Kitchener. 
F. I. Weaver, Toronto, was elected secretary-treasurer. 
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N ow...quality carbon paper 
that sells on BEAUTY 


[00... 











Convenient carbon removal method . . . protective Cello- 
phane covering... give you two additional selling points 


ACH sheet of Carter’s Mid- 
night Carbon Paper carries 
on the back an 


sign, representing the sky at mid- 


artistic de- 


night. Dealers say this unusual 
“beauty” touch helps make sales! 
And when your customers test this car- 
bon, they'll buy it and keep on buying 


it. The best materials obtainable com- 


Carter’ 


bined with modern manufacturing 
methods assure long wear and repeated 
clear impressions without heavy pound- 
ing of the typewriter. No smudging. 
The distinctive ‘Midnight’ design is 
carried out effectively in the packaging. 
Cellophane wrapping gives a final 
touch of crisp clean attractiveness. 

A finger tab punched in the bottom of 
the box permits pressing folders up- 
ward—facilitating greatly removal of 
carbon sheets. 


S MIDNIGHT CARBON PAPER 


Obtainable in black standard weight, 
finish for Type-bar and Noiseless ma- 
chines. Carter's Midnight Carbon 
Paper meets all requirements for a 
standard weight carbon. 

Make your profits easier to get by fea- 
turing the carbon that combines highest 
quality with eye-appeal. Let us send 
you a sample order of a dozen boxes! 
The Carter's Ink Company, Boston, 
Chicago, New York, Montreal. 
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When Sickness Means Opportunity 


By Beulah Weldon Burhoe 

Alberto had been told that he would have to spend one 
year and possibly two in the tuberculosis sanatorium. He 
had been told, too, that he could never return to his old job 
of sheet metal working. He was worried. He knew that 
the mother’s pension allowance would take care of his wife 
and his three children during the time that he would have 
to stay in the sanatorium, but he did not know how to face 
a future in which he could not work at his old trade. Dur- 
ing the ten years that Alberto had lived in this country he 
had worked very hard and he had had little time to spend 
in study. Little progress had been made in English be- 
yond an ability to make himself understood. 

After he had been in the sanatorium a short time the doc- 
tor told him that he was getting along so well he could 
have the privileges of attending a class in English. He 
was delighted. He beamed. In broken English he ex- 
plained that in his trade there were two kinds of jobs: 
putting up the metal and “making the pictures on the blue 
paper.” He said he knew how to make the pictures but 
that the boss would not let him draw because he “could no 
spick.” 

For six months now Alberto has been a faithful pupil and 
has made such progress that he speaks quite good English. 
He will probably be able to leave the hospital in about 
three months. The local tuberculosis association is mak- 
ing arrangements to provide a short course in making 
drawings for blue prints. Alberto will then be equipped to 
take a job in which he can use all the knowledge gained in 
his trade and which will be suited to his physical disability. 
He is no longer worried. His physician believes that im- 
provement has been hastened because of his confidence in 
the future. 

All over the country there is a steadily increasing inter- 
est in providing instruction to those who are spending long 
As the toll of tubercu- 
losis is heaviest during the wage-earning period of life— 
the disease still heads the list of deaths between eighteen 
and forty-five—it is essential for patients to obtain jobs 
that are safe for them after leaving sanatoria for their 
homes. At the present time there are over fifty sanatoria 
where classes are held for adults. The courses range all 
the way from instruction to mothers in the conduct of their 
households and the training of their children, to courses in 
high school and college subjects. Typing and shorthand 


months in tuberculosis sanatoria. 


are very popular studies. 

The local tuberculosis associations, supported entirely 
through the sale of Christmas seals, are promoting this 
educational movement so that the months of illness can be 
changed from a time of boredom to a period of oppor- 
tunity. The patient discharged from the tuberculosis sana- 
torium will not only be improved in health, but improved 
in ability. The Christmas seal is helping to make up the 
handicap of sickness by providing a chance to acquire 
greater skill. 


abe ——— 


Air Mail a Vital Link with Latin America 

The Latin American air mail service of United States 
lines covers seventy per cent of the 80,000 miles flown 
weekly on scheduled routes twice a week or oftener. A de- 
mand for more frequent service includes stepping up the 
service to Rio de Janeiro and Santos to twice a week. The 
National Foreign Trade Council, India House, New York, 
N. Y., has published a pamphlet, “Our Air Service a Vital 
Link with Latin America,” in which the accomplishments 
of the air service to Central and South America are ex- 
plained. 








Handles ALL 
Office Numbering 


for $7.0 5 Wheel 


Model 110 
(Retail Price) 
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6 Wheel, 
Model 111 


Retails for 


$8.50 


pp” 


Now you need stock only one number- 
ing machine to satisfy all your cus- 
tomers who are looking for the best 


VALUE—QUALITY— UTILITY 


Write for latest discount sheet and see 
for yourself that it pays to concentrate 
your buying on the American Line. 


AMERICAN 


Machine Company 


224 Shepherd Ave. BROOKLYN, N. Y. 
BRANCHES — CHICAGO — LOSANGELES — LONDON 























Neglected Opportunities 


for Profits 


The experience of smart dealers proves 
that 68% of the offices which have pencil 
sharpeners that have been in use for one 


year or more will READILY BUY new 


ones. 


While the average life of an 


APSCO 


Automatic Pencil Sharpener is con- 
siderably greater than this, the modern 
well equipped office does not expect its 
equipment to “‘last forever.” 


So, it's an easy matter to make Pencil 
Sharpener replacements—that's why the 
live stationers are going out and getting 


orders for APSCO MODELS. 


Sell a GIANT to the office that has had 
a CHICAGO. 


Sell a STAR to a GIANT user. 


Sell a DEXTER or DANDY to the office 
that wants the best Pencil Sharpener it is 
possible to produce. 


Automatic Pencil Sharpener Co. 
ILLINOIS 


CHICAGO 
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Nation’s Leaders in Tribute 

To George W. Todd and Libanus M. Todd, the brothers 
who founded the business which has grown to be The 
Todd Company, Rochester, N. Y., has come a fitting trib- 
ute. Thirty-two years ago they developed the first prac- 
tical checkwriter, a struggling business which has become 
an important industry. This industry has grown out of 
the early efforts of these two men, who are now turaing 
the guidance of their business over to other minds and 
hands, 

The story of the tribute is an interesting one, outstand- 
ing in its mixture of personal sentiment and businesslike 
demonstrations of esteem. Expressions of good will, con- 
gratulation and promise to carry on, have been backed by 
performance. This took the form of special effort on the 
part of every man and woman in the employ of The Todd 
Company. During a period of ten weeks new efficiency 
was accomplished in every greater punc- 
tuality, reduction of errors, lowering of costs and improved 


department 








MEMORY BOOK DEDICATED TO FOUNDERS OF TODD BUSINESS 
co-operation between every individual and department. 
Sales representatives made more calls, sold more machines 
and gave better service to their customers. Suggestions 
for the improvement of products and methods showed a 
sincerity of purpose rare in any organization. 

Scores of leaders in business, government and finance 
have written Libanus M. Todd, former president, and 
George W. Todd, former treasurer of the company, ex- 
tending their personal congratulations and felicitations. 
Chese included President Herbert Hoover, former Presi- 
dent Calvin Coolidge, Governor Franklin D. Roosevelt, 
Senator Simon D. Fess of Ohio, George Eastman of Roch- 
ester, N. Y., L. A. Downs, president of the Illinois Central 
Railroad; Chas. L. Mitchell, president of the National City 
Bank, and many others who were represented in the 
sheaves of letters commemorating the retirement of the 
founders of The Todd Company. 

Events like this, with its interjection of human senti- 
ment, do much to relieve a busy world of its stigma of 
hard commercialism. On a huge bronze tablet to be 
erected in the offices of The Todd Company will be a last- 
ing commemoration of this unusual tribute. It will express 
the combined sentiment of all Todd employees, and bear 
the names of those who have made outstanding achieve- 
ment. Two huge volumes, containing letters which have 
become treasured possessions of these two men, are graphic 
evidence of what they have accomplished. 

The new officers of The Todd Company are Walter L 
Todd, president; George L. Todd, vice-president; Wallace 
I. Miller, treasurer; Charles E. Bradford, secretary. 


ntiiaiatieammis 
U. S. Consulate at Puerto Cabezas 
The United States Department of State has announced 
the establishment of a consular office at Puerto Cabezas, 
Nicaragua. 
The American consulate at Dekar, Senegal, West Africa, 
will be closed shortly. 











OCTOBER, 1931 93 














Better Index labs 


Index Cverything ~ Hide Nothing 


e Globe-Wernicke Utility Index Tabs are made entirely of celluloid. No cloth or 
paper skirt is used. They hide nothing, so they can be used on cards or sheets where 
the data extends close to the edge. 100°% visibility. 

e Utility Index Tabs have a perfected adhesive which is applied direct to the celluloid. 
When remoistened and affixed to the sheet, it possesses unusual adhesive qualities. 
It won’t pull off. 








e Three types as illustrated above—Strip Type, Indexed Type and Shield Type. 
Green, blue, yellow and clear celluloid. 

e The Strip Type is adjustable for three projections—!,", 4g” and 4". You no longer 
need carry in stock three different sizes to obtain various tab projections. The same 
strip provides 3 different projections. 

e To help you sell Utility Index Tabs, we are supplying without cost the finest dis- 
play case ever designed. It is made of genuine walnut and is as beautifully finished 
as your finest store fixture. Within the case is space for a generous supply of stock. 
e The opening of the school year greatly increases the demand for Index Tabs. Offer 
your customers the best obtainable—Globe-Wernicke Utility Index Tabs. Write 
today for complete information. 


THE GLOBE-W ERNICKE C6O., Cincinnati 


Export Division: Canadian Representatives: 
30 Church St... New York Preston-Noelting, Stratford, Ontarie 
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Dipaday Desk Set—Pen 
adjustable to any posi- 
tion; socket adjustable; 
many beautiful styles 
and color combinations. 





Seng busch Seip- 
Closing lukstand 
— Air-tight; non- 
evaporating; sup- 
plies clean fresh 
ink to the pen. 


Order now! 
the holidays 


—— ave coming! 


Ideal Sanitary Check your stock now. Fill your 


| Moistener —For 
finger moisten- 


ofhce user will stock with the complete line of items 


wy last a lifetime. 
which sell month in and month out 





No-Over-F/o Sponge Cup 
—Just what the name 
inp Sen inner chamber 
takes care of overflow; im 
white, green and brown 
porcelain and maroon 
and green composition. 








— the always popular, always prof- 


itable Sengbusch line. 


Sengbusch 


SELF-CLOSING INKSTAND CO. 
1015 Sengbusch Bldg. Milwaukee, Wis. 





Kleradesk — A 
place for every 
paper and every 
paper in its place. 
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Moveable Ballast Tests Steel Desk 


The elephant rates as one of Nature’s most cautious 
animals. In the old days of the wagon circus, many an 
elephant has balked at crossing a bridge, which his innate 
sense of engineering told him was unable to support his 
weight, and voiced his objections by much trumpeting if 
urged to take a chance. The only alternative then was for 
the trainer to walk him through the stream, or make a 
long detour to another bridge if the water was deep. 





“MABEL” LOOKED AT THE ‘‘G-F” LABEL AND CLIMBED ABOARD 


When “Mabel,” educated elephant of the J. O. Knight 
Company, which showed at Youngstown, Ohio, last sum- 
mer, was asked by her trainer to stand on top of a stock 
1600 Line “G-F Allsteel’” desk, and “see if she could break 
it,” there was no hesitancy on the part of this 3,000 pound 
pachyderm. Only momentarily did she pause, cast an ap- 
proving eye at its physical makeup, run her trunk over its 
linoleum top, and then climbed aboard. 

The trainer asked her to move her rear feet slightly so 


as to bring her great weight more nearly to the center of 


the desk, where desks are said to be weakest. “Mabel” 
obliged, and placed her hind feet squarely over the knee 
space. Then, as if this were not sufficient test, the trainer 
ordered her to stand on two feet, thus concentrating her 
weight still more. Engineers noted no deflection. Spec- 
tators found no binding drawers. Then the cameraman 
squeezed the bulb, and here you are. 
mengiiipgenaine 

Commercial Courses in Chicago Public School 

Che commercial continuation school of the Chicago pub- 
lic school system, 607 Plymouth court, has announced 
commercial courses for men and women of all ages. The 
courses include shorthand (beginning and advanced), pub- 
lic speaking, salesmanship, mimeographing, multigraphing, 
dictation practice, business letter writing, machine calcu- 
lation, business arithmetic, secretarial course, filing, type- 
writing, penmanship, dictaphone training, accounting; spe- 
cial courses in dressmaking, millinery, remodeling, weav- 
ing, cooking, nutrition, special diet planning, and other 
practical courses for the homemaker. 

The continuation school also offers a free postgraduate 
course, covering six months, in accounting, secretarial 
training, filing, shorthand and typewriting, and salesman- 
ship. Short unit courses for commercial graduates are 
given in speed dictation, comptometry, mimeographing, 
multigraphing, filing, business methods and management. 












Full Telescope Cover for | 
Perfect Sealing 
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perrwu say 
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Prevent 


Cutting Opening | 


Body Correct Height 





For Easy Ribbon Removal 
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MODERN PACKAGE 


for 


“M & M” Typewriter 
Ribbons 


which have given satisfaction for over forty 
om packed in the famous old style Yellow 


ound Box (trademark Reg. U. S. Pat. Office). | 


Introducing a New | 
| 








A [ull telescope cover, making a more 


Special Features: 
perfect sealed air-tight box. | 


A box body with rolled edge to pre- 
vent cutting the fingers, and con- 
structed so that the ribbon projects | 
for easy removal. | 


A more attractive package of modern- l 
istic design, to assist in breaking / 
down sales resistance. | 


| 
Stationers who are featuring ‘"M & M" Ribbons | 
will be delighted with the attractive appearance | 
of the New Box, particularly as the general | 
ene style and color scheme have been re- |} 
tained. Every possible improvement has been [ 
added to make the New "M & M" Ribbon Box | 


more serviceable and satisfactory to the user. 


Dealers who are not familiar with the reputation | 
and superior quality of “"M & M" Ribbons are | 
invited to write for complete information. 


MITTAG & VOLGER, Inc. | 
Principal Office & Factories i 
PARK RIDGE, N. J. 
AGENCIES throughout the World 
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SOMETHING 


NEW! 


The AMES 
Flexible PLATENS 


t 


/ 


1S 


ANY years of costly experimental work en- 

ables us to announce a new platen of per- 
fection, developed by the Manhattan Rubber Mfg 
Co. of Passaic, N. J. 


The illustrations clearly demonstrate the wonder- 
ful flexibility of this new compound, which, due 
to toughness rather than degrees of hardness, has 
the following distinctive features: 


THIS PLATEN IS SOFT ENOUGH to pro- 
duce perfect type impressions, materially increases 
ribbon life, improves paper feed, prevents type 


wear. 


IT IS ALSO HARD ENOUGH to produce 
better and more carbon copies, making brick-hard 
or brass platens unnecessary. Does not emboss 
paper. Perfect stencils are cut without special care. 

The price of this platen is only 10% higher— 
just enough to cover the increased material cost. 

Ames Flexible Platens are available for all 
makes of machines and in all sizes. 





AMES SUPPL:Y 
COMPANY 


564-572 W. Randolph St., Chicago 


Branch Office and Export Dept., Branch Office, 
50 Lispenard St., New York 583 Market St., San Francisco 
Great Britain Office: Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 
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Higgins Company Commends Strathmore Stock 
Strathmorean (Strathmore Paper Company)] The men 
all along the line who contribute to the making of our 
artists’ papers and boards on Machines Nos. 1 and 2 in 
West Springfield can give themselves a pat on the back, 
as a result of a letter received from Charles M. Higgins & 
Company, Inc., Brooklyn, N. \ 

Che letter is written by Tracy Higgins, president, who 
says ‘ 

“We are pleased to inform you that our traveling rep 
resentative, Harry Tehan, brought to us one of your inter- 
esting folders enclosing samples and printed matter re- 
lating to your artists’ papers and board. 

‘We have made some tests with our inks on these sam- 
ples and find that your drawing board takes Higgins’ draw- 
ing inks perfectly. 

“You may be interested to know that in the future when 
our numerous correspondents write us with reference to 
the use of inks on artists’ papers and board, we shall be 
pleased to recommend the Strathmore products. 

“Heretofore we have not usually recommended any par- 
ticular artists’ board, but the surface of yours takes ink so 
well that we are glad to recommend it. 

“For many years the only drawing paper and tracing 
cloth we have recommended are Whatman’s papers and 
Imperial cloth, but we shall now be pleased to add your 
Illustration Board to this list.” 

his is certainly a very fine tribute to the way in which 


these papers are made. 
—__—____ 
Pencil Cartel to be Established in Switzerland 


Commerce Reports] An agreement was reached re- 
cently between A. W. Faber Bleistiftfabrik A. G., of Stein, 
near Nurmberg, Bleistiftfabrik vorm Johann Faber A. G., 
of Nurmberg, and Ko:. --Noor Bleistiftfabrik L. & C. 
Hardtmuth of Budweiss (Czechoslovakia) for the exploita- 
tion of their sales organizations and uniform management 
of all their undertakings. The interests of the new com- 
bine, which extend to all parts of the world, will be han- 
dled by a holding company with headquarters in Switzer- 
land, for which a capital of 25,000,000 francs is provided. 
[Through this new organization foreign interests of the 


merged firms will also be put on a mutual co-operative 


basis. 

rhe three firms will retain their independence, so that 
the characteristics of their different products will be main- 
tained. Their total production capacity is estimated at 


about 4,000,000 gross of all kinds of pencils per annum. 
It is reported that the two German firms export about 
eighty per cent of their total product. In addition, the new 
combine manufactures large quantities of other stationery 
supplies. The products of the different factories of this 
cartel will be rationalized and adapted to each other, and 
all purchases and sales will be made together, combined 


with advertising. 
<o__ —— 


Trade Body Stops Misbranding Ribbons 

By stipulation the Federal Trade Commission has 
stopped the practice of an unnamed manufacturer of office 
supplies from branding or advertising typewriter ribbons 
as “Silk.” so as to deceive users into believing that the 
fabric used is a product of the silkworm cocoon. The 
practice of the commission has been changed from the 
former routine, which published the complaint against the 
offender and gave his name. Now the action is given no 
publicity, until the outcome of the case has been settled. 

Friends of The Ault & Wiborg Company will appreciate 
the action of the commission, which eliminates a form of 
competition for the genuine silk inked ribbons produced 


by that organization. 
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How much does checking of 


gure work cost your business? 


The New Noiseless Monroe is 
quiet beyond belief. Its speed is 
more than six revolutions per 
second. Conveniently small and 
handy—it weighs 20 to 25 pounds 
less than other keyboard calcu- 
lating machines of like capacity. a 


Votes 2, ] 
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MONRO} f 


This amazing new Monroe cuts out the cost of check- 
ing and rechecking figures for accuracy. It shows 


eo) 


“Spot-Proot” of the first-time accuracy of each step 
in every problem. Proved figures need no checking. 


GOOD calculating machine is nothing new—but a 

calculating machine that at one fell swoop can cut 
out all the cost and drudgery of checking and recheck- 
ing figures for accuracy, is new. It makes any business 
man sit up and take notice. 

The New Noiseless Monroe does just that. It shows 
“Spot-Proof” of the accuracy of each step in figuring, 
as it is done; from the original entry of the figures on 
the keyboard through all intermediate steps to the final 
answer. “Spot-Proof” eliminates checking because 
proved figures need no checking. 

This new Monroe “Spot-Proof” of first-time accuracy 
applies to every kind of business figuring from simple 
addition to the most elaborate proration or statistical 
problem. 

“Spot-Proof” of first-time accuracy is accomplished 
by new accumulator dials—negative and positive, new 
half-cent and split dials, new keyboard construction, 
new clearance and shift—all features that save count- 
less, costly steps—they make it the greatest advance in 


calculating machines since the first Monroe machine 
was invented. 

To see on your own figures how “Spot-Proof” of first- 
time accuracy and the other new Monroe features can 
save you money, call your nearest Monroe representa- 
tive, or write direct to Orange, New Jersey. 


The New Noiseless 


MONROE 


HIGH SPEED ADDING-CALCULATOR 
“The Machine for Every Desk 


We have prepared an interesting pamphlet, “ Spot-Proof 
of First-Time Accuracy”, which gives detailed explana- 
tions and examples of how checking costs are elimi- 
nated, and of the other economies effected by this 
revolutionary new Monroe. Your copy will be sent 
you promptly on receipt of the coupon below. 





Monroe Calculating Machine Company, Inc., Orange, New Jersey: Please send me a copy of “Spot-Proof of First-Time Accuracy”. 


Name 2 Address Re ee 








OFFICE APPLIANCES 





pease HOUSES which have 


need for fine appearing offices can 
o 


make good use of the beautiful Cam- 
bridge suite, in use in the oflices of 
the Northwestern Bell Telephone 
Company at Cedar Rapids, Towa. 


The furniture lines are dignified, hand- 
some and correct — thus the ensemble 
gives an appearance that is inspiring and 
distinctive. This is the type of office 


furniture that is selling. 


a. 





WRITE REGARDING REPRESENTATION — THE LEOPOLD COMPANY, BURLINGTON, IOWA 
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SALMAGUNODI 


The Field in Retrospect 





Paragraphic Bits About the Office Equip- 
ment and Supply Activities of the United 
States in Years Past 





{From The American Stationer, October, 1881—Absorbed by Office 
Fifty Years Ago 

formerly with the Methodist Book Concern 

had joined W. H. Curry, 


& Company 


Appliances] 

H. Clay, 
at Cincinnati, 
Clay 


he Cyclostyle had been introduced as an improvement 


the style becoming 
Curry, 


in stencil duplicating processes. 
A stenographic writing 
Brown & Hi 
Buxton & Skinner, St. 
building, which was already inadequate for the business. 
William F. Murphy's Sons, 509 Chestnut Phila- 
delphia, had suffered a fire loss estimated at about 
$38,000. 


machine had been introduced at 
land. 
Louis, had moved in July to a new 


Chicago by 


street, 
Penna., 
to the stationers 
today. The editor was asked to locate 
of Ward's “Diamond Point” 
The development of Kentucky walnut for the market was 


Imprint pens were a source of trouble 


in 1881, 
the manufacturer 


as they are 


pens. 


dependent on improvement in river transportation, it being 
difficult to get logs to the market. 


Processed caoutchouc received the name of “rubber,” as 


it proved an effective substitute for bread crumbs in erasing 
or rubbing out pencil marks. 
{From The American Stationer, October, 1906—Absorbed by Office 


Twenty-five Years Ago 


Appliances ] 


‘he L. E. Waterman Company had opened new coast 
headquarters at 743 Market street, San Francisco. 
The Thorp & Martin Company, Boston, had acquired 


the Pemberton Law Supply Company, a legal blank busi- 
ness. 
L. C. Smith & Bros. Typewriter Company had been 


were L. C. Smith, W. L 
Smith, Ralph C. 


chartered; the 
Smith, C. M 
Frank A. 
Moulded slate pencils were displacing the sawn variety; 
produced 25,000,000 moulded pencils in 1905. 
Miller Loose Leaf Company had been char- 
Louis, incorporated by H. C. Miller, 


incorporators 
Smith, H. W 


Kuntz. 


Busser and 


one factory 
The H. C. 


tered in St. Milwau- 


kee, and A. B. Skinner, W. J. Kennedy and J. H. Kerr, the 
three latter of St. Louis. 

The Austin Book Store, Austin, Texas, had changed its 
name to Tobin's Book Store. 

John F. Cordes, the inventor of the aluminum sheet 
holder for loose leaf records, had passed away at Chicago 
[From Office Appliances, October, 1916] 

Fifteen Years Ago 


George S. Parker, president of The Parker Pen Com- 


pany, was the subject of the frontispiece. 

The American Association of Office Appliance Manu- 
facturers had been organized at Chicago during the busi- 
ness show. 

The Graham-Chisholm Company, formerly at 63 Cliff 
street, New York, N. Y., had moved to 9-15 Murray street. 


P. N. Sea had associated himself with the Sundstrand 
Adding Machine Company at Chicago. 

The Shaw-Walker Company had completed an extensive 
addition to its factory at Muskegon, Mich. 

SEE 
Trend in Cuban Imports of Typewriters 

Reports.] Despite the severe economic de- 
pression obtaining, the demand for typewriters in Cuba 
was well maintained until 1930, when imports showed a de- 


Commerce 


cline of more than fifty per cent as compared with the aver- 


age of three previous years. The United States was the 
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black caps stamped on top with 
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“CASTELL” Thin Leads are un- 
matched in brilliancy of color, firm- 
ness and smoothness. 

100 per cent. accuracy in diameter 
and non-crumbling composition 
prevent clogging of mechanical 
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leading supplier, imports from that country being valued 
at $218,938 in 1927; $233,307 in 1928; $130,016 in 1929; and 
$113,993 in 1930. 

During 1928 and 1929 the total imports of standard ma- 
chines exceeded imports of portables by slightly more than 
forty per cent, while in 1930 imports of portable machines 
amounted to seventy-five per cent of the total. Imports of 
rebuilt and used machines have varied slightly during the 
past three years, but have not exceeded 175 units for any 
one year 

- o> — 
Spoofing the Navy’s Inked Ribbons 
(‘The Once Over’’ in Chicago Daily News] 

(‘In the interests of economy Secretary of the Navy Adams has issued 

orders that no new typewriter ribbons be issued to navy department per 


sonnel. Old ribbons must be reinked. It is hoped a saving of $800 a year 
will result.”"——News item.) 


I understand that the way the navy department has been 
squandering typewriter ribbons is scandalous. Reports 
that naval workers think nothing of putting in a new rib- 
bon the minute the ink on the old one gets dim have long 
been current in Washington. This may have been excus- 
able in boom times, but it has remained for you to put a 
stop to this wild extravagance and bring to the public mind 
a realization of what could be saved each fiscal year if 
every man, woman and child would have his or her type 
writer ribbons reconditioned and reserviced instead of 
spending fifty cents for a new one every year or so, 

A lot of people will say that $800 a year isn’t much for 
the navy to save in typewriter ribbons, but that mucl) 
money put away at compound interest for two or three 
hundred years would build a battle ship. In time the 
United States could have a fleet representing the money 
saved by reinking typewriter ribbons. It could be called 
the “Old Ribbons Flotilla.” 

| hope the war department and all the other Washing- 
ton bureaus will follow your lead, particularly the state de- 
partment. If the navy department can save $800 a year 
by reinking ribbons surely the state department, which 
consumes several hundred miles of ribbons a day, could 
save many times that sum. I suppose that after a stenog- 
rapher has typed some of those hot state department ulti- 
matums the ribbon is pretty well tattered and torn, but 
there is no reason why it should not be patched, mended 
and made to serve in another crisis. 

Writing notes on both sides of the paper is a good thing 
in times like these, too, and have you ever thought of send- 
ing short lead pencils out to be spliced? A lot of money 
can be saved also by having rubber erasers retipped, blot- 
ters resurfaced and cracked glue pots vulcanized. There 
is a company, too, that will now take old and battered 
drinking cups out of waste baskets, reshape them and make 
them as good as new. 

— i —- 
The Pesky Digit 

Indianapolis News.] An Indianapolis school teacher re- 
ceived a portable typewriter for her birthday from her 
father. She started to write an important business letter 
but couldn’t find the figure 1 on the keyboard and finally 
gave up in disgust. On her next trip downtown a day or 
so later she went to the typewriter shop and told them her 
trouble. They explained how the lower case “L” is used 
in place of the figure 1. 

But she did not explain to them she waited from August 
1 until August 2 to write the letter. 

eH 
The Bigoted Boss 

The South African Stationery Trades Journal] “Yes,” 
remarked the young typist to her girl friend, “I like the 
new job and the boss, but he seems a bit bigoted to me.” 

“Bigoted! In what way?” 

“He seems to think that words can only be spelled his 


way.” 




























The Automatic 
Vandex Unit 


Reference is 
instantaneous 
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Hingedrollerbearing 
loops (patent applied 
for) on the bottom of 
each spacer quide 
enable the guide and 


panels to tilt forward 


and backward with 
freedom and ease. 
See wide V opening 


A battery handling over 
56000 cords. Any num- 
ber of units may be 
grouped to meet re- 
quirements 


AUTOMATIC FILE & INDEX CO. 


General Sales Offices 


900 Butler Bidg., 427 W. Randolph St., Chicago, Ill. 
Factory: Green Bay, Wisconsin OA10-Gray 








PATENTED AND PATENTS APPLIED FOR 


—a sensation 


in the visible 
equipment field! 


UTOMATIC VANDEX, the only basic improvement in visible 
card records in the last 20 years, combines all the advan- 
tages of all existing card records with the greatest flexibility 
and compactness. And best of all it can be purchased at 
extremely low cost. 


Think of it! As many as 76000 cards, completely visible to the 
eye of the operator, can be grouped within reach of her hand 
without moving her chair — without pulling out a drawer — 
without searching through bulky equipment. Reference is in- 
stantaneous! Never has such capacity been offered before! 


The Automatic expanding feature provides 9 inches of working 
space. Each panel riding on a ball bearing mounting can be 
moved with minimum effort or removed entirely on the instant. 
It saves time! Conserves space! Reduces clerical labor! And 
is adaptable to all classes of records. 


Write at once for our illustrated folder describing this new 
sensation. 
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The Elliott-Fisher user has facts 
§ on hand at the directors’ meet- 
ing... up-to-date facts of sales and costs 
and everything else that’s needed in 
the intelligent conduct of business. . . 
complete facts in compact, under- 
standable form taken from the Elliott- 
Fisher Automatic Audit Sheet. 

Valuable as it is in guiding the di- 
rection of a business, the Automatic 
Audit Sheet is a by-product of every- 


day, routine operations. It is a carbon 
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FACTS... 


AT THE DIRECTORS’ 


MEETING 


copy prepared in conjunction with the 
day-by-day work of the accounting de- 
partment... the work of recording 
accounts receivable, and accounts pay- 
able records, stock, payroll, expense 
and the multiple other records neces- 
sary in every business. 

To all this work Elliott - Fisher 
Accounting Machines bring simple 
operation, speed, and accuracy. They 
eliminate costly operations by writing 
several related records simultaneously. 
The exclusive flat-writing surface sim- 
plifies the handling of forms and pro- 
ducesclean-cut, readable carbon copies. 
The work is always accurate because 
accuracy is proved mechanically with 
each individual entry. Elliott-Fisher 
machines save accounting time... 
money ... energy. 

There is an Elliott-Fisher Machine 
to meet every requirement of your 


business. 


Elhott-Fisher 


Flat Surface Accounting-Writing Machines 


PRODUCT OF UNDERWOOD ELLIOTT FISHER COMPANY 


Sales and Service Everywhere 


Marketed by General Office Equipment Corporation, 342 Madison Avenue, New York, N. Y. 


“UNDERWOOD, ELLIOTT-FISHER, SUNDSTRAND...SPEED THE WORLD’S BUSINESS” 
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Census Figures on Retail Distribution 

The United States Bureau of the Census has published 
preliminary totals on the 1930 Census of Distribution, cov- 
ering the retail sales in the United States, classified by 
the kinds of business. The total of all retail sales in 1929 
was $50,033,850,792, as reported by 1,549,168 stores. The 
food group showed the largest sales—$11,310,627,359, or 
22.61 per cent of the total sales. The automotive group 
totaled $9,546,897,913, or 19.08 per cent of the grand total. 
The lumber and building group totaled $3,637,053,607, or 
7.27 per cent of the grand total. The apparel group showed 
$4,315,243,497 volume, or 8.62 per cent. 

Census results of specific interest to our readers follow: 

Office and school supplies—1,427 stores; $68,817,349 vol- 
ume; .14 per cent of total volume. 

Office and store mechanical appliances, at retail—1,410 
stores; $121,045,791 volume; .24 per cent of total volume. 

Office appliances, second hand, including typewriters— 
104 stores; $2,374,627 volume; less than one-hundredth of 
one per cent of grand total. 

Office and store furniture and equipment dealers—1,148 
stores; $102,595,816 volume; .21 per cent of grand total. 

Rubber stamps—108 stores; $3,450,700 volume; .01 per 
cent of grand total. 

Stationers and printers, blankbooks, accounting and legal 
forms—120 dealers; $6,664,886 volume; .01 per cent of grand 
total. 

Stationers and engravers (retail sales)—2,340 stores; 
$78,195,321 volume; .16 per cent of grand total. 

Typewriters—833 stores; $41,228,679 volume; .08 per cent 
of grand total. [It will be noted that typewriters are 
merged, in the listing of second hand merchandise, with 
office and store appliances. ] 

<> — 
Where is this Wandering Corona? 

The Adding & Calculating Machine Exchange, 26 North 
Wells street, Chicago, Ill., is seeking to locate Corona 4LO 
No. 7805 which disappeared with a man who bought the 
machine from Walter Lothrop. The buyer paid $10.00 
down, giving the name of A. B. Creal, with a residence on 
the south side. Mr. Creal is about fifty or sixty years old, 
of good appearance, and apparently well educated. He 
failed to make the second or subsequent payments, and 
later it was learned that his mail was forwarded to St. 
Louis, Mo. It is thought possible that this machine might 
be offered to other dealers, and members of the typewriter 
fraternity are requested to aid in securing possession of the 
machine, and restoring it to the Adding & Calculating Ma- 
chine Exchange at Chicago. 

———_<o—_—_—_—_ 

Beckley Opens Typewriter Business at Marion 

The Beckley Typewriter & Supply Company has been 
opened at 124 East Fifth street, Marion, Ind., by D. H. 
Beckley and Ernest Ferree. The company has the agency 
for the L. C. Smith and the Corona typewriters in Grant, 
Howard and Miami counties. Mr. Beckley had been con- 
nected with the L. C. Smith & Corona Typewriters Inc., 

at Marion, Kokomo and Indianapolis. Mr. Ferree is 
county attorney. New and used typewriters are carried, 
and service for all makes is afforded. 
——— 
Exclusive Pen Shop Opened at Atlanta 

What is announced as the only exclusive pen shop in 
Atlanta, Ga., was opened in September at 76 Broad street. 
The Hanchett Pen Shop is conducted by Fred W. Han- 
chett, carrying a complete line of Parker, Sheaffer and 
Waterman fountain pens, desk sets, and supplies. Repair 
facilities for all makes of fountain pens are available. In 
addition, the shop will handle engraved personal cards, 
wedding announcements, etc., and an extensive line of 
greeting cards. 









93 





















r— 
¥ 


ROOT — rayne’ 
































wlll W/m \\\\V92 9 
Bw Reilinsseee = = =<. Ka "i CL 4 
Vy Ve 





: TT sh] 






—a 








A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 
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Dealers! 


When you 
think of 
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is the 
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London County Council and Empire Furniture 
Woods 

Commerce Reports] Following up 
mendations that the purchases of lumber in connection 
with building schemes be confined so far as possible to 
British empire woods, the London City Council has now 
formally approved the general recommendation of its gen- 
eral purposes committee that after January 1 next only 
tenders providing for home grown or empire grown lum- 
ber shall be accepted for the manufacture of furniture for 
This recommendation is subject to 


previous recom- 


the council’s purposes. 
the qualification that suitable supplies are obtainable at 
reasonable prices. 

The report makes it clear, however, that under existing 
circumstances the condition as to reasonable prices may 
not always be easy to secure. Inquiries have shown that 
the manufacture of furniture from empire woods may mean 
higher costs, mainly for the following reasons: 

Firms who manufacture furniture for the council do not 
as a matter of practice buy and use empire woods on the 
same scale as foreign woods, which they have habitually 
used in the course of their business for many years past. 

Firms may not have sufficient experience to enable them 
to gauge their labor costs so closely, as to the time taken 
in working empire woods, to which the employees are un- 
accustomed, is, or may be, longer than the time taken on 
the woods to which they are accustomed. 

The report of the committee goes on to suggest that 
the best means of promoting the larger use of empire 
lumber is “for producers to make a market for their tim- 
bers and to induce manufacturers to purchase, hold in 
stock and habitually use empire woods in the same way 
as they do foreign woods.” As things are now, it is stated, 
when a purchaser asks for empire woods the furniture 
manufacturer usually has to make special inquiries for a 
quantity sufficient for the job for which he is tendering 
and, consequently, when a purchaser like the London City 
Council “stipulates for the use of empire lumber in pur- 
suance of its policy of imperial preference, it is compelled 
to pay not only for the lumber used in manufacturing the 
article, but for the fact that empire lumber is not in gen- 
eral use for the purpose, and that manufacturers in carry- 
{ng out the order have to rely on purchasing small lots at 
the time of placing the order.” 

The report of the committee takes the view, however, 
that the London City Council, as an important buyer, is in 
a position to assist in the creation of a larger market for 
empire woods by inviting offers involving their use. If 
there were a general demand for the use of empire lumber 
in the manufacture of furniture, manufacturers would pre- 
sumably lay in stocks, and the market difficulty which leads 
to the present difference in price would consequently dis 


appear. 


—<——— 
Stationery Added by Poughkeepsie House 

The Glendon-Bates Company, 27-31 New Market street, 
Poughkeepsie, N. Y., has added commercial stationery lines 
to its established loose leaf, blank book and bookbinding 
business. The store occupies the ground floor of the com- 
pany’s building, and carries a comprehensive line of sta- 
tionery, “from pencils to office safes.” Edward J. Eggle- 
ston is in charge of the commercial stationery department. 

—— 

“Commerce” Now a Monthly 

Commerce, the publication of the Chicago Association 
of Commerce, became a monthly with its August issue. 
\s “Chicago Commerce” it appeared weekly, devoted to 
the advancement of Chicago and environs. The monthly 
has taken the slogan, “Business Voice of the Middle West,” 
and has added magazine features to its customary news 


department 
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SWIVELING 
FULL 
FLOATING 


After months of experimentation, exhaus- 
tive research and rigid testing Bassick now 
announces an absolutely new develop- 
ment in ball-bearing caster construction— 


in the new Diamond-Arrow office chair 
caster, 





Its ingenious and revolutionary construc- 
tion gives it greater efficiency than has 
ever been available in the past. It puts 
new life and new comfort in office chairs. 
It opens up o big new market for office 
chair casters—with quick turn-over and 
quick profits for you. 


The amazing simplicity of the Diamond- 
Arrow makes possible its production at a 
remarkably low price. Here, without a 
doubt, is the office chaircaster of the future. 


MAIL COUPON-—TODAY! 
AREER ES OS RENIN 





BASSICK CO., Bridgeport, Conn. 
Please send me full information, prices and a 
sample of the new Diamond-Arrow office chair caster. 


Name ——EEE See 


Address ___ — 
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the BATES STAPLER 


seems to be completely “Depresston-proof”’ 








Model B Refill ™~, 
(5,000 Staples) 


Model B 


“MAKES ITS OWN STAPLES” 





UST a little over a year ago the Bates Stapler was first 
announced and offered to the trade — since then: 


1 All the leading stationers in every State and every important 
City have stocked it and reordered. 

2 Every month has shown a gain over the previous month in sales 
of refill spools—the users are for it. 

3 Many of America's largest corporations have standardized on 
Bates Staplers. 


4 Already Bates has “made the best stapler even better” by put 
ting out the B Model with new patented, tangle-proof refill spool. 


The Model B Bates Stapler is now being shipped on all orders — price, 
discount and the liberal Bates 50-50 trade-in policy are unchanged. 


Remember that orders for refill spools must specify whether they 
are for use with Model A or Model B Bates Staplers—they are not 


interchangeable. 


THE BATES MANUFACTURING CO. 


Orange, New Jersey New York Office: 20 Vesey Street 


Also manufacturers of Bates Numbering Machines, Telephone Indexes, Eyeleters, etc. 
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Awards Offered for Best Engraved Stationery 

Users of engraved stationery for commercial purposes 
will have an opportunity to win handsome trophies during 
the fall months, according to an announcement from Theo- 
dore A. Isert, general manager of the Engraved Station- 
ery Manufacturers Association. 

The awards will be made in four classifications—genuine 
engraved letterheads, genuine engraved announcements, 
genuine engraved Christmas cards and genuine engraved 
business cards. 

All entries must be made on official entry blanks which 
give complete rules and list of awards. Blanks may be 
obtained from any member of the Engraved Stationery 
Manufacturers Association or his agents. A request to Mr. 
Isert at Association Headquarters, 250 West Fifty-seventh 
street, New York City, will bring a list of member engrav- 
ers in contestant’s district. 

Judges for the competition, which closes December 31, 
are: Chairman, William A. Biddle, president of the Direct 
Mail Advertising Association; John Cameron Aspley, pub- 
lisher of “Printed Salesmanship Magazine”; and J. L. 
Frazier, editor of “The Inland Printer.” 

The purpose of the competition is to focus attention on 
the importance of up-to-date, artistic design in commercial 
stationery in reflecting the prestige and progressiveness 
of the firm using it. All readers of this publication are elig- 
ible to compete for the valuable trophies. 


—_.g——— 


Author Dictates Book to Dictaphone 

Dr. Edman A. Walsh, vice-president of the Georgetown 
University, is the author of The Last Stand, published by 
Little, Brown & Company. The book was dictated to the 
Dictaphone as a matter of emergency. Dr. Walsh is an 
authority on Russian affairs and when asked by the pub 
lishers to prepare the book he was scheduled to leave for 
Europe within thirty days. He felt that he could not get 
the manuscript ready before he left. The publishers offered 
two shorthand secretaries, but this offer was impracticable 
because Dr. Walsh does much of his writing very early in 
the morning and works best when alone. At this point, 
Thomas H. Healy, assistant dean of the University, sug- 
gested that Dr. Walsh could handle the job by dictating 
his manuscript to a Dictaphone. Through the cooperation 
of the Washington, D. C., branch of the Dictaphone organ- 
ization, the machine was accordingly installed in the corner 
of the University library where the Doctor keeps his refer- 
ence books. Every morning the messenger took the cyl- 
inders of the previous day’s work for transcription and Dr 
Walsh’s corrections on the manuscript were dictated from 
each day’s transcript. 

The manuscript was thus delivered on time and the Doc- 
tor departed for Europe within the schedule determined. 


—__—_.g—— 


Mongol Colored Pencils Used in Army 

Con Grange of Elmhurst, IIl., late cypher officer to the 
government of Palestine, was awarded a $50 prize for the 
best sketch submitted in one of the Eberhard Faber Pen- 
cil Company’s monthly prize contests. 

Sergeant Grange, in mentioning the possible applications 
of Mongol colored pencils for military work, writes, “the 
observation officer in the plan is placing the artillery range 
in cypher—translated and paraphrased at the battery’s 
headquarters it directs the fire. One mistake in the cyphers 
would move the high explosive in the wrong direction and 
endanger the lives of hundreds of his own comrades. The 
flyer takes great pains to select the right kind of pencil 
for rapidity and accuracy.” The original of the sketch 
was drawn with bright hued Mongol colored pencils. 
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QUICK FACTS 
Copies direct from “‘original’’ 


; Over 100 copies from each original 





Fifty copies a minute 

Copies are clear, sharp, and bright 
Delivers copies flat — not curled 
Handles any size form up to 9’’x14”" 
Gives perfect registration 
Simplest, time-saving operation 
Requires only !4"’ top margin 


Copies all or any desired portion 
of originals 


Write today 


Without obligation, send for our 
interesting folder describing the 
New Process Duplicator in detail. 
Clip the coupon NOW. 
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Mahogany or Olive Green 


Showblott says 
“don't forget 
blotters” 


The only reason why your customers don’t 
buy more blotters is that you don’t give them 
the opportunity. 


Blotters are needed in every home, school, 
college and office. Nobody cares to use a 
worn-out scrap of blotter. They prefer fresh, 
clean, colorful blotters and they will buy them 
too if you 3!Ve them the opportunity. 

To every customer who enters your store the 
Wrenn Showblott says, ‘“don’t forget blotters.” 
Showblott’s colorful display wins attraction, 
makes sales, earns profits. Showblott keeps 
every sheet clean, safe, saleable, eliminates 
loss through handling and spoilage. 


Our special introductory offer places Show- 
blott on your floor with a balanced stock of 
famous Wrenn Blottings. 


Write for details. 
THE WRENN 
PAPER COMPANY 
Middletown, Ohio 
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Notes from Los Angeles 

Business in Southern California is looking up, according 
to Carl Grimes of the Grimes-Stassforth Stationery Com- 
pany at Los Angeles. New business buildings are being 
erected and the prospects are good for an increase in 
business throughout the winter months. It is expected 
that the Olympic games, which will be held in July and 
August of 1932, will be a source of interest and prosperity 
for the people of Los Angeles, bringing many thousands 
of visitors to that city, and making it for the time being 
a world center of interest. 

* * * 

A gentleman prominent in the stationery field of Los 
Angeles pointed out the fact that the many small factories 
which are being started in Los Angeles are sources of 
revenue to stationers and office equipment dealers. He 
said that Los Angeles is rich in new enterprises. 

* * * 

T. F. Peirce, head of the Pacific Desk Company at 1031 
South Hill street, takes a cheerful view of the outlook 
in Los Angeles and vicinity. Mr. Peirce has a commodious 
and well appointed establishment and a remarkable stock 
of office furniture. He handles a number of eastern lines 
as well as a locally manufactured line in steel. He looks 
forward to a continuance of the gradual increase in busi- 
ness noted by the business fraternity of his city. 

7 * * 

The office furniture department of the Stationers’ Cor- 
poration, under the management of George Morgan, 
handles the full Macey line, National desks and Taylor 
chairs. The layout is attractive and the company is doing 
a large business in high-grade office furniture lines. 

. * 

Joe E. Harvey of the West Coast Stationery Company, 
1144 South Broadway, told the representative of Office 
Appliances that his company had hardly felt the recession 
in business. “It is our policy,” said Mr. Harvey, “to buy 
what we sell. We have an arrangement whereby we keep 
track of every line so that the moment stock gets low 
in any line, it is brought up to par instantly.” Mr. Harvey 
reports conditions as being very satisfactory and the out- 
look equally so. 

* 7 . 

Los Angeles has two office furniture associations, one 
covering the wood office furniture and the other having to 
do with steel office furniture. Barney Alderson is secretary 
of both associations. 

— ~~. —— 

Twelve Points Constituting a Real Salesman 

The following points were compiled over a period of 
years by C. W. Johnston, typewriter manager, Remington 
Rand, Portland, Ore.: 

1. One who has a steady eye, steady nerve, a steady 
tongue and steady habits. 

2. One who understands men and who can make him- 
self understood by men. 

3. One who turns up with a smile and can smile if turned 
down. 

4. One who strives to out-think the buyer rather than 
to out-talk him. 

5. One who is silent when he has nothing to say—also 
when the buyer has something to say. 

6. One who takes a firm interest in the firm’s interest. 

7. One who knows he is looking out for his own inter- 
ests by looking out for his customer’s interest. 

8. One who keeps his word, his temper and his friends. 

9. One who wins respect by being respectable and re- 
spectful. 

10. One who can be courteous in the face of discourtesy. 

11. One who has self-confidence but does not show it. 

12. One who is loved by his fellow men. 
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A real 


YOU’LL FREQUENTLY have customers who 
want Bank of England protection in telephone- 
booth space—business men who need complete 
protection for their records and other data, 
and yet do not want to sacrifice too much 
office space to get it. 


The Diebold Receding Door Safe has been 
made for such people. It has a door big and 
strong enough to afford rock-ribbed protection, 
and yet so arranged as to slide easily away into 
hiding when the safe is open. 


This receding-door feature, recently perfected 
by Diebold, permits a large safe to be placed 
where it is readily accessible, without in any 
way hindering, when it is open, movement 
around and past it. Because the door slides out 
of the way, the safe is easier for employees to get 


DIEBOL 











pace 
avings 
afte 


to, when they must use it during business hours. 

The Diebold Receding Door Safe is valuable 
also where safes are installed in batteries—or 
where the safe must be placed near a doorway 
or passageway, or in a counter. 





This newest Diebold feature is, of course, 
patented. The mechanism is built to require as 
little attention and adjustment as possible. In 
the Diebold Laboratories, one of these safes has 
been opened 19,250 times—equivalent to four 
openings a day, six days a week, fifty-two weeks 
a year, for fifteen years. The mechanism is so 
perfectly made, that a girl experiences no 
difficulty in opening the door with one hand. 


For information regarding this latest Diebold 
product, write the manufacturers of the Diebold 
Vault and Vault Door in your bank. 


SAFE AND LOCK COMPANY, Canton, O. 
Over Seventy Years of Bank Service 
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LJesns have learned to value Alma Desks 


on their Quality in spite of their low cost. 
You can capitalize on the economy minded 
buyer today by selling him exactly what he 
expects to buy—a better quality desk for 





No. 1151 F 
he number 1157 fF oax . 


less money. Alma has been building such 


ustrating ¢ ered 
Hat top desk, with solid back panel, a feature not 
ordinarily encountered in the low price field 


a line long enough to learn that a high 
quality desk can be built for low cost. 
The results are manifested by the recent 
improvements made in the line which is now 


offered at prices lower than ever before. 


Write for Catalog and Prices 


ALMA DESK COMPANY 


High Point, N. C. 
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“Lon” Sanborn Reminisces 
has been in the typewriter business 


Alonzo H 


for a long time 


Sanborn 
His 


manager for 


first experience was in 1901 as New 
the Wellington 
In the babyhood days 


England Typewriter Com- 
pany, with headquarters in Boston. 
of “Elsie’ Smith, Mr 


Prov ide nce, 


Sanborn managed the company’s 


office in = Ss He admits that the sledding 


was pretty hard then 


Subsequently Mr. Sanborn joined the Underwood organ 
ization as a salesman for a short time and then went into 
business for himself, making and selling the Sanborn 


Ideal desk the He 


also organized a separate business dealing in general lines 


bracket, of which he is co-inventor. 


of office machines and supplies. The operations of both 


businesses are still actively directed by him 
When the first model of the Noiseless typewriter came 
out Mr. Sanborn obtained the agency for Rhode Island 





SANBORN 


A. H 


and for fifteen years did considerable missionary work and 


sold a number of machines. When the Noiseless was 
taken over by the Remington, he gave up the agency and 
took on the Woodstock line. He says that in common 


with most typewriter men he has avoided the acquisition 
of great wealth, but rejoices in a large number of friends. 
in a reminiscent vein, Mr. Sanborn 
Ronchetti, whom 


Speaking recently 
recalled the career of the late Joseph A. 
Mr. Sanborn refers to as “one of the best typewriter me- 
chanics of time.” Mr funds 
at the time of his death about two years ago, and several 


his Ronchetti was without 


of his friends, including Mr. Sanborn, arranged for a grave 
in the St 
Mr. Ronchetti was the son of a wealthy Italian railroad 


builder. 


Francis cemetery at Providence, R. I 


He was a linguist, an artist and somewhat of a 
mechanical genius. He came to the United States in 1884 
and shortly thereafter became associated with Wellington 
P. Kidder, inventor of the Franklin and Noiseless type- 
writers. He worked out seventy-two separate inventions 
in the Taft-Pierce machine shop in Woonsocket, R. I., for 


Mr. Kidder. 


turn, but he soon lost his money on less successful proj- 


This work brought him a good financial re- 


ects 

During his career, Mr. Ronchetti perfected a device for 
the Underwood Typewriter Company whereby several ma- 
chines were operated at one time in a show window with 
the operator in an adjoining room. He was the mechanic 
who accompanied the huge fourteen-ton automatic Under- 
wood typewriter to the St. Louis World’s Fair and kept 
the machine in running order. Mr. Sanborn recalled the 
incident of a big chain store company desiring to accom- 
plish a certain operation on its adding machines and was 
told that it could not be done. In two weeks time Mr. 
Ronchetti had built a device that solved the problem. 

Several years ago Mr. Ronchetti developed eye trouble, 
a circumstance which put a period to his days as an in- 
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a New. BOLING 
EXECUTIVE SUITE 


Combining a Style in design 
and a Character in construc- 
tion with no sacrifice to the 
advantages of a populer price 
range—these new “Boling” 
Chairs exemplify 
the trend of the 
hour—superior 
quality at low- 
ered costs. This 
office chair suite 
can be merchan- 
dised and pro- 
moted for eae 
resale with a 
satisfactory prof- 
it margin. 


No. 4010 













Genuine leather upholstered backs and spring seats are 
carefully tailored and studded with brass tacks. Boling 
chairs will give lasting service and bring real credit plus 


an extra profit to the dealer who sells them. 








Finely constructed and 
beautifully finished in every 
detail,these 
chairs are de- 
signed to match 
any of the 
popular turned 
post walnut 
desks on the 
market today. 


Write for de- 
scriptive folder 
and prices. 


No. 4011 
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ventor. Subsequently he worked for several Providence 
office appliance firms, but for the most part he was asso- 
PUT A TRIM | ciated with his old friend “Lon” Sanborn. The last few 


months of his life he spent in the Rhode Island State In- 


- firmary. He was a successful inventor and a man of keen 
OM THIS intelligence, sound character and admirable fortitude 
oe meee, \ 
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Carry Stock Customers Want 

F. E. Wilson, stationer at 130 Broadway, Denver, Colo., 
emphasizes the necessity of keeping the stationery stock 
up to the minute. Where a customer buys an item one 
week, he expects to find the same make the next time he 
calls. If the dealer is out, he has failed of making a good 
impression. If he permits the stock to be sold without 
replenishing, the customer discovers some new outlet 


where stocks are not sold out. 

Mr. Wilson said that during the decade he has been 
in business, he has found it pays to specialize in certain 
lines, featuring them in different ways until the store be- 
comes known by its specialties. Mr. Wilson has adopted 
as one of his specialties, greeting cards for every occasion. 
He has a we'!l selected stock and has found that when 
customers come to the store for cards, they frequently 
purchase other articles on display. 

Mr. Wilson requires that his help become thoroughly 
acquainted with the stock before beginning to sell. Just 
knowing the stock is a great factor in the success of the 
clerk and his establishment. Those employed at the Wil- 
ANOTHER 60 days—then the son store are required also to become acquainted with the 
annual Christmas gift puzzle for all regular customers, knowing them by name, their interests 
the wives and mothers in your and the like. This builds friendship and makes business 





No. 1450 HPTW 
50x26 





, better. 

territory. | The best form of advertising is window display, accord- 

~ , ing to Mr. Wilson. He changes his displays at ten-day 
Give them a chance to make a gift which intervals unless special occasions come closer together. 1 

will enhance the home too. lf the husband In order to keep posted on window display, he studies 
is g professional man or business executive, | articles on window trimming which appear in trade jour- I 
; nals. He also gets many ideas in his walks about the c 

or if a son or daughter IS in high school business section of his city, using a note book and pencil 
you have talking points galore: Usefulness, freely. e 
;, d fnich He keeps plenty of merchandise of the better sort, be- s: 

appropriateness, design, finish. cause he realizes that the customer “wants what he wants 
, , ‘ when he wants it."—I. R. A P 

It's cashing-in time for extra sales on 

ished homes! | “ : 
Myrtle Desks for well-furnishea homes! Faber Reserve Pencil Set Holds Pocket Pouch it 

Order now from the catalog, and tie in An interesting four-tier model known as Reserve Pencil 
with our national advertising on this | Set No. 7052 has been introduced by Eberhard Faber. The ™ 
Holiday suggestion covering is of high lustre material in rich black and gold SU 
design with lining in modern floral patterns. Under the | 
MYRTLE DESK COMPANY snap button of the set is a tag with the word “To—” ™ 
uc 


HIGH POINT, a: a “From—”, enabling the purchaser to fill this out as a con- 


Member: Wood Office Furniture Associates, Inc. venient gift card. In the top tray, first and second draw- kn 
ers are popular pencils, eraser, pencil sharpener, penholder, 










or SKS FOR 2 pens, compass, ruler, brush, pen and paints. In the third Pr 
GooD YEARS drawer is a flexible imitation leather pouch containing col- uc 
ored and black pencils and penholder—handy for carrying 
MYRTLEBRVADESKS Cicsscics | “ 
eee uc 
— 7 Wichita Buyer Visits Gift Show “RK 
ee ee | Miss Alma Maurer, office manager of the Goldsmith 
| MYRTLE DESK CO., |} | Book & Stationery Company of Wichita, Kas., attended 
| High Point, N. C. | | the gift show in Chicago some weeks ago. 
| () Tell us about your Home Desk plan. | Miss Maurer attends to the purchase of stationery and 
( ) Send us your new catalog and price list. | | gifts 
| | — 
; Dealer... Noiseless Folder Company Taken Over by 
Dt | | American Multigraph 
| | R. N. Pierson, president of the Noiseless Folder Com- 
| | pany, Minneapolis, Minn., states that his company has been 
| || sold to the American Multigraph Sales Company. z 











Buying is the stationer’s “Achilles Heel” 


When Achilles was a baby, his mother 
dipped him in the river Styx. This made 
him invulnerable except in the heel by 
which she held him. He finally died in 


battle when an arrow wounded his heel. 





With many hundred brands of car . 
paper, typewriter ribbons, inks and pen- 


cils to choose from—the stationer can 
easily tie up so much money in 
stock that he cannot make any real 
profits... But there is an answer. 


Standardize on a good brand of every 
item and carry additional brands only 
on items that sell in real volume. Be 
sure to choose a brand that is known 
everywhere— like Ault & Wiborg prod- 
ucts . . . Now the added I. P.I. brand— 
known everywhere for highest quality 
printing inks—makes Ault & Wiborg prod- ABnedor’c h 
ucts a better “standard brand” for the 
stationer than ever before. Let these prod- 
ucts help you to cure this vulnerable 


“Achilles heel” of your business. 


ipl 


THE INTERNATIONAL PRINTING INK CORPORATION 





RINCIPAL CITIES’ + NEW YORK CITY 





This Stationer found his own Weak Spot 


A certain stationer found profits off. He 
sat down to figure. Soon he found his 
weak spot. “Too many brands for my 
sales volume,” he said. 
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O, what a housecleaning that store got! 
A week later half the stock, odds and 
ends of a hundred brands of goods, was 
piled on bargain tables. Newspaper ad- 
vertisements and letters to every business 
house in town brought swarms of buyers 
—for the prices looked like a fire sale. 
Many of them were new customers. 

The quick cash went into cleaning and 
decorating, some new shelves, new pain! 
for the store front—and fill-in items for the 
few brands he had chosen to standardize 
on. Now he has one good leading brand 
of each item—and a second or third only 
where absolutely necessary. 

The Ault & Wiborg line is significantly 
featured. Letters to business houses have 
told them that the same I. P. I. brand they 
know for high-quality printing ink is now 
back of Ault & Wiborg products, too. 





THE INTERNATIONAL PRINTING INK CORPORATION 
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In the “1200” line of Steelcase Filing Cabinets shown below every 
possible customer requirement has been carefully thought out and 
anticipated. The utmost in strength—drawers that never rebound 

progressive roller suspension—every feature of protection and 
durability—you and your customers will find them all in Steelcase. 

Steelcase Filing Cabinets are good looking; and their good looks, 
like their good construction, give lasting satisfaction to every user. 
You can sell these filing cabinets with the full knowledge that you are 
selling merchandise of quality at a price that is “right.” 


The men who design and build Steelcase Filing Cabinets have, 
through years of experience, achieved the right to the name, “Crafts- 
men In Steel.”” Their products express in unchanging metal the 
beauty of the finest wood furniture, and the durability, strength and 
simplicity which guarantee permanent service. The name Steelcase 
commands the respect of both the user and the individual who sees 
it. Steelcase signifies success. : 

Present prices for Steelcase Filing Cabinets will surely interest you. 
\ letter from you brings the facts from us. Will you write us today? 


METAL OFFICE FURNITURE COMPANY, Grand Rapids, Michigan. 


‘STEELCASE 


_BSusiness Ee guipimmn enTr 





..+ FOUND WHERE BUSINESS SUCCEEDS 


1207 1210 1212 1217 121g 1221 1222 1223 224 1225 1230 


MeN IN STEEL 








1231 
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Business Leaders 


command Executives’ Attention. . 











uy, “G Your customers will read this 
eae Dee ¢ advertisement in the October 
issues of Time, Business Week, 
Fortune, World’s Work, and 











de a System Magazine. 
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help you sell Wood Office Furniture 


W. EN, through the pages of the nation’s leading 
business magazines, business /eaders express their 
opinions on questions of management, other 
executives read what they say. 

Read the advertisement shown above. Your 
best prospects... the men who are direct- 
ing big business... will read it. And to them 
it carries a convincing story of the posi- 
tive advantages of wood ofhce furniture. 

Sponsored and financed by leading 


WOOD OFFICE FURNITURE ASSOCIATES, 





manufacturers of wood ofhce furniture, this 
campaign is working for you.. 
selling efforts . helping increase your most 


profitable class of business. 


. backing your 


Follow through! Use the arguments in this 
advertisement, and other valuable mate- 
rial the Association has prepared in your 
personal selling. Follow through! 

Wood Office Furniture Associates, Inc., 
Dept. 76, 420 Lexington Ave., New York. 


INC. 
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Elderly People Need Typewriters 


Experience coins an adage, which is put on the shelf— 


Can No. 1,847,369,083—and more or less forgotten. Such, 
for instance, the saying, “More people rust out than work 
out.” Or that other saying, “Never too old to learn,” 


contradicted by the observation, “You can’t teach an old 


dog new tricks,” to which the ebvious answer is, “It de- 
pends on the dog and on how much of an object it is to 
learn.” In short, even old people can learn almost as well 
as young ones if they are enthusiastic and determined. 
Introductions are usually boring, so we shall forego any 
more comment and print the following letter typewritten 
by H. V. Mrs. 
Vincent of the Western Typewriter Company, Topeka, and 
to Office 


named: 


Toepffer, a gentleman of ninety-two, to 


forwarded \ppliances by Irwin Vincent of the 
company 


8/30/31 


“Stockton, Kas., 
“Dear Mrs. Vincent: 

“When in Stockton visiting lately, we talked 
about my blind. Among 


other things I mentioned was that two different salesmen 


you were 


using a typewriter, although 
had asked permission to use some of my letters when 
trying to sell to elderly people. They said that these peo- 
ple always claimed they were too old to learn to do type- 
writing. You told me that your husband was selling type- 
writers and requested me to write you a letter for his use. 
What will I write? 

“I think a short sketch of my experience will serve best. 
Some thirty years ago I became afflicted with rheumatism- 
arthritis. It crippled my hands badly. My handwriting 
became almost illegible because I had little control of my 
fingers. I started practicing on a typewriter, but could 
not take regular instructions because I had so little control 
of my fingers. Finally I practiced with my right fore- 
finger and the thumb of my left hand. I did my book- 
keeping on loose sheets and also my correspondence. I 
was in my seventies when I first tried and am ninety-two 
and a half years old now. 

“Later, my sight began to fail and it was then that Mrs. 
Toepffer commenced practicing on my typewriter and soon 
became proficient enough to handle my correspondence. 
She was also in her seventies. Two and a half years ago 
| became blind. Mrs. Toepffer does the bookkeeping now 
and I keep on with the correspondence. 

“This is written just to show that a person hardly ever 
gets too old to learn to use a typewriter. 

“Yours very truly, 

“H. V. Toepffer.” 
need any further evidence that elderly people 
need typewriters? The “paralysis agitans” which so often 
afflicts the aged may betray itself through the pen, but not 
Neither age nor 
hands prevented Mr. 
Toepffer from “carrying on” as usual. Think it over! And 
think also of the fact that Mrs. Toepffer, herself advanced 


Do we 


through the hammer-stroke of the types. 


blindness nor rheumatism in the 


in years, became mistress of the keyboard, and does an 
important share of the secretarial work. 


cnnemndiiiipentaaies 
Boardman Takes Chicago Office of Toledo Metal 
Furniture Co. 

W. M. Boardman on September 1 became the Chicago 
representative of the Toledo Metal Furniture Company of 
Toledo, Ohio. Previously Mr. Boardman was connected 
with The Berger Manufacturing Company of Canton, Ohio, 
for more than twelve years, selling their line of steel office 
equipment, shelving, lockers, etc., mostly through agents 
and dealers in Chicago and the metropolitan district, ex- 
cept for two years when he was district representative 
covering Illinois, Wisconsin and parts of Michigan, In- 
diana and Iowa. 
work with The Toledo Metal Furniture Company. 





This position he resigned to take up the | 
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The new easy-to-sell Milwaukee Chair with a 
wealth of comfort and strong eye appeal. 


There's Money In Comfort 
—and Comfort in Money 


Milwaukee Chairs are rich in eye appeal. Each of the 
many designs have a beauty of line that so strongly 
suggests comfort as to make them immediately desired. 


With comfort so visibly evident, their sales possibilities 
are at their peak—which means There Is Money in Com- 
fort. 


If you are to enjoy the Comfort in Money that results 
from profitable business, you must keep foremost in your 
mind every customer's desire for ease and luxury. 


A chair of pleasing design gives your customer a feeling 
of comfort that is mental as well as physical. Comfort— 
to be enduring—must be founded on a construction 
principle that ilwaition Chair rightfully calls “‘Life- 
time Service’’ Construction. 

So, with the Milwaukee Chair Line, you have every 

necessary factor for sales success where business 

chairs of any type or design are required. 
The Milwaukee Chair Catalog is an authoritative chair 
— It is a valuable aid for either buying or selling. 

se it. 


THE MILWAUKEE CHAIR COMPANY 
For Over Half a Century Makers of Fine Chairs 
Executive Offices and Factory 
MILWAUKEE, WISCONSIN 


Member: Wood Office Furniture Associates, Inc., whose work it is to promote better 
ws elie: trocgh Geuecivecd. 
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Quick as a flash! 
Secure as ananchor! 
Simple..as abc! 











The F-B 
Loose Leaf Holder 


Is the pertect binder for holding loose 
leaf records—invoices, copies, receipts, 
bills, ete., of any size, shape or punch- 
ing 

It is easily adjusted to size of records 
and distance of centers. Capacity is 
regulated by interchangeable posts. 
The F-B is the lowest priced transfer 
binder made. Absolutely practical and 
thoroughly satisfactory. Leading con- 
cerns use them by the hundreds. 

Retail price $3.50 a dozen sets F.O.B. 


New York. Write for sample. 


EB.MANUFACTURING CO. 
1228 INTERVALE AVE. NEW YORK 
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Typewriter Man Receives Message from the 
Far North 


Dick Hoyt, who operates the typewriter and office ma 
chine business at 5420 Hohman avenue, Hammond, Ind., 
recently received the following radiogram from Ralph 
Brooks, radio operator of the MacMillan Labrador ex- 
| pedition 

“Greetings trom the North. My Royal portable works 
fine and is in perfect condition. Regards to you and your 
wife.’ 

This message was received at Amateur Radio Station 
W9ABD which is owned by Roscoe H. Johnson of Chi- 
cago. Mr. Johnson is a member of the American Radio 
Relay League which offers its services to friends and rela- 
tives of the members of the expedition without cost or 


»bligation. 








OFF MAN 


AGGART- 


is 








\ SALES-BRINGING WINDOW DISPLAY The MacTaggart-Hoffman 
Company, enterprising Meilink Steel Safe Company dealers of Port Huron, 
Mich., are responsible for the above attractive and productive window dis- 
play of the new Meilink fire-proof chest The MacTaggart-Hoffman Com- 
pany are cashing in most profitably on this new and interesting item. 








| A Sales and Warehousing Service in New England 
| The National Selling Counsel, Inc., 60 South street, Bos- 
ton, Mass., functions as a distributing agency for all kinds 
of merchandise in the New England territory. Until the 
present time this organization has not touched the office 
equipment field but is now interested in considering the ex- 
clusive distribution of office equipment and stationery 
items in New England or Metropolitan Boston. The com- 
pany operates the Boston Mercantile Mart which provides 
it with a complete licensed and bonded warehouse and 
shipping facilities 

The Boston Mercantile Mart service includes office space 
for desks and office equipment; display space for merchan- 
dise samples; storage space for stock, and a clearinghouse 


if information for manufacturers desiring representation in 





New England or manufacturers’ agents desiring additional 
lines to represent in that territory 

The National Selling Counsel, Inc., expects to publish 
| shortly a booklet of trade statistics for Metropolitan Bos- 
ton and New England entitled “The New England Mar- 
ket.” Copies of the booklet will be mailed to manufac- 
turers considering the sale of their products in the New 


| England territory 
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The famous GUNN sectional book 
case No. 500 with flush top and 
Sanitary base sections. A splendid 
piece of general office equipment. 


i wat 
ga 
PL 


ESTABLISHED 





You DON'T 








tive handling o 
beauty of the 
solid walnut carvings. 


the old masterpieces. 21" wi 
high, 12%" deep. 
,) 


A 





Fee nearly half a century past, 
GUNN has specialized in high 
grade bookcases. Best known for the 
quality, beauty and ingenuity of our 
famous sectional model (see smaller 
illustration), the reputation of GUNN 
has spread into every country where 
books are prized and preserved. 


Now from business executives comes 
the call for the solid bookcase in 
period style matching the newer modern 
office ensemble—something in narrow 
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The English (1702), arich and attrac- 
the dignity aid AF 
english period. 4 
beautiful and useful addition to any 
private office. All-walnut case with 
he orna- 
mentation throughout closely copies 

” 














YNOUNCIN 
a New 


Period Bookcase 
ly GUNN 


widths — fitting intimately into a 
nearby nook—and preserving for 
instant consultation the special choice 
reference books—volumes which are 
becoming a more and more necessary 
part of the modern American busi- 
ness man’s success. 


For general office use we still recom- 
mend the plain models—sectional or 
solid. For the private office, we now 
introduce and present the new GUNN 
occasional case in period motif. 


GUNN FURNITURE COMPANY 


GRAND RAPID $ 


MICHIGAN U $ A 


Permanent Display 
W aters-Klingman Building, Grand Rapids, Michigan 
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NEW YORK: 
545 FIFTH AVE. 


CHICAGO: 
610 SO, MICHIGAN AVE. 
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Topeka School Board Accedes to Stationers’ Protest 

Topeka, Kansas, has just opened a new high school cost- 
ing a million and a half dollars. Stationers of that city 
found that a room had been set apart in the new building 
for the Hi-Y club, a school organization, to put in a store 
not only for the exchange of school books—its original ob- 
ject—but also for the sale of pens, pencils, erasers, tablets, 
loose leaf note books, compasses, etc., on a cost-basis-plus- 
upkeep plan As soon as this was discovered Charles L. 
Mitchell called a meeting of the five largest stationers of 
Topeka, where a vigorous protest was drafted and sent to 
the school board, which immediately acted on the protest, 
forbidding the Hi-Y club to enter into competition with 
established, tax-paying businesses. 

The board was convinced that the store proprietors were 
right in protesting—that students should not be permitted 
to use school facilities tax free in competition with tax- 
paying, rent-paying, home-supporting private firms 

The argument which did much to convince the Topeka 
school board of the validity of the stationers’ position is 
the fact that it is an advertising asset to the stationers to 
have the school boys and girls even cross the threshold of 
the stationery stores and see what a world of essentials and 
conveniences are shown on the shelves and counters and in 
the show cases. The stationers argued that these young 
students will be the business men and business women of 
tomorrow, and that the stationers have a right to ask the 
cooperation of the school board in helping to educate these 
young people to come to the only places where up-to-date 
information concerning the widest variety of business aids 
and appliances can be obtained—the stationery store. 

Stationers everywhere are paying a large share of taxes 
to support the schools and cannot afford to permit sub- 
sidized competition. The department stores cut in the 
most on the business volume of established stationery 
stores, then the chain stores, the drug stores and the 
jewelry stores in the order named. 

In order that the student-members of the Hi-Y club 
should not suffer pecuniary loss, Mr. Mitchell arranged for 
the stationers to take off of the club’s hands all the goods 
which they had left over from last year and to help the 
student-members to induce the wholesalers to accept return 
of shipments which local stationers themselves cannot take 
over and dispose of. The Hi-Y club will continue its activi- 
ties in the exchange of second-hand text books. 

Topeka stationers, it is stated, have been so impressed 
with the desire of the school authorities to do the right 
thing that they have installed a new service, guaranteeing 
that if any teacher or principal will place the order for any 
new text or supplies with them from their respective school 
offices, messengers will deliver the required goods to the 
person ordering within a period of fifteen minutes after 
the order is received. 

Following the action in favor of the stationers, the To- 
peka school board has forbidden the new high school cafe- 
teria to serve the non-high school trade, which in the old 
building included state house employees, members of the 
legislature and many up-town clerks. This action is for 
the benefit of established restaurant keepers. 

Verily, “in union there is strength.” 

——— 
Progress of the Red Writing Hood 

Charles L. Kelly of The Franklin-Kelly Company, Chi- 
cago, states that his company sold more carbon paper dur- 
ing 1930 than during any previous annual period of the 
seventeen years this company has been in business. They 
opened over a thousand new accounts. The system was 
first sold for ordinary office work only, but a number of 
people are now using it for Moon-Hopkins Burroughs 
adding machines and stock transfer work, some of them 
making as many as twenty copies at one impression. 
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The 


Progressive Stationer 
















Recommends 


MUN-KEE STAMP PADS & INKS 


Because he knows that even his most dis- 
criminating customers will approve of this 
high-grade stamp pad. 


He knows, too, that the “Mun-Kee” 
organization is in back of him 100%— 
ready and willing to help him get his 
stock in the hands of the users. 


Attractive counter and window displays— 
imprinted circulars and blotters—electros 
for use in catalog work—these are some of 
the aids for dealers handling ‘‘Mun-Kee” 
Stamp Pads and Inks. 


To say nothing of the liberal discounts— 
and the fact that ‘““Mun-Kee” is the only 
nationally advertised stamp pad on the 
market today. 


Do you wonder why the progressive dealer 
recommends ““Mun-Kee'’? 


If you wish details—or 
dealer help material, write to 





MUN-KEE PRODUCTS CORP. 
Newark N. J. 
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TOO NEW 


To Be Imitated « « « 
the Tele-Waste 


carries 
a fresh 


Sales 
Appeal 





HERE is one mighty good way to get a 

big increase in sales—find a brand new 

product that everybody wants, and then 
push it. 


The Tele-Waste is like that. It is so new 
that it has no imitators; it is novel, convenient, 
efficient, and fills a genuine office need. 


Everybody appreciates the desirability 
of a separate telephone stand right at the 
elbow; of a secure place for the directory; 
of a closed wastebasket into which no 
valuable papers may be whisked by a breeze, 
nor lighted matches and smokes carelessly 
tossed. 


Finished in beautifully grained Oak, 
Walnut, or Mahogany, or in plain Olive 
Green, the Tele-Waste is an attractive addition 
to any office, and its sturdy construction 
assures a long period of useful service. 

The holiday season is upon us; get 
ready for it by writing or wiring today for 
detailed information and prices. Somebody 
is going to sell a lot of Tele-Wastes during 
the next few months—why not you? 


Aurora Metal Cabinet Company 


435 Weoedlawn Ave. 
Aurora, Illinois 





% 
iL. USA. ~ 





S 
AURORA. 
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Cheap vs. More Expensive Lines 
A Common Failing of Salesmen Outlined by a Correspond- 
ent of a Widely Known Fountain Pen Manufacturer. 


Not many months ago a jeweler who has been for a 
number of years a dealer in fountain pens along with his 
regular stock, wrote a letter to a fountain pen 
manufacturer to the effect that he had read with interest 
the first page oi a well known journal in which the pen 
manufacturer had presented some views on the subject 


leading 


of the right sort of selling. 

The correspondent wonders if the ideas there enunciated 
have sunk into the minds of the dealers throughout the 
country. He said that for a number of years he had made 
a study as to why dealers of all types when confronted by 
a potential customer insist on showing the least expensive 
thing they have of the type wanted. He said that some 
four or five years ago, while walking along the street of 
a large city with a prominent sales exponent, the corre- 
spondent said, “Let’s stop in this store for a minute until 
demonstrated the 
The correspondent had never been in the 


you see universal trend among retail 
sales people.” 
store before, did not know the clerks and in fact, it was 
a fair and square test. Going to the cigar counter, he 
asked for a brand of cigar that sold for five cents, ten 
cents, two for twenty-five cents and fifteen cents straight 
He asked the clerk for the cigar in question. The latter 
turned to the case and pulled out a box of five-cent cigars. 


The correspondent said, “Haven‘t you a better cigar than 


this,” and he said, “Oh, yes,” and brought out the two- 
for-twenty-five cents brand. The upshot of it was that 
the customer had to ask four times before getting the 


clerk up to the point of showing the fifteen-cent brand. 
In answer to the question why he offered the five-cent 
cigar when he had the fifteen cent cigar to sell, the clerk 
said after a moment’s thought, “Well, people get mad if 
you offer them a fifteen-cent cigar.” The customer replied, 
“Well, I'm mad now because you offered me a five-cent 
cigar.” Then the clerk got down to cases apparently by 
saying that it took too much time to talk up the high 
priced merchandise. 

Next 
asked to see some tooth brushes. Here they had the same 
experience as at the counter. The correspondent 
declares that he has made hundreds of tests like this and 
has had his men make them throughout the country. He 
criticized pen sellers who say that a $2.75 pen is as good 


the buyer went over to the brush counter and 


cigar 


as money can buy, and why such people would attempt 
to sell two pens for $5.00 instead of one fine one for $10.00 
He 


said that one of the things jewelers are pounding on con- 


and a desk pen for $7.00 is beyond comprehension. 


stantly is the idea of grading up and increasing unit sales. 
scnecmidliiilateamens 
Some Features of Flexi-Post Binders 
The Stationers Loose Leaf Company of Milwaukee, Chi- 
cago and New York in a circular stated that the 
U. S. Court of Appeals for the Northern District of Illinois 
They state 
attempt to 


recent 


has held that Flexi-Post was not an invention 
take 
larify and conclude the matter. 

The idea behind the Flexi-Post was conceived by the 
and put into practical, 
The present Flexi- 


that they expect to further steps in an 


Stationers Loose Leaf Company 
salable 
Post is, therefore, backed by fifteen years’ expert manufac- 


form some fifteen years ago 
turing experience 

Flexi-Post 
They are protected items sold only to Flexi-Post dealers 
sold direct to consumers. 
made 


binders are sold with a positive guarantee. 


and under no consideration are 


Shipments of either stock or special items are 


promptly 
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..."AND HE 
LEARNED 

ABOUT PAPER 
FROM HER” 










OVER 
4,000,000 
PROSPECTIVE 
CUSTOMERS 
SEE THIS 
NATIONAL 
ADVERTISING! 





Jos os a housewife 
is fussy about her 





household tools, so your 
secretary is fussy about 






her commercial tools — 






and the greatest of these 
is paper! Give her Sea 
Foam Bond—and get re- 
sults—not alibis! 

Sea Foom Bond tokes 
14 carbon copies, if she 
uses thin carbon poper, 
as easily, legibly ond as sharply cut as 4! 



















it doesn’t slip or slide in the machine. it 
stonds up straight and uncuried in the 
files—but requires minimum spoce. It 






Month after month in two great 







takes erasures as ducks toke to water— 






national publications—one a weekly 


pen, pencil, ink or typewriter. It has seven 






attractive colors—one to identify eoch 





— Sea Foam Bond stands back of its 


deportment—if you like. 






Ask your dealer to show you and give 
you samples of Sea Foom Bond—the 
paper paced for today’s speed! 





co-partners in the stationery busi- 







ness... with a series of attention- 





cot te Me mere = emt See eee fens sheet 









compelling, sales-getting advertise- 
ments! If You are a Sea Foam Bond 
dealer, you are going to feel the 
effect of this powerful campaign in 
plenty of Sea Foam Bond sales. 































THE SMART BLUE AND GREEN BOX 


... lists the most important sales points: Sea Foam Bond used 
with thin carbon paper, gives 14 clear cut carbons. It saves 
office rent by cutting down costly filing space. It has stamina 
enough to survive all kinds of erasures—to stand up straight 
in the files. It offers 7 bright colors. It brings profit to you! 
If you can’t get it from your regular wholesaler, write us for 
samples and prices. 


Look for this mark in each Sea Foam Bond sheet 





tr. Ml 
THIN PAPER, ESPECIALLY DESIGNED 
FOR CARBON COPIES AND OFFICE FORMS 
Qy 


BROWNVILLE PAPER COMPANY ¢— 8 Water Street, Brownville, N. Y 





OFFICE APPLIANCES 


What an Opportunity! 


Half the methods and equipment in 
the average office are as out-of-date, 
useless, slow and inefficient as hitching 
posts and horse cars. 

Thousands upon thousands—a 
mighty host—of good business people 
know it, and they are going to do 
something about it this fall. 

They are going to see what is new 
and worth while. 

They are going to see from whom 
to buy. 

They are going to see those who are 
willing to serve them when they want 
the unquestionable proof of all they 
seek—your open public demonstration 
—at the 


NATIONAL BUSINESS SHOW 


New York At the Grand Central Palace 
October 19th to 24th, 1931, inclusive 


Chicago At The Stevens Hotel 
November 9th to 14th, 1931, inclusive 


“It’s the personal contact that counts” 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 


Frank E. Tupper, President 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St. C. H. Hunter, Manager 
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James T. Hurley on Vacation 
James T. Hurley, a salesman connected with the New 
York office of the Oxford Filing Supply Company, recently 
enjoyed a six weeks’ vacation which he employed in tour- 
ing Europe. Mr. Hurley is an enthusiast about music. He 


attended the annual Wagner music festival at Bayreuth, 


Germany, held in memory of the great composer 


Mr. Hurley returned on Labor Day. 











WOODSTOCK 


YPEWRITER 











STORE FRONT AND PERSONNEL OF MAUNSELL’S OFFICE SUPPLY 


COMPANY, MONTPELIER, VT.—This company is a leading and progres 
sive Green Mountain State dealer carrying the Woodstock, Ediphone and 
Marchant machines, and the G. F. ‘‘Allsteel” line of equipment. Delivery 
of goods is taken care of by means of an automobile van, which makes de 
liveries locally and otherwise. The company maintains branch offices in 
Rutland and Burlington also Following are the names of those whose 
likenesses appear above: Left to right—F. R. Maunsell and George W 
Maunsell, owners, handling Marchant and Ediphone sales respectively ; 
Mary Bruno, office manager; Arthur Beaumont, service manager; and Fred 
Backus and James Mullally, salesmen 








Sheaffer Notes Upturn in Trade 

The week-by-week sales records of the W. A. Sheaffer 
Pen Company, Fort Madison, Iowa, have shown a decided 
upturn in recent weeks. Part of the increase is due to the 
school opening period, and to orders for Christmas selling. 
After making allowance for these factors, there has been a 
demand not accounted for by seasonal influences only. 

The company’s sales executives also point out that the 
sales uplift is not due to a general movement by retailers 
to build up stocks which have been permitted to run low 
because of slack consumer buying. The movement is a 
combination of the factors mentioned, combined with a 
more or less intangible element. This has been manifest- 
ing itself as an indication of a more hopeful feeling extend- 


ing throughout the entire business community of the 
United States. Thi 


a larger scale by commercial and social stationers, as well 


feeling has caused placing of orders on 


as in other lines 

Analysis of Sheaffer sales sheets shows that over and 
above this favorable general increase in sales there has 
been a greater sales volume of the higher priced items 
This applies especially to the better grade “Balance” pencils. 
Pencils in a price range of $3.00 to $5.00 have had unprece- 
dented call, which the manufacturer interprets that the pub- 
lic is becoming more thoroughly sold on the mechanical 
pencil idea. There has been created a feeling that even in 
times of slack buying it is good policy to spend more 
money for an instrument which will last indefinitely. 

This trend in pencils is quite in line with sales of the 
higher grade “Balance Lifetime” pens, which amount to 
nearly seventy-five per cent of the annual volume of pen 


sale s 











For the Dealer 


in Office 
Furniture 


ERE is a book that should be in the 
hands of every office furniture 
dealer. Within its pages are pictures, 

in natural colors, and descriptions of the 
most complete line of moderately priced 
office furniture in America. Pages are de- 
voted to picturing the interior construc- 
tion features of our products; notable 
among these being a copyrighted X-Ray 
view of a complete desk, showing at a 
glance every inch of its interior construc- 
tion. Here, too, is a picture of the great 
Hoosier plant—in short, here is the whole 
story regarding the Hoosier Line, and the 
reasons for its ever-increasing popularity. 


You owe it to yourself, Mr. Dealer, to get 
all the facts pertaining to this fast-moving 
line. Your copy is ready for mailing. No 
obligation, of course. 


HOOSIER DESK COMPANY 


Jasper, Indiana 
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FFORY 


$TENCIL 


(Non-Cellulose) 


ARE PERFECT STENCILS 


Fibroin Stencils are unexcelled by any other 
make. They are adapted for every need. 


Fibroin Stencils do not deteriorate—Will not 
punch out—Sharp clean cut copies—Will not 
clog or gum typewriters—the ONLY stencil 
which will not affect the feed rollers of your 
typewriter. Thousands of satisfied customers 
say Fibroin is the BEST stencil. 


Legal size $3.50 per Quire. 
Letter size $3.25 per Quire. 


LESS ATTRACTIVE DEALER DISCOUNTS 


Send for a few quires subject to trial and ap- 
proval. If not all we claim for them return at 


our expense and FULL CREDIT WILL BE 
ALLOWED. Some splendid territories and 


state rights are available, especially on the 
Pacific Coast. 


FIBROIN 


STENCIL CORPORATION 


306 WEST ADAMS STREET 
JACKSONVILLE, FLORIDA 
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George Hausam Recovering from Accident 

(Announcement of the automobile accident in which 
George Hausam of the Hutchinson Office Supply Com- 
pany, Hutchinson, Kas., was severely injured, appeared in 
the September issue of Office Appliances 

We rejoice in the statement from the hospital to the 
After two 
weeks in the hospital at Wichita, Mr. Hausam was moved 
He is still 


effect that Mr. Hausam is doing very nicely. 


on August 20 to the hospital at Hutchinson. 
obliged to wear an aluminum and leather brace, but his 
progress toward recovery has been so rapid as to amaze his 
physicians, considering the dangerous nature of his in- 
juries. Very few persons survive such injuries as Mr 
Hausam sustained. He says that in a month or two he ex- 
pects to be as well as ever 

Following is an extract from a clipping from a Wichita 
newspaper giving information regarding Mr. Hausam’s ac- 
cident: 
Hutchinson Office 


Supply Company, was seriously injured early Saturday 


“George Hausam, president of the 


evening, when his car was crowded into the ditch on high- 
way No. 96, a half mile west of Maize. 

“He suffered a broken nose and broken vertebrae, and 
Monday morning was placed in a plaster cast at the Wich 
ita hospital, where it was said that he had a fair chance 
to recover, 

“Mr. Hausam was en route to Blackwell to spend the 
week-end with a sister. His wife is visiting in California 
Just west of Maize a man driving a Buick car attempted 
to go around a car in which a woman and children were 
riding west. The Buick passed the woman on the right 
side of her car, crowding her past the center of the road 
and into the path of Mr. Hausam’s car. In order to avoid 
striking the car, Mr. Hausam took to the ditch at about 
forty miles an hour. His car turned over and over and 
finally lodged against a telephone pole seventy-five yards 
from the point where it left the road. 

“Mr. Hausam crawled from the car, his clothes in tatters 
and his face bruised and bloody. He was rushed to the 
Wichita hospital and given a thorough X-ray examination. 
The broken nose and vertebrae were discovered. Doctors 
said that the break in the vertebrae was such that it would 
heal readily, but that a sharp movement might be fatal. 

“The car, a Chrysler 70, was completely demolished 
[he steering gear saved Mr. Hausam from death. 

“While at the hospital Sunday Mr. Hausam became un- 
conscious for periods, and would ask continually about the 
woman and children in the other car. They were unin- 
jured 

——— 
A. J. Hofmann Opens New Business 

\. J. Hofmann, recently western and New York man- 
ager for the Star paper stapling machines, and prior to 
that general New York manager for Bostich paper fas- 
teners, has gone into business on his own account as a 
specialist in staples 

For the present his offices are at 208 Centre avenue, New 
Rochelle, N. Y. He expects soon, however, to open met- 
ropolitan offices to handle staples and allied lines selling 
direct to users. 

Mr. Hofmann will be interested in taking on some lines 
of specialties relating to the business in which he has 
embarked. Eventually he expects to organize a national 
corporation to carry on the work more extensively. 

niin 
Crane & Company Install New Presses 

Two large automatic presses were recently installed by 
Crane & Company of Topeka, Kas., to replace old equip- 
ment in the Crane plant. One press is a large Miller high 
speed automatic feed press and the other is a Craftsman 


iob press. 
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MODERN . . . to the N* degree! 


Offices of Eclipse Aviation Corporation, East Orange, N. J. 


Business today demands office equipment that will stand 
the gaff . . . and yet be modern . . . efficient and pleasing. 


YOU ...as a SECURITY Dealer ... would represent 
steel equipment specialists . . . an organization that is in 
step with the parade of progress. 


Many opportunities are available. Investigate today the 
SECURITY Franchise which may be open in your territory. 


STEEL EQUIPMENT CORPORATION 
AVENEL, N. J. 
Security Branches: NEW YORK, NEWARK, BOSTON, CHICAGO, NEW HAVEN 


Steel Products 





Safes 
Shelving 
Bookcases 
Filing Cabinets 
Desks and Tables 
Storage Cabinets 
Transfer Cases 
Waste Baskets 
Planned Equipment 


Gener Catala OFFICE EQUIPMENT 


ee Om Wee eres 
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CLIP-ON 
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EVER-FAST FASTENERS 





A 


“TUNE IN” 


On the latest and best in paper fasteners. We are 


“BROADCASTING” 


that dealers who sell Clip-Ons sell the best; Clip-Ons are the kind 
of product that brings success to the dealers’ efforts; THEY SATISFY 


and your customers will be quick to respond with orders. 


“RECEIVE” 


the benefits of selling Clip-Ons: Made better and stronger, will not 
prick the fingers. Made in three sizes, finished in brass or nickel, 
packed in neat and attractive containers that help create sales. Backed 


by years of paper fastener manufacturing experience, and 


THE PRICE IS RIGHT TOO! 


You will be interested in learning all about Clip-Ons. Write for 


samples and prices. 





Cc LIP-ON CORP. 


OSWEGO, N.Y. 
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Frenchman Writes Interesting Book on 
Salesmanship 
The “Vendeurs” is the title of a collection of psycho- 
logical studies about sales from the versatile pen of Lubin 
Laurent-Richard, president, de l’Association des Commer- 
¢ants, Industriels et Frangais. The book, 
which contains some 252 pages exclusive of index, also 


Agriculteurs 


covers phases of business and modern commerce. 

The short stories the book contains are snapshot-like in 
They are amusingly told yet 
They offer valuable advice 


their brevity and clearness. 


with logic and truthfulness. 
to business men from one who is successful in affairs him- 
self and is one of the leaders of the French business world. 
Good salesmen, says the author, are much rarer than gen- 


Many 


reasons, such as want of skill or tact. 


erally supposed. fail on account of a variety o 
Many are lacking 
in professional discipline and thus incur the displeasure 
of customers or at least their indifference. 

The the book 
bearing this title reveals various faults with great candor 
and those who peruse it will derive not only amusement 


word “Vendeurs” means salesmen and 


but practical benefits also. The background of the stories 
is made up of actual experiences in the world of business. 
These stories have been appreciated by French business 
men and in perusing it one gets a clear insight into the 
workings of small business as well as large. 

The advice which the author desires to impress upon 
the reader is that in order to be successful as a sales or 
business man, one must be a first-class psychologist. A 
successful business must be endowed with a keen 
flair for business and he must have what the French call 


Externals 


man 


a certain finesse psychologique. are a great 
factor in making one successful in business. Nevertheless, 
a veritable Adonis may fail where a Fatty Arbuckle, just 
on account of his unusual exterior, may make an impres- 
sion. 

The book is in a way a guide book to business, for prac- 
tically everybody is a salesman. The laws of supply and 
demand weigh on all of us like the laws of nature, and this 
is one of the things the author wishes particularly to im- 
press upon his readers. 

Mr. Laurent-Richard devotes a whole chapter to demon- 
strating the great part which probity and reliability play 
This is one of the chief quali- 
Probity is akin to sincerity, in 


in all business transactions. 
ties of the good salesman. 
fact, it is sincerity of mind, and he points out with force 
that this quality and ability are quite compatible and must 
work hand in hand. 

He points out another valuable quality, namely, per- 
severance, which has to be strengthened by certain tactics 
from which one should never depart. “For fifteen to thirty 
said the author, “I was engaged in selling time 
My chief 
argument was based on the well-known English proverb, 
‘Time is money.’ Will you save time and at the same time 
make money, is the question I have asked my customers. 
This opening statement was naturally followed by an edu- 


years,” 
saving devices according to modern methods. 


cational course to the advantage of employees and employ- 
alike, that the 
could be conquered by logic and diplomacy.” 


ers and it was only then sales resistance 
Personality is a great selling force but the main secret 
of success is work. The efforts of the individuals are what 
count and not luck 
Office Appliances regrets that this excellent book is at 


present unobtainable except in French. 
—— 
“G-F” Distribution at Rocky Mount 
Distribution of the products of The General Fireproofing 
Company at Rocky Mount, N. C., has been assigned to the 
Carolina Office Supply Company, of that city. 


or chance. 
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“SUNRUCO”’ 


that line you can 
safely follow to 


profits! 


ULL LULUULSULLUUALUUUUTUG UYU eA 


SPONGE RUBBER CUSHION 


Our most popular selling 
cushion— 


The ribbed depressions 
in the Felt Covered sponge 
rubber Cushion afford ven- 
tilation, adding to comfort. 
This cushion is manufac- 
tured in three sizes, with 
either Brown or Green all- 
wool felt upper surface. It 
is 11/16" thick—Can sup- 
ply it with plain surface if 
desired. 


RUBBER SPONGE CUP 








This all-rubber Sponge Cup is unbreakable. The 
flared base prevents cup from tipping. Special de- 
signed grooves carry excess water back into well. 
Cup furnished with Sunruco sponge. 

Colors—Brown or Green. 


RUBBER DESK GUARDS 


WRITE TODAY 
FOR CATALOGUE AND PRICES 


A000 SULLA 
The Sun Rubber Company 


Barberton, Ohio, U. &. A. 


Every desk should be 
equipped with “Sun- 
ruco” Desk Guards, as 
they protect not only 
the furniture but also 
eliminate the possibility 
of the office worker 
tearing clothes or 
snagging hose. 


Each pair packed in 
box with small nails for 
fastening. They can be 
had in two sizes and in 
brown color. 














Modern Wood Files 


TO SATISFY THE 
INCREASING DEMAND FOR WOOD 


Yes, Increasing for the Last 
Year in Spite of Everything 





’ No. 200 
Genuine Walnut 
Write for Prices 


BEAUTY 
More in keeping with the trend toward better 
office homes. 


GREATER FIRE PROTECTION 


That a wood cabinet protects contents longer, has 
been proven repeatedly. 


STRENGTH 


Beyond all requirements. More rigid. Silent op- 
eration. 


AND NOW! 
New prices. 
Genuine walnut. 
Ball bearing extension slides. 
Lip front drawers. 
Modern hardware. 





Let Us Quote You on All Special Cabinet Work 





GRAND RAPIDS, MICHIGAN 
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Addressograph Multigraph to Have Comprehensive 
Exhibit at D. M. A. A. Convention 

rhe Addressograph division of the Addressograph-Mul- 
tigraph Corporation Cleveland, will present a most inter 
esting exhibit at the Direct Mail Advertising Association 
convention at Buffalo, N. Y., October 7, 8 and 9. 

The exhibit will include a motor driven ribbon print Class 
A Addressograph showing how all lines of business can 
profitably use customer control. The demonstration will 
also show how the same plates operate in the Class 5300 
Dupligraph enabling customers to fill in, write and sign 
completed letters at a speed of 2,000 impressions per hour. 
Graphotypes for embossing Addressograph plates and Du- 
pligraph plates are also demonstrated. Another machine 
of interest is the Class 1,100 inexpensive motor driven Ad- 
dressograph with automatic feed to address 6,600 cards or 
envelopes an hour. The motor driven keyboard Graph- 
otype is also explained, likewise Speedaumat equipment, 
demonstrating a high speed addressing unit using metal 
plates costing as little as $6.50 per thousand. It will be 
shown how 25,000 metal Speedaumat plates can be filed in 
a two-foot cube. Other models to be exhibited include 
various Addressograph filing units, etc 

\t this same exhibit Multigraph equipment will be shown 
in an extensive way, featuring standard model No. 66 
printing Multigraph equipped with suction feeder; model 
No. 66 addressing Multigraph, a power driven machine 
turning out 1,200 complete letters an hour; model No. 100 
combination letter and printing Multigraph with automa 
tic feeder; the model No. 5,000 Cardograph, being a small 
desk type of hand operated duplicating machine; No. 5,200 
Dupligraph which, like the Cardograph, prints through a 
ribbon from metal blankets embossed on the Graphotype: 
an efficient electrically driven Dupligraph known as model 
5,300 for retail store use in connection with Class 2,200 
Addressograph equipment; model No. 5,400 Dupligraph, an 
improved flat bed printing press, etc. Other essential 
equipment includes the type setters and automatic address 
and letter plate embossing equipment. The modern Set-O- 
[ype known as model No. 99 is demonstrated. Equipped 
with a Royal typewriter this Set-O-Type places the type in 
the Multigraph segment automatically as the copy is writ- 
ten on the typewriter. Model 69 keyboard Compotype is 
also shown, likewise several models of folding machines, 
refined and up-to-date. 

- ———~G 
P. E. Allen Visits the United States 

\fter a month’s stay in the United States as guest of 
Dictaphone Sales Corporation, P. E. Allen, accompanied 
by Mrs. Allen, returned to England on the S. S. Cedric 
sailing August 21. Mr. Allen’s trip to America was the 
prize earned in a year’s sales contest conducted by the 
Dictaphone Company, Ltd., which has charge of Dicta- 
phone sales in Great Britain and Ireland. Mr. Allen, of 
the London office’s sales staff, turned in the highest indi- 
vidual sales record for the year ending in June, 1931. This 
was the first visit of Mr. and Mrs. Allen to the United 
States, and they spent much of their time in New York 
City and Washington, D. C. Mr. Allen studied American 
sales methods during his stay, and returned to England 
planning to adapt several new ideas to his work there. 

— 

Mechanics of Typewriters Expounded to Salesmen 

A sales meeting was held September 14 at the Chicago 
branch of the L. C. Smith & Corona Typewriters Inc., at- 
tended by the branch salesmen and territorial managers 
Otto Gathman, of the mechanical service department at the 
factory, Syracuse, N. Y., explained various phases of serv- 
ice work and their bearing on the activities of the salesmen 


in the field 





“~ 
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Gift scason is here! 


OAKVILLE UTILITY GIFTS ADD TO YOUR PROFITS 


Now is the time to replace staple lines on your counters 
with the sure-selling Oakville Utility Gift Goods. 


Bring these quick-selling, sure-profit utility gifts into 
your profit picture early. Useful, well made, and priced 
right, they add to every week’s profits. 


For example—Lustro Ash Tray 


Chromium plated ash tray with snuffer. Years of 
wear for home or office. Attractively packed and priced. 
You can have your Oakville Utility Gift goods shipped 
with your regular orders of Oakville staple lines, with one 
bill. 


This utility gift line is constantly increased. Ask 


about our new Sample Order that acquaints you instantly 





with the additions—our salesman will gladly show them No. 414 Bridge Score Pad—with complete information on both 
: : . . contract and auction. In attractive silver plated and enameled 
to you on issue—or write us for complete information. metal holder. In individual gift box. Retail price $1.00 each. 





Tak-a-pin—holds 200 pins. De- 
livers one on pressure to thumb and 





No. 409 Lustro Ash Tray—chromium plated. Fine : bronze finger. In solid composition case— 
for office or home. Will last for years. Attractively ha te tee de y ee — 9 green or mahogany colors 
packed. Retail, 50c each. felt-covered base. One pair in box. Retail, $4.00 a to match furniture. Convenient on 

library or office desk. Retail, $1.00. 


pair. 


OAKVILLE AMERICAN PIN DIVISION 





Scovill Manufacturing Company OAKVILLE-AMERICAN 
WATERBURY CONNECTICUT yp 
PINS CLIPS FASTENERS THUMBTACKS TAK-A-PIN UTILITY GIFTS 2 
{ HOST OF STATIONER’S ARTICLES 
NEW YORK CHICAGO SAN FRANCISCO 





Oakville 
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NOISELESS 
Portable 


“THE GEM OF ALL TYPEWRITERS” 





FROM its eighteen new major improve- 
ments to absolute noiseless operation it’s 
the most wonderful writing machine ever 
created! 
The parade of eager buyers has started. 
At the close of the first day, the new Rem- 
ington Noiseless Portable was introduced, 
sales offices the country over telegraphed 
that their stock was exhausted. Enthusias- 
tic crowds continue to gather around win- 
dows wherever this writing machine marvel 
is displayed. It’s an absolute sensation! 
Every portable typewriter user in the coun- 
try has been waiting for a noiseless portable 
and here it is. A portable writing machine 
of double usefulness because by its purring 
quiet the limitations of time and place are 


eliminated. 


New case... new finish... new top plate... 
new ribbon spools sin ribbon reverse. New 
platen... new paper fingers... 
stops . .. new key board... new ribbon throw- 
off. New cylinder knobs . . . 

. new carriage release . . . new variable line 
space... new paper side guide. And QUIET 
... blessed quiet. 


new margin 
& 


new carriage lock 
Cc 


Are you going to be one of the first t- ride 
with the tide of the New Remington Noise- 
less Portable’s increasing popularity? Write 
TODAY and join the big parade of 


Remington dealers. 


Portable Typewriter Division, Remington 
Rand, Buffalo, New York. Offices in all 


principal Cities. 


Remington Rand 





Please send me details of your REMINGTON NOISELESS PORTABLE dealer Franchise. 


Name 


d I ddre ss 


4-10 














Lis double usefulness 
will attract double the 


number of buyers !! 
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HELP BUSINESS FIRMS: 
ECONOMIZE! 


Both costs and sales depend di- 
rectly upon the efficiency of the 
filing system—on the unobstruct- 
ed flow of data to and from files. 




















CUTTING COSTS WITH BETTER 
FILING METHODS APPEALS 
TO EVERY EXECUTIVE TODAY 


ALES arguments must be different today. 

Every purchase must affect an economy 

or an increase in efficiency, if the purchase is justi- 

fiable. This is your great opportunity! The pro- 

per equipment of a filing system may help reduce 

costs and greatly increase sales. Offfices have the 

time to devote to the modernization of their filing 

systems now. Suggest Natural System for large 

lists as a means of uncovering many sales prospects 
that are now buried in inefficient files. 


Wabash Supreme Quality Supplies are high in 
quality but the end they serve justifies the cost. 
You will find willing ears if you tell your custom- 
ers how they can save money with Wabash filing 
methods. 


mae, WaGashp 


Wabash, Indiana 





The Wabash Cabinet Co., Wabash, Ind. 
Please send literature on “Natural System™ and other data which 
will help us in our campaign to show dealers how they can save money. 


Name . 





Address 
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Abel-Tousey Company Organized in Jacksonville, 
Fla. 


The Abel-Tousey Company was established recently at 
24 West Duval street, Jacksonville, Fla., by E. K. Abel and 
W. B. Tousey, both formerly connected with the Drew 
Company of Jacksonville for the past twenty years. The 
new company carries general lines of office equipment and 
supplies including such well known ones as Irving-Pitt 
loose leaf, Shaw bound books, Carter’s ribbons and car- 
bons, Berkshire typewriter papers, ete In the near future 
the company expects to carry heavier lines of equipment 
such as filing cabinets and furniturs 

The Abel-Tousey store is sixteen feet wide and eighty 
feet deep. It is located between Main and Laura streets 
in Jacksonville, two blocks from the center of the business 
district. It is a half block from the new Western Union 
building and Cohen’s department store. The location is 
excellent and will no doubt be an important factor in th« 


success of the company 








SWEDISH CHAIRS FOR 
BRITISH KING The two 
chairs above shown have 


novel leather - covered 
springs in the seat and 
back. They were selected 


by Queen Mary of England 
for her husband at the 
Swedish Exhibition re 
cently held in London 
King George tried them 
personally before the 
Queen bought them. They 
were designed by Sundahl, 
a well-known architect of 
Stockholm Acme PrP & 
A Photo 

















A New Booklet About Jasper Chairs 

The Jasper Chair Company of Jasper, Ind., has issued 
for the trade a brochure to be imprinted with dealers’ 
names introducing and describing the Jasper leather line, 
a new number, done in genuine leather upholstered, at 
prices which are attractive. 

The new line includes leather upholstered swivel chairs 
with arms, arm chairs in different styles, rocking chairs, all 
in maroon, known as the 830 series: also the 850 series 
which includes four types of chairs upholstered in blue 
leather; four types in the 860 series upholstered in green 
and the 870 series in brown. This line is remarkably at 
tractive and should find a ready market 

_— Ee - —-- 
L. J. Vermeer Joins Castle Typewriter Company 

L. J. Vermeer, who for some time past has been con- 
nected with the L. C. Smith & Corona office in Lafayette, 
Ind., has severed his connection to become affiliated with 
the R. D. Castle Typewriter Company, 21 Main street, 
Champaign, Ill. The Castle Typewriter Company is dis- 
tributor of L. C. Smith & Corona products, so that Mr. Ver- 
meer sells the same products but approaches different cus- 


tomers, 
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Take a look at the... . 
lress Cchwarsal of the 
STURDY COLUMBIAN CLASP! 






HERE'S THE IMPROVED COLUMBIAN CLASP... 
sturdy, dependable envelope for booklets, 
samples . . . all heavier-than-letter mail. 


IF PAPER TEARS TOO EASILY in this Elmendorf 
Tearing Tester, it will tear too easily when 
it's made up into an envelope. So it doesn’t 
get by for the Improved Columbian Clasp! 






n our laboratories en- 
velopes are punched, torn, folded . . . measured, 
color-matched, peered at through powerful lenses. 
There men open clasps, close them, pry them open 
again. 

Downright rude... but it proves the mailworthi- 
ness of the rugged Improved Columbian Clasp! 
Proves your customers can depend on it to do the 
toughest jobs a mail desk can devise. 

Let your customers send it flying cross country 
... Sailing around the Horn... rubbing noses with 
knobby parcels wherever stamps are known. Let 
: them put any other envelope through the same 
AN’ CLASP paces. They'll name the Improved Columbian Clasp 
... we have a hunch... for the next booklet, sam- 
ple, or catalogue mailing! 

And whether you print it, or have us print it for 
you, there’s a healthy profit for you in selling your 
customers an envelope they will come back to buy 






PAPER MUST BE UP TO GAUGE to make the 

Improved Columbian Clasp. A sensitive 

micrometer checks up on the thickness of 
every batch. 


AT RIGHT: THIS SLIP in every box of envelopes 


guarantees satisfaction to your customers. 


COL 





eis: 


UNITED STATES ENVELOPE COMPANY 


SPRINGFIELD, MASS. ; -_ 
With thirteen manufacturing divisions covering the country again and again. 
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MODERNIZE YOUR OFFICE 















































with 
Motorized Appliances 


ROGRESSIVE-MINDED business men every- 
where are installing modern motorized office 
appliances—to increase sales effort, to reduce 
routine office costs, to speed up important man- 


agerial reports. 


Inventory your office equipment, and when you 
make that study consider modern office appliances 
equipped with G-E fractional-horsepower motors. 
These efficient, dependable power units are designed 
and built for either a-c. or d-c. operation. They are 
always as “modern” as the newest type of office 
appliances; adequate manufacturing facilities backed 
by far-sighted research and engineering keep them 


always a step ahead. 


G-E application engineers and appliance builders are 
continually cooperating to give you the best possible 
service from your appliances. Specify G-E fractional- 
horsepower motors—they are your assurance of 


quality and reliability. 


There's a G-E fractional-horsepower motor, electrically correct, and highly efficient, to drive each 
appliance on this list — and others: 


Adding machines 
Addressing machines 
Auto callers 
Automatic typewriters 
Accounting machines 


Billing machines 
Binding machines 
Blueprint machines 
Bundle tiers 
Bookkeeping machines 


Canceling machines 
Calculating machines 
Card punchers 
Cash-carrying machines 
Cash registers 

Check endorsers 

Check writers 

Check protectors 


ENERAL @ 


SERV 


ALES A N D 


Clock winders 
Coin-counting machines 
Computing machines 
Coin-wrapping machines 


Dictating machines 
Duplicators 


Embossing machines 
Engraving machines 
Envelope-opening machines 
Envelope-sealing machines 
Erasing machines 


Fans (for desk) 

Fare boxes 

Film-washing machines 
Folding machines (paper) 


Gluing machines 





ENGINEERING 


Sorting machines (cards) 
Sealing machines 
Stamp-canceling machines 


Key-cutting machines 


Letter openers 
Labeling machines 
Letter presses 


Mailing machines 
Meters (postage) 


Package-sealing machines 
Package-wrapping machines 
Paper-box machines 

Payroll machines 
Perforating machines 
Photograph printers 

Postal permit machines 
Printing machines 





Registers (sales) 





IN 





Stenciling machines 
Stock-quotation boards 
Stitching machines 


Tape moisteners 
Tape-pulling machines 
Telegraph machines 
Tickers 

Typewriters 
Typesetting machines 
Ticket counters 
Tabulating machines 


Venders (ticket) 
Voting machines 


Wrapping machines 


210-139 


ELECTRIC 


NCIPAL CITIES 
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Opinions of Business Leaders Back Rem Rand 
Sales Campaign 


ss sales for all business will 
the 


Faced by certainty that gr 


Remington Rand is utilizing 


be 


opinion and experience 


smaller, judgment, 
of business leaders in sponsoring a 
new business equipment sales campaign for the months of 
November. Facts 


agreement will be laid before execu- 


September, October and upon which 


business leaders are in 


tives everywhere—old ways must stand aside for modern- 
ized methods so that onslaughts of new competition may 
be met successfully and profitably. 

Creating profits during these months ahead is distinctly 
job.” 


intimate 


an “inside The principal ingredients necessary are 
the ol 


control, 


more knowledge on part administrative 
leaders and more complete 

Inside economies made possible by the up-to-date equip- 
ment of modern business will help enormously in lowering 


costs and thereby enhancing profits. 














ONE-EYED ROBOT PLAYS SOLITAIRE.—Developed and designed by 
Douglass A. Young, an engineer at the Newark, N. J., plant of the Westing 
house Electric and Manufacturing Company, a one-eyed robot that can 
read and assort millions of ordinary printed cards at high speed, was re- 
cently announced by the Westinghouse Company. This is the most recent 
tool of science for use in the accounting departments of large organizations 
to classify bills. This ingenious machine reads cards and places them in 


any of the 100 compartments of the machine where they belong without 
any human hand touching them The machine is operated by a single 
electric eye’’ or photo-electric tube, and resembles a miniature railroad 


switching terminal with each card being routed over its proper track after 

the “‘electric eye’’ has scanned the card and set the machine for delivery 

of the card to its proper destination The illustration shows Mr. Young 
overseeing the work of his machine (Acme.) 








Announcing a New Flexi-Post Contest 
Flexi-Post Contest of the Stationers 
Milwaukee, Wisce., October 1 
31 


The plan and operation will be practically the 


The annual Loose 


Leaf Company, will begin 


and run until December: 


same 


as 


the last contest which incorporated: 1. Awards for Flexi- 
Post dealers in six groups. 2. Contest awards for salesmen 
based on a sales quota. 3. Final awards for salesmen in 
six groups. 

The coupon plan of making records will again be used 


because of its simplicity, and coupons will be issued with 

all Flexi-Post billings beginning October 1 

Full details of the 
were sent out in September to 


contest, award records for salesmen, 


et all who participated 
last year. 

Those who were not participants last year are invited to 
register so that the rules and complete information may 
them. 


be sent to 





| 
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THE NEW EVERSHARP 


DORIC 


THE WORLD'S MOST BEAUTIFUL PEN AND PENCIL 








New Merchandise for New Days 


Revamped 1928 models are poor lures for 1931 business. 
... You need the complete Eversharp line—different, dis- 
tinctive—with the new Doric Eversharps, the world’s most 
beautiful writing instruments. . .. Here’s news about the 
latest Doric offering—14k solid-gold-mounted sets, men’s 


and women’s models. And when we say “solid gold,”’ we 


mean that bands, levers, clips, clasps, tips, seals, and 
points are 14k solid gold. Ask the Eversharp salesman. 


EVERSHARP 
(Pé Uional-( Point 


PENS AND @ PENCILS 


THE WAHL COMPANY, 1800 ROSCOE STREET, CHICAGO 











TRIED and 

PROVED 
DROFIT 

AVN Slabs 


UPNS 





Illustrated above is the neu 
Burns Dial Bracket which 
has a special hinge in the 
arm that permits the tele- 
phone to rest flat on the desk 
for dialing 


Telephone 
Brackets 
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Parker Pen Co. to Give Away Tapered Pen Ends 
Twenty-five thousand dealers handling Parker fountain 


pens will, from October 1 to November 15, be authorized to 


give away a tapered pen end with every Parker Duofold 
pen, 
The tapered end is attachable to the pen in five seconds, 


and changes over the pocket model to a desk set pen. Re- 
moving the taper restores the pen for pocket use. 
As a result of this offer, the Parker Pen Company of 


Janesville, Wisconsin, estimates that half a million Parker 
Duofold pens will be sold by dealers during the six weeks’ 
period. Ina preliminary test of the plans made this spring 
in California about 75,000 Duofold pens were sold 
The offer will be advertised nationally in magazines and 


newspapers, reaching over 112 million readers. 








Trier YEARS of consistent growth in 
the use of the telephone has been paralleled by 
thirty years of increasing demand for Burns Telephone 
Brackets. Neither “booms” nor ‘depressions’ have 
seriously affected their steady sales. The money- 
making possibilities they offer to EVERY stationer 
has the best guarantee possible—that of long and 
successful experience. ARE YOU GETTING YOUR 
SHARE OF THIS PROFITABLE BUSINESS, TO- 
DAY? Let us send you complete 
information on Burns brackets together with prices 


JUST CLIP THE COUPON. 





If not, why not? 


and discounts 


AMERICAN ELECTRIC COMPANY | 
INC. | 


6126 So. La Salle Street CHICAGO, ILL. | 


AMERICAN ELECTRIC COMPANY, Inc., 
6126 South La Salle St., 
Chicago, Ill. 





send us information, prices and discounts on the new Burns Dial Telephone 


Bracket end other B urns Oreckets 


AJ A AAL 
ADDRESS 


TOWN TATE 


Sea eeneeeeesseeseeeeesssseeseseseeeseses : 














NEW OFFICERS OF THE TISCH 
HINE COMPANY, GRAND RAP 
IDS, MICH Above at the left is 
J. C. Oom, president and treas 
urer. Above at the right is E. B 
DeLano, vice-president At the 
left is Fred Schuitema, secretary 
and general manager. A detailed 
story appeared in the September 
issue of Office Appliances 











These Young Women Use Their Dictaphones 
Profitably 


Marie Keller, a pretty, dark-haired young woman who 
is an official court reporter in Los Angeles, has so well 
mastered the ability to get things done with her Dicta- 
phone’s help that, according to the Los Angeles Record, 
“her yearly income, it is rumored, exceeds that of the 
judges.” Says the Record: “She was the court reporter 


who worked on the Julian cases, and because of the unusu- 
transcript, it is reported that frequently her 
exceeded $100.” This highly efficient young 
woman, reports the Los Angeles paper, “looks like an 18- 
year-old girl, but as a matter of fact she is the mother of 
three children, the oldest of whom is a boy of twelve.” 

N. Y., another woman who looks to the 


ally heavy 


daily salary 


In Syracuse, 
law for a career is finding her Dictaphone equally helpful 
in another type of work. Miss Jean Perry, graduate of the 
Syracuse University College of Law, was recently admitted 
to the bar of the Appellate Division, Third Department, at 
Dictaphone exclusively 


Rochester. Miss Perry uses the 


in preparing her briefs. 
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E ARE thoroughly convinced that the 
Berger line is superior to any line of steel 
on the market, and have sold numerous 
installations because of that fact, at a higher 
price than our competitors have bid.”’ 


This quotation is from a letter received from 
The Dorsey Company, who occupy a six story 
building in Dallas, Texas, and are enthusiastic 
distributors of Berloy steel office equipment 
and shelving. It is indicative of the saleability 
and value of Berloy products. 


Berloy prices are in line with Berloy quality. 
From your viewpoint, the fact that users rec- 
ognize the extra value of Berloy equipment — 
and back their judgment with money — is sig- 
nificant. It enables you to sell Berloy products 
at a price that is profitable. 


Investigate the Berloy line. It includes filing 
cabinets, transfer cases, desks, storage cabinets, 
lockers, and four types of metal shelving. 
Berloy specialists will gladly help you sell im- 
portant installations. 


THE BERGER MANUFACTURING CO. 
Division of 
Republic Steel Corporation 
CANTON, OHIO 


Branches and dealers in principal cities 
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Above — Berloy metal equipment in The 

Dorsey Company store, Dallas, Texas. 

Inset — Henry Dorsey, Jr., President, The 

Dorsey Company and present Governor 
of the ninth district. 


» = — 
BERLOY 
SS 


Following The Big Trail— 

J. B. Montgomery, Il, Vice President and 

General Manager and L. A. Burkholder, 

Sales Manager, Equipment Division, will 
be at the New Orleans Convention. 














OFFICE APPLIANCES 















































You may safely invite the man from Missouri 
—the ‘‘show me” type—to step up and take 
a look at the 4600 series, either singly or en 
suite. It will stand not only the ‘‘first impres- 
sion’ test but the most thoro scrutiny and 
inspection of all details—materials, design, 
workmanship and finish. 


The 4600 series was designed by one of the 
foremost furniture designers in this country. 
No expense was spared to accomplish a 
combination of beauty, strength and utility. 
Genuine walnut and solid white oak were 
selected for the woods. 


The suite illustrated lends itself to a striking 
display. Impressive . . . inviting . . . in- 
teresting . . . it induces the prospect to 
examine closer; inspires his confidence; 
creates a desire to possess and use. The 
pieces are in fact sales-closing. 


Full investigation will convince you of your 
sales probabilities, in this new series. Perhaps 
you are ready now for more complete infor- 
mation. Just write us. 


INDIANA DESK CO. 


Jasper Indiana 


For the “’Show-me” 
Prospect this suite 
is the answer 


Desk and chair . . . the two are inseparable. 
You can reduce expense and add con- 
venience by ordering a pool car of Indiana 


Desks and New Indiana Chairs. Full de- 


tails for the asking. 


« «@ « « » » » » 
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Parker Pens and Pencils in DuPont Boardwalk 
Display 

The new line of pens and pencils made by the Parker 
Pen Company of Janesville, Wisconsin, is being shown in 
a Boardwalk window of the DuPont exhibit in Atlantic 
City. All sizes of pens and pencils, from the small hand- 
bag sizes to the large over-sized sets, are shown. Orna- 
mented desk sets are also included in the display. The 
pens and pencils are made in various colors and color 


blends of Pyralin 


The display is arranged in a classroom idea. A black- 
board is hung on the side-wall of the window and school 
desks are set about \ life-sized figure, enacting the role 
of school teacher, is shown in the act of erasing a state- 


ment on the blackboard, which, though calling attention 
to the qualities of Parker pens, is written in the style 
characteristic of the mischief-loving schoolboy. The desks 
used are by the Steel Furniture Company of Grand Rapids, 
Michigan, and show the use of DuPont finishes 























TO THE THOUSANDTH PART OF AN INCH.—Catherine McLaughlin, 
like many other women, plays an inconspicuous but important part be- 
hind the scenes in the office equipment industry. For eleven years she 
has been inspecting parts in the plant of the Monroe Calculating Machine 
Company, Inc., at Orange, N. J., working to limits of thousandths of an 
inch. She now heads one of that company’s inspection departments. She 
is shown here instructing one of her assistants in the inspection of bear- 
ing rods—an operation involving hair-splitting accuracy 








Hano Paper Corporation Takes New Quarters 

The Hano Paper Corporation, formerly at Bush Ter- 
minal 23, Brooklyn, N. Y., announces the removal of their 
main office and Brooklyn warehouse at 4016 First avenue, 
at the corner of Fortieth street and First avenue, Bush 
Terminal building No. 26, Brooklyn. Here the company 
has increased space for storage facilities which it has taken 
with the idea of carrying larger stocks for drop shipment 


orders 
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CONCENTRATED BUYING 


enables your organization to increase 
sales and profits at reduced over- 


head. 
WE ARE FULLY PREPARED 


to fill all of your envelope require- 
ments with one shipment and one 
billing. 


od Expanding Envelopes in all sizes 
and styles. 
One piece construction 
or 
Five piece construction 
in 
Red rope or manila papers. 
Vertical File Pockets flat or ex- 
nding in jacket or pocket styles. 
Red Rope, Manila or Kraft. 
Also 
Open End Legal Envelopes. 
Open Side Crushed Envelopes. 
Opes End Tongue Clasp En- 
velopes. 
Open End Tension Envelopes in 
» all standard weights and papers. 


Our Bank Envelope Line is complete. 
Our quality denotes superior work- 
manship. Our prices are most reason- 
able. Our packing is fitted for modern 
retailing. Our service is truly de- 
pendable. Write or wire to 





QUALITY PARA ENV. CO 





11-116 MERCHANDISE MART, 
CHICAGO 


Factories at St. Paul, Minn. 
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She Sang While Typing 
Using the sample of the new Remington Noiseless port- 
able typewriter on exhibition at the National Typewriter 
Dealers’ Convention in New York on August 19, Miss Olga 
Elkouri established a unique record by writing at the rate 
of 135 words per minute while at the same time singing a 
popular song to musical accompaniment. A Paramount 
newsreel photographer meanwhile turned the crank of his 
“talkie” camera and the result is being exhibited during 
September in the moving picture theatres of the country 
: 4 | in Paramount Sound News, issue No. 8 
> legend acc anying the VS insert, Miss 
HALF THE TIME of a stock clerk was | In the legend accompanyi gt le nev reel er li 
Elkouri is given the film title, “The World’s Most Versatile 
saved for Wilson & Company, Chicago = stenographer.” 
ackers, when they put in Postindex. He —— 
P YP E. Faber Adds New Mongol Colored Assortment 
used to copy warehouse receipts in a big The Eberhard Faber Pencil Company, Brooklyn, N. Y., 
book. Then he’d mark down all the items | 2™nounces a new assortment box of hexagon Mongol col- 
, ored pencils. It is of the convenient folding easel type, the 
drawn out. It was complicated, cumber- 1 9 
same as the No. 741 assortment, but the contents are hex- 
some ...and he never did have an accurate 
check on stocks. 
Now he simply files the original ware- 
house receipt in a Postindex 4-sided card. 
All items withdrawn are entered on the 
same card. When all the material is used, 
the dead card is pulled out. And it’s easy 
now to find out about anything in stock. 
Wherever there’s a warehouse, wherever 
there’s stock to keep track of, there’s a place 
to sidestep trouble with Postindex. And it’s 
not hard to prove to the man in charge... 
when you tell him a true story like this one! 
TO DEALERS: If you're 
open for a profitable fran- 
chise, the Postindex story 
. is well worth looking into. 
‘ Send us your name and let’s 
\ talk it over. NEW E. FABER HEXAGONAL MONGOL 
8 COLORED ASSORTMENT 
agonal instead of round. While Mongols have long been 
made in hexagon form, this is the first time they have ap- 
peared in an assortment. 
The new assortment is known as No. 940 
——— 
Advertising Agency Selects Dexstar Paper 
The agency art department of a western advertising 
Y agency, after a careful examination, decided on white Dex- 
Drawer Cabinet AA 7 a : ¥ ae = of 
POSTINDEX VISIBLE FILES ee ee Sees Oe ee eee eae ee 
work done on it, its adaptability and resistance to erasures. 
Relatively low price is also one of the advantages. 
Dexstar paper intended for use in art work is bought in 
bd seventeen by twenty-two inch reams and made up into 
272 Cx gummed pads of one hundred sheets seven by ten inches; 
eleven by seventeen inches and seventeen by twenty-two 
ra @ inches. White paper is used exclusively. The pads are 
782 eC Z Cs usually gummed along two adjacent sides. The material 
in the present case was used extensively in connection 
"4 SIDES TO WRITE ON” with the agency's layouts and art work. Pencil and crayon 
— — ———_—__— are the most popular media. Because of the transparency 
“y a of the paper, the ruling up of layout sheets is unnecessary. 
A Division of Art Metal Construction Company, Jamestown, N. Y. [he paper is adaptable to crayon as well as to ordinary T 
MAKERS OF THE COMPLETE LINE pencil work \t the same time the paper takes ink sat- H. 
OF STEEL OFFICE EQUIPMENT isfactorily. The paper is declared to be economical and 
xe = a sx | generally satisfactory. 
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MV Relth bana 2-2 Kel, 


THERE'S CHARM TO CATCH YOUR PROS. 
PECT’S EYE in Mount Vernon's graceful lines. 
And roomy, well-arranged working space to help him 
swing his job. And the natural wood grain conceals 
the enduring protection of ageless, fire-resisting steel. 





2 COUMCA... 
You can tell your prospect 


[HE WON’T FIND A DESK TO TOUCH THE MOUNT VERNON! | 


* CHOP around!” “Compare!” It’s safe to PRICE! No other desk—for so little 
tell the man you want to sell todo just |©money—comes with so much equipment. 
that! For he won’t find a desk to touch No other private office model is so pleas- 


the Mount Vernon. antly priced for general office budgets. 

In APPEARANCE. Graceful, distine- Show him the New Yorker, the William 
tive lines, richly grained walnut finish, Penn, as well as the Mount Vernon. (And 
smartness in the very drawer pulls! let us send you our arresting assortment of 


In CONVENIENCE. Roomy drawers, window displays, folders, and catalogues, 
well planned files, card trays, hidden to help keep his interest up!) Art Metal 
chases for light and phone wires. Construction Company, Jamestown, N. Y. 


In CONSTRUCTION. The fire resist- 

ing protection of enduring steel, the quiet 

gliding drawers, snug fitting partitions. — rt ata = 
And tell him to be sure to check up on STEEL OFFICE EQUIPMENT 


THE ART METAL LINE .. . Fire Safes . . . Storage Cabinets . .. Desks .. . Shelving . . . Plan Files 
Horizontal Sectional! Files . . . Upright Unit Files . . . Counter Height Files . . . Postindex Visible Files 


INTHE ART METAL BUILDINC EQUIPMENT DIVISION...Hollow Metal Doors and Trim...Elevator Enclosures...Architectural Bronze...Library Fittings...Partitions 
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AT THE NEW YORK BUSINESS SHOW 


A Complete Display of New National 
Accounting Machines and Cash Registers 


This year at the Business Show, National presents the most 
complete line of business machines in its history. Machines 
will be on display which give results never before possible. 
Each offers new and important features. 


Posting machines for banks, bookkeeping machines with 
typewriter attachment for all types of records, analysis 
machines, check writing and signing machines, cash reg- 
isters for every kind and size of business... all are grouped 
together in our Business Show display. 


We cordially invite you to visit our exhibit . . . to make 
yourself at home... and to learn more about the particular 
machine you are most interested in. Sections 95-96-97- 
105-106-107 Grand Central Palace, October 19th to 24th. 


THE NATIONAL CASH REGISTER COMPANY 


DAYTON, OHIO 
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Plate Press in Operation Attracts Crowds to 
Window 


The Shaw & Borden Company of Spokane, Wash., who 
brought the first engraving press into that city in 1901, re- 
cently displayed in their window an engraving press in 
operation with engraved cards being turned out at the 
rate of 250 an hour. In its general mechanical construc- 
tion and hand operation, the press shown was unchanged 
from the one in use fifty years ago, and W. J. Frazier, en- 
graving printer, stood at a five-handle wheel minus a rim 
much like a ship’s helmsman. As hand over hand slipped 
from spoke to spoke, a heavy metal bed runs back and forth 
on a contacting roller. An engraved piece of copper plate 
fabricated by the Anaconda Copper Mining Company, and 
highly polished, was placed on the bed deftly “glued” by a 
swish of heavy soap and twirled under the finger of the 
operator. Ink was then applied to the copper plate and the 
active fingers of the engraving printer mopped up the fluid 
except that which had found its way into the metal cuttings. 
The operator then grasped the handles of the wheel and 
the press was in operation, turning out a beautifully em- 
bossed or engraved card. Mr. Frazier was assisted by Miss 
setty Johnson. 

The display was planned for educational purposes and 
throughout the day throngs paused at the window to gaze 
at the exhibit. 

> — 
Displays to Fit All Windows 

Display advertising material for retailers’ windows is 
handicapped somewhat as it is difficult for the designer to 
adapt his material to the wide variety in window dimen- 
sions. The W. A. Sheaffer Pen Company, Fort Madison, 
Iowa, has developed a set of display material which can be 
adapted to all kinds of windows—and to all lines of trade— 
without encountering many of the difficulties met in the 
past. 

This season’s layout of dealer helps for displays makes it 
possible for all windows to be decorated artistically and 
effectively. Displays need not look crowded because the 
materials are too large, or scantily dressed because the ex- 
treme areas have to be arranged with inadequate materials. 
This ability to dress windows of varying sizes with well- 
proportioned display material is especially true of the sales 
helps developed for the advertising campaign on “Skrip.” 
Besides the usual “Skrip” material customarily offered the 
trade, special items have been prepared for “Skrip” work 
that will increase the effectiveness of regular displays by 
having direct bearing specially on the full page four color 
ads to be started early in October. 

Sheaffer dealers who have not already received the latest 
Sheaffer advertising material can secure it gratis by ad- 
dressing the company at Fort Madison. It will facilitate 
the issuance of display materials if the dealers will indicate 
the approximate size of the windows or other spaces in 
which the displays are to be shown. 

——— oe 


Joplin Typewriter Company Loses by Check Passer 

The Joplin Typewriter Company of Joplin, Mo., recently 
accepted a check from a man who represented himself as 
being with the Coleman Construction Company of Hanni- 
bal, Mo., and presented an alleged expense check drawn 
on the Hannibal National Bank, Hannibal, Mo., and signed 
Jerome Coleman, treasurer. The check was given in ex- 
change for a used Todd check writer for the amount of 
$15, for which the man issued the check. It was returned 
to the Joplin Typewriter Company protested, and on Au- 
gust 27, two or three days after the Joplin Company had 
accepted the check, the Missouri Bankers Association sent 
out the following letter: 

“We are informed by the Hannibal National Bank, Han- 
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THE NeW LEATHER LINE 
The Right Chair at the Right Price 


Graceful lines, fine workmanship and superior finish distinguish 
this new line of leather upholstered chairs . . . correct balance, 
thorough comfort, pleasing outline . . . a highly attractive and 
inviting appearance, at a very special price. 

You'll find a heavy demand for chairs of this pleasing type. 
The growing tendency toward designs of this kind can be proven 
by showing a number of these chairs on your floor. We recom- 
mend that you place an order for display, being confident you 
will quickly realize the advantage of a representative stock. 
Handsome illustrated booklet with full details mailed on request. 


JASPER CHAIR COMPANY 


Jasper, Indiana 











Sales Representative 
for metropolitan Chi- 
cago territory, William 

. Brown, 4504 S. 
Wells St., Chicago, 
phone Boulevard 7957. 
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24 cut in costs! 


6G {IS Horder store cut costs in three. Modern equipment, 
designed to its needs, and built to Service Steel standards, 
cost $10,000 and eliminated expense of $30,000.00, a net saving 
of $20,000.00 in rent and help during the life of the lease. 


With better storage, display and sales facilities, the second floor 
space and one sales clerk are dispensed with. The marked step- 
up in sales that followed the installation of Service Steel equip- 
ment in other Horder stores is confidently looked for here also. 









f store at 224 So. Dearborn St., Chicago, before being 
ed Second floor was also needed with this layout 








Same store equipped to handle greater volume of stationery sales, in 
less space, with less expense Second floor dispensed with. 


After 15 successful years at this location, Horder’s now plan 
for greater sales than ever before. Service Steel equipped, all 
but the cash register, their modern system of storage, display | 
and space arrangement is an index of what our specialized sta 
tionery store layouts can do for you. This equipment designed 
by Ray. J. Eichenlaub, specialist in efficient merchandising 


equipment 
SRE, 


A, 
SERVICE STEEL 
PRODUCTS CORPORATION 
n De Luxe 

914-18 W. Nerth Avenue 


Pi ers in Steel Store Equipment 


CHICAGO, ILL. 
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nibal, Missouri, that a printed check for $31.80, drawn on 
that bank, purporting to be drawn by “The Coleman Con- 
struction Company,’ signed ‘George T. Coleman, treas- 
urer,’ payable to Harry Swain, has just made its appear- 


ance, having been cashed by an individual in Pettis County. 


The check bears the notation, ‘Location: State Highway 
Contract B-4.’ The bank states that it has no account in 
this name. Since the check is a printed one, others will 
likely make their appearance. Look out for them.” 

The man who gave the check is forty-five fifty years 


old, about five feet ten inches tall, hair dark with a sprin- 
kling of He 


pounds, dresses fairly well and looks like 


gray. weighs about one hundred sixty-five 


a typical road 


contractor 














INTERNATIONAL PICTURE.—The above photograph was taken on 
the roof of the Cincinnati factory of The Globe-Wernicke Company The 
group shows W. F. Gammage, export manager, and Sr. Don Avalino Romeu 
of Casa Elmendorf, San Juan, Porto Rico, in front; Arthur H. Aarona of 
Hawaii, M. C. McGuire, special factory representative in the Far East, 
and Sr. Don. Daniel de Herrera of the Globe-Wernicke export department, 
standing left to right in the back row. Mr. McGuire is now in Japan de 
veloping Globe-Wernicke sales in the Japan markets. Mr. Aarona and Mr 
Romeu have both returned to their respective homes 


AN 








Important Advertising Support for “Skrip” 
The fall advertising campaign of the W. A. Sheaffer Pen 
lowa, is laying unusual stress on 
Che first full 1 
of “Skrip” in four colors will appear in scores of principal 
the Post 
\ special win- 


Company, Fort Madison, 


the company’s “Skrip.” age advertisement 


Sunday papers, well as in Saturday Evening 


as 
and other notable weeklies and monthlies 
dow trim poster is provided for dealers and will be sent on 


request. The first advertisements will offer explanatory 


copy, supported by illustrations of five tests, demonstrat- 


ing superior points of this writing medium. The manufac- 


turer holds that “Skrip” offers conveniences and economies 


that offset its somewhat increased cost This product is 
sold in bottles and casks ranging from two ounces up to 
five gallons. In addition, the “Safety” package is made in 


shining black and four delicate pastel tints, the minimum 
price and ranging upward to $10.00 for 


the package with solid gold mountings 


being fifty cents, 
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O-FLEX 


is a profit producer for 
aggressive stationers 


Gomenanc unusual and 
diferent! That is what attracts buyers today. The 
Auto-Flex binder is unique in operation, it is a prac- 
tical, money-saving device, and the mechanical opera- 
tion attracts the attention of anyone who buys or uses 
loose leaf binders. 


Using the Auto-Flex as a ‘‘door-opener’’ your 
salesmen can make effective demonstrations that 
create interest and produce sales. The unit price of 
the Auto-Flex is sufficient to make the demonstrations 
pay a generous profit to the stationer. 


If you are interested in making your salesmens'’ calls 
more effective we will gladly send you full particulars 
about the Auto-Flex line and the new, resultful 
advertising program that helps you sell it. 
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NOW INTRODUCING 


ALLSTEEL STORAGE 
CABINETS and WARDROBES 






G 


Wer WANT you to become acquainted with another new 
GF line—GF Allsteel Storage Cabinets and Ward- 
robes. Backed by the GF reputation for quality and 
service, you can stock this equipment in the knowl- 
edge that it will sell. 

Wherever materials must be stored in compara- 
tively small space close to the point of use, GF Allsteel 
Storage Cabinets provide the most satisfactory means 
of keeping such supplies or articles clean and in per- 
fect order and, if desired, under lock and key. 


Two Complete Lines 


GF Allsteel Storage Cabinets and Wardrobes are 
offered under two classifications —the Atlas-“A”- 
Line, which includes the best finished grades, and the 
Beacon-“B”-Line, which includes cabinets of the same 
high quality materials and construction, but less 
highly finished. All parts are formed true to pattern, 
carefully assembled and finished in durable oven- 


baked enamel. 


The Atlas-”’A”-Line The Beacon-"B”-Line 


For private offices and for gen- This line is supplied in but 


eral offices where attention is 
given to appearances, and 
where it is desirable that cabi- 
nets match existing furniture 
in walnut or mahogany. Auto- 
mobile-type bronze lock-han- 
dies. Hinge tips also bronze. 
In addition to regular finishes, 
“A”-Line Cabinets may be had 
in a special white finish with 


one finish—olive green. Auto- 
mobile-type, black-enamel lock- 
handles of pleasing design. 
This line includes only the 
single and double door, full 
height cabinets, and is fitted 
for practically all storage pur- 
poses to which cabinets in 
olive green finish are suited. 
Identical with the “A” quality 


nickel hardware. in all but finish and trim. 


We have just issued a new catalogue devoted ex- 
clusively to our new line of GF Allsteel Storage Cabi- 
nets and Wardrobes. It illustrates beautifully each 
number in both the “A” and “B” lines—32 in all— 
and gives full details regarding sizes, etc. We shall be 
glad to send you the catalogue and prices qn request. 


THE GENERAL FIREPROOFING COMPANY 
YOUNGSTOWN OHIO 


In Canada, General Fireproofing Co., Ltd., Toronto 


GENERAL FIREPROOFING 


5 J 
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Beacon-“ B-Line 
Vo. B-319-SC 








Beacon-“B"’-Line 


Ne. B-319-WR 
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Noiseless Typewriters in Hotel Writing Room 

Something new in hotel management has been installed 
in the Hotel Taft, Fiftieth street and Seventh avenue, New 
York, owned and operated by Bing and Bing. The innova- 
tion is the “Guest’s Secretarial Service.” It is in the form 
of a completely equipped correspondence room, including 














TYPEWRITERS 
USED BY HOTEL TAFT, NEW YORK CITY, 
FOR GUEST SECRETARIAL SERVICE 


REMINGTON - NOISELESS 


furniture, typewriters, stenographers, etc. All of the facili 
ties of the room are free to guests. For regular corre- 
spondence, three Remington noiseless typewriters are fur- 
nished, equipped with the dainty elite type. An additional 
Remington noiseless typewriter with wider carriage and 
decimal tabulators is at hand for those who write reports, 
Statistics and other matter of that nature. 
SS eee 
A Helpful Book on Exports 

The decrease in movement of exports in the United 
States is one of the causes of business depression. How 
to increase exports is the subject of a new book by G. A. 
Il’, Raland, who has had thirty years’ experience in foreign 
trade and matters of international law. “The Export Or- 
der” contains a wealth of information about export business 
that is of prime value to American manufacturers who do 
business abroad. 

It tells about the advantages of export business, why it 
is easy to obtain, if properly handled, the cooperation that 
can be obtained from the Department of Commerce, and, 
in brief, tells what to do and how to do it. 

This helpful book gives information about such subjects 
as order sheets, addressing mail, ocean bills of lading, 
drafts, shipments, transportation, steamship companies, 
marine insurance, packing and marking, reimbursement 
terms, foreign customs regulations, credit information, cor- 
respondence, establishing business connections, samples 
and advertising matter, representation contracts, trade 
marks, cable codes, filing, packing for shipping abroad, how 
to handle export orders, insurance certificates, clearance 
papers and documents, the Exporter’s Index and a large 
amount of other information of use to manufacturers who 
do export business. 

“The Export Order” contains information that is said 
to be difficult to obtain from other sources, and the sub- 
ject matter is conveniently arranged for ready reference. 

Copies of “The Export Order” will be mailed postpaid 
on receipt of $1.00 per copy, by the author, G. A. F. Raland, 
625 Center street, Elgin, III. 

——_ ~~ 

Winners in Dennison Window Display Contest 

Prizes have been awarded to the winners in the national 
window display contest sponsored by the Dennison Manu- 
facturing Company, Framingham, Mass. As this contest 
was open to everyone in the United States and Canada 
regardless of age or experience, thousands of entries were 
received and the products of practically every advertiser 


were represented in the displays. Photographs from every 
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INK 


F. B. CANODE 





BEST INK FOR THE LONG RUN 





Our Duplicating Ink No. 500 is produced 
from our own formula for open type ma- 
chines. This ink is com- 
pounded by a _ special 
process that sothoroughly 
mixes the various ingredi- 
ents, that it positively 
will never separate— 
never leave an oily out- 
line around the letters, 
but always gives off a rich, 
uniform color, smooth, 
even-flowing, that dries 
fast, but never dries or 
hardens on the pad. 


BEST INK FOR THE SHORT RUN 

















No. 500 Duplicating 
Ink, Square oblong 
container, 1 Ib. size. 








No. 1700 Duplicating Ink is 
our specially compounded ink 
for the closed type machines. 
Each container holds just 
enough to fill the fountain in 
the cylinder. The same high 
grade, smooth, even flowing 
qualities that predominate in 
all of our inks are outstanding 
in No. 1700. This same ink a4 
may be had in one-third pound =, yo pu. 
containers for portable ma- ___plicating Ink, 


. ound screw 
chines. top, ¥% Ib. size. 


BEST INK FOR ANY LENGTH RUN 














Mr. Fred B. Canode, is now, and has been 
for the past six years, associated only with the 
INK SPECIALTIES COMPANY 
His 40 years’ experience as a duplicating ink 
specialist qualifies him to solve any duplicat- 
ing ink problem—and compound ink for 
every make and model machine either do- 

mestic or foreign. 


INK SPECIALTIES CO. 
515 SO. LAFLIN ST. 
STATION C - CHICAGO, ILL. 
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Duplicating 














asted 
effort.. 


wasted 
profits! 


(this is a year to end both) 


EALERS in office equipment can save money 

by going over their line of office baskets right 
now! If you are carrying one or more slow selling 
lines—now is the time to weed them out and con- 
centrate on the one sure selling make. There is no 
use wasting effort on the slow sellers. Wasted effort 
means wasted profits at the end of the year—profits 


that could be made with one good line. 


Metal fireproof baskets made by the American Can 
Company are selling fast in leading stores. These 
handsome, durable baskets have many features that 
attract buyers. Canco baskets come in a wide 
variety of styles and sizes. There are rich finishes of 
walnut, oak and mahogany to blend with office 
decorations, green ones and white baskets for in- 


stitutional use. Place your order now. 


Galvanized Ware Department 


AMERICAN CAN COMPANY 
TOLEDO, OHIO 
City Park Avenue and Hamilton Street 





Illustrated here is the Canco 
No. 82, 13% x 14%, furnished 
in green, walnut, oak or mahog- 
any. We have available also the 
small size corrugated basket No. 
160, 12% x9%%x11%, also No. 
480, 15% x 1244 x 18, a larger 
corrugated basket. Both of these 
baskets can be had im either 
green or white. 
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state in the Union, Alaska, Hawaii, and Canada were en- 
tered in the contest. 

An interesting feature of this contest was the large num- 
ber of photographs of displays received from women deco- 
rators. In fact, four women were among the cash prize 
winners. 

As the final test for any display is selling-power, this 
factor counted 40 out of a possible 100 points in each dis- 
play. Attraction came next with 20 points, then display 
arrangement, and, finally, the use of crepe paper with 20 
points each. 

A total of $1,125 and 85 framed certificates were dis- 
tributed to the winners. 

The winners included individuals engaged in practically 
every branch of retail business. Among the many win- 
ners of the prizes we observe the names of Mrs. P. G. 


Praetorius, Kalamazoo Engraving Company, Kalamazoo, 


Mich., ten dollars and certificate; and H. L. Foster of The 
Stationery Shop, Haverhill, Mass., and Robert E. Walsh 
of the Pound & Moore Company, Charlotte, N. C., both 
winners of five dollars and a certificate. 
aoe eee 
Canode a Pioneer in Ink Business 

Fred B. Canode, a likeness of whom appears herewith, 
has spent the major part of the past forty years as a 
manufacturer of duplicating ink. Although he is past 
sixty years of age, he possesses the vitality and pep usu- 
ally associated with much younger men 

For the last six years Mr. Canode has put in his entire 
time forwarding the interests of the Ink Specialties Com- 














———————————————— 
FRED B. CANODE 


pany, of which he is the head, and during each year of 
the six mentioned, the sales volume of this company has 
shown a decided increase. 

Mr. Canode’s ink formulas passed the experimental 
stage some years ago. He has made a careful study of 
inks, mastering the ink requirements of practically every 
machine on the market, both domestic and foreign 

_—_ ~~» — - 
R. C. Mason Tells History of Typewriter to 
Rotarians 

Robert C. Mason of the Mason Typewriter Exchange, 
Almond, N. Y., recently gave an address before the Rotary 
Club of Hornell, N. Y., on the general subject of type- 
writers. Mr. Mason probably has one of the most com- 
plete collections of ancient typewriters in the country. 

In an interesting manner Mr. Mason told the Rotarians 
of the progress made in building typewriters from the day 
the first one appeared on the market until the present day. 


| This progress was pointed out to be truly astonishing. Mr. 


Mason indicated that some typewriters he has in his pos- 
session are so constructed that only an expert would be 
able to tell whether it was a typewriter or an infernal ma- 


chine. 
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Triple Flange” 
construction 


for strength! 
here’s why— 














HESE photographs tell an 

amazing story—and, in- 
cidentally, point out the vast 
difference between the con- 
structional strength of various 
filing cabinets. 








These photographs are reproduced 
exactly as the camera took them— 
without any retouching. 





(Photo No. 1) One-half brick (2 Ibs.) 
deflects a flat strip of 18 gauge steel 
one inch. 





(Photo No. 2) Two bricks (9 Ibs.) 
required to deflect same strip with 
a single flange along the side. 





(Photo No. 3) Eight bricks (36 lbs.) 


required to deflect same strip with 





a double flange. 


(Photo No. 4) Eighteen bricks (81 
Ibs.) required to deflect same strip 
with a triple flange—over 40 times 
the strength of the flat strip! 








Invincible Files are the only files in 
which triple flange construction is 
used! 


This is just one of the many sales 
points for Invincible dealers. We 
would like to explain the rest of 
them. Write for details of the In- 
vincible franchise. 


GhowtaetiGe 


2000 Franklin St., Manitowoc, Wis. 


























New York Chicago Los Angeles 
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Now is the time to cash in on Force Model 
150" sales. Today everyone is searching for 
big value at extra-low cost. And that's just what 
the "150" gives them . . . plus! Strong frame, 
smooth action, deep-cut steel wheels, easy 
reached ink-pad, self-releasing catch, and a 
control lever so simple a finger flip works it. 
Built to give years of perfect service, yet the 
cost is only $6.00. 


Take advantage of the time when people more 
than ever demand a lot and will spend but little. 
Push the Model “150” . . . and help yourself 
to the substantial profit that goes with each sale. 


WM. A. FORCE & COMPANY, Inc. 
105 Worth St., New York 
180 No. Wacker Drive, Chicago 


WM. M. PARTRIDGE, Pacific Coast Agent 
573 Mission St., San Francisco 





FORCE 
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Model *1/50 
AUTOMATIC NUMBERER 
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Some New G-F Trade Literature 

The General Fireproofing Company, Youngstown, Ohio, 
recently released for distribution to the trade, a new cata- 
logue covering the Professional Line, a new desk series for 
business and professional men. The company also has pre 
pared several striking four-page broadsides. 

The catalogue is an eight and a half by eleven booklet 
containing sixteen pages exclusive of covers. The latter 
are of mottled green stock bearing the simple title in gold 
letters on a block background of black, “The Professional 
~A New Desk Series.” The printing is excellent and is 
done in sepia tint halftone with contrasting page orna 
ments in a light olive green. The general effect is pleas 
ing, each page carrying a six by seven illustration. At the 
back a two page spread is devoted to illustration and text 
concerning the various utilitarian features of the new Pro- 
fessional desk. 

The four-page mailing pieces are entitled as follows: 
“Abandon Ship,” “If we could only find that letter we’d win 
this case,” and “Play the Game Safe.” The first men 
tioned is a business message which refers to “All-Steel” 
safes as the “Lifeboats” of a business enterprise. The illus- 
tration shows a ship on fire, which results in the necessity 
of the passengers taking to the life boats for safety sake. 
\ parallel situation arises, it is pointed out, when an office 
building or factory catches fire, the safes serving as life- 
boats in preserving the “life” of business records. 

The second broadside mentioned refers to the value of 
efficient transfer cases. Frequently old records turn out to 
be of supreme value and when they have been carelessly 
transferred or destroyed the difficulty in finding them 
often leads to the loss of a law suit or loss in some other 
way. 

The remaining mailing piece carries on the front page 
an illustration of two men playing chess. On the inside 
pages is a reproduction of a Chess board, the red spaces of 
which carry line illustrations of the various items in th 
G-F line. The text carries the thought that one way to 
“nlay the game straight” is to invest in G-F all-steel equip 
ment. 

—— 
U. S. Civil Service Examination for Associate 


Industrial Economist 

The United States Civil Service Commission announces 
an open competitive examination for associate industrial 
economist. Applications for the position must be on file 
with the U. S. Civil Service Commission at Washington, 
D. C., not later than October 20, 1931. The examination 
is to fill vacancies in the Department of Labor, for duty 
in Washington, D. C., or in the field. The entrance salary 
is $3,200 a year 

Competitors will not be required to report for exami 
nation at any place, but will be rated on their education 
and experience, and on a thesis, reports, or published 
writings At least five years of responsible and pro 
gressive experience in industrial research, or equivalent 
experience, as specified in the announcement, is a require- 
ment of the examination, 

Full information may be obtained from the Secretary of 
the United States Civil Service Board of Examiners at the 
post office or customhouse in any city or from the United 
States Civil Service Commission, Washington, D. C. 

a 
Woodstock Wins in Swiss Contest 

First prize in a typewriting contest held at Fribourg, 
Switzerland, among commercial competitors, was won on 
a Woodstock typewriter by Melle. Madelaine Stauffer, of 
Renens. Additional prizes were won on Woodstock ma- 
chines by Melle. Sylva Fiorina, Montreux (third prize), 
and Melle. Madelaine Delacretaz, Neuchatel (fifth prize) 
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STURGIS 


POSTURE CHAIRS 
ANNOUNCING EIGHT NEW MODELS 









Now a complete line for 
office and factory use. 


No. 515 
Stenographic Model 
Saddle Seat; Rubber Bumpers; Quick 
Adjustment. 





NOTE: The Sturgis line 
of All-Metal Stands has 
desk linoleum inlay; 
disappearing side 
leaves; and is also a 
profitable line to 
handle. Write us. 














No. 30—Factory Model 
Non-Swivel Seat; Quick Back and Verti- 
cal Adjustments. 


Write for our proposition, 


STURGIS POSTURE CHAIR CO. 
STURGIS, MICH. 
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A New Display 





HIS new display is offered gratis 
to NEVA-CLOG dealers for im- 
mediate distribution. Size 144% 


in. x 19 in. Folds out to hold plier 
with shelves for staple display. 


Attractively processed in three colors 
on heavy board, this colorful and novel 
display will help your sales. It is ap- 
propriate for window or counter, and 
is made with genuine oil paint process 
durable and will not soil. 

And if you do not handle NEVA- 
CLOG, write for details and prices and 
let us tell you how we cooperate with 
dealers and give you protection which 
means profit. 

Fill in the coupon now for this display. 
It will be mailed to you without cost. 





“COUPON 
Neva-Cleg Products, Inc., Bridgeport, Conn. 


Please send me No. 2 Window Displays for 





Neva-Clog Stapling Pliers Free. 
Name 


Address 
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(A Timely Message to Office Machine Dealers—Continued 

from page 41) 
associations in various cities throughout the United States 
be requested by the president and secretary of this asso- 
ciation to endeavor to arrange the annual dues of their 
associations at $15 or more per year, sending $10 of each 
full membership dues to the secretary-treasurer of the 
National Typewriter and Office Machine Dealers Asso 
ciation, who will then issue a paid membership certificat 
for each $10 received to the members of the local asso- 
ciation.” 

Amendment. (Dealers within the territory of a local 
association will only be accepted as members in the 
National Typewriter and Office Machine Dealers Associa- 
tion; through or by joining their local association.) 

“It is further resolved that all local associations affiliat- 
ing with the National Typewriter and Office Machine 
Dealers Association by complying with the foregoing 
resolution, be permitted to use the name of the national 
association, provided, however, the word “local” and name 
of the city represented is used in conjunction with the 
National Association name, i. e., ‘National Typewriter 
and Office Machine Dealers Association—New York 
local.’ 

“Local associations so affiliated will continue to operat: 
under their own constitution and by-laws and are not 
authorized, permitted or allowed to contract or assume 
any obligation of any kind, or conduct the business in any 
manner of the National association, except as provided 


for in the constitution and by-laws of this association.” 
To carry out the purpose of these resolutions, all offi- 
cers of local office appliances dealer organizations 


throughout the United States and Canada are especially 
requested to send me a copy of their constitution and 
by-laws and I will endeavor to work out with them the 
form of affiliation planned in these resolutions 


A generous and immediate response to this, my first 


effort, will be most encouraging to all officers and di 


rectors 
—— 


Moline Stationer and Wife Suffer Painful Injuries 

Albert G. Carlson and Mrs. Carlson were painfully in 
jured in a motor accident on their way home from their 
annual vacation trip in the east. The accident occurred 
on August 27 in Fayette, Ohio, just outside of Toledo, 
where their car overturned on a gravel road. 

Mr. Carlson’s left hand was badly lacerated and Mrs 
Carlson suffered a fractured wrist and other injuries. 
They were immediately taken to the hospital at Wauseon, 


> 


Ohio, where they were visited by C. B. Mathes, vice-pres- 
ident, and Tom Emerson, sales manager of The Conklin 
Pen Company, who made every effort to promote the 
comfort of the injured pair. After eight days in the Ohio 
hospital they were taken home, where Mr. Carlson is now 
in the local hospital undergoing the grafting of skin on 
his hand. He will be confined to the hospital until the 
early part of October. 
Office Appliances offers sincere sympathy to both Mr. 
] so] ‘ 


and Mrs Carlson, but rejoices that the ace en 


more serious than it was. 


a 


Cooke Appointed Manager of Underwood Portland 
Office 

Jas. L. Cooke was recently appointed manager of the 
Underwood Typewriter Company’s Portland, Ore., office, 
which is a sub-branch under Seattle, Was! Mr. Cook« 
has been in the Underwood bookkeeping machine depart- 
ment since 1922 and is well known throughout the North 
west. His wide experience in the field well qualifies him 


for the new position. 
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ATTENTION, SAFE DEALERS! 








(h 


\ 
\ 


IS YOUR “SENTRY” COMING? 


HOW MANY TIMES HAS THIS 
HAPPENED? 


A man enters your store—“I would like to see a 
small safe, just to keep papers in” 


HERE IT IS 


Brush-Punnett, Inc., announced in the 
September issue of Office Appliances a 
small safe, beautifully designed, well 
finished; a full man sized job; sturdy 
and clean-cut. 


This is a Safe You can 
sell for $35.00 


The No. 100 SENTRY has inside dimen- 
sions 15’x12’x12”: three wheel combina- 
tion lock; simplified and improved; new 
monolithic insulation; maximum strength 
and unusual beauty thru simplicity of 
design; all-steel construction in a variety 
of colors. 


If you are a dealer in safes, ask us to 
ship a No. 100 model for your approval. 
No description is quite adequate, you 
must inspect it. 


We are granting exclusive territories 
and the early inquiry will receive pref- 
erence. 


The SENTRY will not conflict with the 
line you are now handling but will en- 
able you to sell the customer you are 
now losing. 


Brush-Punnett, Inc. 


545 West Avenue, 
ROCHESTER, N. Y. 
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Protit Points in Oxteord Filing Supplies 


A new “Profit Point” will 
appear each month pointing 
the way to profitable retail- 
ing of this major record- 
keeping line. Write for an 
outline of the Oxford 
proposition NOW. 


SELLING the 
SALES FORCE 


No profit without sales, no sales without knowledge 
holds especially true in filing supplies, because of 
the semi-technical nature of their uses. 

To make this knowledge quick and easy to grasp, Oxford offers 
you simple yet most comprehensive educational matter for your 
sales force. 

“How to Sell Filing Supplies” is the title of the Oxford sim- 
plified selling course which is written from the viewpoint of the 
dealer's salesman. It may be used as a textbook for sales meet- 
ings, as a handbook for ready sales reference when the customer 
is on the other side of the counter and as a useful index of filing 
methods and procedure. 

Other information is graphically conveyed to sales-people through 
the use of comparative stock number charts, system and tab 
charts, and indexing charts. Al!l are available to Oxford dealers 


OXFORD FILING SUPPLY COMPANY 
340 Morgan Ave. Brooklyn, N. Y. 





























FILING SUPPLIES 
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(New Machines and Devices-—Continued from pagé 31) 
bolts. 


machine. 


There 
Patent 


typewriter by means of four 


need not be detached 


any portable 
after it from the 
is pending 

Phose 


in this device 


. 
manufacturers or others who may be interested 
may apply to the U. S 
ompany at the address already given, or to Charles 


York City, 


Typewriter PartS & 
Supply ¢ 
EK. Hirsimaki, Suite 


the selling 


1926, 233 Broadway, New 
attorney for the invention. 

Convenient Facilities for Calculator Operator 

The Shaw-Walker Muskegon, Mich., has 
added to its “Skyscraper” line of desks and tables the 
“Skyscraper” The 
of calculating machines that they 
operate the calculator than they 


Lompany, 


calculating machine desk. company is 


pointing out to users 
pay far more in wages to 
spend for the machine Thus every increase in the output 
of the 


The new desk is designed to support the machine at the 


machine is reflected in a saving in wages. 


orrect height and working angle, thus avoiding fatigue, 





MACHINE 


DESK 


SKYSCRAPER CALCULATING 
This effects an increase in the 
desk has the 


king top, rounded corners, 


with its consequent errors 


daily output of the operator Phe new same 


comfortable roll-edge wor elec 


trical planning and other features which distinguish the 


desks of this line 
Closed sides and back afford privacy; 


produced previously by the 
a toot 


company 
rest adds to 
the comfort 

Made of steel, in the sturdy spot welded type of construc 
desk can be 
Ample 


which is 30% 


tion, the had in olive green, mahogany or 
working space is provided by its 


The 


walnut finishes 
45x34 inch top, 


shelf is twenty 


inches high machine 


floor 


seven inches from the 
—_——»——_— 


Rand McNally Announce New Index Feature on 
Globes 


Rand McNally & Company of Chicago state that all their 


clobes, including those of eight, twelve, sixteen and eight 


cen inches in diameter, will henceforth be indexed so that 


users may quickly locate cities, countries, rivers, moun- 


tains, islands and other features. 
The index consists of a series of numbers and letters, 
similar to those found in the borders of maps 


bers are printed in blue at fifteen-degree intervals around 


The num- 


the equator, while the letters are printed at ten-degree in- 


tervals on three different meridians. The letters and figures 
are so placed and colored that they do not interfere with 
globes. 


is a handbook, 


ther information on the 


Accompanying each globe in the back of 
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lntereaana 
in a generous 
sales plan? 



















Grand Prize 
Carbons and 
Ribbons 


Offer one to you—a plan combining 
greater profit per single sale plus a quicker 
turnover—a quicker turnover because 
satisfied customers come again and again. 


Grand Prize Carbon Paper and Type- 
writer Ribbons are better for many 


reasons. Only the finest materials are 
used. (Dupont Dyes because they make 


clearer, more lasting impressions); pre- 

cision machines assuring uniform qual- 

ity; many years of experience; and sin- 

cerity in turning out the finest product 
possible. 














Let us tell you more about this 
profit-making line of Carbon Paper 
and Typewriter Ribbons. A 
postal with your name and business 
address wili bring you details. 


Super-Write 

A new line of Carbons and Ribbons for 

those who demand the finest. Write for 
Samples. 


GRAND-PRIZE 
CARBONS ana RIBBONS 


PaciFic CARBON AND Rippon Mec. Co. 
J. Francis O’Connor, President 
Head Office and Factory 
SAN FRANcIscO, CALIF. 


Boston Office: 
93 Federal St. 
Los Angeles Office: 
406 S. Main St. 
396 Flinders Lane, 
Melbourne, Australia 
————— 





HARRISON ST. 
Chicago Office: 
608 S. Dearborn St. 
San Francisco Office: 
149 New Montgomery St. 


Denver Office: 
1030 1sth St. 


1451 


New York Office: 
149 Church St. 
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Better 
Bargains 


Better 
Prices 


Better 
PROFITS! 





ROBERTS NUM- 
BERING MACHINES 


now reduced 
fo prewar 
price levels! 


Y frame Ul buyers’ market in 
numbering machines is just as 
beneficial to you a8 your Customers. 
You will make handsome profits 
from the increased turnover which 
these superb quality machines, now 
offered al bargain prices, will pro- 
duce. The sacrifice is all on our 
part! The selection is all your own. 
The opportunity to trade in old 
humbering machines of any make 
or condition, is also included. Every 
office can now afford a numbering 
machine! 








STUDY THESE LOWEST NUMBER- 
ING MACHINE PRICES IN HISTORY! 
OLD NEW 
MODEL PRICE PRICE 
37 $7.50 $5.00 
17 7.50 5.00 
19 7.50 5.00 
19 (4 actions 8.50 6.00 
19 (5 actions 7.50 6.50 
53 18.00 15.00 
90 (6 wheels 18.00 15.00 
95 (6 wheels 15.00 12.00 
92 18.00 15.00 











Send us your order TODAY. 
Write fer trade-in allow- 
ance sheet on old machines. 
Never before has such a 
aplendid opportunity been 
offered you! 





machines 


numbering 


ROBERTS 





ha 
> 


na 
- 7. 


+ 


Brooklyna 


t €O., 694-710 Jamaica Avenue. 


MACHIN 


iUMBERING 
s a ’ a G 





ROBERTS 
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which is an alphabetical list of cities, countries, mountains, 
rivers and other features to be found on the globes. Fol- 
lowing each name is a key to its location on the globe. 
The key consists of a letter and a figure. To find the place 
on the globe one has only to find the key number on the 


equator, the key letter on one of the meridians, and the 
approximate intersection of lines drawn north and south, 





A CLOSE-UP OF THE NEW RAND McNALLY INDEXED GLOBE, 
SHOWING INDEX LETTERS AND FIGURES 


and east and west of them. The desired place will be near 


the intersection. 

The increasing popularity globes have enjoyed in the 
past few years, particularly for general reference purposes 
in homes and offices, has made it necessary to make globes 


more usable and convenient for the person with a small 


knowledge of geography. This index, which actually can 
be used in less time than it takes to tell about it, makes 
all the information on a globe readily available. 

The index feature is expected materially to increase the 
sale of globes. No increase has been made in the prices 
of the new indexed globe s. 

——E——— 
Electromatic Typewriter with Impression Indicator 


for Cutting Stencils 


\ type impression indicator that assures the same even 


work on rded by a 


press typewriter stencils that is affe 





NEW ELECTROMATIC TYPEWRITER WITH 


IMPRESSION INDICATOR 


is the newest development of Electro- 


matic Typewriters, Inc., Rochester, N. Y. 


fine printing press, 


The impression indicator is a conveniently and visibly 
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READ 


of your 


Sharp as a needle ... durable... 
guaranteed NOT to break in ordi- 
nary use ... that’s why Mongol 
Colored Pencils bring enthusi- 
astic praise from your customers. 













Feature the No. 741 Assort- 
ment. An easel container or 
display stand. 12 different 
colored Mongo! Colored 
Indelible Pencils. 


A fast seller at $1 











customers. 


and you ll know why 
sales of Mongol Colored 
Pencils are quickly and 
easily made. 


“i's strong thin leads make it possible to 


work in a clear, sharp, clean-cut manner.” 


“Its fine point reaches into the sharpest corner. 
Remarkably even color.” 


“Exceptionally tough lead. The thin fine point 
does not break under the stress of speedy work.” 


Mongol Colored Pencils give your customers the 
complete satisfaction that means sales . . . repeat 
orders . . . profits for you! 


You profit also from 
these famous contests. 
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HE VERDICT 








Your customers can 
“paint’’ with these 
pencils. They need 
only shade in area 





Then “‘wash’’ with 
brushand water. 
Beautiful water color 
effects are obtained. 


Two $50 prizes every month. Announced in the Saturday 
Evening Post, interest is country-wide. Enthusiastic pattici- 
pants buy the pencils . . . recommend them to friends . . . 


stimulate sales. 


Get bigger volume and profits by featuring Mongol Colored 
Pencils. Use the contest display material. Write Foe it NOW! 


EBERHARD FABER 





EBERHARD FABER PENCIL COMPANY 


display material. 


Name 
Street 


City State 





Dept. O.A. 31-10, 37 Greenpoint Avenue, Brooklyn, N. Y. 


Please send complete information about the Eberhard Faber 
Mongol Colored Indelible Pencil Prize Contest and also free 
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Cut Your 
Typewriter 
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NOISE 70 4 M/N/IMUM 


As long as typewriter pads are a necessity to reduce type- 
writer noises and desk vibration why not use an attractive 
one; when it costs no more than the ordinary pad ? 

The Burgess Sound Absorbing Typewriter Pad is something 
NEW and DIFFERENT — in typewriter pads. It is an adap- 
tation of the Burgess Principle of noise control in which a 
sound absorbing pad is covered by a hard perforated mate- 
rial, which provides a smooth, clean surface without affecting 
‘he acoustic properties of the pad. This method of sound 
control is now being applied suc- 
cessfully to interior walls and ceilings 
to reduce noise. 


FEATURES 


1. Absorbs Typewriter Vibration 
2. Lacquered Metal Shell 

3. Easy to Clean or Polish 

4. Solid Typewriter Support 

5. Attractive 

6. Increases Efficiency 

7. Lessens Nerve Fatigue 

8. Reduces Office Noise 





The solid construction of the Burgess Sound Absorbing Type- 
writer Pad is a very important factor, as it assures a much 
better touch by the typist — thus assuring quicker and neater 
work with less fatigue. 

When you consider how much more you get in the Burgess 
Sound Absorbing Typewriter Pad—it is a real bargcin. It is 
priced at $1.75 list each and will last a lifetime. It will not 
lose its shape, gather dirt or dust or become unsanitary 
and unsightly like the common felt pad. The color of this pad 
is “olive green.” You can keep it 
clean and polished with a regular 
dust cloth. 

They are built to fit any standard 
typewriter and are drilled to bolt on 
to either Drop Head or Side Pedestal 
desks. You cannot go wrong in push- 
ing this new Burgess product. It 
offers every dealer a good margin 
of profit. It Sells! The standard 
package quantity is six. 

For further particulars, please 
write us. 





BURGESS BATTERY COMPANY 


Engineers and Manufacturers of Acoustic and Electric Products 
111 W. Monroe Street, CHIC AGO 


San Francisco Boston 
In Canada — Niagara Falls and Winnipeg 


BURGESS 
SOUND-ABSORBING TYPEWRITER PAD 


New York Chicago Kansas City Atlanta Minneapolis Los Angeles 
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front at 
This 


power is set for light, 
\ typist, turning from 


placed small white graduated scale, situated in 
Electromatic typewriter frame 
the 


medium or heavy type impression. 


the right side of the 
indicator shows whether 
regular typing to stencil cutting, simply turns the impres- 
sion knob to set the 
that 
Electromatic is 


at the point where experience 
obtained. The 
When the 


typing, the 


scale 
results are 
work 


used for ordinary 


has shown best stencil 


then ready for stencil 


typewriter is again to be 


operator sets the scale to the proper point for this work. 

As a result of the accurate scale, stencils cut on the 
Electromatic are invariably uniform. Stencil work done 
in September is exactly the same in evenness of typing 
and strength of impression as that done on the same 


at the scale setting in January. 


The type impression on the Electromatic is even and 
} 


machine same 


uniform because 


each character receives the correct power 
impulse, entirely independent of the operator's touch. 
rhe differences in type face area between the small let- 


ters and the capitals, and between such letters as the “I” 
and the “W” 


as to obtain even print work. 


are compensated for in the power drive so 


SS 
Notable Improvement in Light Duty Loose Leaf 
Binders 
Among variable capacity binders of merit for catalogue, 
price book, manual and similar purposes, is the type which 
expands, locks and unlocks by means of external swinging 
posts and closing screws. Binders of this type are light 
in weight, readily variable in capacity, assure good align- 
ment of leaf edges and permit quick removal and insertion 

of leaves. 


Remington Rand announces the addition of a small lock- 








DIAGRAM OF END MECHANISM DESCRIBED 
HEREIN, SHOWING LOCKING ARM 
ing arm on their style “L” binder which eliminates ad- 


justing the closing screws to insert or remove sheets, and, 
it is claimed, positively prevents accidental loosening of 
the locking posts. 

The curved end of this locking arm, in locked position, 
hooks snugly around the closing screw of the locking post. 
A short right angle upbent flange forms a thumb-catch 
to swing it in or out of locked position. It is set well 
the end of the 


accident, yet just right for the thumb. 


locking bar, out of reach of 
A light lateral pull 


away from 
or push instantly unlocks or locks it. 
—— 
Fountain Pen with Standard 
E. Menzel, 30 Nuenberger Strasse, Berlin, SW68, Ger- 
many, manufactures a fountain pen with an attachment to 
permit the user to set it up in a vertical position at inter- 


missions of writing. The barrel is provided with a small, 


Th 
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e Bookkeeping 
Machine World 


awaits this new 


ADCO desk.... 


| 


| 
_ Answering the Bookkeeper’s Problem 


HE NEW ADCO DESK, adaptable 

to any type of accounting 
machine, is a complete bookkeeper’s 
itself complete unit 
eliminating unsightly machine stands 
and makeshift cabinets for supplies— 
matching office installations in style, 
quality and finish. 


office in one 


The illustration shows the patented 
lifting and swivel device in the right 
hand drawer. 
from a height and angle of visibility 
of his own either 
binders or trays of standard make. 


The operator now posts 


choosing—with 


Place is provided for active ledger 
sheets and statements as well as sur- 
plus and other forms. 

The new ADCO desk has proven a 
sensation in the New York Bookkeep- 
ing Machine World. 

Write for full 
customers, too, will receive the benefit 
from this new efficient unit. Liberal 
terms offered to dealers. 


information so your 


70 GOLD ST., NEW YORK, N. Y. 





ADAMS, GROESBECK,MIRABELLACO. 
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Gussco—the guide 
to real profit | 





The Complete Line 
“ish » §6Filing Folders for every 
Index Cards 


system 
. Index Guides Press- | 
board Guides Metal | 
Tip Guides — Celluloid 





Tip Guides and Folders 


In this day of close buying and shrinking profits 
the combination of quality and price becomes an 
insurmountable barrier in making a sale unless 


you can meet competition. 


GUSSCO dealers meet all competition with this 
complete filing supply line—and they make a 
reasonable profit 


This opportunity is offered to you. Write for 


samples, catalog and prices. Select a represen- 


tative stock. Do it now. 














GulDE SYSTEM 


& Suppty Co. 


335 CANAL ST. 
NEW YORK 


“THE HOUSE THAT 
STICKS TO THE TRADE” 


Look for the Blue Metal Edge 
Box. Be sure its GUSSCO 
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which can be extended radially, forming 
The opening 
a small ring 


light metal fringe, 
a brush which supports the pen vertically. 
and closing of this fringe is controlled by 
traversing the barrel. 


———— 

New Models in the Sturgis Line 
The Sturgis Posture Chair Company, Sturgis, Mich., is 
introducing eight new chairs to the trade this fall. The 
model here illustrated is designated No. 30 and is designed 


The new models include 


factory 


particularly for use. 





NO. 30 STURGIS POSTURE CHAIR 


others for industrial use as well as those suitable for offices 
The No. 30 is of the non-swivel type. It has a four-inch 


vertical adjustment made possible by sliding the tube at 


the end of each leg. The back adjustment features are 
the same as on all Sturgis chairs 
= 
Ten Cent Color Item for School Work 
The Sanford Manufacturing Company, Congress at 


79 


‘- 


Peoria street, Chicago, Ill, has introduced its new No. 


package of Tempera color for school use. This is a ten 





SANFORD’S TEMPERA 
SCHOOL COLORS 


cent item, produced in fifteen colors. The package is very 
convenient for school use, as each bottle has an individual 
mixing stick. The use of an individual mixing stick pre- 
vents dilution or change of color as is often experienced 


when the student wishes to change pigment, and neglects 
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Getting Repeat 
Business 


HEN you put Columbia files in an office you can 
look forward to receiving repeat business. 


Columbia files build goodwill for you. They appeal to 
everybody in the office, and when additional equipment is 
needed, there is general agreement that Columbia files 
are the files to buy. 


Office workers like Columbia cabinets. The drawers glide 
in and out on their progressive roller-bearing suspensions, 
and the heavier they are loaded the easier they work. A 
slight finger motion releases the side-lock compressor for 
easy backward or forward movement. 


Executives like Columbia files. They look neat, attrac- 
tive, powerful. They add to the good appearance of an 
office. They have astonishing strength. In a recent test 
a four-drawer Columbia letter file sustained a total load of 
4330 lbs.—over two tons. In dollars and cents value, they 
are the best buy on the market today. 


Thus far Columbia has furnished 747 units, mostly ver- 
tical files, for the main offices, branches and agencies of an 
affiliated group of insurance companies. A fraction of the 
Columbia equipment placed in the main offices is illustrated 
here. This is just one instance of Columbia repeat business. 


It will pay you to handle Columbia products. In addi- 
tion to quality as represented by our Columbia, Atlas and 
Apex lines, we offer large variety to meet any requirement 
and unfailingly prompt service. 


Write us today. 


Columbia Steel Equipment Company 


Office and Showroom P.O. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 


COLUMBIA 


The Super-Quality Line of Steel Office Equipment 
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T) AMERICAN 





\ 


| BUSINESS 








M* EDISON, head of the National Edi- 
phone Organization, assures you of 


a local service in the United States and 





Canada second to none. This reputation is built upon the 





developments of his laboratories in the quality of Ediphone 





equipment and is proved by the evidence of satisfied busi- 





ness leaders during the history of the dictating machine. 







NEW YORK BUSINESS SHOW—SPACES 
CHICAGO BUSINESS SHOW-—SPACE 


=” Ediphone 


Edison's New Dictating Machine 
THOMAS A. EDISON INC... ORANGE, NEW JERSEY 


Nos. 93-94 OCTOBER 19th-24th 
No. 113, NOVEMBER 9th-14th 

















OCTOBER, 1931 


to cleanse the brush thoroughly before starting work with 
The rubber 


prevents drying out of the pigment. 


another color. stopper is provided with a 


gasket, which 


The range of colors provided includes a green-blue, 
which is a very popular combination. 
—_——_<———— 


Handy Device for Reinforcing Loose Leaf Forms 

\ new item which has received approval wherever dem- 
onstrated is the Graffco Press-A-Patch, a device which 
gummed reinforcements on loose 


\-Patch holds 


at a time in exactly the right place. Cen 


places and centers cloth 


leaf forms. Each Press 100 patches and 


places them ons 











GRAFFCO PRESS-A-PATCH 


ters are found by means of a plunger which disappears 
The instrument is 
\-Patch is 


ompany, 64 Washburn ave- 


into the handle as pressure is applied. 
used like 
made by the George B 
Mass. 

Xefills are packed in cylinders for quick insertion in the 
Press-A-Patch 


tected by patents and others are pending 


a rubber stamp. The Graffco Press- 
Graft ( 


nue, Cambridge, 
This clever little time saver is fully pro- 


— oe ——— 
The K-M Over-Nite Typecleaner 

The Kelley-Mennes Manufacturing Company, Madison, 

Wis., K-M product, the Over-Nite 


tvypecleaner. The cleaning material is fully protected by 


has announced a new 


patents. 





K-M OVER-NITE TYPECLEANER IN POSITION 
ON TYPE AND DISPLAY CARTON 


K-M 


functions during the hours when the stenographer is not 


As its name indicates the Over-Nite typecleaner 


using her machine. The cleaning material is simply laid 


on the type at the end of the day and lifted off next morn- 


CNN GQYAVAVS 


Read This 


DEPRESSION-TIME 
PROPOSITION THAT 
MAKES PROFITS QUICK! 








OWADAYS, 


ployers buy what they've 


when em- 


got to have, you'll find that 
PEERLESS TYPEWRITER 
KEYS are doubly appreciated 
because of the greater quan- 
tity of work which they make 
possible by saving time, by 
increasing speed, accuracy 
and typists’ comfort. 

small-invest- 
stock 
profit 


Peerless has a 
ment, minimum 
proposition with 
potentialities that will gratify 
you. Unusual dealer helps 


aid materially. 


Write for full 


We protect the dealer! 


information. 


PEERLESS KEY COMPANY. Ine. 


The Only Rubber Key Manufacturers Offer- 
ing a Complete Line THROUGH DEALERS! 


176 Fulton St. 


New York City 
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{| STEEe 


“STURDY 


AS THE SIERRAS” 





Write for full information regarding additional styles 
and sizes of storage case and wardrobe cabinets. De- 
scriptive literature and discounts will be forwarded to 
you upon request, covering our complete line of files, 
transfer and card cases, desks, tables, bank and court 





a 


STYLE No. 5116 
Outside Dimensions 36” Wide, 78” High, 18” Deep 


Storage Cabinets 


“The Aristocrat of Steel 
Furniture’ 


In the 5100 line of Storage cabi- 
nets and Wardrobes the doors are 
welded securely to the frame, thus 
forming a rigid unit and prevent- 
ing sagging or misfitting of doors. 
This and many additional features 
give these cabinets the right to be 
named the 


El Capitan 


DEALERS 


house equipment. 














TEEL FURNITURE 





mFo.co. 
BALDWIN PARK, CALIF, 
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ing before work is started. The cleaning equipment is so 
made that it is not necessary for the stenographer to touch 
the cleaning material. This naturally prevents soiled 
fingers, dresses, etc. 

The new cleaner is put up in individual containers which 
fit easily into desk drawers. For counter displays an at- 
tractive carton containing one dozen containers of the 
cleaner has been designed. The retail price of K-M Over- 
Nite typecleaner is 75 cents. It generally lasts for about 
six months. 

cailianndillibicictidisees 
A New Carbon Paper Package 

“Protectopack” is the name of a new and economical 
packing of carbon paper devised and put on the market by 
L. C. Smith and Corona Typewriters, Inc., New York, N. Y. 

“Protectopack” is a package of twelve sheets of imported 
tissue Type Bar brand carbon paper in a protecting flat 
folder wrapped in cellophane 

The company enumerates the following advantages: For 
quick over-the-counter sales in the stores it offers a saving 
of time and wrapping costs, increases the unit of sale, pays 
the dealer a good profit, gives satisfaction to customers 
and eliminates broken boxes on the shelf. 

This new method of packing is declared to eliminate a 


certain waste in the office, enabling the office manager to 








THE “PROTECTOPAK” CARBON PAPER PACKAGE 


distribute carbon paper as it is needed in small quantities. 
The protecting folder gives assurance that the last sheet 
will be as clean as the first. “Protectopack” is supplied in 
8% x 11 sheets medium finish black. 

The creation of “Protectopack” resulted from an inves- 
tigation of carbon users’ needs and present methods of 


packaging. 


—— 
New G-W Utility Index Tabs 

A new line of index tabs called “Utility” has just been 
announced by the Globe-Wernicke Company, Cincinnati, 
Ohio. These tabs are made entirely of celluloid, no cloth 
or paper skirt being used. They have a perfected adhesive 
which is applied’ directly to the celluloid. When remois- 
tened and affixed to the sheet to be indexed it possesses 
unusual adhesive qualities. Because the entire tab is of 
transparent celluloid, 100 per cent visibility is assured. 








l 
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x 11) size. Printed on a stiff 
card suitable to be placed on 
the wll or under the counter 
close to your pen stocks. 


Di This chart is letterhead (8'4 


 batertrovh Pens 
What Style Shatt I Use 7 


= CRARACTERISTICS 45D SELLING POETTS 
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THE ESTERBROOK STEEL PEN NFL. CO. 
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STOPS THE CUSTOMER 


Many persons think all pens are either stubs or oval 


points. A display of Esterbrook pens will surprise them 
by its completeness. The variety of styles of Esterbrook 
pens will increase their respect for penmanship and 


make them more conscious of their pen needs. 


Esterbrook supplies a number of different assortments 
in cases or stands containing the most widely used pen 
styles. These assortments for counter or window display 


use, range in quantities from one to twelve gross each. 


In planning such a display, you will want to satisfy your 
customers’ needs. For your guidance, a chart has 
been prepared that lists various types of Esterbrook 
pens and the uses for which each pen is particularly 
adapted. Your copy is ready for you. Send for as 


many as you can use. 


ESTERBROOK PEN COMPANY 


86 Cooper Street, Camden, N. J. 
or BROWN BROS., Ltd., Toronto, Canada 


 bstertrvuk 


PENS 
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Just as the name—Underwood 
—symbolizes typewriter per- 
fection the Master Grade Un- 
derwood is recognized as the 
peer of all rebuilt typewriters.. 





AUTHORIZED REBUILTS FOR AUTHORIZED DEALERS 


THE WHOLESALE TYPEWRITER CO. 


Factory and Genera | Offices ... Cable: SALETYPE, N. Y. 
155 Sixth Avenue, New York City, U.S. A. 
PACIFIC COAST HEADQUARTERS .. . 528 MARKET ST., San Francisco, Calif.: Cable: WHOLETYPE, San Francisco 
































An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost’’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 
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This permits the use of the tabs on cards or sheets where 
the data extends close to the edge 
The new tabs are made in three types—strip type, shield 
type and indexed type. The strip type may be cut to any 
width desired. Shield typ 
tabs %, 1, 1%, o1 
tabs have blank insert labels which may be 
The indexed type tabs have printed 24 A-Z labels 


the 


tabs are available in tour sizes 
2 inches wide. Strip and shield type 
typed as de- 


sired. 


inserted and cemented in tabs, making this the most 


be -Wernicke 
ry_ INDEX Tap 





CASE SHOWING 
GLOBE-WERNICKE 


AN ASSORTMENT OF THE 
UTILITY INDEX TABS 


DISPLAY NEW 


desirable index for telephone and other directories where 
The strip type tabs arc 


This 


f dealers carrying different sizes 


an alphabetical index is needed 


adjustable for three projections ®, % and % inch. 


eliminates the necessity 
of tab stock 

The display case illustrated is given with an assortment 
of Globe-Wernicke Utility 


index tabs. The case is of gen 


uine walnut and is as finely made as the highest grade store 
fixtures. There is ample space within the case for a stock 
of tabs. 

a 


Fountain Pen with Three Ink Chambers 
Kurt Alterman, Reitzenhainer Strasse, 86, Leipzig, Ger 
many, produces a fountain pen permitting the user to select 
of three 
of a fountain pen 


any one different color inks, carried in the barrel 

Three separate tubes are provided, with 
means to place the pen in connection with the ink tube 
de sired. 


—____<¢>——— 
Goldpress Announces a De Luxe Model 
The Goldpress Company, Bellaire, Ohio, is offering the 


trade a new de luxe model “Goldpress” gold stamping ma- 





“4 


GOLDPRESS”’ 
MACHINE 


DE LUXE MODEL GOLD STAMPING 


chine. Several new features have been added without in- 


creasing the cost of the machine. 
The deluxe model will imprint in gold or any color ona 


large variety of material and articles, such things as indi- 
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Nearest 








Your Door 


Mean extra orders, more 
profit, and customers 


pleased. 
Tuis enlarged delivery service places almost at 
your door the huge stocks of the nation’s largest 
factory devoted entirely to manufacture of Red 
Rope, Jute and Kraft filing and mailing supplies. 
And, you have the satisfaction of knowing you are 
delivering the industry’s 


Standard of Quality 


Complete window and store display, advertising material 
and samples are always yours for the asking. 


National FiberstoK 
Envelope Co. 


129-447 Moyer St. 
Philadelphia, Pa. 














Central Warehouse: 
54 W. Lake Street 
Chicago, Illinois 














as 


in Business 


Even 99 year leases 
are safely written 
with Sanford’ s- 

the Ink that never 


/mportant 
Records 


are Usually 
Written with, 


FORDS 


PREMIUM WRITING FLUID 
“The Ink That Has Defied Time for 70 Years’ 












160 


EVERGRIP 


MUCILAGE 


AND THE 


PATENTED FOUR-WAY SPREADER | 


A QUICK SURE STICKER 











| 
| 


* A SPREADER FOR ALL SURFACES | 


WRITE FOR INFORMATION AND PRICES 
THE AMERICAN CRAYON COMPANY 


HOME OFFICE AND FACTORIES 103-203 HAYES AVE SANDUSAY OnI0 


NEW VORA OFFICE LIOWEST FORTY SECOND STREET 
SAN FRANCISCO 116 NEW MONTOOMERY STREET 
DALLAS TEXAS SANTA FE BUILDING 




















X* Illustrations show the four ways the spreader can be 
used—adaptable to all surfaces from a fine line to 


large areas! 
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vidual names, monograms, emblems, etc. The imprinting 
can be done on leather, imitation leather, celluloid, hard 
rubber, silks, wood, cellophane, suit cases, fountain pens, 
books, etc. 

The deluxe model is equipped with pen holder, squaring 
device, clamp springs, electric light and one font of hard 
type for leather work, one set of extra fine brass type for 
pens and pencils, and ten sheets of 23 karat gold, each 
sheet measuring 3% x 4 inches. Catalogues containing il- 
lustrations and full description are available to dealers on 
request. —— 

“All-Steel” Storage Cabinets and Wardrobes 

The General Fireproofing Company, Youngstown, Ohio, 
has announced a new line of storage cabinets and ward- 
robes. There are thirty-eight items in this line, making it 
one of the most complete and inclusive arrays of storage 
cabinets in steel. A new catalogue has been issued, de 
scriptive of these storage cabinets and wardrobes. The 
line is grouped under two general classifications 

The “Atlas A” line comprises cabinets of the best finish 
grade. The “Beacon B” line includes cabinets of the same 
high quality construction, but less highly finished. Both 
lines are built carefully from the best furniture steel. All 
parts are formed true to pattern, carefully assembled and 
finished in durable oven-baked enamel. The “A” line cab- 


inets are supplied in olive green, mahogany or walnut 





TWO OF THIRTY-EIGHT MODELS IN THE ‘“G-F’’ LINE OF STORAGE 
CABINETS AND WARDROBES 

finishes, to match “G-F Allsteel” office equipment of like 

finish. The “B” line is finished in olive green only. 

For private offices and for general offices where excep- 
tional attention is given to appearance, and where it is 
desirable that existing furniture be matched, the “Atlas A” 
line should be selected. 

Automobile type, bronze lock handles are used on the 
“A” line of cabinets. The hinge tips are also bronze. In 
addition to the regular finishes, “A” line cabinets may be 
had in special white finish with nickel hardwar« 

The “Beacon B” line of cabinets and wardrobes is sup 
plied in olive green finish only Automobile type black 
enameled lock handles of pleasing design are used. This 
line of cabinets includes only the single and double door 
utilities, full height (seventy-eight inches), and is fitted 
to practically all storage installations in which cabinets 


of olive green are suited. 
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Now . . first time in history 


UNCONDITIONAL 


5- YEAR GUARANTEE 





on all visible equipment 


Tell your Customers! 


ERE’S a sensational announcement .. . 
and you’re the man to carry it to each and 

every one of your customers. 
Remember . . . the men who rely on you for 
office supplies consider you the final authority on 
all office equipment . . . even that which you 
yourself do not sell. 
Unquestionably . . . this new five year uncon- 
ditional guarantee on Acme Visible Records is 
the year’s most sensational development. Be 
sure your customers know all about it! 
Briefly . . . Acme now guarantees Acme Visible 
Records unconditionally and absolutely for five 
full years! All working parts . . . housing, 
everything, in fact, except cards . . . are in- 
cluded in the guarantee, and will be replaced 
without charge should they fail through usage in- 
side of five years’ time! 
Remind your customers that they can buy Acme 
Visible Records now . . . and still be protected 
by an unconditional guarantee in 1936... 
three years after Chicago World’s Fair, and with 
the great depression little more than a memory! 


Acme Visible Wi 


Acme is the world’s largest exclusive manufacturer of visible equipment. 






And remember . . . it is to your advantage to 
recommend Acme Visible Records, for Acme 
does not compete with you in any way, neither 
manufacturing nor distributing anything but 
visible equipment. 

Attach the coupon to your letterhead now for 
details. 


ACME CARD SYSTEM COMPANY 
8 South Michigan Avenue Chicago, IIl. 


MAIL THIS COUPON TODAY 





ACME CARD SYSTEM COMPANY 
8 South Michigan Avenue, Chicago 
Gentlemen: Without obligation, please send me full informa- 
tion. 


OF-10-31 


1) Your catalogs and dealer helps 
[] Have an Acme dealer man call 


PO RE. 66 beset eae ebae.s © ae 


NOD 0 5k sith a dens Pam eine «5 oa 


Records 


Offices in Principal Cities 








PROFIT 


BUILDERS O F 


MODERN BUS INESS§ 
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A most complete line, comprising four distinct qualities, 
in a range of weights to answer all Filing requirements. 


STOCK FOLDERS—Standard letter or cap sizes. Guide | 


height letter or cap sizes. Straight cut or tab cut. 
SPECIAL FOLDERS—Special sizes and tab cuts. jf 


Folders re-enforced at fold or top, where most wear is 
given. Prong folders—fluted folders—printed folders. 


Send us your special inquiries. | 





A complete new set of samples, neatly boxed, and Pricelist F-431 
are now ready for mailing. 





MAY WE SEND THEM TO YOU? 


ROCKWELL-BARNES COMPANY | 


1511 WEST 38th STREET CHICAGO, ILLINOIS } 





























Announcing 
AN IMPROVED 4000 LINE FILE 


Exceeds in value any low priced file 
now on the market 


28 In. Deep Overall 
Full Roller Extension Suspension 

Cast Bronze Hardware 

Reinforced Drawers Box Heads 
Increased Filing Capacity 

Reinforcing Spreaders Between Drawers 
Cap Top 

7A¢ In. Front Edge 

Reinforced Case and Base 

Positive Locking Followers 

Baked Enamel Finish 


You Would Not Believe That a File of Such Quality 
Would Carry a Price so Low. 


DO NOT FAIL TO INVESTIGATE AT ONCE 


THE STEEL FIXTURE MFG. CO. 


Topeka, Kansas 
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Some New Stein-Bro Items 
Stein Brothers Manufacturing Company, Inc., 701-709 ROTH DESKS SETS 
W. Washington boulevard, Chicago, IIL, makers of the 
Stein-Bro line of brief cases and portfolios, also manutac 














UTILITY KIT FOR TOILET ARTICLES MADE BY 
STEIN BROTHERS 


ture a large variety of utility kits for toilet articles. These 
kits are made in attractive leathers and in several styles 


Some new styles in Stein-Bro bridge sets are also an- 





No. 217C—5%" wide— 
334° deep—%" thick with 
syemmtees pen. List Price 


A STELN-BRO BRIDGE SET HIS NEW Roth creation has proven 
to be a real sales winner. Exquisite 
genuine onyx in Green and White as well 





nounced. Some of the latter are equipped with zipper 


fasteners 
An illustrated catalog showing the Stein-Bro line is as Black and Gold with perpetual roll 
available to dealers on request. calendar and fully guaranteed fountain 
EO ——— hess . . 
, en are fitting desk appointments in ever 
New Plastic Type Cleaner Container va S The ’ he 
J / yaar ek office and home. The buyer's eye im- 
[he Norta Distributing Company, 350 Broadway, New diatel d h bel h 
York City, is out with a new style box for the Norta type mediately responds to the subtle charm 
cleaner (plastic). The new package contains a bigger cake of every Roth set. At this price this is 
in a new, attractive display carton and the whole at no ad truly value extraordinaire. 
vance in price. Send a sample order now! 
Norta type cleaner cleans type of typewriters and other 
office machines, including rubber stamps. The cake may 
be shaped so as to reach into the smallest space. The 
operator presses the plastic cleaner on the type, using mod- 








No. 230C—Bese 11” wide—5 '¢ 
deep—%" thi 


DISPLAY CARTON OF NORTA TYPE CLEANER 
waranteed pe 
from $18.00 to $33.00 list. 


IN NEW CONTAINERS 





erate force. The composition is then kneaded so that the 


soiled part is inside and the ink then disintegrates. It is 
said that a cake of this type cleaner wil! last for months. | PAUL ROTI ! & ( cx Inc. 
The new style of box with new cover is very attractive 


and the display container is a fine example of the newer 
red ~ | 600 W. 44th Street New York 


ideas in merchandising. 
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1488 Hastings St. 


UFiL 


SELL THE MANY 


VARIED USES! 


c 


No. 9606 





Business men buy many items of equipment 
which serve but one purpose and even that is 
sometimes of secondary importance. UHL fur- 
niture on the other hand, mounted on large, 
quiet casters, can be used in various parts of 
the office and for various purposes, every day. 
“Little Dandy” stands support the typewriter, 
adding machine or other mechanical equipment, 
buyer’s guide, dictionary, card index boxes, or 
other reference material; they give steady sup- 
port and do not tip or spill their load; they 
are readily shifted to any most convenient loca- 
tion. 

UHL “Postur-Chairs” are comfortable chairs, 
giving correct anatomic support and keeping 
the user fresh thru a long day’s work. In ad- 
dition, the chair is easily shifted from one point 
to another, quietly and without disturbing 
others, and the user need not rise. The same is 
true of the 50-56 file stool. 

Thus, added to the fact that UHL furniture 
is purposefully and scientifically designed, and 
that it is of lifetime durability requiring neither 
upkeep nor repair, UHL furniture can be put 
to work in various occupations and in many 
parts of the office, suc- 
cessively. No wonder 
users are enthusiastic! 
No wonder dealers 
handle this special 
purpose furniture as if 
it were staple as sugar 
and coffee! 

In several cities there 
are opportunities for 
dealers in a UHL 
agency connection. If 
you happen to be lo- 
cated in one of them, 
we'll gladly send full 
details upon applica- 
tion. 


THE TOLEDO METAL 
FURNITURE COMPANY 


Toledo, Ohio, U.S. A. 
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Hoosier Typewriter Desks for Portables 

[he Hoosier Desk Company, Jasper, Ind., has brought 
out two models of typewriter desks, in combination walnut, 
for portable typewriters only. A typewriter table with 
drawer and slide is made also. No. G850 is 50x26x30 
inches, with typewriter support and one drawer in the 
right pedestal. There are three drawers in the left pedes- 
tal. No. G838 is 38x26x30 inches, single pedestal, which 
has a compartment for the typewriter and two drawers 
below. 

This design, with turned legs, is also available in flat top 
desks. No, GB566 is 66x34x30 inches, with four drawers 
in each pedestal. This is made also in size 60x43x30. A 
three drawer pedestal style is No. G560%, size 60x34x30 
inches, 

a 

Weber-Costello Offers New Metal Stand Globes 

The Weber-Costello Company, Chicago Heights, IIL, is 
showing a number of new globes in its latest catalogue. 
[Two of these new globes, No. 323-SB and 320-SB, are here 
illustrated. They are offered in three color combinations 
—brown figured lacquer, antique bronze, and a combina- 
tion blue figured lacquer and bright nickel. 

Both globes are twelve inches in diameter, are inclined 
at 2344 degrees and may be turned freely on their axes 

Soth globes include a wealth of up-to-date and important 
reference information and are protected by special scratch 
and water proof varnish. The No. 323-SB is equipped with 
a new meridian and fork which are used only on Weber- 





TWO NEW METAL STAND 
GLOBES BY WEBER-COSTELLO 


COMPANY. — Above is No 
323-SB At the right is No 
320-SB 


Costello globes. This meridian is made by a new process 
which gives strength and neatness. The degree markings 
are clear and legible and the new fork fits snugly around 
the ring eliminating the unsightly space between the ring 
and the old type fork. The meridian ring and globe move 
easily and noiselessly in the fork. There is no play or 
loose fitting parts to rattle. The new fork has degree 
markings, 23% degrees on each side of the 0 degree point. 
This permits accurate setting of the globe and the cor- 
rect information or changing it to any desired angle. 
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Sell the No. 700 “Viking” 
and set New Prestige- 





HIS line has a popular price appeal 

and on top of that an honest-to-good- 
ness value that comes from new excellence 
in construction electro-welded 
throughout ... drawers operate easily and 
quietly on high-grade progressive roller suspension... a 
beautiful finish and excellent trim. 





Jamestown Mfg. Corp. 


Corry: 
CORRY - PENNA 








If you have not studied the features of the ‘*Viking”’ line, 
along with the ‘‘Steel Age” line (a bit higher priced) and the 
‘‘Armor”’ line (considerably lower priced), get out our catalog 
today. If you cannot locate your copy, write CORRY-JAMES- 
TOWN MFG. CORP., Corry, Penna. Cable Address—CORJAM. 


Warehouse Stocks Carried in New York—Chicago—Phila- 
delphia—San Francisco—Los Angeles. 


ORRY- 


STEEL 








FURNITURE 











THREE FAMOUS TRADEMARKS 
NOW UNITED 


IIE XO 
© 
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Ledger Leaves of ATRIT Ledger Leaves of 

Unhinged Paper F JED G bak FLEXO 
= " 
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FLEXO PAPER Now Used EXCLUSIVELY 
IN STANDARD GRADE LEDGER LEAVES 





The remarkable strength of FLEXO LEDGER is due 
to its high rag content and careful manufacture. 
Each leaf lies perfectly flat—a convenience that means 
much to you. FLEXO LEDGER contains a patented 
hinge made in the paper during its manufacture. 


As a safeguard—look for the name FLEXO in the 


watermark. When you make FLEXO your standard, 
you receive the combined assurance of Byron Weston 
and Boorum & Pease Quality. Three famous trade- 
marks give you triple assurance of satisfaction! Write 
today for the new display cards to help you merchandise 
the attractive 100-sheet cartons. 


BOORUM & PEASE COMPANY 


NEW YORK CITY 
349 Broadway 
BROOKLYN, N. Y. 
84 Hudson Avenue 


P. O. Box 272, City Hall Station, NEW YORK CITY 


CHICAGO, ILL. 
500-532 So. Throop St. at Harrison 


ST. LOUIS, MO. 
212-214 So. 7th Street 
BOSTON, MASS. 
29 Otis Street 
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Take 
EDCO 
Along 


on Your 


Calis! 





. J 
nange the office scen 


how the EDCO Desk will add to a business 
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HISTORIC ENGLAND USES 


WORLDS 


= 
.* < 


Ss 


QUALITY 
STANDARD 





aTTy an 
he back seat of your automobile 
With it, you can 
t to visualize the desk—without it 


1 not avail 


beautiful 
e to one of interest 


124, yo can snow how 


make his office a better place to 


office desk in your brief 





receive customers and associates, give him an up-to-date 
viewpoint and improve his effectiveness. 


Take the EDCO Idea along—but be sure you have 
EDCO Desks in stock and on display to support it. 
Have you the EDCO catalog? 





EVANSVILLE DESK COMPANY, EVANSVILLE, IND. 
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New Adco Bookkeeping Machine Desk 
Adams, Groesbeck, Mirabella Company, 70 Gold street, 
New York, N. Y., announce the perfection of a new Adco 
Style A bookkeeping machine desk which is declared to 
be A place is 


provided for the active ledger sheets and statements, the 


a complete bookkeeper’s office in itself. 


surplus ledger sheets and statements and any other forms. 


Accommodation is also provided for utensils and the per- 
sonal belongings of the operator. 
A desk has a lifting 


posting 


The drawer on the right of Style 
the 


giving 


and swivel device, operator proper 





THE ADCO BOOKKEEPING DESK 
height and clear visibility of the accounts from any desired 
angle. The desk will accommodate either binders or trays. 
This 
machines. 
The Style B desk for 
drawers in each pedestal. 
These desks are obtainable in green and also in walnut, 
of 
very solidly constructed in the accepted modern manner 


desk is used with Burroughs typing and adding 


billing machines contains three 


mahogany and oak grained finishes They are steel, 

The use of the desk is declared to increase efficiency, 
make for speedier action and reduce mistakes; eliminate 
lost motion by the operator; eliminate most of the vibra- 
tions of the machine; reduce spoilage of stationery; make 
for order and systematic arrangement of finished and un- 
finished work; give operator more desk space and greater 
comfort, and improve and dignify the office. 

It is pointed out particularly that the waste of stationery 
and loss of time by the machine operator in gathering 
materials needed from the supply room, and waste from 
the of 


increased cost 


customer. 


heretofore 
to the 
It is declared that the new Adco bookkeeping machine 


causes have 
installation 


other ma- 


chine 
desk will help to eliminate these losses, save floor spac« 
and improve the appearance of the accounting department. 
—) 
A New Hand Envelope Sealer 
“Hi-Ji-En-Ik” is the name of a new hand envelope sealer 
made by the Selective Sales Corporation, 77 West Wash- 





ENVELOPE SEALER 


“HI-JI-EN-IK”’ 


sealer, illustrated, 


All shapes and 


ington Chicago, Ill. This new 


is made of solid brass, chromium plated. 


street, 


including cata 
3,000 


sizes of envelopes can be sealed with it, 


logues and bulky mail. With it as many as en- 


167 








Something new 
in carbon paper 


Adhesive Flap 






Adhesive Strip 





Folder 


Carbon 


Coated Surface 


KENSINGTON 
Adhesive Strip Brand 


Adheres to the form but does not 
stick. 


Indispensable in billing, posting 
and bookeeping. 


Holds carbon in place, eliminating 
curling and slipping. 


Minimum of smudge and offset. 
Economical—efficient. 


Agents wanted. Choice territories 
open. 


KENSINGTON SUPPLY CO. 
120A East 41st Street 
New York City 
* 
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—Now for 
A“MORATORIUM” 
—on Skimpy Profits— 








Here's one moratorium that | 
you can declare yourself—the | 
suspension of skimpy profits. 


It would be timely. Right 
now you re feeling that the 
stationer has the tallest over- 
head business. 


Your profits must be big 
and 


of all retail 


enough to pay that cost 





show 4 net! 


What can be done? Push hard on volume lines. 
There's $16,000,000 annual sales 


in carbon papers and inked ribbons alone. 


volume 


Over 


But, two factors should be sized up first. One 
which line offers least resistance to selling? Two 
which also shows the best profit? 
- 


a s 





For instance, can you demonstrate to your cus- 
tomers that your carbon papers give greater service ? 
You could, if you were selling Old Town Triplekote 


| 
prove it in a minute! 
| 


Are you able to show your customers that they 
can enjoy a ribbon service they never dreamt of 
before, by stocking typewriter ribbons in quantities ? | 
You could, if you were selling Old Town Hermetic 

{I 





no question at a4 


Old Town dealers have a powerful advantage 
the line of minimized resistance, plus a larger profit 


¢ , 
lend 


for samples and prices today. 









== 
©Ols Town Ribbon % Ce 
& Carbon Co. Ine. vn 


Johnson & Prince Sts. 
BROOKLYN, NEW YORK 


> - 
Hermetic 
a. 


>N 
-tWRITER RiBBY’ 4 


‘Old Cown’ 


for NEW Service Standards 








OFFICE APPLIANCES 


velopes can be sealed per hour. Under average use one 


filling of water will last about a week. 
ures 3% x 2! It is sufficiently heavy so that it 
can be used as a paper weight when not functioning as a 


The sealer meas- 


inches. 


sealer. 
_— 

Gunlocke Introduces the “Tip-Top” Posture Chair 

The W. H. Gunlocke Chair Company, Wayland, N. Y., 
has placed on the market a new posture chair called the 
“Tip-Top.” The chair received its name from its outstand- 
ing feature, the tilting back. The back moves with the 
occupant of the chair, giving constant support in all posi- 





tions. It can be moved up or down so that the curved 
THE NEW GUNLOCKE “TIP-TOP” 
POSTURE CHAIR 
spindles fit the curve of the occupant’s back The spring 


tension on the forward and backward movement of the 
The amount of move- 
The chair seat is designed to 


chair back is adjustable. forward 
ment can also be adjusted. 
fit the body and support the thigh muscles without flatten- 
ing. It is also adjustable to suit the leg length. 

All adjustments are made easy and available through the 
use of newly designed Gunlocke irons. Back bumpers and 


seat bumpers absorb shocks to which chair may be sub- 


jected. The new Tip-Top chairs are furnished in oak, 
mahogany, walnut, mahogany finish, walnut finish and 
olive green rubbed lacquer. 
aoiaiiaiiiaiaieatias 
Munson Stamp Pad Company Shows a New 
Combination 
[The Munson Stamp Pad Company, 147 Fulton street, 


——— 














THE NEW MUNSON COMBINATION TELEPHONE INDEX, MEMO 
PAD AND PENCIL 


New York, N. Y., has announced a new combination device 


that includes an index, a memo pad and a pencil. The de- 
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Repeat orders come in steadily 
from our many satisfied Dealers. 


Why not pep up your profits by 
introducing the ACE FASTENER? 

This self-clearing fastener, which 
staples 40 sheets of ordinary paper, 
is something entirely new and differ- 
ent and has proven its own best 
salesman. 


It will pay every Dealer to in- 
vestigate this machine and 
prove to himself the superiority 


of the ACE FASTENER. 






The ACE - 
isposing ‘, . 
of Jam sss \ dy 


3415 North Ashland Avenue 


Guaranteed for five years if Ace 
Staples are used exclusively. 


ACE FASTENER CORPORATION 


ACE =proven ITs OWN BEST SALESMAN! 


















NEW LOW 
RETAIL PRICES 


No. 102 Standard 

(illustrated). ........ $6.00 
No. 103 Tacker...... $5.00 
No. 104 Duplex (Standard 
and Tacker combined). $7.00 


Liberal discount to dealers. 


Chicago, Illinois 






























































THEY MUST se coop 
So MANY are TRYING 


to IMITA TE them 


ask us about the 


GENUINE 
TRIPLE PLATED 


SONOMOR 
STEEL BANK PINS 


WE HAVE A VALUABLE 
FRANCHISE FOR YOU 


WILLIAM PRYM 
of AMERICA Incorporated 


223 W. Jackson Blvd. 34-12 Washington Ave. 
CHICAGO Long Island City, N. Y. 























Never Before 
Such Values! 


There has never been a better time to buy an office 
desk and that holds advantages for the dealer as 
well as the user. The desk buyer gets more for 
his money today than anyone would have con- 
sidered possible a year ago. This is particularly 
the case with Tell City Desks. In impressive design 
and finish, in quality of construction and handy 
storage and working accommodations, Tell City 
Desks offer unequalled value. Let us prove this 
statement: write for descriptive matter and specifice- 
tions. 


TELL CITY DESK COMPANY 
TELL CITY, INDIANA 
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IMMEDIATE 
SPECIAL OPPORTUNITY FOR 
EXPERIENCED SALESMEN 


The Victor Adding Machine Co., 
3900 N. Rockwell St., Chicago, 
Illinois, is particularly interested in 
securin FIGH CLASS EXPE- 
RIENCED ADDING MACHINE 
MEN who will agree to work hard 
in at for executive posi- 
tions. TI FACTORY FINAN- 
CIAL ARRANGEMENTS CAN 
BE MADE. Can place real work- 
ers with os ability immediately 


n New York City, Boston, Chicago, 
Philadelphia, Pittsburg, Baltimore. 


Men! This is an exceptional chance 
to secure lucrative position with 
nationally known organization. 
Write at once to Chicago, Illinois, 
stating preference of city and 
arrangements will be made for 
interview. 











250 FEET 


Guaranteed 


NOLINT 


At new low prices. 

Yankee Hi-Class add- 

ing machine paper 

gives even more value. 

This strong, lintless, 

blue-white bond paper 

will not tear in the ma- 

chine, shows figures clearly, 

cannot “gum up” ribbons or 

figures. Write for new low 
prices! 





— 


kassfoes 
HI-CLASS 


ADDING 


MACHINE 
PAPER 





RQ QggggQGh" 


YANKEE PAPER & SPECIALTY CO. 
GE MENASHA.WIS. 





OFFICE APPLIANCES 


TYPEWRITERS 


EVERYTHING for the 
TYPEWRITER 
No matter where you are 
located in the United 
States you can get over- 
night service from any 
one of our many 
branch offices 


American Writing Machine Co. 


Established 1880 








374 Broadway 
New York, N. Y. 
OFFICES IN ALL PRINCIPAL CITIES 


MUNSON 











RA 
More than §— 


25 years 





of untiring effort 
of dependable service 
of continuous research 


HAVE MADE 


MUNSON 


Rubber Typewriter Cushion Keys 


The By-Word of Stenographers. 
~The Valuable Assistant of Office 
Managers. 
The Sales ‘‘Go-Getter’’ of the 
Dealer. 
Munson’s are the standard by which 
other keys are compared. Since 1905. 
One grade key only—the best. 
in interesting trade and discount letler 
is here for you—Just write to 


MUNSON SUPPLY CO. 


348 Hudson Street NEW YORK CITY 








MUNSON 
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vice is made to fit on the base of a telephone either the 
standard or cradle typ 

This combination is very convenient; the index is avail- 
able for ready reference; the memo pad is at hand for writ- 
ing notes or taking down messages and the pencil serves 
in writing and also for dialing. The device has a rubber 
base which prevents slipping when dialing 

— 


Davids Announces Changes in Ink and Paste 
Containers 
The Thaddeus Davids Ink Company, Inc., 95-97 Vandam 
street, New York, N. Y., is distributing its white paste in a 
new, modernly designed tube. The color scheme—three 





THE NEWLY DESIGNED TUBE FOR DAVIDS WHITE PASTE, 
FLANKED BY DAVIDS INK BOTTLES WITH NEW BAKELITE 
SCREW CAPS 


shades of blue—is in harmony with the general design of 
the tubs 

Bottles containing Davids stamping ink are now 
equipped with new bakelite screw caps. These black bake 
lite caps tend to eliminate the mussy condition that usual- 
ly obtains in the use of stamping ink. The new containers 
are here illustrated. 

> 
New Idea in Application of Carbon Paper 

[The Kensington Supply Company, 120A East Forty 
first street, New York City, has brought out the Ken- 
sington Adhesive Strip brand of carbon paper, which ad 
heres to the form but does not stick. It holds carbon in 
place without curling and slipping, it is declared, and 
operates with the minimum of smudge and offset. 

[The device consists of a series of carbon sheets, coated 
surface down to transfer the impressions, a folder, ad- 
hesive flap and adhesive strip 

——$_< 
Cox Brothers Join Englewood Sales Staff 

D. A. Cox and John Cox, well known men in the office 
desk field, have become connected with the sales force of 
the Englewood Desk Company, Chicago, Ill. These two 
men will cover the entire United States, calling on Engle- 
wood representatives and office furniture dealers in all 
parts of the country 

— 
Catches Big Fish 

Moise Kaplan, proprietor of the Office Supply Com- 
pany, 12 Auburn avenue, Atlanta, recently returned from 
an interesting fishing trip in Florida. Mr. Kaplan brought 
home many souvenirs, including a mounted tarpon, for a 
window display, which created a great deal of interest — 


}. a 
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For Xmas. 


Sales and Profits 


eS 





New “ Clear View” Zipper 
Portfolios and Envelopes 
3 styles, 6 sizes, 8 leathers. Retail $1.25 and up 


New Brief 


and Zipper 
Cases 


Complete, large 
assortment of 
brief cases, all 
leathers and 
styles can be re- 
tailed for $1.95 
and up 





All Styles and Prices 


Comtupaneenet 
oli 


lio 


5 pockets, genuine 
gold stamped. 


4 diferent leathers 
and prices. 


Ideal Gift Items 














Illustrated catalog upon request 


Stein Bros. Mfg. Co. 


INCORPORATED 


701-709 W. Washington Blvd., Chicago 
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A NEW 


 INGENTO CUTTER 
| 30 Inches 





Heavy Duty Cutter 
Cutter and Table Combined 
There are now eight sizes 


Write for prices 


Manulactured Only by 


IDEAL SCHOOL SUPPLY CO. 
8316-8346 Birkhoff Avenue 
CHICAGO, ILLINOIS 




















Because only the best of materials 
and the finest of workmanship are 
used in the production of Metal-Bilt 
Cuspidors—and because they have, 
during the past 40 years, unques- 
tionably demonstrated their ability 
to ‘stand up" in service, an ever in- 
creasing number of dealers through- 
out the country are building good 
will and increasing their sales by 
handling this correctly priced line. 





Send for Catalog Dept. 12-8 


DETROIT METAL SPECIALTY CORP, 
DETROIT 


METAL-BILT 


:: CUSPIDORS :: 


OFFICE APPLIANCES 


Sudfeld Office Equipment Company Organized 

H. W. Sudfeld, for the past eleven years connected with 
the Acme Card System Company as district manager for 
the St. Louis territory, has established the Sudfeld Office 
Equipment Company at 1106 Pine street, St. Louis, Mis- 
souri. Mr. Sudfeld’s organization plans to handle lines of 
visible record equipment and a number of other specialties 
to be marketed in St. Louis and the surrounding territory. 











SELLS ROYAL PORTABLE TO VANDER 
BILT.—J. B. Swofford of the Biscayne Type- 
writer Service Company, Miami, Fla., Royal 
dealers, about to deliver a Royal portable 
typewriter to Vanderbilt’s yacht, ‘‘Alva,”’ 
leaving Miami on a voyage of 30,000 miles. 











Tavares Appointed Royal Agents for Northern 


Dominican Republic 

An important addition to the Royal Typewriter Com- 
pany’s worldwide organization is found in the recent ap- 
pointment of Ml.de Js. Tavares, Sucs., a prominent busi- 
ness house of Santiago, Dominican Republic, who have 
taken over the Royal distribution for the northern part 
of that country. 

The house referred to has been established in Santiago 
for more than thirty years. They represent several lead- 
ing American concerns and have built up an enviable 
reputation. 

During a recent visit in New -York City Mr. Tavares’ 
genial personality won him many friends. He is a man 
of sound ideas and keen faculties of observation, coupled 
with a wide experience in business affairs. 








Loose TEA F 


Los Angeles, Calif.-The S. & S. Loose Leaf Binder Company, 303 
East Fourth street, has changed its name to the S. & D. Loose Leaf Com- 
pany, Ltd., typifying the entry of James H. Davidson into the business 
is president Mr. Davidson had been with the Wilson-Jones Company 
many years. Oscar Swall, vice president and inventor of the loose leaf 
binder manufactured by the organization, represents the ‘‘S”’ in the 
corporate name. 

Poughkeepsie, N. Y.—A commercial stationery department has been 
established by the Glendon-Bates Company, 27-31 New Market street, a 
bookbinding and loose leaf manufacturing concern. Edward J. Eggleston 
is in charge of the commercial stationery department 

San Francisco, Calif.—It’s an unusually attractive window that the 
Remington-Rand service are making of Kardex. Besides the display of 
the merchandise in its various uses and applications, attractive posters 
call attention to its various merits 

San Francisco, Calif.—September 1, W. E. Eldridge joined the Schwa- 
bacher-Frey Company, 735 Market street. He specializes on the sale of 
visible control systems. Mr. Eldredge formerly operated as the Visible 
Records Associates of America, and was pioneer on the coast in the in- 
troduction of visible bookkeeping. 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 


RLESS SANITARY LIN 








 “Reboane” Postal Seales 


DOAC/ 


HEY tell automatically the exact amount of 
PH ions. in cents, required on all mail matter, in- 

g parcel post rates by zones. Warranted ac- 
curate. Beautifully finished in French gray or gold 


bronze enamel. 


VOWS 18) 


Made in Several Styles 


WONG NO NG/) 


Intended for in- 
dividual desk, li- 
brary, office or 


shipping room. 


NATIONAL 


Dealers Supplied 
by Leading 
Jobbers 


Send for 
Catalogue 


AA 


TU TOTOTOT 

































¥ BLACK-= 
HE artist or technical man, 
who demands a consistently with a 


strong and 
uniform ink 





for his work 
always speci- 
fies Higgins’ 
Black Draw- 
ing Ink. 


And the dealer 
who supplies 
him reaps a 
rich and ever 
repeating prof- 
it that makes pak hy j 
this really finer Wh Wij 
drawing me- KM ZZ 

dium as pop- 
ular with Aim 
as with his 


customers. 





Write for new price list—NOW. 
CHAS. M. HIGGINS & CO., IN . 


271 Ninth S:reet Brooklyn, 


JHIGGINS 


ser proof BLACK 
word Drawing INK 


ES “FAST MAIL” 

| Pelouze Manufacturing Co. 
rd 7 . . . 

Bi 232-242 East Ohio Street, Chicago, Illinois 
“i Original Manufacturers Reliable Automatic Postal Scales 

\iya\iya\ kya i Ya\hya\tyay NYANETANUTANNTOXU TON YO\N YON YO\ LON Ta\ i Ya\l/a\l 











FOLDAH 


easier to operate 





‘Imitation’ 


Stirred by the success of the Bindah fasteners, 
a few mistaken salesmen have added their com- 
pliments by calling it an “imitation.” 

Well, if adding the self-starter to the auto- 
mobile and thus eliminating the usefulness of 
the crank may be called imitation—then add- 
ing a self-starter to a paper fastener, eliminating 
most of the prong Linking and adding other 
needed improvements, also may be called imita- 


tion. And we're willing that it should. Q.E.D. 


BINDAH PRODUCTS INC. 
3645 MONTROSE AVE., CHICAGO 
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IMPERIAL STEEL EQUIPMENT 


for the Exact, 
Individual 
Requirement 


The ideas of business men in certain 
lines, of corporations and public in- 
stitutions are sometimes difficult to 
meet with respect to filing equipment. 
Stock units won’t do because the prob- 
lems are individual to a particular in- 
stallation. Here, the equipment must 
be made to fit the needs and not the 
needs to fit the equipment. 

IMPERIAL installations of built-in 
equipment compare favorably in price 
with stock units. This is possible be- 
cause the dealer’s overhead is elimi- 
nated. No stock is carried. A full 
margin of profit accrues on every sale 
and there is no loss from blemished 
surfaces or stock which must be sold 
at cut prices. That’s why special equip- 
ment pays so well. 


Send for full details. 


IMPERIAL STEEL CABINET COMPANY 


2130-2152 FULTON STREET 





aa hi 
sh 





CHICAGO, U. S. A. 











As pioneer desk makers of 
Jasper, Indiana, we can offer 
you the best in high quality 
desks, time tried and quality 
tested for fifty-two years. 





The JASPER |, The JASPER 
DESK co. * CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower frei ht rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inqusries. 


JASPER, INDIANA 


New No. 800 Series Chairs in 
Solid American Walnut: A 





Pleasing Design, with a Deep, 
Rich, Durable Finish. 





CHICAGO REPRESENTATIVES: 


asper Desk Co., Louis H. Farber, 7020 oS "Welle (Phone Plaza 8785) 
ho Chair Co., William H. Brown, 4504 § ells St. (Phone Boulevard 7957) 
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- PURNILEFUSE 











Battle Creek, Mich.—The William Marker Equipment Company, Kala- 
mazoo, Mich., has opened a branch here at 45 North McCamly street. 

Canton, Ohio.—The Boyer-Buchman Company, formerly at 201 Second 
street, N. E., has moved to Mahoning avenue and Sixth street, N. E. 

Chicago, t\1.—Howard L. Pfau has been appointed sales manager by the 
Central Desk Company. 

Chicago, ti1.—W. M. Boardman has been appointed Chicago representa- 
tive of The Toledo Metal Furniture Company. He had been connected 
many years with The Berger Manufacturing Company in various Cca- 
pacities 

Chicago, Il!1.—-Spitzer’s Office Supply House, Inc., 173 West Lake street, 
suffered a fire loss of about $3,000 September 9. A defective fuse was 
blamed for the fire. There was little interruption to business 

Detroit, Mich.—The Sable Office Outfitters Company has opened new 
display and sales rooms at 322-24 Lafayette boulevard. The present ware- 
house and salesrooms at 409 West Jefferson avenue will be continued. 

Grand Rapids, Mich.—J. Roy Morrill has been appointed sales nran- 
ager by The Gunn Furniture Company. 

Grand Rapids, Mich.—John H. Millar has severed his twelve-year con- 
nection with The Macey Company, and will call on<¢he retail trade in the 
interests of several manufacturers of fine office furniture. He will cover 
the office furniture trade in the eastern and central western states. 

indianapolis, Ind.—The National Office Furniture Company, an Indiana 
corporation, has filed a notification indicating the change of state agent 
to Albert Power, 116 East Maryland street. 

Los Angeles, Calif._The Swartz Desk & Chair Company has been estab- 
lished at 700 South Sichel street by Wiley Ray Swartz. The new Ameri- 
can desk and Milwaukee chairs are handled. Mr. Swartz had been man- 
ager for The Gunn Furniture Company eight years. 

New York, N. Y¥.—William A. McLaughlin, Jr., has joined Chas. H 
Veit & Sons, Inc., 3 West Sixty-first street, manufacturer of upholstered 
furniture. He had been connected previously with J. E. Pearce & Com- 
pany. 

Philadelphia, Penna.—-The first floor and basement of the building at 
1304-06 Race street has been leased by the Bridgeway Furniture Company, 
for the sale of office and store furniture and equipment 

Portiand, Ore.—lIrving Niles has become sales manager for the D. C 
Wax Equipment House. The past nine years he had been with Pioneer, 
Inc., Spokane. 

Rocky Mount, N. C.—The Carolina Office Supply Company has been 
appointed distributor for The General Fireproofing Company. 

St. Louis, Mo.—The Sudfield Office Equipment Company, 1106 Pine 
street, has been established by H. W. Sudfield, who had been connected 
with the Acme Card System Company. He will handle visible filing equip- 
ment and other office specialties in the St. Louis territory. 

San Francisco, Calif.—Joseph Rosenbaum has opened a new store at 
375 Bush street, in the heart of the office district. He advertises as ap 
praiser for receivers. He has a well-selected stock of new office desks and 
furniture, and a surprisingly good stock of used merchandise. To these 
he adds some typewriters and other office equipment. Believe it or not, 
the new store is a busy place, with goods going out as well as coming in. 

Wichita, Kans.—The Goldsmith Stationery Company, established in 
1894, is remodeling its store 








AND PSOMCELS 


The Hanchett Pen Shop, conducted by Fred W. Hanchett, 
7 The shop is equipped to 


PENS 


Atlanta, Ga. 
was opened in September at 76 Broad street. 
handle repairs for all makes of fountain pens. 

Chicago, t!!.-Hamilton Kendrick made his regular fall trip to the 
Minnesota Twin Cities and Duluth in late September, for the American 
Lead Pencil Company. 

Chicago, I!!.—The Dur-O0-Lite Pencil Company, which had been located 
at 4541 Ravenswood avenue several years, has moved its general offices 
and plant to Sycamore, Ili. This will necessitate a revision of the In- 
diana anthem, making it read “‘On the Sycamores the Dur-O-Lites are 
gleaming.” 

Eagle Rock, Calif.—The Sager Stationery & Gift Shop is getting good 
results from the installation of a machine to engrave on fountain pen or 
pencil in gold leaf the name of the owner. Thermostatic control insures 
an even, neat letter. All pens and pencils purchased are engraved with- 
out charge; others brought in receive a nominal charge 

San Francisco, Calif.—The Scripto Manufacturing Company is now rep 
resented in San Francisco by the A. L. Jones Company, at 149 New 
Montgomery street 

San Francisco, Calif.—-A. Carlisle & Company, Upham and Rutledge, 
are making good use of an offer of $25.00 for the best short essay in con- 
nection with a certain pen. It serves as a good temptation to buy the pen 

San Francisco, Calif.—Ernest Wallace, manufacturer’s representative, 
has been making the San Francisco trade for the Koh-I-Noor pencil and 
the Moore Push-Pin. He makes his office at 356 South Broadway, Los 





Angeles 


MAREING DOSY -€ 8-8 


Chicago, til.—The Louis Melind Company, 362-64 West, Chicago ave- 
nue, is mailing its new dealer catalogue to the trade. Dealers who have 
not received a copy are invited to send for one. The new book contains 
over 200 pages, and lists about twenty-five new items not shown in the 
previous issue. 

Los Angeles, Calif.—The Little Manufacturing Company has received 
the contract for automobile license plates for the state of Arizona. The 
plates are to be made from Arizona copper. The price was 14.5 cents a 
unit for pleasure cars. The total for 131,711 pairs of plates was $19, 
840.87. 

San Francisco, Calif.—James M. Patrick, of Patrick & Moise-Klinkner, 
560 Market street, was a delegate from the San Francisco Rotary Club 
to the international convention at Vienna. On his return he was guest 
of honor at a welcome-home breakfast 











Stee]...ccceees 


The Modern 
Costumer 


U P-TO-DATE offices 

_demand up-to-date 
equipment. Even cos- 
tumers must fit in with 
the modern ensemble. 
Are you stocked to meet 
this demand? 

Sanymetal Steel Cos- 
tumers offer the latest in 
design, finish, and wear- 
ability. Here are a few 
of the reasons why Sany- 
metal Costumers are so 
popular: 

Built to defy wear. 

Non-tipping. 

Cross-locked base 
secured firmly to post. 

Modern in design. 

Wide selection of 
plain color or wood 
grained finishes. 

Will not crack, mar, 
or splinter. 


Make sure you have a 
complete stock of these 
durable, attractive, 
profit-making costumers. 
Write for the Sanymetal 
folder and prices today. 


THE SANYMETAL PRODUCTS 
COMPANY 
1695 Urbana Rd. Cleveland, Ohio 

































COSTUMER 


»4r. Controller ... 


Maximum efficiency 
and 
Modern furnishings 






GET 
RESULTS 
TODAY! 


















The modern office 
lamp that is lighting 
the way back to better 
business. 

Complete catalog in 
actual colors will be sent 
upon request. Please ask 


for Catalog “O” 












No. 4128LP. 


Quality lamps since 1881 
FARIES MANUFACTURING CO. 
Decatur, Hlinois 
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Wis. 





Supplied by Columbian-Success Calendar Bases, gives the 
dealer an added sales advantage. 


Color is the modern note in today's merchandising. The 
dealer who is alert to this demand will profit in far greater 
measure. Let the handsome. sparkling colors of the 
Columbian-Success line help you win this extra business. 


The Improved Columbian-‘Success Calendar Bases 
are lacquered in lasting colors of Chinese Red, 
Olive Green, Mahogany Brown and Satin Black. 


Write for complete illustrated catalogue and prices. 


COLUMBIAN 
ART WORKS 
1024 JUNEAU 
MILWAUKEE 


NOTE .... 


THE 
MODERN 


Series 19 Book Style 


THE TOUCH OF COLOR + 
ON THE OFFICE DESK 















Genuine Mahogany 
Genuine Walnut 


Green Enamel 


pedestal and leg base 
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Ko-Rect Posture Chair Company 


For Health and Comfort 
Ko-Rect 
POSTURE 
CHAIRS 


Health is influenced by bodily com- 
fort. Backache, for instance, fre- 
quently arises from incorrect posture 
because of a faulty chair. Other ills 
may have their foundation in an ill 
fitted chair. 








Ko-Rect posture chairs are intended 
to provide support in just the right 
degree and place to foster a correct 
sitting position. And a correct sitting 
position is always comfortable. 


Ko-Rect posture chairs have received 
hearty approval by dealers and users 
alike. If you are open for such a 
line, address Mr. Guy Fulton, director 
of sales, Indianapolis, Indiana, for full 
details. 


High Point North Carolina 
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Boston, Mass.—G. W. Cochrane has been appointed manager here by 
the Woodstock Typewriter Company, succeeding S. M. Steeves, who has 
been assigned to the St. Louis branch. 

Champaign, Ili.—L. J. Vermeer has joined the R. D. Castle Typewriter 
Company. He had been formerly with the LaFayette office of the L. C 
Smith & Corona Typewriters Inc. 

Chicago, Ili.—W. J. Montgomery, of the dealer department of the 
Royal Typewriter Company, is on an extended trip to the Pacific coast 

Chicago, t1.—F. L. Gallup has been appointed manager of the Chi- 
cago sales office of the Woodstock Typewriter Company, succeeding W. A. 
Mooers, who has been appointed assistant sales manager. 

Chicago, I!!.—A. Berg, who was connected with the L. C. Smith & Bros 
Typewriter Company many years ago, has returned to the Chicago sales 
staff. He has been assigned to a territory in this city. 

Chicago, 11.—The Chicago sales office of the Woodstock Typewriter 
Company has assigned several new men to sales positions: D. P. Webster, 
A. M. Keegan, D. D. MacKinlay, E. J. Long and M. Kelley Riley 

Chicago, !l1.—S. de Crepigny has joined the sales staff of the L. C 
Smith & Corona Typewriters Inc.—W. H. Billings, formerly with the 
Addressograph sales organization, has become a salesman for the Smith- 
Corona organization, as has W. A. Ranstead. 

Chicago, 111.—Despite the time devoted by executives of the Shipman- 
Ward Manufacturing Company to the convention of the National Associa- 
tion of Typewriter and Office Machine Dealers, the rebuilding plant was 
able to show an increase in August over the July output 

Denver, Colo.—L. P. Gill has joined the local sales organization of the 
Woodstock Typewriter Company. 

Evansville, Ind.—A. Conley has been assigned to a Kentucky territory 
of the Woodstock Typewriter Company, by H. McCrary, manager of the 
Tri-State Office Machines Company. 

Fort Myers, Fla.—C. H. Johansen has taken over the distributorship 
of the Woodstock typewriter. 

Los Angeles, Calif.—The Los Angeles branch of the Woodstock Type- 
writer Company has assigned J. E. Sweet to a sales territory 

Marion, ind.—The Beckley Typewriter & Supply Company has been 
established at 124 East Fifth street. 

Memphis, Tenn.—The Ribbonew Company has established a factory 
producing a patented device for renewing typewriter ribbons 

Memphis, Tenn.—Southern headquarters for the Underwood Typewriter 
Company and General Office Equipment Company are to operate here, 
covering twelve states. The southern office, in charge of L. Y. Hagen, 
is located at 725 Sterrick building. 

Newark, N. J.—The Sun Typewriter Company has been chartered to 
manufacture typewriters; capital stock, 1,250 shares common; Herbert 
C. Smyth, Jr., charter representative, New York, N. Y 

New York, N. Y.—R. L. (“‘Bob’’) Brown, 314 Broadway, has estab- 
lished himself as a typewriter broker, handling rough and rebuilt ma- 
chines. He has been with the Regal Typewriter Company, Inc 

Philadelphia, Penna.—The Liberty Typewriter Company, 107 South 
Eleventh street, has leased the store and basement at 130 South Eleventh 
street. 

Portland, Ore.—A. B. Cole has purchased the stock interest of H. B 
Maxwell in the Oregon Typewriter Company, Inc., 92 Fifth street. 

Portiand, Ore.—Jas. L. Cooke has been appointed manager of the Un- 
derwood Typewriter Company’s sub-office here. He has been with the 
company since 1922. 

St. Lowis, Mo.—S. M. Steeves, formerly manager at Boston for the 
Woodstock Typewriter Company, has taken charge of the local branch. 

St. Paul, Minn.—The St. Paul Typewriter Exchange has moved from 
127 East Fifth street to a larger space at 51 East Fifth street. 

San Francisco, Calif.—L. W. Taft, in charge of the Woodstock branch, 
reports the addition of two salesmen to the local staff. These are J. M 
Killian and V. M. Huston. Mr. Huston was formerly manager of a type- 
writer branch in Seattle. 

San Francisco, Calif.—The Remington-Rand branch, having the distribu- 
tion for northern California, reports that the new noiseless portable is 
being received with boundless enthusiasm by the retail trade. They are 
pushing it as the little machine for the big office 

San Francisco, Calif.—E. S. White, manager of the Ames Supply Com- 
pany at 583 Market street, announces it has been appointed Pacific coast 
distributors for the Martens Type Cleaner Company, New York. Mr. 
White has been nursing a lame foot. It promises not to become serious. 

San Francisco, Calif.—President A. J. Perry, the new president of the 
San Francisco Typewriter Dealers, gave his ‘“‘inaugural address’’ at the 
opening get-together meeting, in which he urged that there be more co- 
operation to the end that all might get more out of the business, rather 
than the cut-throat methods that spell disaster for all. 

San Francisco, Calif.—W. S. Zesner has joined the operating force of the 
San Francisco Royal branch. He takes charge of the northern part of 
the state with headquarters at Chico, Calif. C. E. F. Russ, manager, states 
that the boys are all in the sales contest in earnest, and they are so 
certain they will walk away with the prize that they have already 
decided what they will do with the money. 

Tampa, Fla.—C. B. Burrows, who conducts the Woodstock Typewriter 
Sales Company, has moved to 204 Polk street 

Tulsa, Okla.—The Superior Copyholder Corporation has been appointed 
distributor of the Superior copyholder, produced by the J. R. Cole Manu- 
facturing Company. 

Wilmington, Del.—-The Pittsburgh Copywriter Company has been char- 
ered in Delaware; capital stock, $30,000. 











ADDING MACHINE'S 





Albany, N. Y.—-The Adding Machine & Typewriter Exchange, formerly 
at 467 Broadway, has moved to 50 State street. 

Harrisburg, Penna.—-The Cotterel Company has been appointed distrib- 
utor of Victor adding machines for central Pennsylvania 


——<——_— 
Changes in Canadian Tariff Rates 


The United States Department of Commerce announces changes in the 
Canadian tariff which affect some of the products of this field. Blotting 
paper has been added to Item No. 192. The former general rate on im- 
portations from the United States was twenty-five per cent ad valorem; 
the new rate is thirty-five per cent ad valorem 

Pins, listed under Item No. 451B, manufactured from wire of all metals. 
not otherwise provided for paid thirty per cent ad valorem under the old 
rate; the new rate is thirty per cent ad valorem, plus ten cents per 
pound 
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NEW METAL STAND GLOBES 
in three distinctive 
color combinations 


N innovation in Globes. A 

new base designed in metal and 
finished in three distinctive finishes. 
Brown Figured Lacquer, Antique 
Bronze, or Combination Blue Fig- 
ured Lacquer and Bright Nickel— 
a variety for every taste and decora- 
tive plan. Another exclusive fea- 
ture found only on these Globes is 
the new meridian and fork. The 
meridian positively will not break. 
The new noiseless fork, marked 
23% degrees on each side of the 
O point, fits snugly around the ring. 
This eliminates both rattle and un- 
sightly space between ring and old 
type of fork. 











No. 360F 


For the Dealer | 
| in Office Furniture | 





new data awaits your request concerning 
added and improved grades in our Sturdy Built 
line of business furniture. Ranging from 
executive suites down to a complete office 





Model No. 323-SA 











utilities group, W ESTERN now offers six grades | [ats camber ts Gennes fe 
from which to choose in the exact fulfillment Grows Figured Laceuer — 8 These new Globes are priced to yield 
earch : new type of finish that, wit 1 i 

of requirements. its intermingling of fascinat- agg rx A. L 44. 

wren he me ey nen ame apinaetiee- 1 spirit of ‘modern art, without pect. 

ness is the everlasting quality of staunch con- extreme. ut « he 
. . . col md for free catalog, “Globes of the 

struction and value commensurate with the mM Ay decorative World,” describ these and other 

day’s trend. Your request for full information te a. oe equally salable Globes. 

/ is invited. ADDRESS DEPT. G1048. 





Western Furniture C 
estern Furniture Company | [VAN gee Len 


: ’ } oom, CHICAGO HEIGHTS, ILLINOIS 
Factory Representatives | i € wt Se 


Matt M. Corbett, 1206 Santee Street, Los Angeles 
John Hood Millar, 328 Union Ave. S.E., Grand Rapids 


Makers of 


GLOBES, MAPS, BLACKBOARDS, ERASERS and CRAYON 
For Nearly A Half Century 

















The JUNIOR Low Priced Announcing the New 


PERIOD STYLE “TIP-TOP” Posture Chair 
LINOLEUM DESK PAD es 


New Gunlocke iron eliminates wabble; adjust- 
ments easily made, even while seated in chair. 











GENUINE LEATHER PANEL 


New back bumpers and seat bumpers ab- 
sorb all shock preventing damage thru 
henpins of chair and desk. Seat and back 
scientifically aped for proper support to 
the body. = ie 

Typical Gunlocke con- 
struction providing life- 
time durability. Springs 
and all metal parts 
securely assembled; can- 
not loosen up or get out 
of order. Large, easy roll- 
ing casters; chair moves 
lightly and noiselessly. 


Consider the many offices where 
Gunlocke leather upholstered 
furniture has built up a ta- 
tion for genuine comfort and life- 
time service. Consider the many 
opportunities thus opened for in- 





pene, stallations of the new “Tip-Top” 

+8 Gunlocke. This is an exceptional 

j a merchandising opportunity: 
x oo, sh Pe 3, » Order a number for display and 





No.1001%4C Size 19x27 inches $4.00 c 
No.100 C Size 20x34inches 5.00 


l4-inch Brown or Green Linoleum The W. H. Gunlocke 
Brown, Green, Red or Blue Leather Panels Ch . Cc 
Subject to Our Regular Dealers Discount Complete of Our air ompany 
Entire Line. Catalogue on Request. Wayland N.Y 
iA . . 


POLAR MFG. CO. NEW YORK SHOW ROOM AT 138 GRAND STREET 
401 No. Broad Street PHILADELPHIA, PA. 


S) demonstration or write for de- 
tailed description and prices. 
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| Announcing 
The GOLDPRESS DELUXE MODEL 


Gold Stamping 
Machine 





% 
Many Added Features Highly Desirable at NO EXTRA COST. Will imprint 


in gold or any color a large variety of material and articles, individual 





emblems, trade marks, and etc., on leather, imitation 


nhames, Monograms 

leather, celluloid, hard rubber, silks, wood, cellophane, such as bill folds, 
suit cases, hand bags, fountain pens and pencils, books, bibles, and so | 
forth 

A Money Maker. The large number of merchants in all lines of businesses 


all over the world are demonstrating daily that the Goldpress is a profitable 
counter salesman 


[ 
Greatest Vaiue on Earth. Machine completely equipped with pen holder, 


equaring device, clamp springs, electric light, also ome font of hard type 
fo, leather work ne set of extra fine brass type for pens and pencils, ten 
sheets of 23 karat gold, 3%’’x4’’; nothing else to buy, all for §79.50 
Write for a catalos fully describing the machine 


The Goldpress Company 


Bellaire, Ohio 


iddress—-Goldpress 


Cable 











NEATLY TYPED RECIPES 
with FINGER TIP REFERENCE 


at amazingly low prices 


What about all these portable typewriters going into the homes in your 
city? You can be sure they will stimulate the sale of equipment for home 
records just as the standard typewriter did for office records. Tie into 
this combination in your counter and window displays. Pick out two or 
three good beverage recipes, and show how clearly they can be typed and 
quickly referred to These brightly colored recipe outfits will attract a 
lot of attention and you'll sell a good quantity before the excitement sub- 
sides. Send now for sample and dealer's price list. 


WARSHAW MFG. CO., INC. 


35 York Street Brooklyn, N. Y. 
ee i > - lE ra rs 





OFFICE APPLIANCES 


mu : a“ 
I'm from Missouri 


said one typewriter dealer in sending a 
platen core to recover. 


“The smoothest suede finish 


‘i 
platen ever 


the same dealer said after he had received 
the platen recovered by our exclusive 
process. 


This dealer was convinced as are all who take 
advantage of our free offer. Just send us a 
platen core to recover. Say “SHOW ME, 
CHARLIE.” We will recover it absolutely 
free of charge—return the same day we 
receive—all we ask is that you give us your 
frank opinion. 


And remember we have a full line of type- 
writer platens, parts, supplies and tools. 


U % TYPEWRITER PARTS 
* a & SUPPLIES CO., Inc. 
CHAS. H. AMES, President 
6 Murray Street, New York, N. Y. 


YOUR CALENDAR WORRIES 
ARE OVER » » » 


FOR HERE in the Ace, a new executive type, 
you have a 200 year calendar, covering all the dates 
from the years 1800 to 2000 inclusive. 

No refills to worry about—just a turn of the dial 
reveals any date for 130 years back to 70 years in 
the future. 

The Ace eliminates errors and evoids disputes be- 
cause it is absolutely accurate, and the saving in re- 
fills pays for the calendar. 

The Ace is furnished in colors to harmonize with 
other office fittings, and at the retail price of $5.00 it 
is a sure winner. 


ACE MANUFACTURING CO. 


280 Plane Street 
NEWARK, N. J. 
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RIBBONS AND CARBONS 


Birmingham, Ala.—The DuMore Company has been conducting a test 
direct mail campaign to determine its sale policy. The point to be set- 
tled is whether its lines of typewriter ribbons will be sold direct to the 
user, or through dealers 

Chicago, ti.—Ernst Dalton, of the Union Ribbon & Carbon Company, 
Philadelphia, called on the local trade in September. He had been on 
his regular trip to the Pacific coast, motoring back east and making the 
smaller centers on the way to Chicago. 

Los Angeles, Calif.-The Western Carbon Paper Manufacturing Com- 
pany, C. K. Bland, president, has moved from Sixteenth street to 2123-27 
South Los Angeles street. In the new location the company has increased 
the space occupied thirty-five per cent 

San Francisco, Calif.—The Remington-Rand Company branch is dis- 
playing the new package of ‘‘Remtico’’ products in its windows, and re- 
ports excellent response by dealers to the attractive appearance of the 
merchandise. 











OTHER MACHINE §$ 


Chicago, !!!.—Sidney Collins, of the Automatic Pencil Sharpener Com- 
pany, spent ten days in New York last month 

Chicago, !!!.—Fred Peterson, salesman for the Dictaphone Sales Com- 
pany, was one of the crew of the Q class yacht, “‘Siren,’’ which won the 
annual race for the Lutz cup in September, conducted by the Jackson 
Park Yacht club. 

Milwaukee, Wis.—The Print-O-Graph Company has been chartered to 
operate a press and printery, etc.; capital stock, 100 shares at $100 per 
share; incorporators—Lloyd W. Vizay, Wallace A. Griffin and Ella G 
Vizay 

Minneapolis, Minn.—The Noiseless Folder Company has been purchased 
by The American Multigraph Sales Company, Cleveland, Ohio 











STATION Ss & F 


Atlantic City, N. J.—Herman J. Charney has opened a commercial and 
social stationery store at 31 South North Carolina avenue, assisted by 
Mrs. Charney 

Augusta, Ga.—The Murphy Stationery Company has moved to 720 Broad 
street This business was organized more than twenty years ago as 
Murphy & Farrar. Eleven years ago Mr. Farrar withdrew from the 
business 

Brooklyn, N. Y¥.—The Ace Stationery & Printing Company has been 
established at 5 Willoughby street 

Brooklyn, N. Y.—The Hano Paper Company has moved from Bush 
Terminal No. 23 to Bush Terminal No. 26. Increased stocks can be car- 
ried because of additional space secured 

Chicago, Ill.—George E. Fox, of Geo. E. Fox & Company, made a ten 
day trip in September to Ohio and Michigan points 

Chicago Ili.—The Audex, Inc., has been chartered to manufacture, 
wholesale and retail, office stationery and supplies; capital stock, 2,000 
shares non par value ; Leslie M. Needham, Suite 1207, 221 North La Salle 
street, charter representative 

Chicago, tt1.—L. S. James, of the Quality Park Envelope Company, 
reports a pleasant vacation, motoring to scenic points in the western 
United States and Canada. While ‘‘Across the line’’ he traversed a sec- 
tion in which forest fires were raging, and found it a trying experience. 

Chillicothe, Ohio.—The Chillicothe Stationers opened September at 18 
East Main street. This business is conducted by F. W. Taylor and R 
S. P. Zolner 

E! Monte, Calif.—The Shucart Stationery Company has opened at 316 
Main street. Albert Shucart is in charge 

Glendale, Calif.—C. Edward Harmon, associated some years ago with 
The Samuel C. Tatum Company, Cushman & Dennison Manufacturing 
Company and the Hoge Manufacturing Company, is again covering his 
old territory west of Denver. He is now representing the Frank A. Weeks 
Manufacturing Company, Stationers Specialty Company, Thaddeus Davids 
Ink Company, Inc., Cornell Leather Goods Company and Paul Roth Com- 
pany 

Hoboken, N. J.—The Charles Weinacht Stationery Company, Inc., has 
been chartered to deal in office supplies; capital stock, $125,000; John J. 
Fallon, Jr., charter representative 

Jacksonville, Fla.—The Fibroin Stencil Corporation has been chartered 
to conduct an office supply and stationery store ; capital stock, fifty shares 
no par value. 

Jacksonville, Fla.—The Abel-Tousey Company has been opened at 24 
West Duval street, carrying stationery and office supply items. The busi- 
ness is conducted by E. K. Abel and W. B. Tousey, formerly with the 
Drew Company. 

Klamath Falls, Ore.—The Smith-Bates Printing Company has purchased 
the majority interest in the Shaw-MacRea Stationery Company. W. C. 
MacRea has disposed of his entire share. Mrs. Shaw retains her interest 
and will remain in charge of the stationery end of the business. Mrs. Shaw 
originally purchased the business six years ago, and under her manage- 
ment has built up a considerable stock of stationery, office furniture, 
filing cabinets and novelties. The Smith-Bates people have been operat- 
ing a very successful commercial printing and binding establishment 
The new line-up is expected to be of mutual help. The stationery store 
is being remodeled, and the stock considerably expanded 

Los Angeles, Calif.—Frank’s Stationery Outlet has opened for business 
at 859 South Spring street, handling commercial stationery and legal 
blanks, etc 

Los Angeles, Calif.—R. E. Steward, formerly with A. C. McClurg & 
Company, Chicago, is now traveling for Western Wholesale Stationers 
He handles the outside territory in southern California. 

Madison, Wis.—C. Pat Engelbrech has joined Blied Office Supplies and 
the Blied Printing Company. He has had previous experience in adver- 
tising and publishing fields 

McPherson, Kans.—The Carl Miller Office Supply & Stationery Com- 
pany has moved to a store on North Main street, which was remodeled 
for its occupancy. 

Napa, Calif.—K. Branch has opened a new stationery store at 1132 
First street. He hails from Visalia, having purchased the stationery stock 
of M. Haas. 

New Rochelle, N. Y.—A. J. H. Hoffman, 208 Centre avenue, has gone 
into business for himself as a specialist in staples, selling direct to users. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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The Famous Argus Line 


Calendar Clasps, 
Typewriter Erasers, 
With or without Brush, 
Paper Clips, (3 Sizes), 
Pen and Pencil Clasps, 
Argus Sanitary Moisteners 


Ask your jobber for Prices and Discounts, or write 


ARGUS MANUFACTURING COMPANY 
1134-44 North Kilbourn ‘enue 
Chicago, Ill. 

: or beau coun 








Se 





180 





CARBON 
PAPERS 





Bucki supreme typewriter 
carbon paper have been sold 


upon the market. 
bons are now handled by 


dealer on an exclusive basis. 
interested in establishing a 


tory. 





TYPEWRITER 
RIBBONS 


An Opportunity 


for Stationers 


One of the functions marking a leading 
stationer is the exclusive merchandising of 
quality lines. More than a mere symbo 
of position, such arrangement is evidence 
of recognition by the manufacturer and is 
frequently an aid to greater profits. 


ribbons and 
thru dealers 


for over thirty yeare—always high grade, 
poamneee by processes developed in life- 
ong study of available materials and of 
business requirements—conceded by com- 
petent authorities to be among the best 


In certain cities Bucki ribbons and car- 


the leading 
If you are 


Carbon and 


Ribbon department, specializing in the sale 
of these products, and building a profit- 
able business, better write us; we may 
have a proposition to offer in your terri- 


The BUCKEYE 
RIBBON & CARBON CO. 


1458-1468 East 55th Street Cleveland, Ohio 











- Graffco 


VISE 
CLIPS 


Made of pane steel 
spring, with a patented 
inner tongue that ab- 
 aemamer solutely prevents 
papers from slipping 
in any direction. 





In three sizes, with a 
range of from two to 
sixty papers. Pack- 
aged in the new 
Orange and Black 
Container to sell easily 
and at an excellent 
profit to you. 


lf you don't stock 
them — Write us — 
Today! 


GEORGE B. 
GRAFF 
COMPANY 





64 Washburn Ave. 
Cambridge, Mass. 














OFFICE APPLIANCES 


Mr. Hoffman has been connected in the past with manufacturers of 
stapling machines. 

New Orleans, La.—The formal opening of the new store of Henri 
Petetin, Inc., 132 Carondelet street, was held September 22. 

New York, N. Y.—-The Frank A. Weeks Manufacturing Company has 
moved from 93 John street to 311 Broadway. 

New York, N. Y.—The Chawkin Stationery Company has been char- 
tered; capital stock, $2,500; M. Rosenthal, charter representative, 1910 
Arthur avenue. 

Oklahoma City, Okla.—The Samuel Dodsworth Stationery Company, a 
Missouri corporation, has amended its corporate charter in this state, in 
creasing the capital in Oklahoma from $10,000 to $14,000 

Philadelphia, Penna.—The Studio Supply Company, 13 North Thirteenth 
street, has been registered as a commercial title in the common pleas 
court by Mary A. Hurlock, Drexel Hill 

Philadelphia, Penna.—The Edward Stationery, 608 Bankers Trust build- 
ing, has been registered as a commercial title in the common pleas court 
by Edward Kaplan, 5860 Cedar avenue, and Ben Spear, 715 South Third 
street. 

Philadelphia, Penna.—The Keystone Blue Paper Company, 910 Filbert 
street, has been registered as a commercial title in the common pleas court 
by Alphonse A. Brunner, Wynnewood, Penna., and Frank A. Brunner, 
Wynnewood, Penna. 

Quality Park, Midway, St. Paul, Minn.—A. J. Olm, vice president in 
charge of manufacture, Quality Park Envelope Company, has returned 
from a short visit at New York. 

San Francisco, Calif.—Edgar H. Barber has forsaken the stationery 
field, retiring from the Schwabacher-Frey Company to engage in the in- 
surance business. 

San Francisco, Calif.—Herman Dahl has severed a long connection with 
Wobbers, Inc., to join the city sales staff of A. Carlisle & Company, Up- 
ham & Rutledge, Inc. 

San Francisco, Calif.—Albert Kessler & Company, 648-650 Mission 
street, has added a number of new stationery, novelty and office lines and 
is notifying the trade that local stocks are carried for quick orders. 

San Francisco, Calif.—At the recent meeting of the Board of Directors 
of A. Carlisle Company, Upham & Rutledge, the following officers were 
named. Grafton Carlisle, vice president in charge of production; Richard 
H. Glissman, vice president in charge of new business; J. E. Polster, 
vice president in charge of wholesale and dealer accounts ; Owen Bronson 
continues as vice president in charge of sales. 

Stockton, Calif.—Kendall-Tredway, Inc., suffered a fire loss of about 
$100,000 September 7. 

Stockton, Calif.—The stationery store of William Hall suffered consid- 
erable loss from fire which swept the forepart of the building the morn- 
ing of September 3. 

Valparaiso, ind.—Nera Business Specialties, Inc., has been chartered 
to sell office supplies; capital stock, 1,000 shares no par value; incor- 
porators—John C. Baur, Helen Baur, M. 8S. Amstutz and Ella Amstutz 

West Milwaukee, Wis.—The Schneider Printing Company has been 
chartered to conduct the business of stationer, printer, etc. ; capital stock. 
100 shares at $100 each; incorporators—B. H. Schneider, A. P. Schneider 
and J. H. Schneider. 


————_.g—__—_ 
“Castor” Registered in Sweden 

The United States Department of Commerce reports that the name 

“Castor’’ has been registered as a trademark in Sweden, covering pencils, 

pens and all kinds of writing materials. The application was made in the 

name of Gustaf Heindal & Company, Aktiebolag, Stockholm, Sweden 

Opposition to the registration of this trademark, if conflicting with an 

American trade mark of the same name, must be filed before January, 
1932 








CATALOGUES 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 





Manufacturer 

From The General Fireproofing Company, Youngstown, Ohio, comes a 
catalogue of the ‘‘Professional” series of desks and tables. It depicts 
a full range of modern office equipment, including ducts for necessary 
electrical outlets. This is a very handsome job of printing. 

From Curtis 1000 Inc., St. Paul, Minn., comes a convenient booklet, 
‘Postal Rates and Rulings.”” This booklet of twenty-four pages and 
covers give information of importance to business houses using the United 
States mail, and incidentally shows some of the Curtis 1000 products de- 
veloped for safety in transit. 

Direct Mail—Manufacturer 

Chas. M. Higgins & Company, Inc., 271 Ninth street, Brooklyn, N. Y., 
dispatched a letter to the trade announcing warehousing facilities at 
Chicago and San Francisco, offering dealers F. O. B. prices at those 
points. Orders are to be transmitted to the general offices at Brooklyn; 
deliveries will be made from the nearest district warehouses 

Price Revisions 

The Eagle Pencil Company, New York, N. Y., has distributed to the 

trade a new price list covering pencils and fountain pens. 
Accessory Advertising Matter 

The Woodstock Typewriter Company, 6 North Michigan avenue, Chi- 
cago, Ill., provides its dealers with an attractive electric sign in two 
colors, reading, “Let Us Demonstrate—-Woodstock—The Modern Type- 
writer.” A nominal charge is made for these 


car. Oo BT 


Typewriter Exports 
United States exports of typewriters by countries during June, 1931. In 
exports under this classification where the machine is driven by an elec- 
tric motor, the value of the motor is included with the machine. By the 
Division of Statistics, Department of Commerce 











Standard, New Portable, New Used & Rebuilt Parts of 
Countries No No No 

Austria . Ter 1 $ 76 125 $4,500 128 $2,940 
DD cassesee 80 5,630 50 1,820 186 6,025 
Bulgaria , wees eo aane 5 72 
oo” a 281 15,670 299 10,376 55 1,125 
Denmark .. 16 3,739 50 1,800 10 347 
Estonia ..... 13 867 sess see 1 Ge . wees 
Finland ....... 11 764 20 744 , ‘ "dee 
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PAPER CLIPS 







LUXON 
Clips Sell 
Themselves 


Use Our 
Attractive 
Counter Display 







This new Luxon Paper Clip excites interest wherever 
shown. It slides so easily on and off the papers yet the 
papers cannot slide out of the clip. Actually something 
new in paper clip performance. Size and shape makes 
convenient handling—new cadmium, rustproof finish. 
Packed 100 in modernistic, blue and yellow boxes. 


Order the attractive counter display 
or send for prices and dealer discounts 


ART WIRE & STAMPING CO. 


16-20 BOYDEN PLACE 


NEWARK, N. J. 


& 


a 


For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringing 
out new metals embodying latest developments and 
improvements, this service is exceptionally valuable 
in its field, 


If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 
6816-6824 Arsenal St. 








ST. LOUIS, MO 
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ERASURE-PROOF 


Typewriter Papers Sell 





When a typewriter paper is finished to take erasures 
without smudge or blur, stenographers and office 
managers prefer it. That's why BERKSHIRE PAPERS 
sell steadily, in quantity. They offer superior durabil- 
ity and service in a complete range of weights and 
colors, to meet all office demands. And they simplify 
your office stationery problem, with profit. We coop- 
erate for your sales. Write us. . . Eaton, Crane & Pike 


Company, Pittsfield, Mass. 


BERKS HIRE 


TYPEWRITER PAPERS 


INSIST 
ON THE 
BEST 


/ 


Can be fur- 
nished_ with 
stretchers instead 
of kickboard in 
back part below 










seat. 
PICK 2411-1W 
PIERCECRAFT Posture Chair 
PATTERNS 


S. K. PIERCE & SON CO. 


GARDNER, MASSACHUSETTS 


PHILADELPHIA 
SAN FRANCISCO ~ 








NEW YORK 
ee BOSTON 


> 
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LEDGER FILE 
44 BRU 

for mechanical bookkeeping | 
The Modern Out-Growth of the Old-Time Tray 





ETTER(¢&; DEVICE 








This device replaces the heavy, cumbersome tray and is more efficient 
Sheets cannot fall from holder ile, Af h 
° 4 » 
Portable and Sectional } Go ter t € 
Entire sheet visible fl > ° Tp eye 
Saves space in vault i I ublic U tility N larket 
Contact po rubber protected Among our customers are many large Public Urtilities. We know public 


Cannot scratch polished surface | utility requirements. Meter Reading Binder, shown above, is only one of 
Costs Less and does More } many outstanding units we make of extraordinary fitness for public utili 
ties. Write us for information, samples and prices. Other good markets 
| right now are the public records market and Catalog Cover Markets 

. a ‘ ‘ Almost every community needs better public record equipment. Almost 
TH EK KOH LHAAS q @. every manufacturer is getting out new models, new prices, for his sales- 


men. They need Catalog Covers. Go after this. We'll work with 
Manufacturers of Instant Reference Files Since 1914 | you. Write! 


204 N. Dearborn St. , Chicago | GRAND RAPIDS LOOSE LEAF BINDER CO. 
- . I GRAND RAPIDS MICHIGAN 


The literature may offer a suggestion of value 





























My Keen Minded Men 
E Typ Men who can visualize the future of the 


RIBBON AND CARBON 
BUSINESS 


are fast coming over to the PHILCO LINE with 
its many Patented Specialties such as 


TAB-EDGED CARBON 








Dealer Co-operation: You 
will always find us ready 
and willing to give you 
every co-operation in pro- 
moting the sale of Eclipse 
Time Stamps. Window and 

imter trims, envelope en 
osures, newspaper mats 
t gladly furnished 























Tine efficient, handy office acc ape does more 
tha ermanent ecord and - e d 
It gives "an Gdieh corviss ty aommendy om PHILCO HUMIDOR PACKED 
swering these . ms © > . 
+} ~K_1 om n n correspondence, form RIBBONS 

When Was This Order ACKNOWLEDGED 

When Was This Order ENTERED? 

The fas This or FILED? 

When Was This Order FOLLOWED UP? THE ERASER PLACER 

(And Many Other Questions, Too) 


When Was This Order OKAYED FOR CREDIT? 
3ED? 
mhen W -NTERI CARBO-GRAPH 
When Was This Order SHIPPED? 
Profitable, because it prevents wasted dollars. LINE oO GRAPH 
Speeds up service—production—detail. Popularly — 


pr ced durable light-weight — attractive—iong 

weer@ininsinus. oO HANDY PACK CARBON, Etc. 
Mail your trial order today. Other dealers are 

nee eee ee A chemical and physical laboratory constantly at 
A. D. JOSLIN MANUFACTURING CO. work on new products and the improvement of old 


lith Floor, Merchandise Mart Chicago, III. 





ones assures the Philco Dealer of a successful 
future. 


LET US SHOW WHAT WE HAVE TO OFFER. 


oo  — | Phillips Ribbon & Carbon Co., Inc. 
BCLIESE TIME STAMP ) po pore snont lien " " 


=. 
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Standard, New Portable, New Used & Rebuilt Parts of 
Countries No No No 
France 1,098 79,513 346 11,698 566 14,823 
Germany . : x9 6,054 453 17,096 
Gibraltar i 304 - 
Greece . 103 7.860 15 540 
Hungary i 286 65 2.340 105 2,238 
Iceland 10 714 ll 456 . 
Irish F. State - l 35 
Italy 6 390 186 6,699 
Latvia . 7 492 14 504 l 45 
Lithuania : 6 216 . 
Malta, Gozo and 
Cyprus 2 155 5 180 wie 
Netherlands . 123 7,635 37 998 101 3,062 
Norway , 50 3,281 175 6,344 4 159 
Pol. & Dan...... 106 5,861 265 9,552 54 1,537 
Portugal . : ; in) 691 59 2,139 
Rumania , 2 152 2 72 
Sov. Rus. in Eur 37 3,138 1 36 sees 
Spain whée 74 4,530 10 360 10 400 
Sweden 202 13,473 70 2,354 i) 197 
Switzerland 192 13,694 147 »,379 , 
U. Kingdom .. 1,546 108,710 2,115 62,052 ,282 22,585 
Vy aye 235 17,082 260 9,363 15 362 
CameaGe .cccces 94 5,417 199 6,840 110 3,391 
Costa Rica ‘ l 64 37 1,456 + oe 
Guatemala ‘ 6 i71 20 720 sare 
Honduras ‘ Ss 295 l 50 
Nicaragua Ke il 456 
Panama 22 1,666 19 720 
Salvador 8 560 35 1,262 
Mexico 178 11.960 299 10,796 3 107 
Newf. & Lab 2 lil , . 
Bermudas l 70 3 108 l 50 
Jamaica 8 999 6 216 3 90 
Trin. & Tob..... l 95 30 
Other B. W. Ind l 51 2 59 
Cuba ’ 24 1,680 l 15 
Dom. Rep kwon l 25 
Neth. W. Ind.. . . l 45 
F. W. Ind 6 414 XS 312 nea 
Argentina . 135 12,146 265 9,690 125 4,483 
Bolivia joes ose 14 546 i 
Brazil suede i 364 5 196 ont 
Chile l 60 201 7,539 1 192 
Colombia : 84 6,118 lll 4,027 
Ecuador 2 152 15 925 
B. Guiana . ) 350 sha . 
Peru .. ‘ . 1s 3,611 86 3,184 a) 232 
Uruguay er 20 720 
Venezuela 6 450 18 648 l 70 
Arabia : nas 2 71 re 
D, Bs vccccecs 190 11,925 609 19,883 34 963 
B. Malaya ‘ 2 141 48 ,724 a) 119 
Ceylon a " 10 360 
China 64 3,986 l 40 2 &5 
Jav. & Mad 9 2,537 137 4,932 11 340 
Other Neth. East 
Indies 20 1,400 10 360 
Hong Kong i 324 ; 
Japan 26 1,587 43 1,548 13 1,308 
Phili. Is 164 8,385 138 1,971 14 437 
Siam ‘ l 8 2 60 
Syria 8 942 i 144 
Turkey 6 57 
Australia 58 3,933 94 3,384 
B. Oceania , 2 163 l 4 
b Oceania i) 120 
New Zealand 10 816 21 756 
Ethiopia 6 420 
B. E. Afr : 18 920 > 180 
Union of So. Af 133 9,207 65 2,387 11 303 
Gold Coast ‘ 1 240 
Nigeria : l SO 3 117 
Egypt . 30 1,729 30 1,080 
Alg. & Tun ° 61 1,270 250 9,000 
Madagascar : 8 204 
Other F. Afr . 41 2,908 14 AST ‘ 
Morocco ‘ 24 1,794 54 1,944 ’ 221 
Mozambique 2 140 : 
Canary Is 2 140 
Other S. Afr..... l 125 
Total ....... 5,891 $405,157 7,708 $261,484 2,929 $69,187 
Shipments from the United States to: 
Hawaii . : 19 $1,598 38 $1,349 22 $678 $ 45 
Porto Rico 35 1,906 l 36 . eee 30 


Adding—Calculating—Billing—Tabulating 
Machine Exports 


United States exports of adding, calculating, bookkeeping and billing 
machines, etc.; by countries, in June, 1931. In exports under this classi- 
fication where the machine is driven by an electric motor the value of the 
motor is included with the machine. Parts of adding and calculating ma- 
chines are not shown separately. They are included under a general clas- 
sification, ‘‘Other machinery and parts of,’’ which is not segregated for 
publication. By the Division of Statistics, U. S. Department of Commerce 


Listing- Typewriter- Non- 
adding bookkeeping- listing Listing- 
bookkeeping billing adding adding 
machines machines, machines machines. 
Countries Number Number Number Number 
Austria a , 2 51.508 .. 32 $4,090 
Belgium : 2 $1,572 3 3,479 62 5,950 
Bulgaria .. ‘ 1 135 
Czech , : 2 1,107 173 9,422 
Denmark , ‘ 2 1,723 39 2,770 
Finland pedawen 14 1,062 
France : oo a 17,820 60 38,878 , 193 24,080 
Germany ... . l 936 19 12,536 67 8,871 
Greece ° ee 6 765 
Hungary 4 . ws 6 457 


Bae ‘ oon oses o8 eves 12 621 


183 











Your trade 
is different 


Quite true—b ut 
every ofhce can 
profitably use 
these convenient, 
easily moved 
stands and stools. 
An extra typist, a 
special writer or 
many other types 
of office worker 
can be accommo- 
dated. Factories 
and stores use 
them also to good 
effect. 





Descriptive mat- 
ter and prices on 
request. 





SEARLES 


ELECTRIC WELDING WORKS 


Manufacturers 
1850 Fulton St., Chicago, Ill., U. S. A. 

















PRESENTING 
THE NEW NON-CELLULOSE 
PELICAN STENCIL 
No. 122 BLUE 


vv 
v 


The result of 93 years 
of manufacturing of 


quality products. 


lt meets the require- 
ments of every exact- 
ing customer. 


vv 
v 


MANHATTAN STENCIL CORPORATION 


EXCLUSIVE U. S. A. IMPORTERS 
OF PELICAN PRODUCTS 


401 BROADWAY NEW YORK CITY 
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Compare Quik-Lok 


With ANY OTHER Storage or Transfer File 


for PRICE 
DURABILITY and 
CONVENIENCE 


in storin Invoices, Letters, Cancelled 
Checks, Vouchers, Freight Bills, Hollerith 
Tabulating Cards, or any other forms you 
find necessary to store away for future 
use when accessibility is desired. 


MILLIONS 

NOW IN USE 

prove the SUPERIORITY of Quik- 
Loks—their saving of time 


and EXPENSE in stor- 
ing inactive records. 


93 STOCK SIZES 


meet every requirement of any 
office. Special sizes made to order. 


Sample upon Request 


A sample of your own selec- 
tion will be sent to you PRE- 
PAID. It is returnable at our 
expense if it does not meet 
your requirements. 


The KAY-DEE Co. 
Box G-1484 — Lincoln, Nebr. 


Write for our FREE booklet. 
“RECORDS,” containing valuable 
information on the preservation 

and destruction of your records 




















BLACK 
DIAMOND 


. viet erp. o--9 


CARBON 
PAPER 


The Peak of Perfection 


A featured carbon paper 
of quality, to be depended 
on at all times. It sells 
and re-sells. 


Write today for samples 
and prices. 


Rochester Ribbon & Carbon Co. 


Incorporated 








40 Browns Race, Rochester, N. Y. 
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Listing- Typewriter- Non- 
adding bookkeeping- listing Listing- 
bookkeeping billing adding adding 
machines, machines. machines machines. 
Countries. Number. Number. Number Number. 
 cncccccccess 4 4,311 4 . wr err 315 26,463 
eae aril ea a 1 $150 2one 
Lithuania ....... SO aad tae.” ‘te — 2 120 
Netherlands 3 2,721 13 6,777 23 1,545 4 7,183 
i? \scodebee ¢ l = ses 54 3,808 
Poland & Dan... 2 2,100... TTT 14 1,656 
TS ssceeeue os ave oo 1 201 
Rumania ........ kee cau ad ‘ 11 975 
BOER wccccccce e ese pees 16 19,013 .. tee i 174 
a 9 9,369 ll 4,808 .. wane 70 5,150 
Switzerland ..... 17 18,972 7 6,496 10 522 33 3,033 
U. Kingdom 4 35,679 25 20,013 .. ee 96 15,593 
Yugo. & Alb..... eeae, ébe co bee 33 2,859 
COE nccccccce l 315 14 Gwee . os ee 29 2,511 
B. Honduras..... ; aed bowen 7 557 
Honduras ....... 28 us 2 108 
Nicaragua ....... - aaee a eves 11 673 
Panama ......... 2 3,285 l 651 1 87 
DD sceccesense l 500 2 2,855 24 2,562 
Newf. & Lab..... 1 1,296 - - 2 273 
Trin. & Tob..... , hens - a 2 180 
Dom. Rep........ , oats 1 1,177 4 507 
Argentina ..... ; l 1,248 3 2,757 40 5,370 
DE custaveses 2 1,992 1 235 6 753 
GEO cccces “a 3 342 
Colombia 8 793 
Ecuador 2 312 
Bermudas ....... 2 115 4 468 
Peru ne 3 202 
Uruguay 3 555 
Venezuela il 676 
B. Malaya 2 279 
oa 9 897 
Jav. & Mad 24 1,872 
F. Indo-China 3 165 
Hong Kong se 7 438 
Japan ee 4 507 
Phili. Is. _ — 29 2,698 
le l 1,118 3 330 
Other Asia..... see l 175 
Australia ....... i 4,539 14 1,134 
New Zealand..... - 4 1,884 
Belgian Congo.... 6 450 
a, a dos oesvee ‘ 265 
Union of So. Afr nea 9 1,337 
Alg. & Tun...... 5 982 2 79 
Morocco ........ 2 1,687 ak 
Total 112 $105,673 196 $141,948 36 $2,332 1,585 $154,881 
Shipments from the United States to: 
RE me my 4 $2,062 .. aiasiil 9 $882 
Porto Rico ‘ eece ee 3 267 
Card punch- Parts 
ing, sorting Other, for ac- 
and including counting 
Calculating tabulating used and and cal- 
machines. machines. rebuilt. culating 
Countries. Number. Number. Number. machines. 
PD ‘setibeeeede aan . aa —_— — ee $194 
OS See ee 15 FF ve Saale 8 $986 638 
Th chasehecs eee 23 Bae ees card 3 143 1,282 
DE esecdecee 3 480 ... neat 4 330 a 
DEN 06-5 64666000 4 oe wes peat swan ote 15 
BOMMGS ccceccscces 72 7,537 4 $6,088 44 7,768 4,566 
Germany .......... 2 480 45 21,029 46 5,905 4,763 
SOURED ccccccecce oes 1 B,GUS eves , 241 
DE cceceseeces a i cane wee —— inne — 28 
MEP  eéecececceece 223 20,829 ... sean Ge 2,950 130 
0 Fea 4 1,620 3 9,423 20 702 591 
Poland & Dan..... 46 eee ése kee 5 438 sees 
DEED. encsaceee 1 195 l Geen se lari 90) 
Sov. Rus. in Eur... 1 240 sont ae 4,924 
GEE awcoucseces< 10 1,800 2 79 1,143 
Switzerland ....... 24 2,460 1 880 2 456 262 
U. Kingdom ...... 3 478 ... soos SO 2,450 27,583 
Yugo. & Alb....... 24 2,550 er esas een 15 
SED ccacccecics 25 8,266 2 1,658 19 382 13,857 
B. Honduras....... — 10 
Guatemala ........ rT 3 
Honduras ....... 1 54 whims 
PUD csc cbiccece on Geant ae sae 1 25 906 
DE. s6nseeacnce 16 3,369 8 4,168 4 183 385 
eee 2 100 asia 2s seen _ 
Trin. & Tob....... 1 a wes sone os pec 
GD. coddcascceces 5 900 ll 16,885 - as er 
Dom. Rep. ........ ose ees oeee ae ee 16 
Neth. W. Ind...... 1 360 1 40 see 
Haiti, Rep. of...... we dans 2 90 - 
Argentina ......... 8 1,050 6 358 162 
MD bbevesececoess 5 a oe vies 1 90 53 
DEE étconcecedose 1 503 10 1,902 - - 
Pe BADR. cccctcee 1 a - «ex ; sxe 
PE dkescése suc l 152 , 1,000 
Jav. & Mad....... 6 810 9 219 335 
Other Netherland 
Di ccecses 1 126 5 6,150 41 
Hong Kong......... 4 340 se6e ons 
MED cecdcvcecenese 10 1,820 ... ones 61 356 60 
Kwantung ......... jan dees 11 21,795 sd 
i My wes desece 13 741 321 
MEE Scccesceces = 27 
Australia .........- ees owes 422 
New Zealand....... 12 72 68 
Union of So. Afr... vas sees 151 
BE ccccccccccce 2 70 sese 
Alg. & Tum.......-. ‘ ; oe 22 
Total ......... 555 $68,044 102 $97,548 3,318 $24,146 $65,114 
Shipments from the United States to: 
Mawell ..ccccccsses 4 $860... sees jaws $463 
Porto Rico..... © ove coe eee , aiee 
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Announcing a New 
Water Control 


Greatly Increasing the Efficiency of the 


DANDY ENVELOPE SEALER 





PRICE $12 


Retail in The United States 

“SAVES TIME WHEN MOST NEEDED” 

THE DANDY ENVELOPE SEALER 
offers a fine sales opportunity due to the wide 
demand for an efficient rapid and reliable ma- 
chine at a moderate price. Sells readily to the 
concerns you serve with other lines. 

ATTRACTIVE CIRCULARS and order 
blanks free which help produce business. 

SEND FOR SAMPLE MACHINE and 


get our new liberal proposition to dealers. 


THE OFFICE APPLIANCE CO. 


191-195 Devonshire St. 


(Sole Selling Agents 











Boston, Mass. 


andy Sealer Corp. 








Appearance that 
emel- SOUls [ 


Here is the new Zi 
ope—handsome, rich appear- 
ance, rounded corners with easy, 
instant access to papers. They 
come out just as they went in 
neat, clean and flat. Finest o 
cowhide leather in brown or 
black, sizes 1242 x 9, 15 x 10 
and 16 x 11 inches. Here you 
have opportunity for sale in 
quantities; just mention the 
number and we'll quote. No 
obligation; write, wire or phone. 


National Brief Case Mig. Co. 


512-532 Seuth Peoria St. 


oP isk 
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Chicago, Ill. 
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THREE MONTHS 
AT A GLANCE 
CALENDAR 


This calendar consists 
of an oak frame 1 

inches wide and a 
inches high with spaces 
for three calendar cards 
9x12% inches showing 
the past, present and 
future months. Open- 
ings on the right hand 
side of the frame per- 
mit the cards to be 
changed readily. The 
frame is stained dark 
mission to harmonize 
with fixtures of any 
color or shade. They 
are standard equip- 
ment in the offices of 
one of the largest cor- 
porations in the coun- 


try. 


DEFIANCE 
Sales Corporation 


“The House of Service” 
Stationers’ Glassware, 
Hardware and 
Specialties 


72 Spring Street 
New York 


VERE ETTTETETTEETETTCCTUCENETUT USEC UCU CCCE OSTEO EET ENEE ES 
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— Such Beauty and Operating 
| Efficiency —at so low a figure! 


No. 3 


All Nickel 









BOSTON 
SELF FEEDER | 


Olive Green 
Lists $4 75 






Sharpens 
All Size 
Pencils 


NTHUSIASTIC acceptance of the new Self 
Feeder models, based on current sales, demon- 
strates once again the marked consumer pref- 
erence for Boston Sharpeners. You can capitalize 
on this nation-wide popularity by stocking and dis- 
playing these new lower priced Self Feeders—now. 








C. Howard Hunt Pen Co., Camden, N. J. 


BOSTON 


Self Feeder Nos. 3 and 4 


PENCIL SHARPENERS 





Galy in this Mew Becton Mode! 









For further details, write nem 





For the Retail Store 








A Takes tape up to 
PARSUL 114% inches wide 
SEALER 


For the Shipping Department 


A Takes tape up to 3 
. . ; e s wi > 
RY + o inche ide 
SEALER 
Smooth running Package Sealers which pay you a nice profit on 


the initial sale and a continuous profit on gummed tape. 
The trend is toward tape sealed packages, it’s quicker. 


Details and prices upon request. 


THE SEYMOUR PRODUCTS CO. 
Seymour, Conn. a 


New York Office: 1807 Chanin Bldg. 





Bele] Gale) maa. i; 
GILT TIP 


WITH 


*“ 


THE 
LAVENDER 
BAND 


writin 


site 


tem ii 


ms on which you can make 

ir profit. In 5¢ pencils, Semi 

Hex offers you this opportunity. They are 
easy to sell, and they repeat in sales. Do 
viileL Mail lalela-lel Mie) MEE Sielilelsl-1¢ MMR ige] i: Mi elelel 1; 


eM ololol i Mile a- Mile lollale meee) of @ GND Teo EoD 


THE GENERAL PENCIL CO., JERSEY CITY, N. J. 











= 
MAKE IT A POINT=— 





Feature the clear, lasting impressions 


VICTORY STAMP PADS 


Your trade will appreciate the extra quality in 
Victory Stamp Pads. Made of high grade, long 
wearing materials, inks of brilliant hue and fast 
color. Six sizes, from 2 x 334 inches to 4x9 
inches. 








YOUR OWN BRAND 


can be used to play up your rubber stamp depart- 
ment and to advertise your entire business. All our 
items can be put up under your imprint. Our 
price-list (sent om request) includes many sta- 
tionery items: 
STAMP PADS INKS MUCILAGE 
PASTE SEALING WAX 


Luther Ink and Stamp Pad Co. 


55-57 EAST PARK ST. NEWARK, NEW JERSEY 
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Metal Office Furniture Exports 


United States exports of metal furniture by countries during June, 1931 
By the Division of Statistics, Department of Commerce: 





















Sheet metal Sheet Sheet metal 
lockers and metal Sheet metal fire or 
storage shelving + filing burglar- proof 
eabinets, and wall cases cabinets 
Countries Num}! bins Number Number 
Austria . l $ 32 . e180 
Belgium 6 $234 i2 1,164 7 $310 
Czechoslovakia ! 23 2 5 7 433 
Denmark : * © 62 2,213 c 193 
Estonia : : 3 ‘i 214 
Finland ’ i2 27 2,039 
France 11 350 17 1,266 
Germany . 7 16 +: 7 730 
L,reece t 194 21 83 
Hungary = 1 2% 
Netherlands ; 103 $135 136 2 S86 : ss 
Norway 23 156 27 1,477 ; 
Poland and Danzig 1 15 , The interchangeable, right and left side shelves on Sherman-Manson 
artes 296 . 
eee : ee ; iio Tubular Steel Stands hold what you want where you want it. 
tumania ° o ra ~ 
eer | (eee "Ee ote The patented Foot Locking Device holds the stand firmly on the 
Swede ) 35 : ii . . : ‘ 
ea ene ' 1 299 floor or raises it onto its easy rolling casters for quick movement ' 
United Kingdom.... 287 276 5,788 199 12,812 anywhere. 
Canada a ‘ 10% 1,693 10,531 368 6,078 105 7,104 
Costa Rica . 2 S ss : 
Guatemala . 6 177 i 250 
Honduras : 3 137 
Nicaragua .? 61 tees 
Panama ; ; S6 974 $26 58 1,329 9 675 
Salvador : 2 7 351 " -: 
Greenland es 2 760 
Mexico . ° 221 2 568 61 602 
Newfoundland and 
Labrador ....... --. - 4 1 132 10 939 
Bermudas ; 31 234 303 1 34 1 73 
Barbados : . l 33 l 40 
Jamaica _ . ; 120 j 7 146 - ~ 
Trinidad & Tobago ; 15 143 ‘ a 
Re , ‘ 3 78 2 140 
Haiti, Republic of : i) Te see ‘ane 
Argentina ... : 10 4 45 1,016 76 4,503 SHERMAN-MANSON MFG. CoO. 
BS cccows : 12 } 1 38 2 158 P 
Chile ....... 3 14 451... son 621-31 S. Kolmar Ave., Chicago 
Colombia ... ; 191 26 967 13 72 
Ecuador .. ° ° 1 45 ° 
sO eee aT a 34 ~ ies ‘-g: | Please send folder with full information regarding your new, lower prices. 
ene els eee ’ v4 a) , oe M 
British India ‘ 2 x0 114 19 542 12 588 
British Malaya.:... 7 35 7 367 : 
China .... ‘ coer Qe 18 l 25 oe aa PORE ceeseesccosnceconteneisiminecemesncnmonneennets Wiapeiiiintenl - 
Java and Madura.. . “{ 110 38 1,158 14 1,134 
PAPO cccccccccces 84 889 26 2,044 10 1,975 . > 
Kwantung ........ 10 310 a City ae a eee we SRROB ase .cercneveeeensencosconscsneces 
Philippine Islands.. 2 29 89 2,553 8 180 
Siam i ae 14 639 
Other Asia : 6 170 
Belgian Congo... l 18 
British E. Africa 2 1% 
Union of So. gAfrica 30 129 Sb 3. 332 
Egypt F oo 312 31 1,283 
Algeria and Tunisia ‘ ll 27 : — 
Morocco . ae oes vonage aees 36 909 1 52 iT’s AS N EW 
DOGG. incceceas 974 $11,788 $12,362 1,699 $42,516 644 $41,707 
Shipments from the United States to: the 
Hawaii on. 706 $14,165 $5,204 210 $6,160 8 $448 as N EXT M IN UT E 
Porto Ric i. BB 234 Mag st 78 1,451 2 175 
Bank AY ON YOUR CLOCK 
and 
safety Other 
deposit office 
vaults furni- Other —_ an 
Safes s. and ture metal A new Card Case wp 
hes meti quip- e 
Count = — ee |e offering new compact- 
Austria . wba $ 66 baee — , NaTIOwaL Box C 
Relgiun “ 303 3 ii ness, new security for mone. Bon Courany 
Denmark 611 éeee cards, new convenience 
Finland 975 owes ’ ’ 
France $6,006 2,023 140 —that’s the Wiggins 
a any ; z ss . 47 ( ompacy Card Case. 
reece . -~! ° - . - . 
Iceland \ 143 In order to fill its Spe- 
Ital 141 
aly e . ° . 
~~ ia eas 71 ae: cial Monel Metal Bind- 
Netherlands . “- 193 176 er Clamp, you need our recently developed small bind- 
Norway ...... 3 715 : > : 
Poland and Danzig 30 ing outfit, which will be sent you for test—on approval. 
ea eee a. .~ | he cost is only $2.00 The scored cards are glued on stub 
Sweden ..... 1,295 32 end. You then separate them with gauge into tabs of exact 
Switzerland 1.067 30 ~ P . 
United Kingdon : 8 311 419 thickness to fill Case 
Yugoslavia and Albania tees 625 cesses Your customers will like the combination—will buy it-- 
COE cavccess : 105 » 046 S81 1,978 23.109 
Costa Rica...... " 124 i will thank you for recommending the most beautiful and 
Guatemals ‘ : 07 ’ ; 
nae ag . = practical Card Case they've ever owned. Write for proofs. 
Honduras ° eeee « 4 
Nicaragua , : l 110 801 —~ 
POROMB cccccceece 161 821 
ae : 2 2 772 nine cone TI . H I I 
Mexico ... per ee 14 562 2,157 426 ale J " 
Newfoundland and Labrador 75 194 
Bermudas ...........004+ 25 18-198 (Company 
TOMAR cccccccces hone , 9 102 145 19 168 - 
Other British West Indies 1 43 : ae 1162 FULLERTON AVENUE - - CHICAGO 
CE. ccndnvecscancess ; 72 1,501 2 r ‘ 
Netherland West Indies ‘ het jeu 18 169 
Haiti, Republic of..... pal seat 217 al 
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QUICK AS A FLASH! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut calculat- 
ing time in half for Western Union, Western Electric and many 
other users. Any employee can use Meilicke Systems without 
training. There are no keys to punch, no levers to pull. Just 
turn the card and copy the answer. 


The Meilicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 
Pay Roll Calculators 
Bonus Calculators 
Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 
Vertical Cataloging 
Phone Indexes 
The Dictaform for letters, 
paragraphs and al! data. 





Meilicke Systems meet every need. and special Calculators can 
be supplied to meet any special requirements. Let us show you 
without obligation how Meilicke systems can save money for your 
business. Dealers, send for our new catalog. 


eilicke Systems, 


INCORPORATED 


3471 No. Clark St. Chicago, Illinois 















































CROWN PRODUCTS, for more than a 
quarter century, have been making ‘“*Good 
Impressions” and afford: 


1: Exceptional durability. 


2: Excellent opportunity for energetic and 
capable distributors. 


3: A large percentage of repeat orders. 


They are backed by nearly thirty years 
of manufacturing experience. Samples 
and exclusive sales proposition upon 
request. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U. S. A. 

















OFFICE APPLIANCES 


Bank 
and 
safety Other 
deposit office 
vaults furni- Other 
Safes of and ture metal 
heavy metal. equip- and furni- 
Countries. Number. ment. fixtures ture. 
SI seccndesesbsseuenecu 41 555 
DEED 6008660¢e6000600esesees 135 90 
PED anuo606e06abesbesseees se 88 241 
Dt ds6beebebeeeoescseaanecere 1 59 ae 107 239 
DEEL, Ganecbescecedeeoececos 18 1,956 1,525 1,513 206 
DEE cbcceccceecceusecocess , snes os0s sees sane 
PED ea cecesccescocesceceseces see es 120 130 
0 PTT Terre Te 6 536 oon ae osee 
DE pnceebhhess téceneecen 7 369 se 285 724 
British India....... on descend eee are 18 70 
Ge aecnendce Pee ere eee 27 413 
Other Netherland East Indies bee sees — ose 52 
Pe Pe cesses wes Siaontals . ae 479 — 22 ee 
BED ce ceccceccces -iétendbee ee seen 6,858 5 1,056 
Philippine Islands.............. i8 2,683 2,847 15,453 2,951 
MD ehececncoesces pudbene 5 434 ose ones eee 
MEE adGeceaseceseresinveces , 9 —_— 
Other Asia......... pciiwee as ‘ 1,220 
SE. pcenaccesce sihenkden 36 ‘ 
ED GOON cc nccccceececes e6s ae pace ; 71 
New Zealand......... Peek asad " ~— ones 54 ate 
DEED céobecdtcasoccesesese a oes — bees — 35 
Union of South Africa......... , ene seus 90 428 
Algeria and Tunisia............ ons sons owe 74 eeee 
DD: cAutbacwekes bousenoend — “wee anne 143 
DEEN cK eubddswcdedeandenes 239 $13,911 $17,762 $44,362 $36,732 
Shipments from the United States to: 
a eee 8 $718 $1,083 $817 $3,947 
DE PD cktkecsvekéenebonsst 13 686 118 2,316 2,177 


Ribbons, Carbons and Filing Supplies Exports 

United States exports of carbon paper, typewriter ribbons, filing folders, 
index cards and other office forms in June, 1931. By the Division of 
Statistics, United States Department of Commerce: 


Filing folders, 
index cards, 


and other Typewriter 
office forms. Carbon paper ribbons. 
Countries Pounds Pounds. Dozen. 

ae 30 $ 19 61 $ 40 136 $309 
DR sseacdeess 50 25 581 393 335 833 
CBOGR. cscs. niacin Te mere 516 325 102 247 
DEE ocadeoence 88 32 524 352 351 1,003 
PD éecesces - sian dita soon 93 88 onine Feats 
Finland ........ = 13 6 vas 19 54 
DED seeccecooocns EeOe 402 _ 435 742 1,883 
DE ésancense ‘ coed 716 578 711 2,378 
GED cecdecccooces 103 49 boas ree bees one 
DP? sesnceee : ; vue 173 103 182 471 
DT cé¢66vececnece Gee 1,606 2.256 1,483 969 2,304 
BORVIR cece: ‘een ae 77 51 51 120 
Netherlands ....... 1,379 323 306 275 107 406 
DE srcvsceseée 12 53 21 32 wien Seen 
Poland & Dan.... 50 47 ve eees Skins » aks 
Portugal _ ; — 37 29 28 65 
Ph: shiteenean 15 28 sabe need nee oka 
Spain ..... iewnns 5 4 —e elite 170 307 
Sweden ...... . 13 8 2,113 1,607 278 685 
Switzerland ....... aa aoe 629 609 72 367 
U. Kingdom........ 5,320 2,636 15,984 12,973 3,002 7,733 
Yugo. & Alb....... shes ae at — 15 106 
Canada ..... sesso Be 8,131 5,047 3,757 1,146 3,192 
B. Honduras....... 143 45 ‘ pation — “e 
Costa Rica..... 4 264 91 39 48 4 18 
Guatemala , 1,089 473 49 30 105 341 
ae 4,657 2,932 “He vees 28 105 
Nicaragua ......... 396 289 7 7 4 23 
WEEE cocccccesse GEe 2,421 4,037 1,612 76 283 
OT cecccvesce 110 75 50 43 77 245 
BEOEEOD cccccccccece 561 383 1,403 940 459 890 
Miq. & St. Pierre.. 351 123 600s re oan eens 
Newf. & Lab....... 513 75 eee wae 
Bermudas ......... 633 700 7 30 { 14 
DEED peseceres ee yer 23 14 13 
GUMRBOR ccccccccccs 2,194 662 207 178 102 
Tee, @ BeOcecceces 192 97 89 68 13 46 
Other B. W. Ind.... 18 14 Ter an con 
CUB ccccccccccccs 6,408 1,715 1,425 1,339 271 820 
DOM. Bic cccscece 1,396 676 298 327 17 70 
Neth. W. Ind....... 1,600 619 eee ee 5 30 
2A = . ‘ wane caeh eae 8 32 
Haiti, Rep. of...... 185 119 6 41 36 162 
WED Bicecccccces 165 42 reTT cent on ita 
Pee 953 151 1,845 2,122 1,35 4,907 
Bolivia ' cane 6 15 23 82 
Brazil - ‘ 227 217 77 126 88 178 
SD seceass ‘ 139 100 250 616 213 563 
Colombia Sie 6,145 3,884 65 484 197 462 
Ecuador : 163 185 seee eave éens 
B. Guiana niga ica bata oes 12 32 
Paraguay ..... ; 42 16 40 76 40 146 
BOGD cocess 1,191 366 423 393 148 571 
i! Siteonses 125 23 273 17 185 582 
Venezuela .. 2,882 674 210 144 26 102 
Py p6eeueuns ; 11 6 sabe jane sens oees 
ee 514 215 8,212 4,758 2,600 5,299 
B. Malaya.... 5 2 sens mee 42 107 
CREO cccccs es inne 48 50 , PpayA 
ee — 573 27: 1,997 1,130 175 627 
Jav. & Mad... 1,113 242 57 77 143 451 
F. Indo-China.. , 327 148 owes one ws sien 
Hong Kong..... 75 83 82 205 63 195 
GABER .cccccee: 347 295 12,810 7,024 542 1,881 
Ti Gesncaee 1,624 77 1,200 1,071 145 334 
ED eeseeccee . 174 105 181 85 12 34 
BU wccccecs nee eeec see ease eees 85 226 
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|New Low Prices 


write today for our latest 
price list 









100% REBUILT 
UNDERWOODS 


90% REBUILT 
UNDERWOODS 


CRUSADER GRADE 
UNDERWOODS 


BLUE RIBBON ROUGH 
UNDERWOODS 


UNDERWOOD PARTS 

























ao~ 





A Grade for Every Demand | 
| SHIPMAN WARD MFG. CO. | 


1777 Shipman Bldg. 
4401 Ravenswood Avenue 


| 
Chicago, Ill. | 




















The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





SPECIMEN IMPRESSION LEVER SEALS 


if 


Numbering 
Machines WAX SEALS 


POCKET SEALS 





Self - Inking 


Cooke 
Rotary Dater Rubber Stamps 





NAME PLATES 
BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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Stationers in every section 


have had amazing results with this Twentieth Cen- 
tury case. Zipfolio's merchandising plan is unique 
and positive in the sales results it brings. Let us 
prove this to you, Mr. Stationer. 


ZIPFOLIO 


Made under Patent 
No. 1792582 


Fastened with Genuine 
Talon Slide Fastener 





E. W. BREDEMEIER & CO. 
320 S. Honore Street CHICAGO, ILL. 


Makers of Counter Display Signs, Airolac Covers and Semple Equipmen 








LIPFOLIO 





TRADE MARK REG. U. 8. PAT. OFF 








The difference is in favor of Vul-Cot! 


If you carry more than one line of wastebaskets, compare the rest of them with 
Vul-Cot. Check appearance, durability, price, value and saleability, and watch 
Vul-Cot come out ahead on every count. Money simply can’t buy a better 
wastebasket. 

Business-America knows that, and makes its selection accordingly. 


Is your stock in readiness for the expected pick-up in fall business? 


NATIONAL VULCANIZED FIBRE CO. 
WILMINGTON, DELAWARE 


VUL-COT 


-the national wastebasket 








OFFICE APPLIANCES 
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The 
Economy 


File 


A line of steel filing 
cabinets, carefully con- 
structed and of the best 
in materials, at prices to 
satisfy. 








Careful consideration 
of its points of construc- 
tion and appearance, 
added to its surprisingly 
low price range, result in 
a line of cabinets that sat- 
isfy the demands of the 
most discriminating buyer 
of inexpensive equipment. 





“KILIAN” 


Unground Ball Bearings for the’ 
Metal Office Furniture Industry 
(PATENTS PENDING) 


Style No. 491 (Write fo¥ Illustrative ; 
Seuntieneer tatee Cle Circular) All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any 
desired shape. (No soft stampings used whatso- 


The Bentson Mfg. Company mena 








AURORA ILLINOIS For cradle slides our ball bearings and rivets are in one 
Eastern Wholesale Distributors, A. H. Denny, Inc., unit for quick assembly. = 
_— 356 Broadway. aoar Leonard Steet, New York 95% of filing cabinet drawer slides in United States 
Michigan and Ohio Represen®@tive, Fred C. Funke, and Canada operate on “Kilian” unground bear- : 
P. O. Box 244, Detroit, Mich. ings. : 
Western Representative, Vernon J. Selfridge, Ss i ; : 1 
este t00 Th, fasten fa Leo Angeles, Coilé. amples made to your specifications 
Southern Representative, Sapot Sales Co., KILIAN MANUFACTURING CORPORATION 
302 Ambassador Bidg., St. Louis, Mo. 107 North Franklin Street Syracuse, New York 
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TRINER AIR MAIL SCALE | 


Selected on Competitive Bids by U. S. 
Post Office Department Using 
30,000 No. 9 Scales 





SUPERIOR DESK PADS 


An entirely new line of folding pads of different con- 
struction, design and color combinations is now 
ready for the trade. The files are legal size, giving 
greater capacity. They are equipped with seven 
pockets on each side instead of six, and can be fur- 
nished with one wing only if desired. The work files 





can be folded over the pad when desk is not in use. 
4 ales EQUIPPING THE 

Superior Folding pads are bound in genuine and in SERVICE WITH THIS | 
imitation leathers. Their attractive appearance gives SCALE IS THE GOVERNMENT'S 
them a ready sale, are the biggest value in folding MARK OF APPROVAL AND JUDGMENT 
pads and offer a repeat profit for you. We are ready ia cuiaiieen tah Gtaaih. ett « tees ite iit 

to tell you about it. Write Each half ounce is clearly cut in beam with deep “V" shape 

notch—attaining easy and accurate weight. 


Price moderate for FAST SELLING. Write your Jobber for 


Superior Office Specialty Co, |} fimess*racitn 
aging ada TRINER SCALE & MFG. CO. 




















Desk Pads and Chair Cushions 
544 W. Lake Street Chicago | 2714 W. 21st Street Chicago, III. | 
tn: ge ge ran We also manufacture Parcel Post and Mail 





Western Wholesale Stationers Ltd. 
228 S. Los Angeles St., Los Angeles, Calif. Automatic Scales used by the Post Office Service | 
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OCTORER, 1931 


Countries 


Australia 

} Oceania 

New Zealand... 
Belgian Congo 

B. E. Afr : 
Union of So. Afr... 
Egypt ae 
Madagascar 

Liberia 

Morocco ian 
Other P. Afr 


Total 


Filing folders 
index cards, 
and other 

office forms 
yunds 
2 19 
105 15 
212 62 
1,349 “740 
83,165 $33,541 


Shipments from the 


Hawaii : 
Porto Rico. 


$7,119 


9,156 2,693 


Carbo 
Pounds 


4,026 


"80 

26 

73,077 
Unitec 


549 
2,089 


nm paper 


1,688 


1,280 
67 
405 
86 


1. 
t= 


$49,919 


Writing Instrument Exports 


United 


States exports of 


writing 


instruments during 


Typewriter 


ribbons 
Dozen 

600 1,286 
i8 83 
321 918 
248 502 
» 6 
68 140 
2 7 


16,944 $45,378 


States to: 
$394 39 $143 
902 99 290 
June, 1931 By 


the Division of Statistics, United States Department of Commerce: 


Countries, 


Austria 
GHEE ccscececces 
Czechoslovakia ..... 
Denmark 
Finland 
WUGMGD cccsccosccce 
Germany 
Iceland 
BE o6edbececevices 
DME ks4dac00teeee 
Netherlands 
Norway 
Spain 
DEED + acccceeseose 
Switzerland ........ 
United Kingdom.... 
Yugoslavia and Al- 
bania 
Canada 


ee eeeeeeeeeee 


Refill- 
able 

pencils 
and 
refill 
leads. 


$ 14 
673 
6 aes 
,293 702 
36 ' 
2,248 


Dozen 


te 


British Honduras... 32 82 
Costa BicB..ccccces 40 eae 
Guatemala ......... 226 1,344 
ORGIES wcccccccee 33 158 
IRCRTORUB ccccccces 36 267 
errr 55 2,527 
SD “acctowesse 121 420 
SEED . 666scecences 1,410 10,555 
Newfoundland and 

Labrador .......-. 1,002 
OS EEE 192 
0” 2 324 
SOUIGEEE,. ccccisecese 7,076 
Trinidad & Tobago.. 360 
CAE secccccsseeese 79 6,498 
Dominican Republic 91 1,093 
Netherland West In 

GEE snccvsesnanee 60 
French West Indies. . 27 
Haiti, Republic 3 360 
Argentina ........-. 46 1,392 
DD acedceneeen 22 ° 
I 341 210 
GO an veseeennenee 329 1,251 
Colombia 23 13,032 
OUEED cccccvccocs 99 674 
British Guiana...... . 192 
French Guiana...... 7 , 
PORE. seccescéecoancds 24 294 
Uruguay $6 332 
Venezuela ......... 166 6,834 
British India....... 827 2,904 
British Malaya..... 33 1,27 
COPE ccccccccoese 11 
CREB cccece sseows Bane 1,788 
Java and Madura... 720 ; 
Other Netherland 

East Indies....... 178 
French Indo-China.. - 
Hong Kong......... 332 2,760 
JOBAM ccccccccscces 41 6,491 
Kwantung ......... 
Palestine .........:. 632 


Other pencils, 


$153 


oe, 
Co 
-1- 
a. 


~ 
= 
= 


“70 
211 
1,984 
35 
"100 
114 
806 
S 


263 


1.617 


w= 
Se 


ROCHA ccccsccces e< eecs ose cae 
Philippine Islands... 248 41,100 5,437 
BOOM cccccccccescce 61 sess osee 
EGER ccccccccesesec eas ~— noe 
Australia .........+. 623 27,080 2. 388 
New Zealand....... 108 201 84 
British East Africa. 76 one 
Union of South 
BSVGOR ccccccccces 87 3,168 1,421 
BS wcccccoccesve 136 oes bees 
Mozambique ....... Te 324 112 
Other Portuguese 
BEUEER cccccccccse 131 
Canary Islands..... we 
$39,774 226,978 $39,960 
Shipments from the United 
PEGE sccccesccees $402 34,463 $7,762 
Poste BiG. .evceses 55 16,598 1,291 


Metallic pens, 
except gold. 


Gross 


1,000 $500 
"5084 
1,045 544 

155 86 


30 22 
100 60 
"4 2 

91 62 

36 26 


"143098 
248 162 


“~ “res 
312 187 
755 428 


“676 401 


1,900 1,236 
125 78 
60 75 


144 90 


8,862 $5,398 

States to: 
606 $430 
738 447 


Fountain pens. 
Dozen. 


102 $1,874 
47 72 


‘ t= 

30 «784 
143 3,883 
"55 929 
> 
13263 


"37 662 
119-382 
33368 


62 1,583 
16 323 
,685 26,169 


96 206 
174 601 


to 


2 «a an 
61 1,161 
45 ‘247 


‘ll 876 


7 | 872 
498 3,047 
5 185 

4 168 
10 = 240 
ll 40 
187 2,346 
i 42 


163 1,863 


161 1,132 
14 588 

l 28 

l 21 

7 54 

9 207 
1,121 5,932 
2 66 


~ 
to 


298 1,028 
l 29 
263 3,449 
51 276 
6 144 
. oan 
374 1,258 
163 1,290 
17 396 
1 25 
20 436 
9 335 
21 210 
2 67 
23 57 
6 336 


9,472 $79,669 


145 $893 
65 


562 











Sell Furniture Accessories 


| In keeping with modern price 
| trends, Sainberg offers this beauti- 

ful Florentine finished top grain 
leather gold hand tooled desk 
set at a remarkably moderate price. 


Even the most thorough examina- 
tion of this desk set reveals the 
inimitable touch of the Sainberg 
craftsman—the careful attention 
to minute detail that has always 
set the standard to which others 





aspire. 

HTT Real value is readily apparent in 
HWA HI i every item in the Sainberg Line. 
| Hil | | Write now for catalog and make a 

1] | i | 
AT 
TTT 
HHI) | 


HII | selection to offer your customers. 
i 


|| SAINBERG & CO. 
||| 37-43 W. 26th St., New York 
| Manufacturers of Desk Pads 


1H] and Office Accessories 























‘| A COMPLETE LINE 


Correct in Design— Honestly 
| Built—at the Right Price 


A Style to Suit Every Preference. 
A Quality to Satisfy the Most Exacting. 
A Price to Fit Every Purse. 

Glad to send Catalogue 


Jasper Seating Company 


Jasper, Indiana 


Telephone Plaza 8785, 7020 Jeffery Bivd., Chicago 





| 
| Louis H. Farber, Chicago Representative 
| 
| 
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OFFICE APPLIANCES 











Machine. 











POSSIBILITIES. 


Send for the New Price 
List and Our New Special 


Offers erative proposition ever offered. 


sales and profits assured. 


1026 FILBERT STREET 





“XELAR™ 


Ribbons, Carbons, Duplicating Ink, 
The Tybon Ribboner , 


A STANDARDIZED LINE OF UNLIMITED 


Manufactured to the highest ideals of quality 
and uniformity. The most profitable co-op- 
Increased 


TYBON CORPORATION 









“THE OFFICE APPLIANCE 
QF REAL MERIT” 


PHILADELPHIA, PA. 











Recommend 


DIEMER 


STRONG ENVELOPES 


‘ for the safekeeping of letters, cer- 


tificates, bonds and all sorts of 
——~ 
~~ 
<3 


valuable documents on file and in 





transit thru the mails. Stationers 
should carry the commonly used 
sizes in stock—all styles and sizes 
can be obtained promptly from the 
factory. The line includes Red 
Rope and Jute folders, wallets, flat 
mailing envelopes, box envelopes, 
document envelopes, metal end fil- 
ing boxes, etc. Catalog with full 
details on request. 


John F. Diemer Co. 


S19 Broadway 
NEW YORK 


We are particularly well equipped to make special items in either 
large or small quantities 








omucaneceeeegptvucone4veenboououagmsLevorvuo ve veusvnUoodon cA deeneeengUOUCGOoaeogoOOGveonage ry ononenaggvvusuneaverevageyoeeazot toca vaesaueeeeeooenonesterneeeeucaneovenenetzeeeneaseeeeegocuean 





Templar — 


The Aristocrat of Pencils 
OF GENUINE SOUTHERN RED CEDAR 


The popular leader of the 
RELIANCE LINE 
OF PENCILS, PENHOLDERS AND ERASERS. 


RELIANCE PENCIL CO, 


FACTORY: GENERAL OFFICES: 





A FAST SELLING ITEM | 
\ Half hour Furnace 
tested protection. 
Strongly built of steel 
and solidly insulated. 
Inside size 91/2” x 334,” 
x 13” 
Attractively 
Finished 


RETAILS 
FOR $10.00 








THE MEILINK STEEL SAFE CO. TOLEDO, OHIO 








tle Pi me 


ET 


— 
— 





iets) .1: 
Ty ll as 


Distinctive Colors. 


phane. 


customers. 








To Keep Tabs on 
Sales and Distribution 


Moore Maptacks 


Uniform metal heads with sharp needle-like points. 18 


4 size heads. 


~ 99 
Our Style “— Display contains 32 blocks, 16 colors, 


packed 24 maptacks to a block. 
This display attracts much attention, and many users 


order large quantities of certain colors. 
Send for illustrated folder for distribution to your business 


MOORE PUSH-PIN COMPANY 


113-125 Berkley St. (Wayne Junction) Philadelphia 


Many special markings. 


Each block wrapped in cello- 
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Naves Time 





Cloth | 
Tape 


Air 
Mail 
Labels 


’ 
“ 
y 


Ss 





Kratt RO ov 


1ape en 
> 


HANDY-ROLL COMPANY 
1247 34th Avenue Oakland, California 





























"YOUR QUESTIONS 
ANSWERED FREE 








access to a competent service bureau which 
is prepared to answer almost any question 


| 
| Subscribers to Office Appliances have free 
. 

relative to office equipment. 

| 


found that this service in itself is worth 


| A considerable number of our readers have 
many times the subscription price. 














he Office Appliance Company, 417 South 











T 
Dearborn Street, Chicago, U.S. A. ::::2:3 
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THE NEW No. 4 Model 
“EXCELLOSCOPE” Stencil Tracer 
» » COMPLETE $7.50 « « 


For tracing pictures, cartoons, designs, ruled forms, etc., on sten- 
cils for eoniedien on ANY Stencil Duplicator, or with ink for 
Gelatin film or composition Duplicators. = 
Completely equipped with Stylus, Screen for shading, Writing 
Plate, Electric Cord, Plug, Socket, Socket Holder, Assortment of 
cartoons, Art Designs, Complete Instruction, "SCOPE and ALL 
for $7.50. 
Other fast selling products from our Duplicator Dept. 
and their retail prices 


“EXCELLOGRAPH” Rotary Stencil Duplicator . $37.50 
No. 5 Double Glass Excelloscope............- 11.00 


Legal ““TWO-FACED” Gelatin Film Duplicator. 7.50 
“COMBINATION” Hektograph and CLAY 

Commo. Duplbemtet 2.0 ccccccccccccceses 7.50 
“POONEY” Eraser and Brush Holder......... 25 
“MODERN” Note Copy Book Holder........ 1.75 
ee eee 1.45 


PITTSBURGH TYPEWRITER SUPPLY CO. 
Office Appl. Dept.—James P. Durkin, Gen. Mgr. 
339—Sth Avenue PITTSBURGH, PA. 





| SALES LETTERS 


Need the Support of 
SALES LETTERHEADS 





Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 
salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 





American Embossing Company 
192-96 SENECA ST. BuFPALo, N. Y. 











Peeve ee eee 


oo DDD 


LOOK 


FOR THE 


TIP TOP 
TRADE-MARK 


44 









—the guide to qual- 


ity in paper clips 
::: Precision made 
brass or nickel finish. 


Your Jobber 
or direct from 
factory. 





TOP MFG. CO., Inc., Syracuse. 
_ pe Agents: Brown Bros., Lta., Toronto 
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OUR customers go right 

on using and BUYING 
staple commodities like stamp 
pads and daters all the time, 
regardless of season or depres- 
sion. 
Follow the line of least re- 
sistance—push these products 
that sell! There are ample op- 
portunities for double sales 
and profits, too, for daters 
suggest stamp pads, and vice- 
versa. 
Write for prices and other in- 
teresting information. 


Fulton Specialty Co., Elizabeth, New Jersey 





Items That Are 
Used All the Time 
Are Items That 
Are BOUGHT 

All the Time! 











FULTON 

















Daters & Stamp Pads 
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THIS MODEL 


$300 


RETAIL 


DEPT. O 








OFFICE APPLIANCES 


Leads ‘em all 


Your customers will want the 
‘*‘Bump”’ because of its low 
cost, economy in operation, 
convenience and quick action. 
Four models—two styles. They 
are profitable for you, too. 








Write for Dealers’ Proposition. 





THE BUMP PAPER FASTENER CO. | 


LA CROSSE, WISCONSIN 


Eastern Representatives 


Seymour-Conover Co., 350 Broadway, New York City 





Where there’s a need. 


there’s an Ames! 





AMES SAFETY ENVELOPE CO. 
610 Atlantic Ave., Boston 





Filing and Mailing Counsellors 


There is still territery open for 
progressive stationers to handle 
Ames products. 


Here’s one to demonstrate! 


Dip-No-More 
Ink Eradicator |p 








This new and better con 
tainer saves time and effort 

hy dispensing with the cork 

ng and uncorking of bot 
tles. Preferred’ by many for 
the speed .~ simplivity o 
»peration sed like a ~ 

1— po Sitively aril mot te 

Just a touch for a ani 
erasure a slight tap re- 
leases a drop. Sample with tld vey 


price and discount on re saat 
quest. 


H. A. INK ERADICATOR CO. | 
1545-47 West Farms Road, NEW YORK, N. Y. | 

















AiG O- NON-PUNCH CLIP BINDER 
Securely 
grips 
contents 
without 
punching. 


Black and tan 








FREE HAND 


Reg. U. S. Pat. O 


It Can’t Slip Out Until You 
Release It. That’s the Free 
Hand binder—a handy little 
device, requiring only one 
hand. Papers are held securely 























color. until wanted, then released at 

Send for a touch. The Free Hand is 

Samples. thoroughly practical and 

Manu- needed in every office. Ask for 

facturers descriptive price list and stock 
of Binders sizes. 

and Indexes, FREE HAND BINDER COMPANY 
. All Styles 74-76 BEEKMAN STREET NEW YORK, N. Y. 
G. J. Aigner Co., 503 S. Jefferson, Chicago — 








Gardner’s Pull Tab Leather Lines 





Sales Increasing 
by leaps and bounds 


Each month has shown a decided 
increase on the sale of this modern 
Time Stamp. Dealers everywhere 
are ordering—Have you ordered 
yours? 


IMPORTANT FEATURES 
1. Chromium Plate. 2. Radio Vision Dial. 
3. Cut-away handle showing “Front.” 4. 
Reinforced Rubber Neck. 5. No handle to 
turn—simply turn knob to time desired. 
6. Better appearance. 


Louis MMelind Co. 


362 W. CHICAGO AVE., CHICAGO, ILL. 
Louis Melind Co. of Calif., 593 Market St. 
San Francisco, Calif. 

R.A. Stewart Co., 80 Duane St., 

New York, Me We 




















Pub TAR CARD LAS 


Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER'S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. J 
709 Pine St. St. Louis, Me. 


=.“ 
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VU. S. TYPEWRITER RIBBON MEG. Co. 





RIBBONS 


ESTABLISHED 1895 


Dealers 


Sansom at Tenth Street 


Inquiries Solicited 


CARBONS 


Philadelphia, Penna. 














Three Cheers! 








New Calendars— 








New Prices! 





BEACH’S 
“Common Sense” 
Travelers’ Expense Books 
now contain calen- 
dars for the last half 
of 1931 and all of 

1932. 
The net price to 

















dealers is lower than 











BEACH PUBLISHING CO., 





ever before. 
Write for particulars to 


1351 Book Bldg., Detroit. 





Carrythe Quick-Selling Line! 


0 aN “‘Instant’’ Desk 


end Handy Files 
Pocket ages Seep papers in or 





ete., 

Albums for Every Purpose 
ih, — Portrait, 
Disc Greeting 

Card, Memory. “hae Books. 

andsomely illustrated School 


H 

Girl Diaries 

Backgammon Serap Books, 

Games, Double | Bridge 
Boards 


Write for Prices and Special Discounts. 


W. C. Horn Bro. & Co., %% 200 5th Ave., New York 














- 





PEPPPP BLO P POL OL LOLI 


errr 


OUT OF SIGHT—SALES STOP 





Display COIT’S Improved Lettering 
PENS 


The Right Pen for Every 
Kind of Lettering 
DEALERS: Send for assort- 
ment of 12 pens 3 of each 
popular size on special coun- 
ter display card for 30 days 

sales trial, prepaid. 

Dozens of stores in your 

neighborhood need COIT’S 

PENS and will buy them 

from you.when displayed. 
ASK YOUR JOBBER 

THE BRIDGEPORT PEN 

COMPANY 


Bridgeport, Conn. U. S. A. 





7 CMiuis 


Extra Heavy 
Steel 
Security 
Boxes 


Liberal Dealers’ Discount 





With Yale Lock 


ae Sub- a Lock 














DEALERS WANTED 


for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key business by 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co. Inc., 
29 Columbus Place 
Brooklyn N. Y. 


List Price Length Width Depth No. List Price 
C1401 $3. 50 9%” 4%” 4%” C1301 $7.50 
C1402 .25 tea 7%” 44” C1302 8.25 
C1403 5.00 13” 10” 54” C1303 9.00 
C1404 6.00 14%” 1 %” 64” C1304 10.00 
C1405 7.50 16” tg 7% C1305 11.50 
C1406 9.00 18 1 sito 8% C1306 13.00 
C1407 10.59 20” 134 9% C1307 15.00 


Write for Catalog a Price List 


COLE STEEL oF etme CO., LONG ISLAND CITY, N.Y. 








oe DeLuxe Pads 


344,437 hie Y 











No. 571- 572 - 573 - 574 
Wal.-Green-Mah.-Oak 
| Outside Meas. 22 x 36 inches. 
Glass—14 inch plate. 
List price $13.50 ea. 
Dealers discount as usual. 
Ravenswood Office Specialties Co. 


Originators of Glass Desk Pads 
1800 Newport Ave. Chicago, Ill. 














MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 
Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? Write us. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 


SILVERGLO LAMPS are stand- 
ard equipment in some of the 
largest business offices in the 
country. 

Establish your accounts and 
watch for repeat orders. 

The booklet “Light by Silverglo’”’ sug- 
gests proper light at point of use. 
Write for it now. 

A very profitable line with small in- 
vestment for you. 


SILVERGLO LAMPS, Inc. 
300 E. Federal St. Baltimore, Md. 





OFFICE APPLIANCES 


MARKILO 








CELLULOI 
GUMMED 
FASTENER 


MARKILO Envelopes are made in all ring-book sizes. 

MARKILO INDEXER Strip (blank-label) ready-to-cut. 

Transparent signals, card cases, etc. Sample on request. 
The Dozen System vs. Decimals, Booklet Mathamerica 25c 


MarkiloCo., Mfrs.,936c W. 63rd St., Chicago, U.S.A. 


LL business men 
LY telephone witho 
overheard — 


The“WHISPER-IT” |.’ 


sanitary telephone mouthpiece 


Se bells Mel sum come lem dell 
Instantly adjusted —of glass —-easily cleaned. 
eltistclcaet meme riice Mat Lae haa eltielemdelt 
licele item a sure seller ana a good profit 
maker. A display card on your counter does 
the trick. A card of ten $6.00. 


Try this out m your mail by use of our stuffer order 
i ee ee oe oe Te 


THE COLYTT LABORATORIES 565 W. Washington St. 


(Engineering) Chicago, Ill. 




















Air mail speeds up busi- 
ness. Gets information out 
days sooner. Gets orders 
back quickly. Grasp this 
latest opportunity. Sell air 
mail supplies and Hanson 
Air Mail Scales. 


Hanson Air 
Mail Scale 


Write for latest information 
about Hanson Air Mail, 
Postal, Parcel Post and 
Bath Scales. 


Hanson Scale Company 
525 N. Ada Street Chicago 




















Loose Leaf Rings 


No Large Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 


Inside Diameters 
144"—1.35 Per 100 


Open Easily, 4"— 150 “ “ 
1”°——] .75 “se ct) 


s penne 1%%—2.65 “ “ 
ecurely 2”—3.50 “ “ 





For loose leaf books, binding reports, blueprints, etc. 


Write for information T oose Leaf Metals 


on our line of 


The E. W. Carpenter Mfg. Co. 
Bridgeport, Conn. 

















A Depression 
“W eatherer”’ 


Even for the average product you carry—quality, past performance, 


present stability, are your gauges for today’s sales and tomorrow's 


profits 
THE MODERN TYPE CLEANER 

In addition to being a star profit-maker for 3500 dealers, Clarotype 
offers the stenographer and purchasing agent a product of high quality, 
backed by a concern that is sound financially and prepared to back up 
its products right down to the consumer. 

Clarotype provides the most simple and efficient way to clean type on 
typewriters and all other business machines. That's why Clarotype 


weathers bad times. Clarotype is the one cleaner you can stock with 
safety and real profits. Write for more facts or send order to your 


jobber or THs Craroryps Company, 16-] Hudson St., New York 
City 

















A Distinctive Line 
that will hold your trade 
TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 


Smoothest, slickest pens made 
Catalog on request 


TURNER & HARRISON PEN MFG. CO., Inc. 


Established 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 
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AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are mak- 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for prices 
and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 






Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 








PAT. DECEMBER 21, 1915 


rT 29 
Steel-Strong 
The Quality Line of Coin Handling Supplies. 
4 Styles Coin Wrappers 
2 Styles Bill Straps 


Coin Bags Coin Storage Trays 
g 
Coin Bag Seals Seal Presses 


Manual Coin Counters 


Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 























Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 
















Stanley R. Bristow 
24 Central Ave.West Orange,.N.J. 











Framed or F . 
Unframed 


Frames 
Are Oak 
Finished 












Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET NEW YORK CITY 





















5,000 Staples in 
(1) Loading 


N2 wobbly tin gadget, 
this Eveready Stapler. 
No, sir! It's built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples — 
cannot clog or jam. In 
attractive enamel Olive 
Green finish. 

“The Result of Long 

Experience and Knowl- 

edge of Requirements” 


EVEREADY MFG. CO. oF soston 


34 Southbridge Street, Worcester, Mass. 





MODEL A 











BOEHNER 


Improved 


CARD HOLDER 


Stationers and printers 
use it to build up their 
volume on business and 
personal cards. It takes 
the regular loose cards, 
holds them firm, keeps 
them clean. Holds 

one as Lees —~ 4 as a 

full cas Imported morocco binding—metal parts highly 
nickeled——28 different sizes. 

We manufacture leather novelties only—we do not compete 
with engravers or printers. Please mention size in asking 
for prices. 






Address, Department OA, 


mproved Boehner Binder der Co. 


- Fox Street 




















We Supply the Span Ss a 
Trade PHIC y 
Hektographs In Metal Trays SUPERFI + if 


With Lithographed Covers 
Hektographs in Oak Panels 


Two or Four Surfaces 

Refill in New Style Tins \ 

ae Decorated 
olo 








GRAPHIC DUPLICATOR 
$3500_$4500_$6000 
GELATINE ROLLS 
Fiber or Cloth Back 
for All Duplicators 


Graphic Duplicator Co. 





























270A Lafeyette St., New York, N.Y. 





YOUR 
CO ah 


RELIABLE 5 


NEW WHOLESALE CATALOG 
AND REFERENCE BOOK 


~ & & 

















= No. 700 & 
52 pages of information including ay of all 0-9 
of office machines—specimens of typewrite 











test adding machines for accuracy, etc., etc. al a —~ E., 
price of only 25c. 


Send for your copy today! 


‘RELIABLE 


aos TYPEWRITER & ADDING MACHINE CORP 
303 W. MONROE ST.. CHICAGO, ILL...., 





OFFICE APPLIANCES 








Write for samples 


and prices 





TRACE MARA 





S Price Competition Affecting 
Your Ribbon and Carbon Sales? 


Then sell Quality—sell Novelty—sell Efficiency. 


You don’t have to talk Whitedge Carbon Paper. 
Show it—it sells itself. 


Whitedge “Noiseless” carbon paper is clean to handle 
~durable— makes clear copies. 


Stormtex Typewriter ribbons write like print. 


H. M. STORMS COMPANY 


The Complete Line 
Carbon Papers - - Typewriter Ribbons 
561 GRAND AVENUE, BROOKLYN, N. Y., U.S. A. 
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MON 
BUREAU 


LE MAGAZINE DE VORGANISATION 
COWMERCIALE & INDUSTRIELLE 


sweet amiedrs (co teette® 
Oe ee 


NT] 


6 | 
. ,; 
My, 


MANAGER 
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”? To us “M. B” stands for “MON BUREAU” 
To you “M.B.” stands for “MORE BUSINESS” 


There is no better way of introducing your goods in Europe and 


particularly in France than by advertising in MON BUREAU. 


M. B. has been the pioneer of sound business 
methods in this country for many years past and 
it is now the most widely read business publica- 
tion. Every progressive firm is a subscriber of 
“M.B.” This is the reason why it is the very best 
medium for advertising office furniture and 
appliances. 


Not only is M. B. the most largely read publica- 
tion of its kind, but because of the strong affec- 
tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 


THE ADVERTISING MIQN BUREAU 186, Faubourg St-Martin PARIS Xéme Arrt. (France) 
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The leading 


trade paper 


for the 
Office Equipment Industry 
in 


Germany 





BB 


“Biiro-Bedarf-Rundschau 


(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 


$4 per year $6 for 2 years 


Specimen copy free 


Buiro-Bedarf-Rundschau 
Berlin-Charlottenburg 5 
Germany 
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THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE 7 POST FREE 


The most valuable money- 
making volume ever placed 
before the Stationer Trade— 
Contains nearly 200 hints in 
connection with every depart- 
ment of your business. 


Press Comments: 


The book. contains some 178 pages of common sense sugges- 
tions for commercial stationers and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
im the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stationer may find sugges- 
tions on the particular phase of his business that he may be 
interested in at the time. The subjects run all the way from 
account books to window dressing and are written in such a 
way that the volume is an excellent reference book. 


—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hinth on a wide range of subjects, presented in a very 
readable form, will be found om ewery page. 

—The Newsagent, Bookseller's Review and 
Stationer’s Gazette. 


It was a distinctly good idea te bring together such a@ series 
of approved ideas, and the volume should meet with a warm 
welcome. —The British Printer. 


4 good idea in itself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C.. ENGLAND 








OFFICE APPLIANCES 


Burroughs 




















WENTY 
OTALS 


accumulated in 
one column or 
separate columns 











THIS NEW BURROUGHS OFFERS GREATER 
SPEED AND ACCURACY IN COMPLETING 
THE ENTIRE DISTRIBUTION, ; 


Distributes items to as many as twenty separate classifications . . . prints 
totals of each classification . . . and prints a grand total of all. No relist- 
ing. No copying from totalizers, as a single key depression prints each 
total. Each item is printed as it is distributed to its proper classification. 


Each of the twenty accumulating registers has a capacity of twelve digits. 


With this Burroughs Typewriter Accounting Machine a distribution on 
a wide columnar journal is rapidly and accurately prepared at the same 
time that any kind of ledger account is being posted. 

Investigate. Telephone the local Burroughs office for complete infor- 


mation or demonstration, or write for special illustrated folder. 


BURROUGHS ADDING MACHINE CO., 6410 SECOND BLVD., DETROIT, MICH. 




































Mammoth size of 
interior of main 
building can be- 
gin to be seen in 
this picture. This 
isthehalf already 
under roof look- 
ing down the full, 
unobstructed 
depth almost as 
far as the eye can 
reach. 





— 


This single building when completed will carry 
over to extreme right of picture and run back as 
far as steel work can be seen. 



























~~ 
; : " 
On the home stretch now in the construction of STL i 
, oans ' r 
Addressograph-Multigraph’s new million-dollar = TT) “a 
Add graph-Multigraph’ llion-doll - Se 





home! It is evidence . . . this mammoth structure, 
modern in every detail . . . of a determination to 
carry on with the greatest service to world-wide 
business it is humanly possible to give. 


Authorities agree that business 
recovery is coming gradually, 
but its peak will be higher than 
ever before. The completion of 
the new plant will mark the be- 
ginning of Addressograph-Multi- 
graph Company’s great race to the 
pinnacle of that peak. 











It is fitting that Addressograph 
and Multigraph money-making 
and saving methods should take 
the lead in the approaching new 
era. The Company’s investment 
in this new plant is an unquali- 
fied expression of confidence in 
the future of business and the 
part to be played by Addresso- 


In circle, architect’s drawing of administration building. Below, in foreground, 
; . administration building taking form. The half of factory building already under 
graph and Multigraph equipment. roof in background on left. 








NOW... rue 


NEW UNDERWOOD 


P oO R 
quiet typing whenever you 


@ Spurred on by a demand for a single 
Underwood combining all the Under- 
wood advantages. .. striving to perfect 
a speedy, portable and quiet machine 
.+.typewriter invention and engineer- 
ing skill have finally reached the goal 
... the new Underwood Noiseless 
Portable. 

Not only is the Underwood Noiseless 
Portable quiet, but the “pressure 
printing” principle that makes it quiet 
also makes it easier to operate. It helps 
to develop a fast, staccato touch .. . to 
write with less effort . . . to write longer 
and feel fresher ... to write better! 

Those who write as a matter of busi- 


SELESS 


ness and those who write for personal 
pleasure will want this new Under- 
wood. It’s the perfect machine for 
writing at night without disturbing 
others. It’s the ideal typewriter for 
those who would write without even 
the click of a key to disturb a treas- 
ured thought. 

Business travelers and tourists, those 
who study and those who are in the 
professions will welcome ...and buy 
... the Underwood Noiseless Portable. 

They have asked for it. Underwood 
Dealers have demanded it. Now it is 
here ...a “self-seller’”” among type- 
writers. See it... NOW, 


TNDERWOOD 


Mandard, Noiseless and Portable Typewriters... Bookkeeping Machines 


PROOL CT OF UNDERWOOD ELLIOTT FISHER COMPANY 


Marketed by l nderwood Typewriter Ca. 


SALES AND SPRVI 


$42 Madison Avenue, New York, N. Y. 


‘Rh EVERY WHERE 


“Underwood, Elliott-Fisher, Sundstrand — Speed the World's Business” 





SPECIAL FEATURES 
ofthe 
Underwood 
Noiseless Portable 
& 


Pressure Printing Type-Bar 


Star Wheel Escapement 


New Non-Glare, Eye-Resting 
Keyboard 


New Composition Keys of 
Black with White Lettering 


Chromium Plated Parts 
Variable Line Spacer 
Lateral Paper Guide 

Damage-Proof Locking Device 
Standard-Size Platen 


Ribbon Cut-out for 
Stencil Writing 











